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A twenty-five years’ supply of the finest 
quality of thrifty, long bodied, virgin soft 
shortleaf pine timber; a thoroly modern and 
splendidly equipped plant capable of pro 
ducing daily 800,000 feet of lumber of ex 
ceptional manufacture and finish, and a per 
sonnel which for loyalty and capability can 
not be surpassed anywhere between the two 
oceans—these are some of the outstanding 
impressions made upon an editorial repre 
sentative of the AMERICAN LUMBERMAN dur 
ing a recent visit to the woods and mill op 
erations of the Sumter Lumber Co. at Elec 
trie Mills, Miss. 

And exactly the same impressions were 
made by a visit, which immediately followed, 
to the plant of the Pioneer Lumber Co. at 
Elrod, Ala., except that that operation has 
about fourteen years’ cutting ahead of. it. 
That the same conditions and spirit should 


be found at both operations is only natural, 


as they are owned by the same interests and 
under the same management. 

The assurance of continuity and perma 
nence of employment because of their ex 


tensive timber holdings, together with the 


E. Kk. HALL, ELECTRIC MILLS, MISS. ; 
Asst. Myr. in Charge of Sales, Sumter Lumber Co. 
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Db. H. FORESMAN, ELECTRIC MILLS, MISS. ; 
General Manager Combined Operations of 


Sumter dsumber Co., Electric Mills, 
Miss.: and Pioneer Lumber Co., 
Elrod, Ala 


splendid working and living conditions, good 
pay, and fair treatment, have attracted to 
these two operations an exceptionally high 
grade of employees, not only in the exeeu 
tive, supervisory and highly skilled positions, 
but down thru all the grades of woods and 
plant work. 

A splendid spirit of harmony and loyalty 
pervades the entire organization from gen 
eral manager to laborer. 
the numerous employees with whom the rep- 
resentative of the AMERICAN LUMBERMAN 
conversed, at both operations, was that they 
“fone hundred percent for the company.’’ 

Neither of the allied companies has ever 
had any labor trouble. Last year, when, be 
cause of shortage of labor, many mills in 
the South were compelled either to close 
down or to greatly curtail their operations, 
both the Sumter Lumber Co. and the Pioneer 
Lumber Co. were able to operate on full 
time with complete and efficient crews. 


The consensus of 


are 





‘Ample Timber Supply Ahead of These Operations 


The town of Eleetric Mills, Miss., which 
tukes its name from the elec. rieally driven 
plant of the Sumter Lumber Co., is one 
of the most attractive and uptodate com 
munities to be found in connection with any 
homes, pure 
water, excellent sanitary conditions, schools, 
church, hospital, community 
club, library, moving picture theater, and 
humerous recreational facilities combine to 


lumbering operation. Good 


house, men’s 


meke if an ideal place of residence. 

The mill community at Elrod, because of 
the plant having been “established a much 
shorter time, and not being a separately in 
corporated town, has not reached the stage 
of development that characterizes the Elee 
tric Mills community, but nevertheless is a 
desirable place to live, with good homes for 
the workmen and all the essentials of com 
munity life. 

An interesting story of these two outstand 
ing lumber operations, fully illustrated by 
photographs taken specially for this article 
hy the AMERICAN LUMBERMAN’S staff pho 


tographer, appears on pages 51 to 66, in- 


elusive, of this issue. 


W. M. NICHOLS, ELROD, ALA. ; 
Resident Manager, Pioneer Lumber Co. 
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‘ A ‘Speci fferi f 
STARK pecial Offerings for 
/\ Immediate Forwardi 
e 
The LAST Kt QUALITY € e€ 1a e€ or ar ing - 
WORD in SERVICE 
We offer the following, subject to prior sale, for prompt 
shipment: 
BRAND " 
CYPRESS PL. SAP GUM 
150,000’ 4/4” No. 1 Shop 100,000’ 5/8” FAS 
80,000’ G/4” Selects 125,000’ 4/4” No. 1 C. & Sel. 
CYPRESS— ASH 100,000’ 4/4” No. 2 Com. 
7 th, 113,000’ 5/4” No. 2 Com. QTD. SAP GUM 
Lumber, La 30,000’ 8/4” FAS 150,000’ 8/4” FAS 
Finish, Siding, 100,000’ 8/4” No. 1 C. & Sel 
Moulding POPLAR , e. 4 ¢, el. 
150,000’ 4/4” FAS. COTTONWOOD 
113,000’ 4/4” Sap & Sel. 102,000’ 4/4” No. 1 C. & Sel. 
HARDWOODS— *< oveeens 50,000’ 4/4” No. 2 Com. 
re 108,000’ 5/4” No. 1 C. & Sel. 
a —_ 150,000’ 4/4” Log Run 39,000’ 5/4” No. 2 Com. 
lin arie 
Rough or Surfaced onal MAPLE _ SOFT ELM 
All thick . 19,000’ 10/4” Log Run 81,000’ 4/4” Log Run 
ICKNESSCE 27,000’ 12/4” Log Run 138,000’ 10/4” Log Run 
VENEERS— Foregoing only part of our large well assorted stocks. 
Rion Wiad: Send us your inquiries. 
Piano Rim, 
Cypress Battery JAMES E. STARK & COMPANY, INC. 
MANUFACTURERS 
> - General Offices: Chicago Offices: 
MEMPHIS, TENNESSEE 25 N. DEARBORN ST. 
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rates. 
Send us your Storage 
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Hardwoods and 
Softwoods 


PLENTY SPACE 


NATIONAL 


Manufacturing Co. 
12-240 Gener Motors Be, Detroit, Mich. 


YARD: 6 Mile Road and Mt. Elliott Ave. 





Established 1897 


3x—*% 


F. A. 5S. 
TA No. 1 Com. & Selects 
Bone Dry Birch 


Our good assortments of the 
above grades will interest factory 
buyers who desire quick deliveries. 
We pile each grade separately to 
expedite loading. 


8K 3K 


3K 


You know that it is hard to equal 
the quality of Michigan Birch. 
When you can obtain Bone Dry 
lumber in any quantity you desire, 
it will pay you to buy now. Of 
course, we offer this lumber subj... * 
to prior sale, so write for prices 
today. 


Weidman - Vogelsang 
‘imitates, Lumber Co. 
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_ In Its Fifty-first Year 








An Illustrated Travelog of Lumber Manufacture 


Mon RETAILERS OF LUMBER today are well informed 
regarding the modern processes of manufacture of that com- 
modity. A great many of them have, either in groups under 
associational auspices, or individually, visited one or more of the 
great lumber producing regions of the country, and observed the 
course taken by the fallen monarchs of the forest thru the varied 
and interesting processes by which they are converted into the 
finished products which fill the sheds and yards of the thousands 
of dealers and serve the multitudinous needs of their millions of 
customers. 

But even those who have had these opportunities will find pleasure 
and profit in scanning the photographs and accompanying text con- 
cerning two of the best conducted operations in the southern pine 
territory, which appear on pages 51 to 67 of this issue. Added 


interest is given by the fact that the two companies referred to— 
the Sumter Lumber Co., Electric Mills, Miss., and the Pioneer 
Lumber Co., Elrod, Ala., owned and operated by the same interests 
__have ahead of them many years’ supply of stumpage, comprising 
some of the finest virgin soft shortleaf pine timber remaining in 
the South. Thus both companies are destined to play a prominent 
part in supplying the needs of the retail trade for this variety of 
lumber for a long period. 

The photographs illustrating every step of the manufacturing 
process, from the standing timber to the car, were taken by the 
AMERICAN LUMBERMAN’S staff photographer specially for this fea- 
ture article, which was written by a member of the editorial staff 
after visiting both operations. 
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: Good Lumber Makes Investment Safe 


HEN SALES ARE MADE IN FIERCE competition there is 
W\ a temptation to cut the price by cutting the quality; and if 

the price seems high the buyer may be led to use inferior 
stock to effect a trifling reduction in price. Under these circum- 
stances it requires courage in the retailer to risk a sale by insisting 
upon a fair price for good material. If his interest does not go 
beyond the immediate sale he will not presume to act the part of 
counsellor and friend to his customer; allowing him to “pay his 
money and take his choice.” But if he looks into the future, 
aiming to make the goodwill of his customers an asset in his 
business, he sees beyond the current transaction; preferring no 
sale to one that ultimately will prove unsatisfactory. Besides, 
nowadays the lumberman’s interest in a sale of lumber often is 
permanent because he retains a financial interest in the structure 
in which it is used. 

It is good business to induce a buyer to utilize the lowest grade 
of lumber suited to his purpose. This saves money for the buyer 
and conserves the lumber supply, at the same time that it makes the 
better grades available for purposes that can not be served by the 
lower grades. But it may be accepted as a sound maxim that it 
pays to use good materials in building. In the Realm of the Re- 
tailer this week a Texas retailer says that he “knows that he loses 
a lot of bills by refusing to quote prices on No. 3,” but that he does 
not sell that kind of material. “It isn’t that I have any prejudice 
against cheap material in the right places,” he says; “but we make 
loans on about 60 percent of the houses for which we furnish 
material.” 

The question immediately arises, if the dealer in this case sells 
good lumber to protect his own investment, ought he not to sell 
good stock to protect his customer’s investment? This does not 
preclude the use of cheap material in proper places, as he suggests ; 
but it does inject into the sales transaction an important element. 
It is not to be expected, of course, that the dealer who will not strive 
to keep lumber in good repute on his own account will do so for the 
good name of the industry; and yet it is to the interest of all dealers 
that the best possible use of lumber shall be made. 

As the home building problem now is shaping itself the element of 
financial risk is important, because the completed structure in large 
measure affords security for payment for the material. If owing 
to defects in material or in construction the building rapidly de- 
teriorates the security of the loan is imperiled and further financing 
of that character is hindered. It is probably true that in general 
better lumber is used in dwelling construction than is actually 
needed. This may not be true in all localities, but it is true in many. 
Probably, the favor which wood has so long retained as a building 
material is due largely to the fact that dealers have supplied good 
lumber. 


“One More Step Toward Sound Forestry 


MONG THE FINAL ACTS OF THE session of Congress just 
ended was the passage of the McNary-Clarke forestry bill, 
which received the immediate approval of President Coolidge. 

In the midst of a political campaign it was to be expected that the 
public generally would take little notice of the enactment of the 
Federal forestry law; but the significance of this legislation should 
not be overlooked by lumbermen. 

For more than a decade forestry legislation of varying degrees 
of radicalism has been a political weapon that might be wielded in 
a way to do great damage to the lumber industry without doing 
any permanent good to the cause of forestry. The enactment 
of the law, therefore, not only brings relief from radical threats 
but it brings satisfaction to everybody who recognizes in its pro- 
‘ visions the agencies for making reforestation practicable and thus 
insuring a permanent supply of wood and perpetuating the lumber 
industry. 

In commenting upon forestry problems and the means of solv- 
ing them the AMERICAN LUMBERMAN often has urged the need of 
investigation, debate and discussion in framing forestry legisla- 
tion. It is to the credit of all those who have had a part in the fram- 
ing of the McNary-Clarke bill that they have tried to understand 
all sides of the question and to obtain legislation that would square 
with American institutions at the same time that it would really 
promote the cause of forestry. 

The law just enacted may be termed the final act of a series that 
has committed the people of the United States to a sound and com- 
prehensive forestry program. The first was the forest reservation 
act; the next was the Weeks law, authorizing the purchase of forest 
lands protecting watersheds. The law just enacted adds to the 
effectiveness of the former two by permitting the bringing into the 
national forests of adjacent lands and permitting the purchase 
of lands within watersheds for growing timber as well as to pro- 





tect streamflow. It also brings within the Federal reforestation 
scheme reservation lands as well as donated private lands suitable 
for the growth of trees; and taxation and fire protection are given 
substantial recognition. 

Of course, nobody deems this new law a complete solution of a]] 
the problems involved in a permanent forestry program; but it goes 
a long way in proper channels, it also establishes relations among 
varied interests and fixes policies that are susceptible of further 
development as experience and further knowledge warrant. Per. 
haps there is not undue optimism in the statement that the new law 
opens the way definitely for giving a great inpetus to the numerous 
reforestation projects already under way and that as a result of its 
enactment America may be expected to step to the front. No longer 
will European countries be cited as examples of wise in contrast to 
the United States as a foolish nation in dealing with the conserva- 
tion and perpetuation of forest resources. 





Smoothing the Way for Home Builders 


OR THE AVERAGE MAN, AT LEAST, there is no royal road 
to home ownership. The fortunate few—comparatively 
speaking—who, once their minds are made up as to the de. 

sirability of building or buying a home, can draw upon their bank 
accounts or invested funds to carry their wishes into effect, of 
course do not need to be considered when methods of financing home 
building are under discussion. 

Then there is the much larger, but still limited, circle of folks 
with whom the saving habit is well developed, with the result that 
they have for years been working toward the accumulation 
of “nest eggs” by regular deposits in savings banks, payments on 
building and loan stock, or on real estate. Once these thrifty peo- 
ple are “sold” on the idea of owning a home, or if already in the 
home owning class, of building a more up-to-date dwelling, the 
rest is easy, for they have the cash or other resources readily avail- 
able for financing the project. These are the lumberman’s most 
desirable customers for homes, but unfortunately their number is 
too limited for him to rely upon exclusively for business in that 
field. 

So the stubborn fact must be faced that for the average wage 
earner or “white collared” worker who, because of the pressure of 
high rents or an awakening to the real advantages of home owning, 
is seized with the ambition to qualify for membership in the Home 
Owners’ Club, the way is beset with difficulties so formidable that 
without some external aid he can hardly hope to achieve his de- 
sire. The help that is needed is not philanthropic, notwithstanding 
the fact that some housing projects strongly tinged with philan- 
thropy have worked out in a fairly satisfactory way. In general, 
the aid needed is such as will enable the prospective home owner to 
organize his own financial resources, limited though they may be, 
to the best advantage, and to strengthen his purpose by demon- 
strating that the goal is not beyond his reach if he is willing to 
make the necessary sacrifices. 

In these directions, the building and loan associations all over 
the country have done a splendid work. The building of many 
thousands of homes by persons who otherwise never could have 
become home owners has been made possible by these organiza- 
tions, whose scope and usefulness seem to be constantly enlarging. 
Nevertheless, the “building and loan” can not possibly meet all 
the needs of the situation. There still remain numberless local- 
ities where there are no associations, and others where their avail- 
able funds are insufficient for the demands made upon them, or 
where for one reason or another their appeal is unheeded by great 
numbers of the very classes they are designed to benefit. Hence 
there is ample scope for any plan that encourages systematic sav- 
ing with a view to home ownership. 

There probably is no subject to which retail lumbermen have 
been giving more thoughtful consideration during the last year 
or two than how they may best stimulate home owning in their 
communities. This has been demonstrated beyond question by the 
hundreds of letters that have poured into the office of the AMERICAN 
LUMBERMAN during recent months, asking information concerning 
the purposes and scope of the Home Owners’ Club, originated by this 
newspaper, which has swept its way across the country, awakening 
in scores of communities codperative endeavor which has produced 
remarkable results. But in every effort of this kind the matter of 
financing the construction of homes looms large. How to get the 
“prospect” who lacks the money for the necessary initial payment 
started on a course of systematic saving for that objective, is 4 
knotty question. 

A western lumber retailer, who has given a great deal of thought 
to this question, in a recent letter to the AMERICAN LUMBERMAN 
outlined a plan which he is considering putting into effect. Feel- 
ing that there is safety in a multitude of counsellors, a number 
of representative retailers were asked their opinions of the proposi- 
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tion. 


by others. 


which his firm is about to put into effect. 


The widespread interest in this subject is reflected in the 
letters received in response, some of which, together with -the 
original proposition, are printed on pages 44 and 45 of this issue. 

In these letters the plan is commended by some and criticized 
Its weaknesses are pointed out and suggestions are of- 
fered for remedying them. One dealer describes in detail a carefully 
worked out plan for financing customers who wish to build homes, 
Other constructive ideas 


some time. 


are advanced by various retailers. 
is one of the most interesting that this newspaper has presented in 


On the whole, the symposium 


Lumbermen who have been endeavoring to work out some prac- 
ticable plan for aiding the financing of home building will find in 
_this discussion much of practical value. 
especially those who have put into operation any plans along this 
line, will be welcomed. 


The views of other dealers, 

















Commerce Commission Decisions 

[Special telegram to AMERICAN LUMBERMAN ] 

WASHINGTON, D. C., June 12.—The limited 
hearing granted by the Interstate Commerce 
Commission on application of the short line rail- 
roads in docket No. 13,449—North Carolina 
Pine Association et al. vs. Atlantic Coast Line 
Railroad Co. et al.—has been set for July 14, at 
the offices of the commission here, hefore Ex- 
aminer Fleming. The rehearing will cover 
fourth section questions involved in fourth see- 
tion order No. 8,843—lumber and forest prod- 
ucts to points in Kastern Trunk Line and New 
England territory. 

The commission has denied the petition of 
complainant for reconsideration and rehearing 
of docket No. 13,404—American Dye Wood Co. 
ys. Atlantic Coast Line Railroad Co. et al. 

The commission likewise has denied the peti- 
tion of complainant for rehearing with respect 
to reparation and waiver of under charges in 
docket No. 13,028—George Green’ Lumber Co. 
et al. vs. Ann Arbor Railroad Co. et al. 


Field Service Bill Hits Snag 
[Special telegram to AMERICAN LUMBERMAN ] 


WASHINGTON, D. C., June 11.—Charles F. 
Marvin, Chief of the United States weather 
bureau, who had hoped to be able to designate 
one expert at Portland, Ore., and one other 
at Seattle, Wash., to work on forest weather 
exclusively this year, finds his plans upset by 
the failure of the field service reclassification 
bill to become a law. 

This is the measure which thru error was 
sent to the government printing office with- 
out the signature of the speaker of the House 
or the president of the Senate, and which did 
not reach President Coolidge until after Con- 
gress had adjourned, when the other two officers 
whose signatures are essential could not place 
their names upon it. 

The bill represents the result of six years 
of work for reclassification of the various field 
services, and while it actually passed both 
houses it did not become a law, and the field 
employees instead of receiving the expected 
increase in salary after July 1, will lose the 
$20 a month bonus which they are now receiv- 
ing. Unless a way out can be found—and one 
is being sought very earnestly—there is dan- 
ger of losing many experienced and highly 
skilled field workers in the weather service, 
the Forest Service and other technical 
branches. 

It is possible that associations which have 

promised codperation and financial support 
for the forest weather service may be able 
to save the situation during the summer, 
Even this is not certain yet, however. 
_ Col. Greeley, with other interested officials, 
1s struggling with the problem presented by 
the failure of this legislation. Always in- 
clined to be an optimist, Col. Greeley has by 
no means abandoned hope that a way out may 
be found, but he will make no announce- 
ment until he knows the horizon is clear, lest 
the disappointed .Forest Service field em- 
Ployees receive still another blow thru pos- 
sible miscarriage of plans. 

This is one of several distressing mix-ups 
Which grew out of the legislative jam at the 
end of the congressional session. From Presi- 
dent Coolidge down administrative officials 
are seeking to accomplish what Congress 


clearly intended, but without doing violence 


to the law. A way out is in sight in connec- 
tion with several lines of activity, and all 
hands are hoping to be able to clear up the 
field service problem, which affects several 
different branches of the Government. 

The Forest Service is constantly losing 
some of its best men because they feel it nee- 
essary to accept more lucrative private em- 
ployment in justice to their families. Conse- 
quently the disappointment in official quarters 
over the failure of the reclassification bill to 
become a luw was very keen indeed. Officials 
in close touch with the various field services 
in which men have been holding on almost by 
the skin of their teeth in the expectation that 
at last Uncle Sam was about to do something 
to assist them in this legislation make no at- 
tempt to conceal their concern. 

Any plans designed to carry out the wishes 
of Congress as expressed in legislation that 
did not get in under the wire before adjourn- 
ment must be approved in advance by Comp- 
troller General MeCarl, who heretofore has 
shown a consistent disposition to hew close 
to the legal line. Just how he will perform 
in a situation like this therefore is uncertain, 
but hope is expressed that he will take a lib- 
eral view. 


Orders and Shipments Increase 
[Special telegram to AMERICAN LUMBERMAN ] 
WASHINGTON, D. C., June 12.—For the week 

ended June 7, the national lumber movement, 
as indicated by reports received by the Na- 
tional Lumber Manufacturers’ Association 
from 345 of the larger commercial sawmills, 
showed a substantial increase in the total vol- 
ume of new business and shipments over the 
preceding week, with production virtually the 
same. New business for the 345 comparable 
reporting mills was a little more than for 383 
mills in the corresponding week of 1923, altho 
production decreased to a marked degree and 
shipments somewhat. 

The unfilled orders of 246 Southern Pine As- 
sociation and West Coast Lumbermen’s Asso- 
ciation mills were 437,952,827 feet, as against 
474,525,601 feet for 250 mills the week before. 
Separately, 119 West Coast Lumbermen’s As- 
sociation mills had unfilled orders of 252,667,- 
283 feet, as against 276,852,785 feet for 123 
mills a week earlier. 

Altho the 345 comparable reporting mills had 
shipments of 99 percent, and orders of 83 per- 
cent, of actual production, for the Southern 
Pine Association mills these percentages were 
respectively 96 and 79, and for the West Coast 
Lumbermen’s Association mills, 117 and 99. Of 
the comparable reporting mills, 323 (having a 
normal production for the week of 2135, 446,022 
feet) reported production 98 percent of normal; 
shipments, 99 percent, and orders, 83 percent 
thereof. 

The lumber movement for last week, as re- 
ported hy 345 mills, compares as follows with 
revised iigures for 360 mills the week before, 
and 383 mills the same week last year: Pro- 
duction—224,722,878 feet, against 225,751,327 
feet the preceding week, and 255,041,535 feet 
last year. Shipments—221,981,571 feet, against 
206,878,384 feet the preceding week, and 231, 
103,586 feet last year. Orders—185,548,287 
feet, against 177,702,933 feet the week before, 
and 182,347,245 feet last year. 

The figures for the first twenty-three weeks 


of this year compared with the same period of 
1923 follow: Production—5,436,630,706 feet, 
against 5,352,037,896 feet; 1924 increase, 84,- 
592,810 feet. Shipments—5,381,171,684 feet, 
against 5,777,751,551 feet; 1924 decrease, 396,- 
579,867 feet. Orders—5,023,728,823 feet, 
against 5,504,900,770 feet; 1924 decrease, 481,- 
171,947 feet. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but they are not comparable in respect 
to orders with those of other mills; consequently, 
the former are not represented in any of the 
foregoing figures. Fourteen of these mills re- 
ported a cut of 13,860,000 feet last week; ship- 
ments, 9,159,000 feet, and orders, 11,193,000 
feet. The reported cut represents 38 percent of 
the total of the California pine region. 

The West Coast Lumbermen’s Association 
wired that new business for the 119 mills re- 
porting for the week ended June 7 was 1 percent 
below production, and shipments were 19 percent 
above new business. Of all new business taken 
during the week, 49 percent was for future 
water delivery, amounting to 44,537,733 feet, 
of which 33,044,053 feet was domestic cargo 
delivery, and 11,493,680 feet, export. New 
business by rail amounted to 1,374 tars. Forty- 
nine pereent of the week’s lumber shipments 
moved by water, amounting to 52,804,031 feet, 
of which 39,688,219 feet moved coastwise and 
intercoastal, and 13,115,812 feet overseas. Rail 
shipments totaled 1,658 cars, and local deliv- 
eries were . 4,654,569 feet. Unfilled domestic 
cargo orders totaled 115,657,534 feet; unfilled 
export orders, 73,529,749 feet, and unfilled rail 
trade orders, 3,174 cars. 

The Southern Pine Association wired that at 
the 127 mills reporting, shipments were 3.54 
percent below production; current orders, 20.91 
percent below production and 18 percent below 
shipments. Of the 79 mills reporting running 
time, 61 were on full time, including 9 report- 
ing overtime, 3 were shut down, and the rest 
operated one to five days. 

The Western Pine Manufacturers’ Associa- 
tion reports its business as being practically the 
same in volume of production and orders, and 
considerably larger in shipments, than for the 
previous week. 

The California Redwood Association reports 
a considerable decrease in production, and a 
slight falling off in shipments and new business. 

The North Carolina Pine Association, of Nor- 
folk, Va., reports a marked decrease in produe- 
tion and shipments, and a lesser decrease in new 
business, with eleven fewer mills reporting than 
for the preceding’ week. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association reports a decided in- 
crease in production and new business, with 
shipments about the same this week as last 
week, 

The Northern Pine Manufacturers’ Associa 
tion reports a considerable gain in production, 
with shipments about the same, and a slight 
increase in new business. 


(Sa eaaaaeaeaae: 


Michigan Hardwood Annual 


CADILLAC, MIcu., June 10.—It is expected that 
the annual meeting of the Michigan Hardwood 
Manufacturers’ Association will be held about 
the third week in July at Sault Ste. Marie. The 
attendants at the convention are-to be the 
guests at that time of W. L. Saunders on a 
visit of inspection to the new mill his company 
has recently completed in that city. 
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Sawdust Pile as a Fire Menace 

We have at our mill yard here a nice stream 
of water, so that we have equipped a playground 
for the children which is used quite extensively. 

It so happens that our sawdust pile is right 
near the playground. This sawdust pile is very 
large, being possibly 50 to 60 feet deep, 400 or 
500 feet long and 200 feet wide. The children 
are inclined to get on top of this sawdust pile to 
play. 

We have often wondered if there would be any 
danger of internal fire in a sawdust pile like this 
so that there might be danger of a cave-in. We 
know that when sawdust once starts to burn it 
burns continually and very slowly, and we have 
been fearful that there might be a fire in the center 
of this sawdust pile, making it dangerous for 
childrén to play on. 

Therefore, will you please be good enough to 
advise or have someone else advise us whether 
or not there would be any danger such as men 
tioned 7—INQuIRY No. 1,302. 

The foregoing inquiry was referred to the 


Which might possibly cause a cave-in without much 
warning. 

In the letter from the National Fire Protec- 
tion Association reference was made to an 
article published in the quarterly of that organi- 
zation and containing considerable information 
about sawdust fires. Readers of the AMERICAN 
LUMBERMAN who have had any experience with 
sawdust fires caused by spontaneous combus- 
tion are invited to give it in order that it may 
be passed along to this inquirer and others in- 
terested.—EpiTor. | 


Weights of Oak and Pine Piling 


We would like to inquire thru your Query and 
Comment department if some of your readers 
could) furnish us the approximate weights per 
linear foot on standard white oak piling, 14-inch 
butt, 10-inch top, 80 feet long; 14-inch butt, 
Y-inch top, 35 feet long; 14-inch butt, 8-inch top, 
10 to 50 feet long. We would also like to know 
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© Ewing Galloway, N. Y. 





Feeding of livestock in any community gives a solidity and permanence to agriculture that can 


not be secured in any other way. 


Forest Products Laboratory, Madison, Wis., 
and the following letter was received in reply: 


Several cases have come to our attention in 
which fire was discovered in sawdust under cir 
cumstances suggesting the possibility of spontane- 
ous combustion. However, there was also the pos 
sibility that the fires were of human origin and 
consequently this evidence can not be considered 
conclusive. In these cases the sawdust was con 
fined in bins inside buildings. The likelihood of 
such a thing as spontaneous combustion is in 
ereased when the sawdust is damp and confined 
in places where there is little air circulation. It is 
also increased when there is a large quantity of 
the material. In many lumbering regions of the 
United States it has been the custom to allow 
sawdust to accumulate in large piles and we do 
not know that spontaneous combustion has resulted 
in such cases, tho the temperature in the middle 
of a pile has been known to increase 30 degrees 
over the temperature near the outside. 

While dust explosions sometimes occur in manu 
facturing operations where a large amount of very 
fine dust is unavoidable, it does not seem probable 
that there is any danger under the conditions de- 
seribed. 


The inquiry was also referred to the National 
Fire Protection Association, Boston, Mass., and 
the following reply was received: 

We would feel that it would be wiser not to let 
the children play on the sawdust pile. I do not 
think that there is any particular possibility of 
explosion, but there is a possibility of an internal 
fire which might burn unnoticed for some time and 


This picture was taken in Arizona 


the weights of standard long- and shortleaf piling 
12- to 14-inch butt, 8- to 10-inch top, 25 to 50 
feet long; 12- to 14-inch butt, 7- to 8-inch top, 
55 to 70 feet long.—INQuIRY No. 1,304. 

| This inquiry is made by a Southern lumber 
concern. As the AMERICAN LUMBERMAN has 
no record of weights of piling, the inquiry is 
published in order that readers who can supply 
this information may do so for the benefit of 
the inquirer, whose name will be supplied upon 
request.— EDITor. | 


Local Library Service for Lumbermen 


Noticing your remarks in the AMERICAN LUMBER- 
MAN of May 24, concerning the need for good ma- 
terial on the lumber industry, we thought you 
might like to know that this library is making a 
special effort to render available to the local 
industry such publications as are to be found on 
its shelves. 

The following list is being distributed among 
the Los Angeles lumber manufacturers who have 
shown a willingness to post them on the employees’ 
bulletin boards : 


A Gold Mine for Lumber Manufacturers and 
Dealers Discovered Right in the Heart of 
Los Angeles 

Do you realize that the science and industry 
department of the Los Angeles Public Library is 
a mine of practical, uptodate information, free for 


the asking, regarding every branch of your businegg 
and of the allied vocations, forestry and building? 
3esides the latest technical works, you will find 
all the leading trade journals, trade catalogs and 
United States Government reports indexed for 
ready reference. If you can not find the answer 
to an important question, you do not have to cal] 
at the library but need only telephone 875-431 
(after 6 p. m., 875-435) and the staff of trained re- 
search workers will gladly and promptly help you 
out. 

Here are a few of the best recent books all of 
which circulate: 

Brown, N. C.—The American Lumber Industry, 
1923. Embraces the principal features of the 
lumber business in the United States with maps, 
lists of publications on logging, manufacture and 
distribution of lumber. 

3ryant, R. C.—Lumber; 
Distribution, 1922. 

Fisher, J. D.—Rapid Lumber and Short-Cut Cal- 
culator, 1922. A simplified method of figuring 
lumber with other short-cuts. 

Frothingham, E. H.—The Northern Hardwood 
Forest ; Its Composition, Growth and Management, 
1915. (U. S. Department of Agriculture Bulletin 
385.) 

Sherfesee, W. F'.—Commercial Woods of the 
Philippines. A scientific work of great value to 
builders and architects. 

Zon and Sparhawk—Forest Resources of the 
World. 1923. Forest statistics covering every 
nation in the world and summarizing the entire 
no industry ; contains all forest statistics of 
value. 

National Lumber Manufacturers’ Association— 
A correspondence course in lumber and construction 
information, covering fundamentals and arranged 
= meet the requirements of the retail lumber trade. 
923. 

How to Run a Retail Lumber Business at a 
Profit—Plans, methods and cost figures to cut 
down expenses and to increase sales contributed by 
over 500 dealers in thirty-two States.—INQuIRY 
No. 1,293A. 


{In addition to the books listed in the bulle- 
tin the names of lumber trade journals are 
given. The collection is in the science and in- 
dustry department of the library which sends 
out the bulletin here given.—EbpIrTor. } 





Its Manufacture and 


Meaning of Abbreviations 


What do the initials H. M. T. mean when used 
in connection with terms ?—INQuIry No. 1,303. 

[This inquiry is made by an Ohio reader. 
The initials given are not included in any list 
of abbreviations available to the AMERICAN 
LLUMBERMAN. Consequently the question is 
passed along with the hope that readers of this 
department will be able to give the informa- 
tion asked for. The name of the inquirer will 
be supplied upon request.—EDITor. | 


Lumber Values for Two Years 


Will you kindly give me some information rela- 
tive to lumber costs? I would like to know the 
going prices of yellow pine, fir, hemlock and other 
woods as of Dec. 31, 1919, and the same as of 1920. 
I do not care especially for figures, but simply 
desire to have your opinion as to the relative 
values of the various woods for the two periods.— 
INQuIRY No. 1,297. 

[To this inquirer have been supplied the 
average prices of the various woods as given 
in Department of Agriculture Bulletin No. 
1,119, ‘‘Lumber Cut of the United States 1870- 
1920,’’ as follows: 





Kind of Wood , 1920 1919 
MOTO TING 6.3.6 66 os ce ne he ees $35.89 $28.71 
OUIIEE OE so isk eg seh 8 oy eso a 34.59 24.62 
Western yellow pine .......... 38.73 27.79 
MIME (gorse aes cp diceael ona alate Ghee 32.05 29,16 
WV ERTREE NING, 56-36. bey sch oe pe wee 41.49 32.83 
RINE Aer cones Os Dud S, Re ceniereener Cris 38.94 30.76 
NOMBRE MEAS price cay ool aren Alo Mee oee iy Race 51.02 

ee Rr ne erence 46.90 

Maren: (taMeaTACK) ...4 066.5 64066 30.28 
OMIM oi gS os See os wee we Hiei 30.44 ys 
MSE cece tada seus iecck sires erate are pe aeeey ae 38.68 Be 
SMR gene a scale Sikes evar care 48.76 Body 
POUNDS oo. 5-5i0.5 varie 3. 0. ¥ 5:0 ere’ acres 34.33 32.23 
Loadwevole Pine 2... inc cc wens 30.58 29.98 


The foregoing prices are averages for the 
years mentioned. Market reports published in 
the AMERICAN LUMBERMAN regularly show the 
going prices of the various grades as offered in 
the market from day to day.—EDITOoRr. | 
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The General Business Situation 

Good news regarding the general business 
situation this week by far outweighs the 
bad. Greater confidence in the future is 
manifest, and some actual increase in trade 


is reported from some quarters. Reassuring 
political news has had a good psychological 
effect. There has been further evidence of 
easy money rates and of a plethora of funds. 
New York and Boston federal reserve banks 
have reduced the rediscount rates to 3% 
percent, and it is thought probable that the 
other reserve institutions will have to take 
similar action. The Secretary of the Treasury 
advised on Wednesday that reports show a 
substantial oversubscription of the $150,- 
000,000 offering of 2% percent six-month 
treasury certificates of indebtedness which 
were announced on Monday. It was pointed 
out in this connection that this oversubscrip- 
tion of securities carrying the lowest interest 
yet paid by the government indicates that 
all classes of money are now practically on 
pre-war basis. All government obligations 
meanwhile have advanced to the highest 
points this year, and so have stocks and 
bonds, as well as grains on active trading. 
Latest reports on the steel situation show 
a distinct trend toward betterment. Book- 
ings of the United States Steel Corporation 
for the first ten days of June were reported 
at about 2,000 tons a day above the same 
period of May. Better buying in finished 
steel and pig iron has been noted, while there 
has been little further curtailment in the 
iron production. Steel prices meanwhile are 
holding at the level for recent weeks. 


Hardwood Export Outlook Good 


The outlook for hardwood exports is con 
stantly brightening and foreign trade is be 
coming the outstanding feature of the market. 
Many manufacturers are of the opinion that 
the improvement in the European political situa 
tion will be followed by a substantial increase 
in imports of American hardwoods, and that this 
business will sustain the market until a definite 
improvement has occurred in the domestic situ:- 
tion. The United Kingdom is at present by far 
the biggest overseas buyer, and all indications 
point to the fact that it will play an important 
part on the market this summer. Prices cur 
rently offered by British interests are low and 
many manufacturers refuse to consider them. 
However, it is felt that these low offers are for 
the most part feelers, and that reasonable prices 
will be realized as soon as the buyers discover 
that there are no surpluses of the items wanted, 
and no disposition on the part of the manufac- 
turers to sacrifice their product. White oak, in 
common grades, is the principal wood sought by 
foreign buyers, but gum, poplar and other woods 
are also inquired for in considerable quantities. 

The domestic market remains quiet. Floor- 
ing, sash and door and interior trim interests are 
still busy and are constantly on the market for 
material, and a gradual improvement in de- 
mand from agricultural implement makers has 
been noted. Most other important hardwood 
consumers are operating on short time and are 
buying cautiously. There has been no improve- 
ment in the automobile situation, and box 
makers continue to complain of lack of business. 
The furniture trade remains spotty, but is ex- 
pected to show improvement following the mid- 
Summer shows. 

Prices have shown no material change during 
the week. With the exception of white oak 
and plain red gum, which are reported to be 
pretty well cleaned up in certain sections and 
consequently more strongly held, southern 
species are generally soft and, while the larger 
mills are holding their prices fairly well in 
the belief that better business is coming and 
that there will be a ready market for their com- 
paratively low stocks within the near future, 
the smaller mills continue, on account of finan- 


cial circumstances, to sell for what they ean 
get, thereby keeping the market unsettled. 
Northern hardwoods, being in poor supply in 
dry condition, are with practically no exceptions 
well held. The consensus among hardwood men 
is that there is no reason to worry regarding the 
future. While most of them look for compara- 
tively dullness in the domestic trade for the 
next sixty days, there is a general expectation of 
marked improvement in August. 


Southern Pine Trade Features 


No reportable change has occurred in the 
southern pine market during the last week, de 
mand remaining only fair and prices unim- 
proved. The better tone that became apparent 
a fortnight ago is still present, however. The 





Statistics on production, orders and 
shipments appear on page 68. 





point has apparently been reached where an 
upward reaction can be expected, and the in- 
dustry is taking a more cheerful view of the 
immediate future. While retail dealers admit 
that their stocks have been reduced to a mini- 
mum, and that restocking would be desirable 
from more than one point of view, they are 
still extremely cautious in all their buying 
transactions, ordering only the lumber they 
must have to fill contracts. The transportation 
situation favors them in this policy, as they 
find it possible to sell a bill of material, order 
the lumber and receive shipment on it) in 
ample time to deliver it when needed. The 


is believed to be leading to higher prices. As 
a whole, lumber prices may be said to be 
stabilized. While concessions have been granted 
in eases where a manufacturer has found it 
necessary to move out lumber, either because of 
financial needs or because of a surplus of certain 
items on hand, the general disposition is to 
hold more firmly to lists. 


Redwood Still In Good Position 


While the dullness which has featured 
other softwoods during the last several weeks 
has made itself felt also in redwood, the mar- 
ket for this species is still in comparatively 
good shape and prices are being well main- 
tained. The mills have fot a long time been 
shipping out lumber as fast as it reached 
marketable condition, leaving little if any- 
thing for stock, with the result that when 
business fell off there were virtually no stocks 
on hand to embarrass the manufacturers. 
Most mills continue to produce about normal 
for this time of year with the purpose of bal- 
ancing up their stocks. 


Douglas Fir Market Factors 

One large manufacturer of Douglas fir this 
week informed its sales connections that until 
further notice it will cut only the amount of 
lumber sold, and will sell only according to 
its present price list. This illustrates the pres- 
ent tendency of west Coast mills to eurtail out- 
put and, at the same time, to resist any further 
downward trend in prices. Very little stock, 
compared with normal, is to be found on the 
west Coast, and it is expected that the market 
will firm up materially if the present general 





Douglas Condition Map 


The above map shows at a glance crop and general conditions thruout the country. 
sectional variations in buying power arising from variations in local conditions. 
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is made up from more than a thousand special reports by competent observers on the spot, 
embracing every important form of industry, both local and national 


stock situation at the mills is only fair, how- 
ever, and should there be a moderate increase 
in demand it would soon become impossible to 
give all orders the present prompt attention, in 
which case retailers would find it imperative to 
buy ahead for longer periods. Industrial de- 
mand is spotty, factory buyers also making hand 
to mouth purchases their policy. 

A number of mills in the southern producing 
territory are curtailing production or closing 
down entirely, in view of the fact that the cost 
of manufacturing lumber is prohibitive under 
present market conditions. The closing down 
movement has been especially marked among 
the dimension mills, some of which are reported 
to be resawing 4x4’s in order to fill orders of 
2x4’s. This is an excellent commentary on the 
increasing scarcity of dimension stock, which 


curtailment of output is continued, as there is 
every indication it will be. While some mills 
report a further slight improvement in rail de- 
mand, there has been no notable change in the 
market situation. Greater hope is entertained 
in connection with California, however, based on 
reports from that State that lumber stocks are 
becoming well cleaned» up, now that transit 
shipments have been almost entirely cut off, 
and that a moderate amount of business can be 
looked for shortly. It appears that the depres- 
sion which hit California several weeks ago is 
to some extent passing away and, while no re- 
sumption of the abnormal activity of recent 
years can be expected, that State will continue 
to be the source of a good volume of business. 
The Atlantic seaboard is still a fairly good cus- 
tomer, but little is heard from foreign markets. 
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McNary-Clarke Forestry Bill Becomes Law 


WASHINGTON, D. C., June 9.—In the passage 
of the MeNary-Clarke forestry bill by Congress 
and its approval by President Coolidge lumber 
men see the beginning of a new era in the at 
titude of the Federal Government toward fores- 
try and the problems of reforestation. Com- 
menting upon the enactment of the law, Wilson 
Compton, secretary and manager of the National 
Lumber Manufacturers’ Association, said it 
marks the greatest advance since the enactment 
of the Weeks law in 1911. The first step toward 
a national forestry program, Mr..Compton re- 
ealls, was the enactment of the national forest 
reservation bill in 1891, under which the Gov 
ernment has reserved more than 150,000,000 
aeres, or more than one-fourth of the forest 
Jand of the country. 

The MeNary-Clherke law follows in full: 

An act to provide for the protection of forest 
lands, for the reforestation of denuded areas, for 
the extension of national forests, and for other 
purposes, in order to promote the continuous pro 
duction of timber on Jands chiefly suitable there 
for. 

Be it enacted by the Senate and House of Rep- 
resentatives of the United States of America in 
Congress assembled, 

That the secretary of agriculture is hereby au 
thorized and directed, in codperation with appro 
priate officials of the various States or other suit 
able agencies, to recommend for each forest region 
of the United States such systems of forest. fire 
prevention and suppression as will adequately pro 
tect the timbered and cut-over lands therein with 
a view to the protection of forest and water re- 
sources and the continuous production of timber 
on lands chiefly suitable therefor. 

Sec. 2. That if the secretary of agriculture shall 
find that the system and practice of forest fire pre 


for the purpose of establishing wind breaks, shel- 
ter belts, and farm woodlots upon denuded or non- 
forested lands within such codperating States, un- 
der such conditions, and requirements as he may 
prescribe to the end that forest-tree seeds or plants 
so procured, produced, or distributed shall be used 
effectively for planting denuded or nonforested 
lands in the codperating States and growing tim- 
ber thereon. Provided, That the amount expended 
by the Federal Government in codperation with 
any State during any fiscal year for such pur- 
poses shall not exceed the amount expended by the 
State for the same purposes during the same fiscal 
year. There is hereby authorized to be appropri 
ated annually, out of any money in the Treasury 
not otherwise appropriated, not more than $100,- 
000, to enable the secretary of agriculture to carry 
eut the provisions of this section. 


See. 5. That the secretary of agriculture is 
hereby authorized and directed, in codperation 
with appropriate officials of the various States, or, 
in his descretion, with other suitable agencies, to 
assist the owners of farms in establishing, improv 
ing, and renewing woodlots, shelter belts, wind- 
breaks, and other valuable forest growth, and in 
growing and renewing useful timber crops: Pro- 
vided, That, exeept for preliminary investigations, 
the amount expended by the Federal Government 
under this section in coéperation with any State 
or other cobperating agency during any fiscal year 
shall not exceed the amount expended by the State 
or other coéperating agency for the same purpose 
during the same fiscal year. There is hereby 
authorized to be appropriated annually out of any 
money in the Treasury not otherwise appropriated, 
not more than $100,000 to enable the secretary of 
agriculture to carry out the provisions of this 
section. 

See. 6. That section 6 of the Act of March 1, 
1911 (Thirty-sixth Statutes at Large, page 961), 
is hereby amended to authorize and direct the 
secretary of agriculture to examine, locate and rec- 
ommend for purchase such forested, cut-over or 
denuded lands within the watersheds of navigable 
streams as in his judgment may be necessary to 
the regulation of the flow of navigable streams or 





OUR SUCCESS IS MEASURED— 
By the number of old customers we hold. 
By the way the help speaks of us when off duty. 
By the seriousness with which we undertake responsibilities. 
By the good will shown us by our competition. 
By the people who have been made happier thru our efforts. 
By the way we can recommend our business to our boys. 
By the way people believe our advertising. 








vention and suppression provided by any State 
substantially promotes the objects deseribed in 
the foregoing section, he is hereby authorized and 
directed, under such conditions as he may deter 
mine to be fair and equitable in each State, to co- 
operate with appropriate officials of each State, 
and thru them with private and other agencies 
therein, in the protection of timbered and forest 
producing lands from fire. In no case other than 
for preliminary investigations shall the amount ex 
pended by the Federal Government in any State 
during any fiscal year, under this seetion, exceed 
the amount expended by the State for the same 
purpose during the same fiscal year, including the 
expenditures of forest owners or operators which 
are required by State law or which are made in 
pursuance of the forest protection system of the 
State under State supervision and for which in all 
cases the State renders satisfactory accounting. 
In the codperation extended to the several States 
due consideration shall be given to the protection 
of watersheds of navigable streams, but such co 
operation may, in the discretion of the secretary 
of agriculture, be extended to any timbered or 
forest 
States. 

See. 3. That the secretary of agriculture shall 
expend such portions of the appropriations author 
ized herein as he deems advisable to study the 
effects of tax laws, methods and practices upon 
forest perpetuation, to coéperate with appropriate 
officials of the various States or other suitable 
agencies in such investigations and.in devising tax 
laws designed to —— the conservation and 
growing of timber, and™o investigate and promote 
practical methods of insuring standing timber on 
growing forests from losses by fire and other 
causes. There is hereby authorized to be appro- 
priated annually, out of any money in the Treas- 
ury not otherwise appropriated, not more than 
$2,500,000, to enable the secretary of agriculture 
to carry out the provisions of sections 1, 2, and 3 
of this act. 

See. 4. That the secretary of agriculture is 
hereby authorized and directed to codperate with 
the various States in the procurement, production, 
and distribution of forest-tree seeds and plants, 


producing lands within the ecodperating. 





for the production of timber and to report to the 
National Forest Reservation Commission the re- 
sults of* such examination; but before any lands 
are purchased by the commission said lands shall 
be examined by the secretary of agriculture, in 
cooperation with the director of the Geological 
Survey, and a report made by them to the commis- 
sion. showing that the control of such lands by 
the Federal Government will promote or protect 
the navigation of streams or by the secretary of 
agriculture showing that such control will pro- 
mote the production of timber thereon, 

See. 7. That to enable owners of lands chiefly 
valuable for the growing of timber crops to do- 
nate or devise such lands to the United States 
in order to assure future timber supplies for the 
agricultural and other industries of the State or 
for other national forest purposes, the secretary 
of agriculture is hereby authorized, in his discre- 
tion, to accept on behalf of the United States title 
to any such land so donated or devised, subject 
to such reservations by the donor of the present 
stand of merchantable timber or of mineral or other 
rights for a period not exceeding twenty years as 
the secretary of agriculture may find to be reason- 
able and not detrimental to the purposes of this 
section, and to pay out of any moneys appropriated 
for the general expenses of the Forest Service the 
cost of recording deeds or other expenses incident 
to the examination and acceptance of title. Any 
lands to which title is so accepted shall be the 
units of such size or so located as to be capable 
of economical administration as national forests 
either separately or jointly with other lands ac- 
quired under this seetion, or jointly with an exist- 
ing national forest. All lands to which title is ac- 
cepted under this section shall, upon acceptance 
of title, become national forest lands, subject to all 
laws applicable to lands acquired und:r the act 
of Mareh 1, 1911 (Thirty-sixth Statutes at Large, 
page 961), and amendments thereto. In the sale 
of timber from national forest lands acquired under 
this section preference shall be given to applicants 
who will furnish the products desired therefrom 
to meet the necessities of citizens of the United 
States engaged in agriculture in the States in 
which such national forest is situated: Provided, 
That all property, rights, easements, and benefits 


authorized by this section to be retained by or 
reserved to owners of lands donated or devised to 
the United States shall be subject to the tax laws 
of the States where such lands are located. 

Sec. 8. That the secretary of agriculture is 
hereby authorized to ascertain and determine the 
location of public lands chiefly valuable for stream- 
flow protection or for timber production, which 
can be economically administered as parts of na- 
tional forests, and to report his findings to the 
National Forest Reservation Commission estab- 
lished under the Act of March 1, 1911 (Thirty- 
sixth Statutes at Large, page 961), and if the com- 
mission shall determine that the administration 
of said lands by the Federal Government will pro- 
tect the flow of streams used for navigation or 
for irrigation, or will promote a future timber 
supply, the President shall lay the findings of the 
commission before the Congress of the United 
States. 

Sec. 9. That the President, in his discretion, js 
hereby authorized to establish as national forests, 
or parts thereof, any lands within the boundaries 
of Government reservations, other than national 
parks, reservations for phosphate and other min- 
eral deposits or water-power purposes, national 
monuments, and Indian reservations, which in the 
opinion of the secretary of the department now 
administering the area and the secretary of agri 
culture are suitable for the production of timber, 
to be administered by the secretary of agriculture 
under such rules and regulations and in accord- 
ance with such general plans as may be jointly 
approved by the secretary of agriculture and the 
secretary formerly administering the area, for the 
use and occupation of such lands and for the gale 
of products therefrom. That where such national 
forest is established on land previously reserved 
for the Army or Navy for purposes of national 
defense the land shall remain subject to the un 
hampered use of the War or Navy Department for 
said purposes, and nothing in this section shall be 
construed to reliniquish the authority over such 
lands for purposes of national defense now vested 
in the department for which the lands were for- 
merly reserved. Any moneys available for. the 
maintenance, improvement, protection, construe- 
tion of highways and general administration of 
the national forests shall be available for expen- 
diture on the national forests created under this 
section. All receipts from the sale of products 
or for the use of lands in such national forests 
shall be covered into the Treasury as miscellan- 
eous receipts, forest reserve fund, and shall be 
disposed of in like manner as the receipts from 
other national forests as provided by existing law. 
Any person who shall violate any rule or regula- 
tion promulgated under this section shall be guilty 
of a misdemeanor, and upon conviction thereof 
shall be fined not more than $500 or imprisoned 
for not more than one year, or both. 


Much Lumber Used in New Race Track 


WINNIPEG, MAN., June 9.—The new Whittier 
Park race track in this city, which is nearing 
completion for the opening meet which takes 
place on June 24, will see the introduction in 
western Canada of one of the largest and most 
modern race tracks anywhere. It is beautifully 
located alongside of the Red River and is on 
an attractive piece of land which was obtained 
from the Canadian National Railways. All 
local capital is invested in this new enterprise; 
one of the leading lights being Dan MeDonald, 
who is president and general manager of the 
McDonald Lumber Co., one of the largest 
wholesalers operating in Canada. At one time 
Mr. McDonald had a string of very prominent 
race horses himself, but during the last few 
years has disposed of his horses and has been 
devoting his entire time to the expansion of 
his lumber business. 


In addition to the club house, jockeys’ pad- 
dock and grandstand there are five large mod- 
ern barns which are only second in equipment 
to the barns erected in Lexington, Ky. Alto- 
gether there will be 1,500,000 feet of lumber 
used in this new enterprise, all of which has 
been supplied by the McDonald Lumber (o., 
of Winnipeg. Fir timbers were used for fram- 
ing and northern spruce for the light frame 
work and exterior finish. The buildings are 
being painted with a green roof and white body, 
which will make a very attractive appearance, 


THE RAILWAYS of the country use annually 
about 6,000,000,000 feet of forest products in- 
cluding hewn ties. About 1,070,000,000 feet 


goes into car construction, in which southern 
pine is the leading wood used, with oak next 
and Douglas fir third. 
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A Prominent Lumberman’s Views on Business Prospects 


KANSAS City, Mo., June 9.—That the lumber 
market has reached bottom and that any reac- 
tion now will be favorable to the lumber indus- 
try, is the opinion expressed by Chas. S. Keith, 
president of the Central Coal & Coke Co., in a 
letter sent out to the salesmen of that company 
on June 5. In his letter, Mr. Keith says: 

What’s the matter with the lumber business? 
Fundamentally conditions are sound. Credits 
were never easier. The volume of building permits, 
as reported by the F. W. Dodge Co., during the 
first four months of this year exceeds all similar 
periods in the history of the United States, as 
evidenced by the following: 


Year Buildings. Estimated Cost. 
(Ist 4 months) 
1 re 250,834 $1,220,195,442 
POLS. 2 2 on ons au 1,162,235,630 
DR hs owen 189,435 1,000 ,930,246 
) | | ae ere 156,506 583,135,545 
|), Sr 128,969 743,362,689 
| re 104,491 323,450,484 


In thirty-six eastern States, building construc- 
tion contracts awarded, from Jan. 1 to May 1, 
1924, amounted to $1,514,968,200, same being 16 
percent over the similar period in 1923. 

During the first three months of this year, lum- 
ber exports from the west Coast showed a gain 
of 97.4 percent, the figures being: 


Re) So os erates eres 474,966,676 feet 
UN fo asa a esta) ela 240,575,133 feet 


J 234,393,543 feet 


The total cargo movement from the west Coast 
for the same periods showed a gain of 38.8 per 
eent, the figures being as follows: 

NU “wasisten omee 1,165,815,916 feet 

Bite Se ieee haces 840,195,126 feet 
325,620,790 feet 

In face of the fact that there has been reported 

thruout the country a general slowing down in 
railroad purchases, more railroad freight cars 
have been ordered constructed during the first 
four months of this year than in similar periods 
of 1923 and 1922. The following statement gives 
the actual orders: 


PRCTCASG 66.6656 


Year Cars Ordered 
A. <3 ek We ie Oe alee 71,420 
|, OD Pa a are 65,549 
SN es a7 kere tare ocala a 58,538 


Evidently, the depression that has existed for 
several weeks has been due very largely to the 
political situation, i. e., uncertainty of congres 
sional action; the nominations of the principal 
parties, and the coming fall elections. 

Another contributing factor has been the bad 
weather that has existed in that great lumber con- 
suming territory between the Alleghenies and the 
Rockies, from the Lakes to the Gulf. Since the 
first of January we have had comparatively few 
bright days, and they have come intermittently. 


Crop Prospects 
Speaking of crop. prospects, the 
Survey” of May 26, 1924 says: 

“The May forecast of the winter wheat crop 
by the Department of Agriculture is encourag- 
ing. As compared with a year ago the reduc 
tion in the acreage sown is nearly 13 percent, 
while the indicated production is less by 3.5 
percent. The largest estimated increase in 
production as compared with last year is in 
Kansas, where a total yield of 134,000,000 
bushels is forecast, as against 84,000,000 in 
1923, while the largest decreases are in Illinois, 
Missouri and California. The figures indicate 
the smallest winter wheat crop since 1917, to- 
gether with a materially increased acre yield, 
which means lower costs of production. Ac- 
cording to unofficial reports, cotton acreage will 
be much greater than last year, and larger quan- 
tities of fertilizer are being used. Generally 
good crop conditions thruout the Mississippi and 
Missouri valleys give promise of substantial im- 
provement in these large agricultural sections. 

“Such factors, combined withegreater diversi- 
fication which it appears will be practiced this 
year, better credit facilities, and the progress 
which has been made in the liquidation of old 
debts, make the general agricultural outlook 
more promising than it has been for several 
years.”’ 

P We have been watching with a great deal of 
Interest the effect 6f the depression on the west 
Coast lumber prices. The present average yield 
of $22 a thousand of fir will only permit 23 per- 
cent of total mill production to function at cost 
or profit. This could be justified only if demand 
had been reduced 77 percent. Of course, we know 
this is not a fact, and at no time in any panic 
year has demand for lumber declined that much. 


“Guaranty 


The present yield will force that percentage of 
production costing in excess of market value, after 
it has liquidated stocks of logs and lumber, to 
cease operations. The enforced curtailment will 
result in the public bidding the value back to a 
basis that will permit the production the public 
requires to be produced at cost or profit. Present 
market realization average of $29 for southern 
pine will permit 85 percent of the larger mills 
to function at cost or profit, but the small mills 
in the South, producing 22 percent of southern 
pine lumber, now find the market value of their 
product averaging $19.50, which is substantially 
less than their cost. This necessitates the closing 
down of 37 percent of southern pine production, 
and with the exception of 1908 and the last half 
of 1914, demand for southern pine has never de- 
clined anything like this percentage. The same 
thing can be said of pine as of fir, i. e., the pub- 
lic must bid the price up to the point that will per- 
mit that volume of production necessary to meet 
its requirements to function. 

Notwithstanding the depressed condition of the 
markets, on the average manufacturers’ stocks in 
the South are 1.3 percent below what they were 
Jan. 1, 1924. West Coast manufacturers’ stocks 
have not inereased. The retailers and industrial 
consumers have been buying only sufficient quanti- 
ties, in badly mixed cars, to keep their stocks as 
sorted. The retailers have been making deliveries 
much in exeess of orders placed. For this reason, 
we believe these stocks have reached the point 
where it is necessary for the dealers to replenish 
them so as to care for current and future demands 
upon them. 


Points Out Bright Factor for Improvement 

A very bright factor for improvement in do- 
mestiec as well as foreign trade is the establish- 
ment of the Schacht Gold Bank, and the fact that 
the Federal Reserve Board will now permit member 
banks to purchase “German trade bills,’’ made by 
the buyer, and endorsed by the seller, the Ger- 
man Reich bank and the Schacht Gold Bank. The 
only retardent in this connection is the formal ac- 
ceptance, by Germany, of the recommendations 
made by the Dawes committee. In case of such 


acceptance, and this now seems quite probable, the 
only limitation placed upon the purchase of such 
“trade bills” is the willingness of American mem- 
ber banks to use the Federal Reserve system and 
maintain the necessary quotas as prescribed by 
law. Undoubtedly this avenue will not only be 
opened to “German” trade, but also to the trade 
of other foreign nations. There is in the world 
today, approximately 8,400 million dollars of mone- 
tary gold, of which the United States holds one- 
half. This dislocation of the gold supply has had 
a great deal to do with the disparity of rates of 
exchange, but with the new credit plan in effect, 
it will be equivalent to a redistribution of the 
world’s gold reserves and put New York in a sim- 
ilar position to that of London as a financial cen- 
ter of the world. In all probability, re-discount 
rates in London and New York will be practically 
equal so as to give equal opportunity to both 
great financial centers. The establishment of such 
conditions can only result in stabilization of the 
money of the world; widening of the markets 
for American agricultural and manufactured prod- 
ucts, thereby increasing the purchasing power of 
American agriculture which has been suffering 
since the war. 

The Brookmire Economic Service (Inc.), report 
of June 2, 1924, on financial conditions, says: 


“The country’s easy credit condition and the 
freedom of business from embarrassing inven- 
tories are a reasonable guaranty that the down- 
swing will be mild and probably relatively 
short.” 

We believe, in the lumber business, we have 
reached the bottom and that any reaction now 
will be favorable to our business rather than 
otherwise. What the future holds forth as to 
building is largely dependent upon restoration of 
confidence on the part of the public. This con- 
fidence can not be fully restored until we know 
what Federal Governmental policies will be, but 
with the completion of the national conventions, 
nominations and platforms in the next few weeks, 
we will know what these policies will be, and if 
they are sound and not radical, the publie will 
probably discount the future. 


Sawmill Reminds Minneapolis of Old Days 


MINNEAPOLIS, MINN., June 9.—The ghost of 
the once thriving sawmill industry stalked in 
Minneapolis this week. 

The sawmilling industry began to pass in 
Minneapolis twenty-five years ago. Depletion 
of the forests removed the center of that in- 
dustry further west until now it is in the 
-acific Northwest. The last of the sawmills 
was dismantle@ four years ago and the last 
trace of an industry which gave thousands em- 
ployment in the earlier days was removed. 

The city has retained its distinction as a 
lumber distributing center and as a city in 
which a vast amount of sawmill machinery still 
is being manufactured. Various other indus- 
tries have grown up in the span of years since 
the last logs were towed down the river and 
sawed into various kinds of lumber. 

But virtually the whole commercial and in- 
dustrial life of Minneapolis dates back to the 
days when lumbering and sawmilling was the 
basie industry, rivaling the flour milling indus- 
try. And so when the ghost of the sawmill 
days returns it naturally enters with some pomp 
and ceremony. 

To make desired room for industrial ex- 
pansion in the growth of Minneapolis, which 
has many times outgrown its boundaries, clear- 
ing of 180 acres of heavily wooded land within 
the city limits was necessary. Realty agents 
of the property on the outskirts of Minneapolis 
were confronted with a problem when the land 
came to have commercial use. It called back 
into use the same machinery and equipment 
which once was used to log thousands of acres 
of Minnesota and Northwest land. 

Logging and manufacturing operations were 
conducted in a district bounded by the Minne- 
sota Transfer railroad, the Northwest terminal 
and the Armour tract, in the extreme southeast 
corner of Minneapolis. An old fashioned saw- 
mill began operations there Dec. 1, employing 
fifty to eighty men, cutting 15,000 railroad ties 


of six varieties and turning out 200 tons of 
sawdust, thousands of cords of firewood and 
quantities of oak lumber and 1-inch timber. 

This week a portable sawmill was installed to 
finish cutting of cord wood and branches. Then 
the tarpaper cookhouse and storehouse, where 
the ‘‘lumberjacks’’ enjoyed a revival of the 
old days in the logging camps, built on the prop- 
ery as in deep woods lumber camps, will be 
wrecked and relief tracks will be built as the 
first step toward bringing railroad facilities to 
the doors of two factories to be built on the 
cleared land. 

Clearing of the property was deemed neces- 
sary because it was not suitable for residence 
lots, according to the realty agents. The oak 
borer had entered the woods and became a 
menace to trees in other sections in that vicinity. 
Cutting the trees as a means of preventing the 
spread of the infection was ordered. And the 
logging and sawmilling, which has had a re- 
vival of six months in the limits of Minneapolis, 
will be concluded again this week. 

The tract which has been cleared adjoins the 
Northwest terminal, started twelve years ago 
by business men who expended $2,000,000 in 
the Minneapolis Industries Association to de- 
velop what now is one of the largest industrial 
centers in the Northwest. 

Minneapolis and St. Paul lumbermen this 
week plan to watch the final, dying struggle of 
the lumbering industry, from the standpoint of 
logging and manufacturing, in the boundaries 
of Minneapolis. 


THe INDIANA forest reserve of 2,900 acres 
in Clark County is a money maker for the State. 
This forest reserve was established twenty years 
ago purely as an experiment station to deter- 
mine which trees do best on certain kinds of 
topography and in certain soils, and to en- 
courage private forestry. 
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New Gaodine Trebles Plant’s Power 


TOLEDO, OreE., June 7.—With the recent in- 
stallation of a new Allis-Chalmers turbine for 
the Pacifie Spruce Corporation, power in the 
sawmill plant at this place has been more than 


trebled. The first installation registered 1,500 
kilowatts; the second, 3,200 kilowatts—so that 
the total is now 4,700 kilowatts. Formerly, the 
power plant was overloaded; today there is a 
surplus of power. Not only do the turbines fil] 
the requirements of the sawmill organization, 
but they perform a distinct public service in 
furnishing power for the lighting systems of 
Toledo and Newport. 

A detail showing how big the turbines really 
are appears in the fact that five tons of copper 
are a part of the installation between the main 
switch of the new machine and the switchboard; 
and copper is worth $1,000 a ton. 

The installation of the new unit was conducted 
by a representative of the Allis-Chalmers Man- 
ufacturing Co. The work on the new turbine 
was performed by the West Coast ‘engineering 
Co., of Portland, Ore., R. G. Littler, president 
and manager, and J. H. McLaughlin, superin- 
tendent of construction. Lewis & Watts, of 
Seattle, Wash., had the contract for the con 
densing system. 

The power plant is managed by EK. D. Tib 
betts, chief engineer, with his son, H. A. 
Tibbetts, as first assistant. Not only has Mr. 
Tibbetts charge of the power plant, but the 
monorail system, the refrigerator system in the 
cafeteria, the sprinkler system for all the build 
ings, and the system of fire protection—for at 
Toledo the chief engineer is also chief of the 
fire department. 

The chief engineer has made a remarkable 
record, in that for more than six years he man- 
aged the plant of the Willamette Valley Light 
& Power Co., at Springfield, Ore., and in that 
time supplied power thru an Allis-Chalmers tur 
bine for a continuous run of nineteen and a 
half months, during which the operation never 
had a switch or a throttle closed. The wire 
was hot all the time. It is believed that no one 
else has approached this record. 

The end sought to be obtained in the power 
plant at Toledo is perfection of operation. This 
is the rule thruout the vast enterprise of the 
Pacific Spruce Corporation, in its efforts to 
produce unrivaled lumber from the best trees 
of Sitka spruce and Douglas fir ever known in 
the coniferous belt of the Pacific Northwest. 


Rain Reduces Forest Fire Hazard 


SEATTLE, WASH., June 7.—A drenching rain 
Thursday, followed by intermittent showers in 
all parts of the Pacific Northwest, was a most 
welcome visitor to the west Coast region. Up 
to the time of the storm, weather conditions were 
beginning to parallel those preceding the Seat- 
tle fire of June 6, 1889, and the forest protec- 
tive agencies everywhere were fearful of fire 
in the woods. In particular, they were badly 
diseonraged in the region of the old burn of the 
Cowlitz, where the fire hazard had become so 
great that the wardens and patrol forces were 
really desperate. At that point and at other 
threatened parts of the west side country the 
rain came literally in the nick of time, and it 
has helped wonderfully to hearten the spirits of 
the men. 

It was a storm of general proportions. As 
recorded by the United States weather bureau, 
a western trough of low pressure developed in 
intensity and-magnitude, until it covered the 
Rocky Mountain and Pacific slope regions, its 
center being over Idaho, with a barometric 
reading of 29.56 at Pocatello. Showers oc- 
curred on the northwestern side of this low, 
covering southern British Columbia and the 
western parts of Washington and Oregon. 
There was a marked fall of temperature in the 
Puget Sound region, the thermometer in Seattle 
registering 40 degrees, or 1 degree below the 
previous low record for June. An inch of 
snow fell at North Bend Thursday. 

The weather today is cool, cloudy and threat- 
ening rain, greatly to the relief of all the for- 
est protective agencies. Prior to the storm, the 


total precipitation for the year to date was 
11.99 inches, as contrasted with an average 
of 16.04 inches. The storm raised the total 
for this year to 12.03 inches. The precipitation 
last year up to this date was 14.88 inches, so 
that the record so far is 4.05 inches under aver- 
age, and 2.89 inches under the record of last 
year to date. The Northwest is having two dry 
years in succession, 1924 following upon the 
extraordinarily dry 1923. The factor of dan- 
ger is that the forest floor has not received the 
thoro soaking that it ought to have in order 
that the fire hazard may not be serious. Even 
with the recent rain, the woods are still so dry 
that a few days of excessively hot weather 
would bring back the fire hazard in all its men- 
acing aspect. 

Karly in the week a fire had gained headway 
near Lindberg, Lewis County, on the Tacoma 
& Kastern railway, in the Rainier national for- 
est, and the situation there was quite serious. 
There have been some fires in camps, but so far 
there hus not been a bad fire in standing tim- 
ber. Logging has been curtailed appreciably, 
and loggers are showing a tendency, particular- 
ly in Snohomish County, of pulling their don- 
keys out of the woods. But there will be more 

















Name plates for attachment to automobiles 
showing the name of the town having proved 
popular, the Tacoma (Wash.) Lumbermen’s 
Club for the second year has prepared plates, 
those this year in attractive colors being 
worded ‘**Tacoma’’ and underneath that in 
smaller letters, ‘‘Lumber Capital of Amer- 


ica’’ 





or less logging, no matter what the fire hazard 
may be. There is only one region in the State 
of Washington where the authorities have auto- 
cratic powers, and that is the Olympic storm 
zone, where extraordinary precautions have been 
taken ever since the blow-down of 1921. Under 
a State law, the authorities can make restric- 
tions as rigid as they please. An extra patrol 
is on duty there now. 

The fir market is apparently featureless. But 
stocks are low, in the face of increasing curtail- 
ment of log and lumber production; and the 
factor of fire hazard is closely sympathetic with 
the present condition. 


(a@@@aa@aanaaaaas 


Consolidation of Vast Timber Holdings 


BELLINGHAM, WASH., June 7.—Fred J. Wood, 
president of the E. K. Wood Lumber Co., and 
KE. G. English, president of the Fidalgo Lum- 
ber & Box Co., the Skagit Mill Co. and other 
lumber concerns, have organized Wood & Eng- 
lish (Ltd.), for the consolidation of vast tim- 
ber holdings on Vancouver Island, and thru 
Carstens & Earles have floated a gold bond 
issue of $1,000,000. Included in the consolida- 
tion is the Nimpkish Timber Co. (Ltd.), which 
has been logging extensively on the island. 

Mr. Wood announced here this week, follow- 
ing a trip to the island, that this year the com- 
pany will begin the construction of a sawmill 
on Beaver Cove. It will have a capacity of 


200,000 feet and will be ready to operate by 
the end of 1924. The company is now building 
five miles of railroad that will connect the mij] 
and one or more of the company’s camps. 

This company has approximately 1,600,000, 
000 feet of standing timber and six moderp 
logging camps, the whole valued at $3,603,000, 
The equipment includes 31 miles of railroad, 
four locomotives, 18 donkey engines and 105 
cars. The company’s assets are placed at 
$4,002,439.14. 


Export Company Enters C. I. F. Market 


SEATTLE, WASH., June 7.—Announcement was 
made by the Douglas Fir Exploitation & Export 
Co. yesterday of a radical change in its policy 
whereby that company will henceforth enter 
the C. I. F. business to all foreign ports. 

The company’s announcement includes the 
following statements: 

While heretofore we have sold only F.AS, 
at loading port and only to merchants within 
the United States and Canada for shipment out- 
side of the United States, its territories and 
dependencies, we are now open to sell not only 
F.A.S. as previously, but also C.I.F. and/or 
C.I.F. and E. to all foreign ports. 

Agencies and/or working connections will 
shortly be established in all the important for- 
eign ports using or likely to use our lumber. 

This change of policy will be noted as one 
of very great importance in the export lumber 
trade of the Pacifie coast. 


The Douglas Fir Exploitation & Export Co, 
was organized October, 1916, with thirty-seven 
member mills. Its growth has been steady and 
rapid and the company now has one hundred 
and ten member mills. These mills have an 
8-hour capacity of about 13,500,000 feet daily. 
The Douglas Fir company is the exclusive sell 
ing agent for all of that part of this capacity 
which is available for export, namely about 
25 percent. 

The head office of the Douglas Fir Exploita- 
tion & Export Co., is at 244 California Street, 
San Francisco, with branch office at Seattle, 
5556 Stuart Building, and Portland office in the 
Yeon Building. 

The steamer Venice Marw finished loading 
Wednesday night, June 4, thereby completing 
shipment of one of the largest lumber sales ever 
made, namely the order placed by the Imperial 
Japanese Government with the Douglas Fir Fx- 
ploitation & Export Co., which totaled 96,400,- 
000 feet. This was the largest single contract 
ever sold in the Pacific Northwest, and required 
twenty-five full steamer cargoes to lift the con- 
tract. One of these cargoes was that of the 
steamer Sierstad which carried 6,645,868 feet, 
probably the largest cargo ever cleared, carry- 
ing Pacific coast lumber products to a foreign 
country. 


The lumber for this order was all supplied by 
members of the company and was shipped with- 
in the specified time and filled within 1/100 of 
1 percent of the amount contracted for. 


The letter of credit accompanying the order 
was for $3,161,000, probably the largest letter 
of credit issued in the United States for lum- 
ber. 


It is seen that three distinct records were 
made by the Douglas Fir Exploitation & Export 
Co. in connection with this huge order for west 
Coast lumber to Japan; first, the size of the 
original contract; second, the size of the letter 
of credit accompanying the contract; third, the 
size of the cargo shipped on the Sierstad, which 
applied on this contract. 


When the afove statement is taken into con- 
sideration that this contract was filled within 
1/100 of 1 percent of the original specification 
and shipped well within the time limit, it speaks 
volumes for what may be accomplished by asso- 
ciated effort thru an organization such as the 
Douglas Fir Exploitation & Export Co. 


As was announced in the opening paragraph 
of this article the Douglas Fir Exploitation & 
Export Co., which in the past has always pul- 
sued the policy of selling only thru exporters, 
will now also make C. I. F. offers to all for- 
eign countries. 
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Newspapermen Tour Coast Mills 


PORTLAND, ORE., June 7.—The huge indus- 
trial development of Longview, Wash., was 
viewed today by a party of about thirty editors 
and special writers of middle western and east- 
ern newspapers. They reached Longview on 
Chairman Louis Hill’s ‘‘Special’’ on a cross 
country ‘‘truth seeking’’ tour as guests of the 
Great Northern Railway. Included in the party 
were Louis Hill, Ralph Budd, president, and 
William P. Kenney, vice president of the rail- 
road company. The travelers were met in Seat- 
tle by a group of officials of the Long-Bell Lum- 
ber Co. Following inspection of the mill prop- 
erties and other industries as well as the busi- 
ness and residence sections of the new city, the 
newspapermen were guests at a banquet at the 
magnificent Hotel Monticello. About 125 at- 
tended the banquet, among them representa- 
tives of Longview, Portland and Kelso, Long- 
view’s older sister city. The visit to Longview 
will be followed by a tour of inspection of Port 
land’s industrial activities, notably the lumber 
mills, and it is expected that the tour will re- 
dound in much publicity for the timber and 
lumber resources of the Pacific Northwest. 

The huge new plant of the Oregon-American 
Lumber Co. at Veronia in the Nehalem timber 
belt will be put into motion in a few days, and 
that will be another big évent in the history 
of lumbering in the Pacific Northwest. The 
community of Veronia, like Longview, has de- 
veloped as a result of the establishment of the 
great sawmilling project, and is now fully on 
the map. Veronia, too, will have a large and 
modern hotel. 


Old Indiana Yard Changes Hands 


VEEDERSBURG, IND., June 10.—Omer Stutz, 
of Indianapolis, Ind., has purchased the Osborn 
Lumber Co., of this city, and the new owner 
has assumed charge of the business. The Os- 
born Lumber Co. was established in Veeders- 
burg fifty-one years ago and has been conducted 
by a member of the Osborn family since that 
time. C. E. Osborn, who has been in charge 
for several years, will go into some other line of 
business in this city in the near future, it is 
reported. Mr. Stutz has been in the lumber 
business at Zionville, and was in the wholesale 
trade in Indianapolis for the last few years. 


Adds Unit to Hardwood Operations 


Houston, TEx., June 9.—A hardwood plant 
will replace the Kirby Lumber Co.’s big south- 
ern pine mill at Call, Tex., which was destroyed 
by fire the latter part of April. This decision 
was reached following conferences between of- 
ficials of the company, and plans have been 
completed for the new mill, construction of 
which will begin about July 1. The plans, 
Which were drawn by Fred Burdett, of Beau- 
mont, Tex., who recently completed the new 
hardwood mill for the Kirby Lumber Co. at 
Voth, Tex., provide for a double band mill and 
Tesaw, with all the latest and most modern 
equipment, including dry kilns, sheds, commis- 
sary and every other essential necessary to 
make it uptodate in every respect. The Call 
plant will have a daily capacity of 100,000 feet. 
Adjacent to the mill are tracts of some of the 
finest hardwood timber in that section, contain- 
mg approximately 400,000,000 feet. It is 
stated that the remainder of the southern pine 
timber that was left uncut at the time of the 
fire at Call will be distributed to the other 
Kirby mills now cutting pine exclusively. 

The addition of this new unit will make 
three hardwood plants owned and operated by 
the Kirby Lumber Co., and it is the concern’s 
Intention to build another hardwood mill in 
1925, plans for which are now being considered. 
It has not yet been decided whether an entirely 
hew plant will be built, or whether one of the 
present mills now cutting southern pine will 
be converted into a hardwood mill. It is also 
‘ontemplated to build in the near future a 


unit from the other plants of the Kirby com- 
pany. é 

With the additional mill at Call, the Kirby 
Lumber Co. will have a total daily capacity of 
250,000 feet of hardwoods, the first mill at 
Voth cutting 100,000 feet, the recently com- 
pleted mill at Voth cutting 50,000 feet, and 
the Call mill, 100,000 feet. The two big mills 
are equipped with double band and resaw, the 
smaller mill with single band and resaw. This 
will make the Kirby company one of the larg- 
est producers of hardwood lumber in the south- 
ern territory, and the Kirby holdings of over 
a billion feet of virgin hardwood timber will 
permit the company to keep these mills operat- 
ing to capacity for many years. The fact that 
these mills manufacture hardwood exclusively 
under the management of experienced hard- 
wood operators will enable the Kirby Lumber 
Co. to maintain the high standard of hardwood 
lumber it has heretofore produced. 


Miditveny Salesmen Confer 


BE.LoiT, Wis., June 9.—The first annual sales 
convention of the P. B. Yates Machine Co. came 
to a successful ending Saturday, June 7. The 
entire United States sales force of the company 
gathered in this city for one solid week of in- 
tensive and vigorous sales conferences. <A 





whole plant will be tied up more closely than 
ever before. The extensive sales and advertis- 
ing campaigns to prospects were explained in 
detail and the branch offices instructed as to 
their part in the 1924-1925 Yates activities. 
Representatives from Boston, New York, Bir- 
mingham, Seattle, San Francisco, Spokane, 
Chicago, and Buffalo branch offices, as well as 
individual salesmen with headquarters  else- 
where thruout the country, were among those 
present at Beloit during the week. 


Saw Makers’ Representatives Convene 


PHILADELPHIA, Pa., June 9.—The branch man- 
agers and principal distributers for Henry Diss- 
ton & Sons (Inc.), saw manufacturers of this 
city, came here from their various stations for 
the annual sales convention and conference, 
held at the factory on May 22, 23 and 24. These 
representatives reported that the new Disston 
Invineible saw, a chisel tooth saw which was 
widely distributed last year and which won 
instant popularity, continues to hold that repu- 
tation and was being enthusiastically received 
wherever it was used. A banquet and theater 
party followed the series of meetings at the 
Disston factory. 

Among those Mather, 


present were L. L. 
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series of six vital, all-day sessions, beginning 
at 8 a.m. and closing at 6 p. m., were held daily. 
At these conferences there was put into force 
the most complete sales policy ever instituted 
by this company, one of the largest manufac 
turers of woodworking machinery in the world. 

Practically every officer of the company 
talked to the salesmen, outlining the firm’s 
policy from various angles. In addition the 
salesmen received vital instruction regarding 
the latest Yates machines, more than thirty of 
which were set up in a special building where 
demonstration runs were made. President H. 
A. von Oven was one o1 the principal speakers. 
In his opening address he predicted a new era 
of prosperity and achievement for the com 
pany. He stressed even further codperation 
between the company and the trade thru the 
salesmen. Harry I. Fogleman, a speaker of in- 
ternational reputation, gave a very instructive 
talk on the science of salesmanship. 

It was brought out during the convention 
that more than 32,000 Yates machines already 
are installed in the world, making the distribu- 
tion of Yates products close to a quarter of a 
billion of dollars in value. As a result of the 


hickory billet mill to be operated as a separate convention, the Yates branch offices and the 


manager for Cincinnati and Chieago; A. A. 
Gardner, manager of the Pacific coast branches 
at Seattle, Portland, and San Francisco; E. F. 
Cooper, Atlanta; J. A. Riechman and Richard 
Alcott, of Riechman-Crosby Co., Memphis; R. E. 
Kelleher, of C. T. Patterson & Co. (Ltd.), New 
Orleans; and J. A. McKay, of R. B. MeKim 
Co., Boston and Bangor, Me. The Empire Ma- 
chinery & Supply Corporation, of Norfolk, Va., 
was represented by Walter Graham. 
souseusssesaeeeen 

HP LARGEST pine tree in Kennebec County, 
Maine, measuring well over 100 feet in height, 
has recently been cut down by Clyde E. Tillson, 
a lumber operator at Belgrade Lakes. A cen- 
tury ago there were many such forest monarchs 
in the Pine Tree State. Rings in the cross see 
tion of the butt indicated the tree was 157 
years old. Mr. Tillson got more than 4,000 
board feet of merchantable lumber out of it. 
The butt log, cut 12 feet long, sawed up 999 
board feet of high grade pine. This tree is one 
of the so-called ‘‘ Pumpkin Pine’’ variety which 
is highly prized by the white pine dealers and 
users. 
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Deposit Monthly for a Home, Is Dealer’s Suggestion 


Can people who need and ought to have homes but who 
have not been able to accumulate the amount necessary for the 
initial ‘‘down payment’’ be induced to deposit with the local 
Jumberman, or with a bank, under the lumberman’s super- 
vision, a fixed amount each month until sufficient has been 
accumulated to make possible the financing of the balance by 
first and second mortgage? A western retailer, who is con- 
sidering trying out such a plan, asks the advice of the AMrErR- 
ICAN LUMBERMAN concerning it. Knowing that many retailers 
all over the country have been giving a good deal of thought 
to this matter of getting people started on the road to home 
ownership thru some practicable plan that would encourage 
them to save for this purpose, we asked a number of progres- 
sive retailers to express their opinions, and also to tell of any 
plans that they are using or considering for accomplishing 
this purpose. Some of the replies received are appended, 
without names, only the States in which the writers are located 
being printed. The plan proposed by the western dealer is 
here presented in his own words. The dealer says: 


I have been considering putting on a campaign to 
encourage people to build homes who have not sufficient 
money to make the necessary first payment. My idea is 
that a prospective builder shall pay in to us a certain 


amount monthly, according to his ability, and continue 
making these payments until he has paid in 25 percent of 
the cost of the kind of home he desires to buy. Then, 
when he has paid us the 25 percent, we will agree to build 
him a home, and finance the building. It is usually easy 
to place a mortgage of 50 percent of the cost, therefore if 
the buyer pays in 25 percent in advance, there would 
remain only 25 percent, which we could carry ourselves 
on a second mortgage. We would pay interest on these 
advance monthly payments, so the purchaser would re- 
ceive interest on his money while paying in the monthly 
instalments toward the initial 25 percent. 

As an illustration, the plan would work out this way: 
If a man wanted to buy a lot and build a home that would 
cost, all together, say $4,000, and could make a payment of 
$50 a month, we would want him to make 20 ‘payments to 
us before we built the home. As soon as he has made 
these 20 payments, totaling $1,000, we would go ahead 
and build the home, and finance it in such a way as would 
be most advantageous to ourselves and to the customer. 
I have been wondering whether a good many people who 
do not like to go to a building and loan association to 
start payment on a home would come to a lumber dealer 
and make payments in advance. 





What Retailers Think of the Proposed Plan 


INDIANA.--The plan is sound and should appeal 
to the public, but J think depositing in the bank 
or building and loan association would sound bet 
ter to most persons. There is a general impres 
sion that a bank, altho it may not be as strong 
financially as the lumberman, or some other busi- 
ness institution in the town, is the only safe place 
to trust in financial deals. 

If I were going to advertise the plan, I would 
arrange with the building and loan association to 
handle the money. It would depend upon the com- 
munity whether $50 or $25 a month would be the 
logical amount. 


MINNESOTA._-I am at a loss to know just how 
grafting the Ford idea onto the lumber business 
would work out. It might possibly be that in a 
climate which does not require the substantial con- 
struction that houses in this climate do, you could 
get a man who would live in a $3,000 house to dig 
up $50 a month for the building fund. I am, how- 
ever, inclined to believe that $25 would be nearer 
the amount that a man living in a house of this 
class would be able to pay. 

We have a proposition here where we can borrow 
60 percent of the value of the house and lot, on a 
first mortgage, and our own loan company is tak- 
ing the second mortgage for 15 percent. This 
would require that the prospective purchaser would 
have -to have 25 percent, which I think would be a 
minimum for the purchaser to have invested in the 
proposition. 

I really think that the worst sin we could commit 
would be to finance the purchaser for more than he 
really is entitled to, or could handle safely. 

Having the bank handle the funds probably 
would be more satisfactory in most towns of 5,000 
and larger population, and the lumberman undoubt- 
edly could make satisfactory arrangements with 
his banker for the handling of the funds. All of 
this scheme would work in very nicely as an ad- 
junct to the home boosters’ clubs, but without that 
particular element to furnish the enthusiasm, I[ 
doubt very much whether the scheme would get 
very far. 


ILLINOIS.—The only difficulty that I can see 1s 
this: An individual who can pay $50 a month 
can usually go to a bank and borrow $1,000, if he 
owns a jot and has saved $1,000. Or else he could 
go to the building and loan association and make 
arrangements to have it take his $50 a month in 
paid up stock, and his money would be at once 
earning him a good rate of interest and he could 
turn in all of his paid up stock on a home. 

MICHIGAN.—I am inclined to think that a re- 
tailer would have trouble in getting very many 
people to make deposits of $50 a month toward a 
new home if at the same time they were paying a 
fair rental on the houses they then occupied. 
Whether or not individuals would deposit money 
with the lumberman would depend upon his repu- 
tation, but I am inclined to think that it would 


be better to have it deposited at a bank. Of course, 
by depositing it at a bank he would be able to 
secure only 4 percent interest on his money. We 
have had a few customers who, expecting to do 
some building, have made payments to us periodic- 
ally as they desired, in advance of securing their 
material. These payments we posted to their 
credit, awaiting their purchases, but in the par- 
ticular instances we have had they were not desir- 
ous of getting much if any beyond their deposits 
made. 


Missour!.—I believe the average individual 
would prefer paying a monthly amount for twenty 
months to a bank rather than to a lumber firm. 
On property worth $4,000 on which he will place 
a mortgage for $2,000 and then give the lumber 
dealer a second mortgage for $1,000—I believe the 
average individual who will put $1,000 of his 
money in a home will pay out on a proposition like 
this. But can the average one yard owner 40 
this? I don’t think so. He has not the means 
to do it. He would soon have his investment all 
on his books. 


WISCONSIN.—As to whether or not a customer 
would make deposits with the lumberman up to a 
point where he had on deposit 25 percent of the 
value of the property that he wanted to build, I 
am inclined to think he would not do this. I am 
also inclined to think that this is going pretty far 
in the matter of financing. 

We have a system of financing home builders 
whereby they pay in 25 percent of the value and 
we finance them for the balance on the amortiza- 
tion plan. I must be frank in saying to you that 
this is not working out 100 percent. 

For example, we had a customer last year who 
paid in the 25 percent on a home costing $7,200. 
He lost his job and we now have the property on 
our hands. It might appear that by reason of the 
fact that we can offer this property for resale at 
25 percent less than its cost last year there would 
be no trouble in disposing of it. We have, how- 
ever, found that there is considerable trouble and 
we are still carrying the property. 

My experience has taught me that financing up 
to 75 percent of the value was going the absolute 
limit, and in making a loan of this kind we should 
be very careful to look into the matter of the 
buyer’s ability and willingness to make the monthly 
payments. In this particular case we were some- 
what slack in demanding that payments start as 
soon as the work started, and as a consequence we 
were out five or six monthly instalments that we 
might just as well have had. 

I would be afraid that if a customer was making 
deposits such as you suggest that there might be a 
tendency to stretch a point and start the actual 
construction of the house before he had put in his 
full 25 percent. 

ILLINOIS.—I believe the idea of having indi- 
viduals put their money in the bank to the account 


of the home building contract would be more pro- 
ductive of results. Something might happen that 
would prevent an individual from fulfilling his con- 
tract; therefore he would hesitate to pay his 
money to the lumberman where he might have less 
chance of getting it back when wanted. 


MICHIGAN.—I am very much inclined to the 
opinion that the proposition wouldn’t get very far, 
I don’t believe that the individuals of any com- 
munity would deposit their money with a lumber- 
man. They would deposit it much more quickly in 
the bank, which would look safer to them than 
just handing over a check every month to a retail 
lumberman. Wouldn’t the individual also be sus- 
picious that after he had paid in monthly for a 
couple of years maybe the retailer would think he 
had him by the neck and overcharge him on his 
house? No dealer could at present tell an _ indi- 
vidual what a house would cost twenty months 
from now. 

I do not believe many men could live, pay rent 
and all other expenses and at the same time make 
$50 monthly payments on a house to be built two or 
three years from now. I don’t think much of the 
possibilities of this idea, altho I would like to see 
it tried out. I wouldn’t want to take the chances, 
however, of trying it out myself. 

Of course this plan of $5 down works out pretty 
well on a Ford car, but people want Ford cars very 
much more than they do homes. That is demon- 
strated every day. People will always ask credit 
for necessities and pay cash for luxuries. If I were 
going to try this plan myself, I certainly would 
arrange to have the individual deposit the money 
at the bank, reserving the right to personally pay 
the individual the interest, being reimbursed my- 
self by the bank for this interest. 


Missovurt.—I have considered the same thing, 
but I never had enough confidence in it to attempt 
it. In the first place, twenty months is a long time 
to wait, and $50 is a whole lot to pay every month. 
Further, a man must have a great deal of confi- 
dence in the lumber dealer to deposit this amount 
of money with him, especially if there were any 
large number of people doing it—but there will not 
be. I believe, too, that the greatest obstacle to 
overcome is this: A man is obligating himself to 
buy his material from a particular dealer, who has 
not made him any price, nor agreed to meet com- 
petition. 

Why not encourage the man to put his money 
into the building and loan association, which will 
pay him as high a rate of interest as the lumber 
dealer can afford to pay, and then when the man 
has the money saved, go to him in a businesslike 
way and make him the proposition to take a second 
mortgage for the balance of the money that 15 
necessary to build the house? 

Probably he can get the real estate man who 
sells the lot to carry a part of the second mortgage. 

Personally I do not like the idea of asking the 
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public to do anything that is not absolutely bomb 
proof, or where there can be the slightest ground 
for suspicion; and you know how suspicious some 
people get of banks where they have their money 
deposited. 

Honestly, Bk think the best way is to encourage 
the prospective home owner to take stock in a bulld- 
jng and loan association, or put his money in the 
pank, and then tell him that if he buys the material 
pill from you, you will carry the second mortgage. 


KANSAS.—Any plan for laying aside a certain 
amount each month with interest should be car- 
ried on thru the local savings bank or building and 
Joan, not thru the lumberman’s office. It is not a 
good thing for the lumber merchant to do specula- 
tive building and carry the second and sometimes 
the third mortgage, as such a practice will get him 
into trouble in time and is frowned on as a practice 
by all of the good credit men of the country. If 
indulged in by the retail dealer, it will interfere 
with his credit standing. I would further suggest 
that the person interested in owning a home should 
be permitted to save any amount that he finds it 
possible for him to lay away for a home. One per- 
son can save more in a month than others, so that 
even tho a person starts out to save $25 a month, 
sometimes he might be in position to deposit $50. 
Or he might find that, due to sickness or other out 
of the ordinary expenses, some months he would 
be able to pay only $25. In thinking out a home 
owning scheme we often overlook the fact that 
there must be some money behind the home owning 
contract; the individual who eventually owns the 
home must save and accumulate enough to make 
the initial payment, and it is much to his advan- 
tage to let his rent apply on the owning of a home 
just as soon as possible. 

A great deal of money is being wasted by the 
lumber interests in urging the citizen to own a 
home when in the first place the present generation 
was not raised with the idea of owning a home. 
The parents did not teach the child to save for a 
home. It is very difficult, after a person reaches 
maturity, with all of the demands made today for 
his money in the way of entertainment and luxuries, 
to get him to the point of saving for a home. A 
large part of the money we are spending today really 
ought to be spent in the schools, teaching the com 
ing generations that it is good to have and own a 
home. If we teach that in the schools today, it is 
safe to predict that 90 percent of the children 
today will be home owners in time. They get 
started early enough in life to make the problem 
an easy one. For the man of forty, with a family 
and the necessary expense that he has nowadays, 
it is difficult to save anything for a home. 


INDIANA.—Instead of asking the individual to 
make deposits with the lumberman, which might 
not be in the least objectionable in a small city or 
town where the dealer is well known, it seems to 
me that he would respond more promptly if he felt 
his savings were being taken care of in a banking 
institution, and that he would get the benefit of 
the interest either in cash or in accumulation. The 
average country bank pays 3% to 4 percent on sav- 
ings, and the building and loan associations pay 6 
percent, so that the dealer might have to make up 
this additional interest, in order to make it at 
tractive to the prospective home owner. 

In my judgment it would be entirely consistent 
to operate two plans, one for the fellow who can 
pay $50 a month for twenty months, and the other 
for the fellow whose earning power will only admit 
of $25 a month for forty. 


Missourr.—The underlying thought of putting 
up a monthly deposit of $50 for twenty months is 
correct. Generally speaking, the country has been 
living under good times and it has been easy for 
a great many people to buy for cash; but there is a 
turn in affairs which is easily noticed when you 
look over the papers and see the advertisements of 
furniture dealers, carpet houses, electrical supplies 
and what not, all trying to induce the buyer to in- 
vest his money in wares on “one payment down” 
and weekly payments until the entire sum is paid. 
These sellers, however, get ample security by chat- 
tel mortgages. Houses can not be sold that way; 
I mean you could not let a man have a house, keep 
It and accept monthly payments unless a substan- 
Gal sum had been paid down, equivalent to at least 
20 percent of its value. Experience shows that a 
great many make miscalculations as to what they 
‘an pay a month, the result being that they keep 
paying their monthly notes and the interest on the 
first deed of trust, but fail in paying their taxes, 
and do not make the necessary repairs on their 
homes in order to keep them up. The result is 
that after three years the man with the first deed 
of trust takes over the house in a demoralized con- 
dition and must pay up the three years of back 
taxes. For this reason a substantial sum must be 
back of it to secure the holder of the first or second 
deed of trust, and in so doing protect the man who 


bought the house and prevent him from going 
against a “head or” proposition that means ruin 
to him in the long run. The proposition, in short, 
must be one that he ean live up to and that will 
really give him a home if he is thrifty. 

The plan is all right except that the amount that 





A Michigan Dealer’s Idea 


We have endeavored to work out a plan 
of financing customers who desire to build 
homes, and have decided to try it in a lim- 
ited way in some of our yards, along the 
following lines: 

The customer must have his lot fully 
paid for and have a clear title thereto 
and enough money to make the aggregate 
of his equity at least 30 percent of the 
finished job. We will take no job in ex- 
cess of $4,000 for any one person. 

The customer is then to deed to us in 
trust the lot and pay to us the money he 
has on hand. We will then give him a 
land contract and contract with him to 
build the house he desires, within the 
above figures, furnishing all materials and 
labor and looking after it in a general 
way—his contract permitting him to pay 
us this amount in monthly payments 
thereafter, with interest at 7 percent. 

At the time our customer makes this 
application, and we consummate the deal, 
we will request that he make a formal 
application with our building and loan as- 
sociation for virtually the same amount 
of the loan we would carry. It so happens 
that our building and loan has so many 
applications that it is not able to liquidate 
them under eighteen to twenty months. 

By this means, then, by the end of this 
time, he would be able to secure this 
money from the building and loan asso- 
ciation and our equity would have de- 
creased to a point where it would be a 
good loan so far as the building and loan 
association is concerned. 

This means, of course, that at the be- 
ginning we would have to carry the whole 
proposition, which we would do by en- 
dorsed paper at the local banks, and it 
would “wash out” as soon as his turn 
came with the loan association. We also 
have, besides our local banks, one or two 
individuals who have-agreed to carry this 
paper as endorsed paper. 

We believe this will be quite an assis- 
tance to a number of home builders, as 
the same proposition they would have 
with the loan association would be avail- 
able at once. For example, a man wants 
to build a house which together with the 
lot would aggregate $4,000, and if the lot 
were worth $700, he would be required 
to have only $500 in money or its equiva- 
lent in labor. 

Another advantage to the home builder 
is that he deals with a single party, who 
is financially responsible to carry out the. 
contract to the fullest extent; all bills of 
material applying on the job would be 
paid for, and he would run no risk of 
dealing with fraudulent contractors who 
would thereby have a lien on his prop- 
erty when the building was finished. 

The lumberman would be able to get a 
reasonable price for his materials, and 
possibly sufficient additional to warrant 
the general supervision and looking after 
the job, and it would be more or less 
non-competitive business. 

We are just now getting ready to start 
this new plan, but do not know just how 
it will work out. We will also consider 
the moral risk as a valuable asset in this 
loan. It is possible that in some instances, 
where the financial part would be carried 
out but the moral risk is poor, we would 
not consider it. 

We believe that this situation is en- 
tirely in the hands of the dealer, and with 
this arrangement he should be able to get 
some additional business, at the same time 
rendering a service to the consumer 











could be paid per month must be predicated upon 
what kind of a house the man wants to buy and 
how much he can pay out of his general income. 
It can be graduated from $25 a month up and 
should extend over a period of at least two years. 

Again, it seems to me that the man who puts up 
the money should have more security than the re- 
sponsibility of the lumber concern. A commercial 
business, while it may be responsible, is not a de- 
pository for money. Therefore it seems to me that 
some sort of a security bond should be given to 
protect the depositor of this money, or there could 
be set up with some trust company a special sav- 
ings account. The man could make his deposit with 
the lumber company and in turn have its receipt, as 
well as one from the trust company, showing that 
the amount had been placed with the trust company 
thru the lumber yard, to the credit of the party 
who is going to build the house. 

I believe the sooner that lumber yards realize 
that they can finance and should finance the build- 
ing problem of the country, the sooner they will 
come to their own. Financial arrangements should 
be made at the source, which is the supply house, 
and when that is done we have a better control of 
our business and are attracting the community to 
the lumber yard for assistance in the building of* 
homes. 


IowA.—I believe that it will be pretty difficult 
for a lumberman to get the people to consider him 
in the light of a banker and deposit cash with him. 
I have talked with a number of lumbermen along 
this line in the past two or three years. Those [ 
talked to apparently had tried similar ideas, but 
had found it best to organize separately the financ- 
ing division of the house, altho some have been very 
successful handling it direct. 

There has been tried a deposit scheme of this 
sort for the coal business. Some man in Kansas 
City systematized the thing and patented the sys- 
tem, and has for several years been selling it to the 
coal trade, calling it the Coal Savings Club. The 
same ideas might be applied to a house, but the goal 
to be reached is so far off that it might be hard to 
maintain enthusiasm for a long period of time be- 
fore tangible results could be seen. 


Missourr.—I do not believe that the man who 
wants a home to cost not more than $4,000 can 
save as much as $50 a month and continue the 
expenses that he has in connection with his present 
rented home. I believe that the average man 
would not be willing to wait 20 months to get 
the use of his own money. In the average country 
town the man would not be willing to place his 
money with the lumberman. The lumberman is not 
considered as doing a money lending business, and 
the moral effect would be against the dealer. If 
the man was willing to enter in this saving agree- 
ment, it would be to his benefit and also the lum- 
berman, but I am wondering if he will do it. How- 
ever, if the thing is to be tried out, I believe that 
the way to begin is for the dealer to go to one or 
two prospects who he knows would like to have 
homes and tell them that he is willing to help them 
in the suggested way. If it worked it would not 
take long for them to tell it to their friends, and 
the territory would soon know about the lumber- 
man’s plan. I do not believe in a second mortgage, 
nor do I believe it is good for the home owner. 

In my own town, the situation is nicely handled 
by our building and loan associations. All that is 
required of the man who wants a home is that he 
shall own his ground and they will loan him enough 
to build a house in keeping with the location of his 
ground. 


LOUISIANA.—I think few people would be willing 
to deposit that amount of money with a lumber 
concern, because of the possibility that it might go 
out of business or something else happen, in which 
case the depositors would have little or no security, 
whereas if the money was deposited in a savings 
bank, while the depositor might receive less in- 
terest than would be allowed him by the lumberman, 
his feeling of security would be much greater. In 
my opinion, the best way to foster home building is 
to encourage the prospective builder to save his 
money, either by putting it into payment for a lot 
or by regular deposits in a savings bank, until he 
has sufficient equity in his lot or enough money 
saved to justify the lumberman in furnishing him 
with material for a home. 

New YorK.—Deposits of $50 a month for twenty 
months certainly could not be undertaken by us in 
the East. I do not believe that any man who is 
paying rent, and who is looking forward to building 
a home costing $4,000, which is not a very high 
priced one, could continue his rent and also deposit 
$50 a month. He might start out on that basis, 
but would eventually fall down. The Ford plan 
of payment contemplates depositing with a bank, 
not with Ford, which is as it should be. I am not 
sure that the proposition is not a good one, but tt 
does not particularly appeal to me. 
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Special Methods of Handling I Moist iad Devised by Houstonians— 
Protects Credit Investments by Insisting on Use of Quality Lumber 


One of the Houston yards mentioned be- 
fore in this Texas collection was that of 
the South Texas Lumber Co. It has been 
doing business for some years on its pres- 
ent location, and the Realm has referred to 
the place on the occasion of former visits 
to the Lone Star State. The new plant of 
the Jesse H. Jones Lumber Co. is being 
built just across the avenue, and a couple 
of other big yards are near neighbors. This 
sitting cheek by jowl with a competitor 
worries some managers. They don’t like 
it. They get to watching the loads going 
out of the rival yard and become all worked 
up over it, in spite of their better judgment. 
But Verner H. McCall, the genial young 
manager of the South Texas concern, 
doesn’t feel this way at all. He’s a friendly 
person, in addition to being highly charged 
with energy. He’s not so friendly that he 
just wants to give his competitors his own 
trade, but he has the greatest confidence in 
his own organization and its capacity to 
serve and please customers. So he rather 
likes the idea of making this part of the 
avenue a retail lumber district, for it seems 
to him that when people who are on the 
fence, about building at once or waiting a 
while, get down here and see all this im- 
pressive equipment ready to serve them 
they’ll be influenced to go ahead. And then 
we suspect that Mr. McCall counts on get- 
ting chances at a good many bills he other- 
wise would never hear of. It isn’t that he 
has any pirate blood or wants to scuttle 
his neighbor’s trade. Not a bit of it. But, 
as we mentioned above, he has worlds of 
confidence in his organization and its capac- 
ity to put out a straightforward selling 
proposition backed with desirable service. 
So let there be all the building attraction 
in the neighborhood of his yard that wants 
to come. “The more sugar, the more flies.” 


Damp Stock Is Texas Problem 


This is another of those yards with a 
block frontage on the avenue; and since 
this doesn’t allow room enough there’s an 
overflow yard at the rear where, in addition 
to storage space, there are garages and a 
repair shop and the watchman’s cottage and 
the like. The storage equipment is a bat- 
tery of umbrella sheds built somewhat on 
the plan developed and made popular by the 
Long-Bell Lumber Co. Then there is an open 
yard where damp stock is piled on sticks. 
This matter of damp stock is somewhat of 
a problem for all Houston yards; for while 
the Houstonians like their climate and back 
it against the world, they do have a good 
deal of rain in the course of the year and 
especially in winter. And then when the 
wind drives up from the Gulf on a cloudy, 
foggy day the dampness penetrates every- 
thing. You get up in the morning and take 
your clothes off the back of the chair where 
they’ve hung all night and find that they’re 
permeated with moisture; not exactly wet, 
you know, but the press is out of them, and 
they feel clammy and oppressive. During 
part of the year housewives have to fight 
dampness in their homes. A pair of shoes 


not worn for a couple of weeks is likely to 
develop a wonderful coating of mold. 


Have Devised Handling Methods 


Well, lumber sheds have to be built with © 


this peculiarity of climate in mind. It isn’t 
possible to build them so that damp air 
can not get in. Rather they have to be built 
so that air will circulate; for after the sun 
has shone for an hour or two the moisture 
disappears, and then a free circulation 
leaves the lumber in good shape. Finish 
sheds are built so that morning mists can 
be kept out pretty well. But of course this 
dampness of air does not explain the wet 
lumber that comes into the yard. Maybe 
it was rained on for many days in transit, 
or maybe it was not properly dried before 
leaving the mill. However it happens, ev- 
ery Houston yard gets wet shipments of 
piece stuff that has to be air dried on sticks 
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Tho some retailers worry about rival yards, 
Houstonians feel confident of getting their 
share 


after arrival. Mr. McCall pointed out a big 
pile of 2-inch stuff out in the open piled on 
sticks waiting for the sun and wind to make 
it usable. He said it was coming along in 
good shape, and that he’d lose little or none 
of it. Such stock has to be piled with care, 
on firm and even bearings and with the 
sticks carefully placed one above the other, 
or it will dry with a permanent crook in it. 

Like all the other Houstonians who have 
been quoted in these columns, Mr. McCall 
spoke of the steady expansion of the city, 
its development as a deep water port and its 
accompanying volume of building, both of 
dwelling houses and of skyscrapers. Hous- 
ton has a very impressive skyline; and while 
the skyline of Dallas is probably even more 
remarkable, the fact remains that Houston 
stands well to the front of cities of its size 
in the number and beauty of its big build- 
ings. Dallas is a wonder city in this re- 
gard and rather goes out of its way to chal- 
lenge comparison with any other city in the 
world, big or little, on the ambition with 
which it has built up into the air. Mr. 
McCall said he could see no factor that 
would stop or even check Houston’s expan- 
sion unless it might be the carpenters’ strike 
mentioned in an earlier article. 

“We have stiff competition,” he said. 
“Competition of every kind. There are half 
a dozen big yards that compete pretty di- 


rectly with each other. That is naturally 
the competition we feel most keenly. But 
there are many yards in the city; perhaps 
more than fifty. I know Houston pretty 
well, but I drive around and see for the 
first time yards that I’d never even heard of 
before. Some of them will grow into big 
yards in time. Every organization has to 
have its beginning, and these retailing con- 
cerns that have or can develop the skill and 
knowledge to meet the standard of service 
asked for in Houston will live and expand. 
It’s a selective process, and it goes on all 
time. No matter how little or how big a 
retailing plant is, it’s got to hit the ball all 
the time. There’s no such thing as getting 
so strong or so well known that a man 
doesn’t need to keep on his toes. It’s some- 
thing like the story of the boy fighting yel- 
lowjackets. As long as he hits every one 
when it comes out he’s all right. But if he 
misses a few and they gang on him he’s go- 
ing to get stung. 


Helps Contractors Close Deals 


“You’ve probably been told that there are 
many contractors in the city and_ that 
they’re not all capable. That’s true. It’s 
one of the problems we have with us all the 
time. This yard has a number of contract- 
ors who stick by us steadily, and we stick 
by them. We have something of a standard 
that new contractors have to measure up to 
before we do much business with them. But 
if I do find that a new contractor meets 
these standards, figures his estimates accu- 
rately without getting them too high or too 
low, meets his bills promptly and goes after 
business with intelligence, we’re ready to 
stick by him. I take a lot of pride in the 
relations of the yard with its contractors, 
and I do believe it would be pretty hard to 
get them away from us after they once 
understand our methods and our service.” 

Mr. McCall took me upstairs in his office 
and showed me a pleasant big room devoted 
to the house plan service. This is a place 
where contractors can bring their customers 
and make use of plan books and pictures and 
blueprints and the other sales helps in clos- 
ing their deals. It doesn’t require much in- 
sight to guess what yard will supply the 
lumber in these deals. Mr. McCall also 
showed me his big office on the second floor. 
It didn’t have the appearance of being oc- 
cupied, and he confessed he didn’t use it. 


Employee Loyalty Is Big Asset 


“I have my desk down stairs,” he said, 
“for I don’t like to be shut away from the 
place where the rush of work is going on. 
A man can keep in touch with everything 
without any special machinery if he’s in 
the midst of it. But I’m going to be com- 
pelled to move up here, for our space 18 
already crowded, and I’m adding another 
outside man. I have two already, and this 
third one will have to have space to work. 
So I’ll have to move. After all, it’s a mis- 
take for a man to try to keep his finger on 
every detail. I’ve rather done it that way, 
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but there’s always the danger that a man 
will get involved in the separate steps of 
pusiness and lose sight of it as a whole. 
We've got the finest fellows in the world in 
this organization, the most loyal and cap- 
able. Nobody ever has to check up on them 
to see that they’re on the job, for they’re 
working every minute. You'll see one fel- 
low who has caught up with his duties and 
who has nothing special on hand go ever 


























Contractors that use yard’s plan service room to 
close deals are pretty sure to stick 


and help out another fellow whose work hap- 
pens to be piling up on him. This loyalty 
of the men is the finest and most valuable 
thing in this organization.” 

We like to hear a man say these things, 
for the old-fashioned virtue of loyalty some- 
times gets lost in the appraisal of the quali- 
ties that make a man a good citizen, a good 
worker and a good scout. Have you been 
reading the “Diary of a Dude Wrangler,” 
by Struthers Burt, in the Saturday Evening 
Post? Here are a few sentences from the 
first instalment: “After you’ve lived for 
atime in a fairly adventurous country you 
begin to separate the world into two classes 
—those, a tiny number, who will stand by 
you thru thick and thin, and those, the rest, 
who won’t. A loyal man finds it hard 
to starve to death, and if he adds even a 
modicum of talent to his loyalty he is prac- 
tically certain to be a successful man. If 
he adds great talents to loyalty, 
he is sure to be more than a successful man. 
And yet loyalty is the rarest and least culti- 
vated of traits.” 


Praises Colored Yard Workers 


Mr. McCall wasn’t thru when he told me 
what fine fellows his executive force is com- 
posed of. He had something to say of his 
negro laborers. He has been with this com- 
pany for some years, and in all the time he 
hasn’t changed a single colored driver. 

“These colored boys will stand by you 
just as strongly as you stand by them. 
Some people say negroes are no good as 
drivers, that they don’t have initiative and 
don’t do the right things at the right time. 
It’s just a matter of their knowing what 
you want them to do. If they understand 
their duties and know that if they do what 
they’re told you'll back them up, they’re 
the best drivers in the world. These boys 
work hard, and they’re working all the time. 
I've got a yard man named Butler, and he’s 
one of the quickest thinkers and most in- 
telligent fellows you’re likely to find. You 
ask him a question, and the answer’s back 
Pretty nearly before you quit talking. I 
fan tell him to put 5,000 feet of 2 by 4’s 
on a truck, made up of equal numbers of 
Pieces 6, 8 and 10 feet in length, and he’ll 
think for a few seconds and load the truck 
80 that it’ll come out as nearly to the foot 
4 those sizes will permit. I could figure 


that problem out, with a pencil, but Butler 
can do it mentally in much less time. 

“Relations between white and colored 
people in Houston are quite friendly. An 
incident happened a little while ago of a 
negro bandit who held up a streetcar con- 
ductor. The bandit had the conductor down 
and seemed about to kill him with a knife. 
A colored boy on the car ran into the near- 
est house to telephone the police. The house 
happened to be that of a negro, and when 
he heard the conversation shouted into the 
*phone he picked up a revolver, ran out to 
the car and ordered the bandit to ‘git up 
and come away from that white man.’ The 
bandit jumped up and, evidently drunk with 
a killing passion, lunged at the rescuer; 
whereat the negro shot and killed him. 
That colored man is a hero in Houston, not 
only among the white people but among his 
own race. One of our boys said to me, 
‘Cap’n, I sure am glad dat boy did what he 
did. Most of us colored folks has to work 
for a livin’, and we has to work for white 
folks. We ’spect to work hard and behave 
ourselves, and it makes it hard for us when 
the white folks get to thinkin’ we’s all a 
worthless, stealin’ lot.’ ” 

As we walked around the yard Mr. 
McCall called my attention to the fact that 
he had practically no low-grade piece stuff. 


Quality Lumber Protects Credits 


“I know I lose a lot of bills,” he said, “by 
refusing to quote prices on No. 3. But I 
don’t sell that kind of material. It isn’t that 
I have any prejudice against cheap mate- 
rials in the right places, but we make loans 
on about 60 percent of the houses for which 
we furnish the material. Now I have every 
reason to believe that Houston is going to 
continue growing and that there’ll be a 
steady market for houses; but a person feels 
obliged to protect his investments, so aside 
from the fact that I believe our customers 
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Are You Paying Rent? 
IF YOU HAVE BEEN A RENTER FORTHE PAST FIVE 
OR TEN YEARS, WHAT HAVE YOU TO SHOW FOR YOUR MONEY? 


LOOK HOW RENT: PILES UP! 











The following table shows the amounts you pay out to your land- 
lord during a period of five to ten years, with interest of 6 per cent per 
year. In the end you have nothing to show for your money but a pile 
of rent receipts. 
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Build Your Own Home 


| 
| 
| 
Then, in five or ten years, you not only will have had the same ser- | 
vice as in a rented house, but you will have something to show for 
your money! 
YOU'LL BE A PROPERTY OWNER AND FOREVER 
INDEPENDENT OF LANDLORDS 
Won't you talk over this matter with us? Our suggestions as to the 
proper ', nd of materials to use may save you a jot of money. 
“Everything To Build Anything. 


ASK TO SEE “OUR OWN BOOK OF HOMES” 


PANTZER LUMBER CO. 


Phones 180 and 181 





The definite rent figures in this Sheboygan 
(Wis.) retailer’s ad carry conviction. The 
complete display included talks on different 
items and occupied half a newspaper page 


are better served if they are given good ma- 
terial I am looking ahead to see that our 
investments are sound. These payments ex- 
tend over a period of years. If for any rea- 
son that is not now apparent there should 
be a slackening of building and we were 
compelled to take over some of the houses 
that the owners did not care to pay out on, 
I want them to be good houses. After a 
house has been lived in for a year or two it 




















Houstonian insists that quality construction sup- 
port his credit investments 


begins to show its strength or weakness. 
You can fix up a new house to look like an 
excellent purchase when it really may have 
some fundamental weaknesses that can’t be 
cured by repairs. But a man doesn’t need 
to live in his bargain very long to find out 
what it is, and a casual visitor can see these 
signs of weakness, too. In any market a 
good house, well built and well designed, 
has the first claim on the buyers’ attention. 
Even in an off market there are some houses 
being bought. So it is very plain why we 
want the houses upon which we make loans 
to be buildings with maximum resale value.” 

The Realm believes that practically every 
prospective owner can see these things, too, 
if they’re explained to him, and that he’ll 
appreciate the service of a friendly and 
square dealer who shows him how a slightly 
greater initial investment will yield him 
many times its amount in resale value. 
What a thing is worth, whether it is new 
merchandise on the shelves of a department 
store, an automobile, a patent, a building lot 
or anything else, is what you can get for it. 
It may be worth more to the owner than 
he can sell it for, but we’re speaking of com- 
mercial values. Someone, I believe it was 
J. H. Cooke, remarked that a truck or an 
automobile depreciates in value 50 percent 
the first time you blow the horn. It’s just 
as good as it was before, but you can’t sell 
it for what you paid. There is a possibility 
that even tho a house is built for the owner 
to live in the rest of his life, something may 
make necessary its sale. And in the case 
of the house, a sound structure means as 
much in low upkeep and comfort as it means 
in resale value. 


Retailers Have Faith in Houston 

With all these fifty yards in Houston it 
must be apparent that the Realm is going 
to have to move on without talking about all 
of them. There are many other excellent 
ones, such as the Fields-Lutman Lumber 
Co., out on the Harrisburg Road; the Bur- 
ton Lumber Co., of which Harry W. Deffe- 
bach is manager; W. T. Carter & Bros., and 
many others. The Carter company is pre- 
paring to establish a down-town office and 
show room. All of them tell much the same 
story of a large volume of business, and all 
of them believe in Houston. It’s a cardinal 
principle of their business faith. 
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News and Business Ideas for Retailers 


A Fourth of July Display 


The approach of the Fourth of July reminds 
the Jumber dealer who makes use of his display 
windows to create favorable publicity and at- 
tract trade, that he should be thinking about 
how he is going to decorate his window and 
what he is going to put into it. 

As an aid in planning the window, the AMER- 
ICAN LUMBERMAN has had its artist sketch a 
simple but very attractive decorative arrange- 
ment. The effects shown are readily obtainable 
by the use of blue bunting with white stars, 
combined with red and white striped bunting. 

A good ‘‘attention getter’? for the window 
consists of two gigantic firecrackers, made by 
covering rolls of roofing with red glazed paper, 
or ordinary red paper if the glazed can not be 





















































a PT UT a 
= rT TAH TE 
= ‘= 
i IE 

nl 

, | 

Si5\" iigiiaai: cf 

= ¢ — 

5) g = 

a 5 ——]| f§£ 
‘na: ++ 
le: | = 
ae: a 

J 

bi nine 
Te a 

4 

< 

a = 
a 

{ft Z 














Decoration for corners of the building 


obtained. The ‘‘fuses’’ are simply pieces of 
very heavy fishing cord, which should hang over 
the sides nearest the glass so as to be readily 
seen. One of these big firecrackers should be 
placed at each side of the window, the central 
space being devoted to whatever display the 
dealer chooses to use it for. An attractive dis- 
play can be built up around a model house as 
the central feature. If this is done, the floor 
of the window should be covered with green 
confetti, or other suitable material, to represent 
a lawn. A flag staff and small silk flag adds 
to the display. The scene can be made as elab- 
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orate as desired by the use of toy Jawn furni- 
ture, small toy figures suitably dressed ete. 

The smaller cut shows an attractive decora- 
tion, in the national colors, for the outside of 
the building. The bunting is tacked flat on 
each side of the corner of the building, at the 
cornice, and comes down to about the founda- 
tion line. 


Model Is Shown in Store Windows 


The accompanying cut shows a miniature 
model house which the lumber department of 
the Acushnet Saw Mills, of New Bedford, Mass., 
has been using to good advantage in window 
displays, for the purpose of creating interest in 
home owning and get- 
ting in touch with pros- 
pective home owners. 

The exhibit also in- 
cludes a model garage, 
and the whole exhibit is 
placed on a board foun- 
dation, Jaid out with 
walks and drives. The 
model has been carried 
out in full detail, even 
to the exact colors, 
which have been made 
to match up with the 
colors of the stained 
shingles which the com- 
pany carries. In prepar- 
ing this exhibit the com- 
pany spared no expense 
in making the model 





town, the Acushnet company runs a large dis. 
play advertisement in the local newspaper, 
headed ‘‘A Dream Home,’’ and featuring a 
large cut of the exhibit. The text of the 
advertisement reads as follows: 


A Well Located Lot and Suitable Plan 
The Financial Aid of Your Bank 
-A Reliable Builder or Contractor 
Our Lumber and Millwork 
And Your Dream Will Come True 
The Home You Own is the Best Home 
The Home Owner is a Better Citizen 
May We Do Our Part to Help Your Dream Come 
True? 
ACUSHNET SAW MILLS 
Lumber Department 





not only attractive as 
an advertisement, but 
also a model which any 
one wishing to build a 
home could use to good 
udvantage in visualizing the various features 
of this type of dwelling. 

The owners of the stores having the best show 
windows in the city have been glad to install 
this display, which has not failed to draw at- 
tention wherever shown. Up to this time it has 
been exhibited in the windows of three first 
class furniture stores, situated in different parts 
of the city, and in a leading hardware store. 
The next exhibit will be in an electrical store, 
and the company has applications on file from 
a number of merchants for later use of the 
model. In arranging for the exhibit, the com 
pany endeavors to vary the locations in the dif- 
ferent parts of the city, so that it does not-be- 
come an old story in any one section. Thru this 
method the attention of thousands of passers by 
is directed to home building, and the lumber 
concern gets a vast amount of good publicity. 
This house was on exhibition at the Northeastern 
Retail Lumbermen’s Association convention in 
New York last February, and won second prize. 
In connection with the window displays about 
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Showing how the display window may be appropriately decorated for the national holiday 





Merchants in various lines, in an eastern city, were glad to place this 


display, by a lumber company, in their store windows 


Customer Drops Into Poetry 


Los ANGELES, CALIF., June 7.—Do truthful 
advertising and courtesy on the part of em- 
ployees pay? The American Lumber Co., of 
Los Angeles, believes that they do. The com- 
pany, which uses the slogan, ‘‘One Piece or a 
Carload,’’ in its advertising, last week, received 
from a satisfied customer the following poetical 
tribute, dedicated to the very efficient yard 
foreman, known as ‘‘Nick’?: 


No matter what the business is 
Nor kinds of goods that’s sold, 

Employees must be courteous, 
Employees must not scold. 


The American Lumber Company 
That fact does recognize, 

When “One Piece or a Carload,”’ 
Is what is advertised. 


The writer had experience, 
When he undertook to buy 
Just one piece of plain molding 

In order to get by. 


Expecting that the buyers big 
Their own good time could pick, 

Ife was surprised to hear forthwith 
“Your wishes, sir, I’m Nick.” 


And thus the ad was proven true, 
And void of wile or trick, 

With service promptly rendered, if 
You ery aloud, ‘Oh, Nick.” 


A LUMBER DEALER in the far Southwest, 
where the climate is dry, had trouble with long 
windmill tower timbers until he found it was 
not necessary to try to keep them straight. He 
built a small model tower with the posts spruné 
in the construction to show that was a stronger 
way of bracing and securing rigidity, and cited 
the fact that the best tower men made it # pra“ 
tice to spring the posts. He then carried 4 
few sets of tower posts piled with only end 
supports so they would sag evenly in seasoning 
and not twist like corkscrews, and sold these 4 
preferable to the perfectly straight pieces. 
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Status of Paint Standardization 


Lumber dealers who sell paint and those who 
‘‘keep’’ paint will no doubt call a holiday and 
go picknicking when news is broadcast that 
the paint manufacturing industry has decided 
to accept the ‘‘reduction of items program’’ 
recommended by the Department of Commerce 
for the purpose of simplification. The com- 
mittees from the paint and varnish makers and 
the department representatives seem to have 
struck some rocks in their efforts to solve or 
compromise the peculiar difficulties of the situa- 
tion. 

The exigencies of the war advanced paint sim- 
plification far beyond its time; so far ahead 
that it took the kick all out of the variety paint 
manufacturer’s strong arm selling point of 
‘(new colors’? and specialties as trade stim- 
ulators. But the manufacturer has been com- 
ing back into his own with the result that deal- 
ers are bewildered with needless diversity. As 
one lumberman dealing in paint has stated the 
case, there is now a special formula, color, con- 
tainer and label, in a different product for every 
part of a house, a total of not less than the 
familiar 57 varieties. 

According to the extreme view point in paint 
chemistry reasoning there should be a different 
formula in making paint for the north and south 
sides of a house, since the south is exposed more 
to sunshine and the north more to shade, there 
being the difference of weather effects to con- 
sider. In automobile paints there are special 
mixtures for every part from tire to top. The 
critical dealer referred to has often facetiously 
called the attention of persistent variety paint 
salesmen to the incompleteness of their appar- 
ently well loaded list by asking for prices on 
‘‘Sedan paint, roadster paint, front wheel paint, 
right wheel and left wheel paint, east porch 
paint, south room enamel’? ete. 

But there is hope of progress being made. 
The recent conference recommends the elimina- 
tion of a number of sizes and shapes of contain- 
ers, and that a limit of thirty-two shades be 
made in house paints, twenty in flat wall paints, 
ten in interior floor paints and enamels, eight 
porch colors, four roof and barn paints, fourteen 
shingle stains, and revised schedules in all other 
items of paint and varnish products. A great 


many dealers and some manufacturers do not 
agree that this is a sufficient cut in variety, and 





Main shed of the Alley Bros. Lumber Co., Santa Monica, Calif., 60290 W 
The shed has cement floors, and all lumber F. R. and H. J. 
Note outside stairs and entrance to upper deck of shed 


feet, with 20-foot posts. 
is end piled. 


hold that twenty-four shades is a high enough 
maximum for house colors in addition to black 
and white. On the other hand some manufac- 
turers while agreeing that twenty-four shades 
should offer quite a sufficient variety for any 
one dealer to carry, state that no two dealers 
will be satisfied with a uniform 24-color limit 
and to satisfy this diversity of choice it is 
hecessary to have at least thirty-two shades. 

It is also claimed that dealers are much to 
blame in overlapping their paint stock in the 
buying of too many brands, and that if they 
should stick to one complete line it would elim- 
mate to a great extent the complaint of too 
much variety. But there is scarcely a paint 
dealer in business who has not had to take over 
and consolidate stocks of one to half a dozen 
brands, due to so many competing brands being 


forced into local markets in the hands of in- 
capable and inexperienced men who decide after 
a costly trial of the line to dump it at a sacri- 
fice. Then having taken over a broken rem- 
nant the regular dealer finds it necessary to 
continue stocking some of the items to match up 
colors that can not be cleaned up unless there 
is enough in stock to supply a house job. 

With the standardization work having got 
some of the preliminary difficulties out of the 
way and gained the codperation and confidence 
of the leaders in the paint manufacturing in- 
dustry, it is certain that a program will soon 
be adopted that is acceptable in principle at 
least, and the paint business, like that of every 
other commodity under consideration, will be 
able to work out its own salvation. 





“Forest fires have occasionally brought 
destructive damage to our New England 
woodlands and even in their milder forms 
scar our beautiful scenery. You can ren- 
der a valuable service by helping person- 
ally and by inducing others to help to pre- 
Cigar and cigarette butts and 
completely extinguished, 
when carelessly thrown along the roadside 
or foot trails, are frequent causes of fires. 


vent them. 
matches, not 


These fires may consume millions of feet 
of valuable timber, open the flood tides of 
our rivers and impair our waterways. 
They sometimes cause the needless sacri- 
fice of human, bird and animal life. Please 
help us.” This is the text of a handsomely 
printed card welcoming visitors to Boston. 
Mass., by the Boston Chamber of Com- 


merce. 











Iowans Prosper on West Coast 


Santa Monica, CAuir., June 7.—The Alley 
Bros. Lumber Co., owned and conducted by well 
known lumbermen formerly in business in south- 
eastern Iowa, is forging to the front as one of 
the successful retail concerns of this section. 
John W. Fisher, presi- 
dent of the company, 
formerly was owner of 
the Fisher Lumber Co. 
at Centerville, Iowa, 
selling his stock in that 
concern to the present 
owners in April, 1920, 
in whieh year he came 
to Long Beach, Calif., 
and started the Century 
Lumber Co., which now 
is doing a business of 
over $750,000 a year. 
In 1922, because of his 
wife’s ill health, Mr. 
Fisher bought the con- 
trolling interest in the 
Alley Bros. Lumber Co., 
which was organized by 
Alley, 
who formerly were in 
the lumber business at 
Bloomfield, Iowa. 

The Alley company recently opened a 
branch yard at Ocean Park Heights, under the 
management of D. T. Casperry. Since the yard 
was opened last April, it has scored a record 
of making sales of 95 percent of the estimates 
figured. Mr. Casperry was for fourteen years 
in the lumber business in Oklahoma. 

Mr. Fisher is also the largest stockholder 
in the Wilberg-Green Co., of Long Beach, Calif., 
which at this time is constructing a 2-story 
warehouse, 120x180 feet, for their wholesale 
business in hardwood flooring, sash, doors, 
panels, and other lines. 

‘“We extend all visiting lumbermen a cordia! 
welcome to our plants,’’ said Mr. Fisher, ‘‘and 
especially any members of the AMERICAN Lum- 
BERMAN staff, and lumbermen from southeastern 
lowa.’? 


Cardboard Models as Sales Helps 


Notable progress has been made within the 
last few years in the development and exploita- 
tion of building plan service. While this has 
been fostered by the retailer service demand 
and has come to be regarded as a more or less 
essential factor in sales promotion the field has 
by no means been overworked. New ideas and 
methods are continually being studied and im- 
proved and the results commercialized in the 
form of practical sales demonstration systems. 
The alert retail lumberman can now take his 
choice of one or half a dozen such plans all 
legitimately promoted for his benefit. 

Among the various plan service projects now 
on the market, all having essential merit, is one 
that features a unique departure in the mak- 
ing of cardboard models of all houses shown 
in its plan book. This system of model mak- 
ing is designed to furnish architects, builders, 
lumbermen and realty dealers inexpensive 
models to help create sales. These models are 
made up of three-ply bristol board to a seale 
of one-eighth inch to the foot, and are hand 
colored to suit the individual taste. They come 
flat and it is no difficulty to bend the different 
sections together into proper shape and secure 
them with giue. 

The popularity of using models of wood and 
composition material for merchandising lum- 
ber and houses has taken great strides in the 
last few years. They are used to visualize 
drawings that do not show in outline and 
perspective just what a finished house will look 
like. They make attractive window displays 
and never fail to draw interest at publie build- 
ing shows and exhibits. The cardboard model 
is the cheapest method that has yet been seen 
for demonstrating exterior appearances of 
homes. 

This system is being very successfully exploit- 
ed by the Architectural House Planning Service 
Co., of Philadelphia, which has in addition to 
the cardboard models, a very complete service 
in plan books, working drawings, specifications 
and bills of material, so that it is easy to ar- 
rive at an accurate estimate of lumber and 
all accessories to complete the job. The plan 
book ‘‘Small Homes of Character’’ is priced 
to sell at $1 and the service, while apparently 
designed primarily for the actual builder, is as 
serviceable or more so, to the lumber dealer who 
supplies the material. Models are furnished 
the dealer at a nominal cost, and he can either 
give these away as advertisements or lend them 
to prospective builders for study and compari- 
son in making their selection of a suitable plan. 
A house built after one of these models can be 
very readily demonstrated in selling thru a 
realty agency. 


How Dealer Extends Resort Trade 


MINNEAPOLIS, MINN., June 9.—Great pos- 
sibilities for the lumber business are opening 
in the northern lake districts, the haven for 
millions of campers each summer, according to 
S. P. Wood, Minneapolis lumberman, who has 
just returned from a trip thru that section. Ex- 
cellent highways into that country have been an 
inducement to the tourists. The district has 
been widely advertised by various organizations. 

Some of the lumbermen in that district are 
awake to the situation. One dealer has en- 
larged his business thru a novel but practical 
method. He locates desirable and available 
lake property. Then when one of the wealthy 
tourists makes inquiries regarding construction 
of a summer home he is in a position not only 
to show him where property can be purchased, 
but at the same time he is in line for his lum- 
ber business. This idea is cumulative. Once 
the fine home is constructed, the owner comes 
every year. Naturally he brings guests and 
these become interested in the beautiful lake 
country and begin to make inquiries. The lum- 
berman then is in a position to help them to 
locate and sell them the necessary lumber. 


SSBB BBABABAEEEAEE: 


IN THE SELECTION of a home woman’s intui- 
tion is often worth more than man’s reason. 
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Tips and Topics for the Wideawake Yardman 


Good Use for 7d Common Nails 

tetailers handling builders’ hardware will 
find it to advantage to stock 7d common nails. 
They are very satisfactory for use on 13/16 
inch and 25/32-inch interior sheathing, ship- 
lap, and flooring. A Jumberman who has made 
a special study of the use of nails says that 
common 8d’s are hard to drive in overhead 
work and that as a result many carpenters pre- 
fer 6d’s not knowing there is such a size as 7d 
nails made. The 6d nail is too light for inch 
boards, or the finished thickness of 13/16-inch 
and 25/32-inch while 8d’s are heavier than 
necessary, and frequently cause the ends of 
boards to split, thereby weakening the con- 
struction. 

A retail dealer of the Southwest, who makes 
it a point to slip some kind of advertising mat- 
ter into nearly every package wrapped for the 
customer, puts a little folder in bags of nails, 
giving a list of sizes and quantities required for 
different kinds of lumber. It also gives direc- 
tions for driving nails, all in one line that says 
‘*Hit ’em on the head.’’ 


bination saws with the back edge of blade grad- 
uated as a 2-foot rule, and the handle forming 
a try square. This pattern of saw also carries a 
small marking awl in the top of the handle, a 
very nifty convenience. Saws of this pattern 
as sold in cheap variety stores are of no prac- 
tical service, but they can be obtained in stand- 
ard quality from reputable manufacturers or 
jobbers. They are not often carried in stock by 
local hardware houses, altho their use by lum- 
bermen has sometimes led to their being stocked 
to supply demand of country trade to customers 
who note their convenient features when pur- 
chasing lumber in a yard where they are in use. 
Combining a practical hand saw and steel square 
in one tool makes it much easier to take care 
of than where two tools are to be lugged about 
over the yard. 


Lime Pits for Storing Mortar 


A few lumber yards have slaked lime pits for 
making up and storing a quantity of mortar, 
ripe and ready for use. Mortar is a regular item 
of sale on small jobs and sometimes on large 


This Sounds Reasonable 


A retail lumberman who had been using up 
the family clothespins for years to make window 
wedges, got a hint one day when his wife won 
a bridge prize consisting of a package of cute 
little chisel pointed blocks of wood wrapped in 
tissue paper and enclosed in a nifty gift box, 
tied with nearsilk tape and containing a verge 
on the cover dedicating the contents to a useful 
service in the prevention of nerve racking 
noise. The price of the gift had been erased 
but still showed plainly enough to read 75 cents, 
The actual cost of the wood used was probably 
not over 1 cent. Our lumber friend proceeded 
at once to go into the novelty manufacturing 
business and started a little vest pocket wood- 
working industry all his own, turning out ad- 
vertising novelties in the shape of window 
wedges. His advertisement was imprinted on 
them with a rubber stamp, and he gave them 
away in half dozen lots to every woman in the 
neighborhood. It is said they proved so useful 
and popular that the clothespin trade took a 
decided drop. 
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ila aaah lila oleate ones, deliveries being made on short notice with ‘eemeeeeeees ; 
Combination Yard Tool a dump wagon or trailer. In one instance of : ae 
‘¢Whereinthelistheyardsaw ’’ looks like a jaw- government construction where specifications Novel Use for Excelsior * . 
ier Tat 1h. te just pois ordinary everyday called for mortar of ninety days age, a dealer A retail lumberman who has experimented a “eS 
4 “A who had the ready supply was given the con- good deal in finding uses for commercial cre- ie 


word heard in retail yards the world over. A 
companion expression just as familiar is 
‘“whereinthelisthesquare,’’ and both rather em- 
phatic outbursts are due to the fact that two 
separate articles of complementary usage are 
so hard to keep in place that both are always 
getting lost at the same time. [Every yard 
should have instead of a common hand saw and 
2-foot steel square, a couple of special com- 


tract for all the material used on a large job 
on account of being able to make immediate 
delivery and get the construction under way. 
"SAREE 

IN RECENT years the average annual cut of 
lumber has been around 30,000,000,000 feet, 
with the exception of 1923 when it probably 
went as high as 40,000,000,000 feet. 


osote wood preservative says that excelsior when 
sprayed with it, makes an excellent vermin proof 
filler for hen’s nests. The spraying coat should 
be light and allowed to become well absorbed 
before using, and a light lining of straw or 
other suitable material should be placed over 
the excelsior to prevent possible tainting of 
eggs or objection from finicky hens. 








Confessions of a Yard Manager 


[This is the first of a series of short articles under above head that will appear from time to time in the AMERICAN LuMBER- 
MAN. They are written by a retailer and are based largely on his personal experience. Letters are invited from other retailers 
who may have had similar or other interesting experience.—EpIvTor. | 








KANSAS Crry, Mo., Jan. 25, 1924. Wia11@m OOki, OxlahOma, Fed. 6,1924, f 
WALLAMOOKI YARD, Wallamooki, Okla. 00n L 0 Ifa 
Attention Mr. Swenson. Gen. Office, Warnp Lr. CY., 
For some time you have been wanting a typewriter to use KEK. C. , Mo, 


in your office, and while we approve of your efficiency and 
energy in every way, we haye not found it profitable to invest 
in all modern conveniences for every yard. The trouble is 
that you boys get shot in the arm with a lot of the imaginary 


We have recieved the tyPewrite™ $ent 
£T0m the Checdt@ yard, It 1$ a little bit Out 
Of Order but we can uge it fiMe. We have writ* 





Fe 


stuff you read in ‘‘System’’ and some of the trade journals, | r t e 4 
and think you would just make a killing if you only had a ten $eveTa’ cOllectiOn lette $ and g0t the mon A 
fine office all furnished in quartered oak furniture and maroon ey. Al$O have made $0me very g00d $ ale$ by ud* e 


colored filing cabinets, with a push button signal to the yard ing it. The Ingign$ and $wede$ aTOund here 

and a dictaphone to handle correspondence. Then when we & 
do spend a couple of hundred good hard dollars fixing up cannOt read writing but they can read reading . 
some kind of play house or putting in fancy fixtures, the new 


; ri 
soon wears off and that is the last of it. You drop right back and that bT‘ng$ them in tO trade. 


into the same old rut. 4 
" : Selb ApOut all that 1$ wYrOng with thi$ macnine Ser 

However, we are sending you a typewriter and we believe 
you will use it to advantage as you seem to have the idea pretty i$ that it d0e$ nOt track g00d, ang $ Ome letter? . 
well grounded as to what you want to do. This is not a new , a 


machine, but one we took in on account at the Checotah yard 
and should be very good as it cost us $78 without any interest. 
That is what we had to allow the customer to get a settlement. 
Now when you get this machine get busy with it and let us see 
what you can do. - In order to gratify their whims we have 
sent this same typewriter to four of the other branches at 
different times, but just as we have mentioned, when the nov- 
elty of the thing wears off they lose their enthusiasm and don’t 
make any better showing than they have always done with the 
old reliable faleon pen and blue black ink. Let us know of 
any good results you get with the new innovation. Yours truly, 
War Wuoop Lumser Co., 
Per W. T.S. 


are mi¢ $ ing, but we can $ ub$ titute Otper ‘im* 
ila® chatacter$. The $ mall O i$ mi¢ ¢$ dag aid 2)$0 


the letter $ but the $ mark d0e$ very well, On* 


ly it i$ inclined tO mgke $ xkip$. Otherwif$ e 


the typewriter if alright. Muck Objiged- 
Wallam00yi Yard 





Per $wen$ oun, Manag®?: 
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J. G. MeCORMICK, ee 
Manager of 


GILBERT, M. I 
Chief Surgeon 


HW. D. HOWARD, 
Civil Mngineer 


Stores 


The Sumter Lumber Co., producer of “Nearwhite” soft shortleaf 
pine lumber at Electric Mills, Miss., was organized and incorpo- 
rated under the laws of the State of Alabama in 1900, and a mill 
was built in Sumter County, Ala., on the Alabama & Great South- 
ern Railway. After some years of operation, the mill was destroyed 
by fire, and as the company’s timber holdings in that section had 
largely been cut out, the present fine, modern plant was built at 
Electric Mills, Miss., where extensive holdings of timber had been 
acquired. In succeeding years, these holdings have been great!ly 
added to, so that the company now owns one of the largest and 





J. M. TUCKER, 


RR GERALD JOLINSON, 
Chief Engineer 


Chief Electrician 


GRADY MAY, 
Store Manager 





J. G. FISHER, 
Mill Superintendent 


JOUN LIGHT, Cc. F. 
Master Mechanic 


GERALD, 
Carpenter Foreman 


finest stands of virgin soft shortleaf pine timber in the entire 
South, the supply being sufficient for about twenty-five years’ con- 
tinuous operation. The Sumter Lumber Co.’s land and timber are 
situated in Kemper, Noxubee, and Winston counties in eastern Mis- 
sissippi, and Sumter County, Ala., lying within the well known belt 
of shortleaf pine timber stretching between the Gulf, Mobile & 
Northern and the Mobile & Ohio railroads. 

The timber is of exceptional quality—thrifty, long bodied trees, 
yielding three to four 16-foot logs each, and producing a large 
percentage of the upper grades of lumber, which, after passing 








T. J. FREDERICKS, 
Day Sawmill Foreman 


J. 'T. CARELEY, 


J. M. M. HENLEY. 
Night Sawmill Foreman 


Planing Mill Foreman 





R. C. CALLAHAN, we WN; 


POWELL, J. C. BOMAR, 
Shipping Clerk 


Day Yard Foreman Night Yard Foreman 


Pe. FORESMAN, 
Dry Shed }oreman 


O. L. HOLMAN, 
Cooling Shed Foreman 


J. M. HOWARD, 
Car Shop Foreman 
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Portable Logging Camp Houses 


thru the various processes of manufacture in the com- 
pany’s thoroly modern and splendidly equipped plant, 
emerges as a product well calculated to delight the eye 
The finished lum- 
and very light in 


of the discriminating buyer or user. 
ber is very soft and easily worked, 
both color and weight, being the 
nearest approach to white pine of 
any southern wood, hence the com- 
pany’s familiar trade name “Near- 
white.” 

The Sumter plant, which has a ca- 
pacity of 300,000 feet in twenty-four 
hours, produces everything in yard 
stock, making a specialty of boards, 
shiplap, flooring, casing, base, and 
molding, the larger part of these 


Dp. C. GLEASON, 
Logging Superintendent 














items being cut 16-foot lengths. 
logs come into the mill in that length. 

The town of Electric Mills was incorporated in March, 
1913, taking its name from the magnificent electrically 
driven mill of the Sumter Lumber Co., one of the first 


Boarding Cars and Logging Camp Office 


Ninety percent of the 





plants in the country to be so oper- 
ated, which had been completed a 
year previous. It stands on the site 
of the old town of Bodga, in Kemper 
County, Miss., thirty-seven miles 
north of Meridian, on the main line 
of the Mobile & Ohio railroad. The 
town is beautifully laid out, the 
principal buildings being grouped 
around a central park and the streets 
lined with fine shade trees, both pine 
and hardwood. The homes are 





An Example of Quality and Quantity in the Great Forests of “Nearwhite” Soft Shortleaf Yellow Pine of the Sumter Lumber Co., at Electric 
Mills, Miss. 


The Insert Shows Average Run of Rosemary Logs 
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Just an Average Trainload of “Nearwhite” Soft Shortleaf Pine Logs 
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well built, sanitary, attractive, and conveniently 
arranged. An abundant supply of pure water for 
all purposes is supplied from an artesian well, 
A wide belt of pine trees, left standing in the 
center of the town, divides the white from the 
colored population. 

The Sumter Lumber Co. was founded, and js 
now owned and controlled, by men of lifelong ex- 
perience in the lumber business, who have played 
prominent parts in the development of the jn- 
dustry, both North and South. All four of the 
founders got their start in lumber in Wisconsin, 
in the golden age of white pine in that State, 

One of the founders was John Alexander, from 
the beginning, and now, president of the company, 
Mr. Alexander also is president of the Alexander 
Lumber Co., which operates 110 retail yards, with 
headquarters at Aurora, II].; and is identified with 
the Circle “A” Products Corporation, of Cham- 
paign, Ill., and other interests. Mr. Alexander 
resides at Aurora. 

Another of the four original founders was the 
late Thomas E. Brittingham, vice president until 
his death, which occurred May 2, 1924. Mr. Brit- 
tingham’s home was in Madison, Wis. He was 
senior member of the Brittingham & Hixon Lum- 
ber Co., of Madison, which at one time operated a 
line of retail yards in Wisconsin. He was also 
interested in the Alexander Lumber Co., the 
Circle “A” Products Corporation, and other enter- 
prises. Thomas E. Brittingham, jr., succeeded his 
father as a director, and is now treasurer. 

The third member of the quartet of founders 
is Joseph M. Hixon, now vice president of the 
company. Mr. Hixon also is identified with the 
Shevlin-Hixon Co., of Bend, Ore., and other ex- 
tensive interests, as well as the same enterprises 
as his partners in the Sumter Lumber Co. 

The late George C. Hixon, fourth of the 
founders, was secretary of the company at the 
time of his death, which occurred April 1, 1923. 
In addition to his holdings in the Sumter Lumber 
Co., Mr. Hixon was identified with the various 
enterprises in which his colleagues were inter- 
ested. He was succeeded as secretary of the lum- 
ber company by Robert Hixon, president of the 
tobert Hixon Lumber Co., Toledo, Ohio. 

In any successful business enterprise, the man 
at the helm must be not only qualified by thoro 
technical and practical knowledge of the industry, 
and broad business experience, but he must also 
possess those human qualities which enable him 
to enlist the enthusiastic codperation and loyal 
support of every member of his working organiza- 
tion. It is not too much to say that in all these 
regards D. H. Foresman, general manager of the 
Sumter Lumber Co., as well as of the Pioneer 
Lumber Co. at Elrod, Ala., controlled by the same 
interests, more than “fills the bill.”” One of the 
outstanding impressions received by an editorial 
representative of the AMERICAN, LUMBERMAN 
upon a recent visit to these plants, where he in- 
terviewed scores of employees, from department 
superintendents and foremen to yard _ laborers, 
was the wonderful spirit of loyalty to the com- 
pany and personal respect and esteem for Mr. 
Foresman which they were eager to express. A 
more loyal, contented and efficient corps of as- 
sistants and workmen can not be found in any 
industrial plant in the United States. The direct 
effect of such a spirit upon the quality of prod- 
uct and the service to customers hardly needs to 
be pointed out. 

Mr. Foresman became general manager of the 
Sumter Lumber Co. in June, 1921, since which 
time he has effected a reorganization of the poli- 
cies and working forces that has resulted in 1n- 
creased quantity and quality of production, as well 
as marked gains in economy and efficiency of op- 
eration. Mr. Foresman comes from a long line 
of practical and successful lumbermen, having 
been reared in what at that time was the largest 
lumber producing center in the United States— 














Supply of Such Stumpage 


ni re EP Og 8 wy ae 

= ~ Sige —— 

pe Th ana ry * 
e ». ER 


Years’ 


Which Has Twenty-Five 


Ace 3 


RICAN LUMBERMAN 


AME 


S 
~ 
~ 
» 
= 
~ 
> 
= 
~ 
~ 
bs 
» 
~ 
= 
= 
) 
4 
» 
= 
~ 
_— 
S 
~ 
-S) 
S 
= 
~~ 
~ 
4 
LS 
= 
= 
—~ 
~ 
~ 
~— 
~ 
L 
~ 
~ 
~ 
> 
= 
” 
~ 
— 
S 
ae) 
= 
= 
™ 
So 
~ 
‘~ 
— 
“a 
~ 
o- 
= 
3 
~ 
S 
x 








56 AMERICAN LUMBERMAN Jie 14, ine F 3m 














































































































A View of Carefully Selected “Nearwhite” Soft Shortleaf Pine Lumber Ready to Enter Dry Kilns 


Williamsport, Pa., and has had thirty-five years’ experience in the the Davison Lumber Co., in Nova Scotia. He was also connected SOC 
lumber industry. He started in a minor position with the Bowman — for some time with the Emerson Engineers (Inc.), New York, where cla 
Lumber Co., of Williamsport, Pa., remaining in the employ of that he had ample opportunity for studying’ problems of efficiency in an 
concern for fourteen years, then going to the Central Pennsylvania — varicus lines of manufacture, his work including service for various 

Lumber Co., where he was in charge of the manufacture at eight banking institutions. Mr. Foresman possesses in a marked degree Hi 
sawmills. He left that company to take charge of the six mills of | what has been described as “the art of making friends.” His as- kn 
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Modern and Highly Efficient Electrically Driven Sawmill of the Sumter Lumber Co., Having Daily Capacity of 300,000 Feet 
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“Nearwhite” Soft Shortleaf Pine Lumber on Its Way Thru Dry Kilns 


sociates and employees all “swear by him,” at the same time de- tory. He has had fifteen years’ practical lumber experience, in- 
claring that he holds everyone to rigid standards as to quality cluding five years as sales manager of the Carter-Kelley Lumber 
and quantity of production. Co. at Manning, Tex. While occupying that position, he was 


Next in authority to Mr. Foresman at Electric Mills is E. E. selected from many other lumbermen to be a member of the very 
Hall, assistant manager.in charge of sales. Mr. Hall is very well important Sales and Distribution committee, as it was then styled, 
known among the trade thruout all the southern pine sales terri- of the Southern Pine Association. 





Interior View of the Splendidly Equipped, Electrically Operated Planing Mill of the Sumter Lumber Co. 
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The Large Rough Dry Sheds Hold an Average of 4,000,000 Feet of “Nearwhite” Soft Shortleaf Pine Lumber 


The logging operations are under the efficient direction of D. C. 
Gleason, who has to his credit a longer period of service with the 
company than any other of its employees. 

No finer virgin soft shortleaf pine can be found anywhere than 
grows on the company’s holdings, as attested by the photographs 
of standing timber and logs accompanying this article. The trees 
are long bodied, straight grained, and fine textured, producing the 
highest quality of lumber. The woods equipment is of the best 


chinery required for quantity production of well manufactured and 
well finished lumber, as well as having a well equipped lath mill. 

A large machine shop, equipped with steam hammer, lathes and 
other machine tools, takes care of all railroad and plant repair work, 
Immediately adjoining is the car shop, equipped for making repairs 
to the rolling stock. 

More attention is paid by the company to sawing for grade than 
to making a big daily production of lumber. The head sawyers 


A Section of Typical Ix12 Finished “Nearwhite” Soft Shortleaf Pine Board 


type and good houses are provided for the woods workmen. 

The plant of the Sumter Lumber Co. is one of the most complete 
and uptodate in the South, and electrically driven thruout, power 
being supplied by a large capacity turbine engine. The sawmill, 
planing mill and cooling sheds are of steel and reinforced concrete 
construction, making them practically fireproof. The mill, which 
has a capacity of 300,000 feet every 24 hours, is equipped with two 
8-foot bands and a gang, with full complement of all other ma- 
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and other skilled employees have been with the company a number 
of years, and have been trained to handle the logs to get the highest 
percentage of uppers out of them. The entire process from saw to 
storage shed is under the eye of a Supervisor of Manufacture. 
Whenever a piece of stock is found to be below standard, the cause 
is immediately located and removed, insuring uniform, correct 
manufacture of all lumber shipped. 

The battery of eight double track dry kilns is of the most modern 
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The Shipping Track Past the Dressed Shed, Planing Mill and Rough Dry Sheds Has a Capacity of 30 Cars 
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Interior of Brittingham Club 
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ers type, equipped with steam, temperature and humidity 


gages. Great care is exercised to see that all the con- 
ditions that enter into the proper drying of lumber are 
maintained at all times. Because of this careful super- 
vision, the very best results are obtained, the lumber com- 
ing out with minimum of checking, warping, or other de- 
fects that result from imperfect kiln equipment or methods. 
At this mill the lumber goes into the kilns flat stacked, 
as shown by photograph on another page. 

All kiln dried lumber is regraded and any occasional 
piece that may have got thru without being properly edged 
or trimmed is taken out and the defects remedied. By 
such close attention to the details of manufacture, the 
Sumter company assures to its customers uniformity in 
grade and quality. 

The planing mill is equipped with eight modern ma- 
chines, and has ample capacity to take care of the cut. 
The Sumter company makes a specialty of high grade 
molding, finish, casing’ and base. 

The commodious shipping dock permits cenveniently 
loading thirty cars at a time, affording ample facilities 
for loading out all orders promptly. 

The lumber storage yard has a capacity of 20,000,000 
feet, not including the shed for kiln dried stock, which 
holds about 4,000,000 feet. 

On its journey from the green chains to the storage 
yard, the common lumber is dipped in a soda solution for 
the prevention of sap stain, insuring bright air dried 
stock. The method of yard stacking inaugurated by Mr. 
Foresman when he assumed charge, is rather unusual on 
southern operations, and worthy of special mention because 
of the fine results obtained thereby. The method used 
facilitates better circulation of air currents, and also tends 
to lessen end checking. 

The plant and town are protected by a well organized 
and equipped fire department, which comprises five or- 
ganized companies, each under a captain and lieutenant, 
the whole being in charge of a fire department chief. 

The Sumter company, while marketing a part of its out- 
put thru wholesalers, especially caters to the retail yard 
and industrial trade. Its sales organization is made up 
of thoroly reputable commission men, serving the trade 
territories in which they are located. The com- 
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A . View of the Hotel 






Residence of General Manager 
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e Hixon Playground Commissary and Market 
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The George Hixon Memorial Hospital, Which Is Splendidly Equipped. Thruout 
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Office of the Sumter Lumber Co. 


pany has an enviable reputation for shipping uniform grades and 
giving excellent service, and it construes “Sumter Service” to mean 
just what the term implies. When an order is accepted, promises 
and conditions both as to quality and grade and time of shipment 
are carefully lived up to. 

The Sumter company is doing everything in its power to make 
life worth living for its employees. As a result it secures and re- 
tains a very high grade of employees, who are happy and contented 
because of the excellent working and living conditions. The turn- 
over in employees has been practically nothing’ in the last three 
years. In 1928, when most of the mills of the South were short of 
labor, and some of them had to curtail operations or shut down, the 
Sumter company had no difficulty in maintaining: full forces. This 
feature is a valuable asset, enabling the company to maintain its 
fixed high standard of manufacture. 

Monthly meetings of the foremen are held, at which Mr. Feres- 
man and Mr. Hall preside alternately. The foremen are encouraged 
to offer suggestions, not only at the meetings, but between times, 
there being a box in the office into which suggestions may be 
dropped at any time. Each foreman is furnished periodically with 
a detailed report of his department, showing’ production and costs 
in detail, which tends to keep the men “on their toes” and main- 
tain maximum efficiency in all departments. 

The town of Electric Mills, owned and controlled by the company 
and occupied solely by its employees and their families, possesses 
many conveniences and community privileges that would be credit- 
able to a much larger town. The homes are attractive and well 
kept. All dwellings and other buildings are lighted by electricity. 
There is an excellent grade and high school, with an efficient staff 
of teachers. The union church provides services conducted in turn 
by ministers cf different denominations from nearby points. 

The community house, a beautiful little building of rustic archi- 
tecture, is in charge cf Mrs. Della M. Field, who also acts as li- 
brarian. The library contains over a thousand volumes, which the 
employees are permitted to take out on a regular circulating library 
system. They avail themselves very freely of this privilege, over 
two hundred books being constantly in circulation. 

Another strong factor in maintaining morale among the em- 
ployees is the Brittingham Club, named for the late T. E. Brit- 
tingham, vice president of the company. This is fitted up in regular 
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The Alexander Theater Seats Vive Hundred 


club house style, with comfortable chairs, reading table, writing 
desks, victrola and radio. It is also equipped with shower baths, 
barber shop and pressing club. The Club is a very popular meet- 
ing place for the men of the community, of all ages, and a fine at- 
mosphere of goodfellowship prevails. 

The George C. Hixon Memorial Hospital, with a capacity of 35 
beds, is cne of the finest in the State, equipped thruout with the 
very latest apparatus. Doctor E. L. Gilbert, surgeon in charge, is 
assisted by Doctors J. B. Mooney and J. B. Davis, with a staff of 
white and colored nurses in attendance. Patients come from all 
over the State to be treated here, fully two-thirds of the cases 
handled being’ non-residents. Since the hospital was opened about 
a year avo over 700 major operations have been performed, with only 
1499 percent mortality, a remarkable record which has attracted 
wide attention in surgical circles. All employees pay a nominal 
monthly fee which entitles them and their families to medical and 
surgical attendance of every kind. 

At the Alexander Theater, named for John Alexander, president, 
high grade moving: picture films are shown three evenings a week. 
The theater is equipped with stage, scenery etc., and the audi- 
torium seats 500 persons. 

The large and well stocked commissary carries a wide variety 
of goods, which are sold at very reasonable prices. J. G. McCormick 
is manager of stores, including the stores both at Electric Mills 
and Elrod. He also is mayor of Electric Mills, and active in local 
civic, church and school affairs. Mr. McCormick has had long: ex- 
perience, and is acknowledged one of the best commissary manavers 
in the South. 

Other community features worthy of mention are the Jce Hixon 
Playground for children, and the splendid athletic field, with base- 
ball diamond and grandstand. The baseball team, made up of em- 
ployees and now managed by E. E. Hall, last year won the amateur 
championship of Mississippi. 

It is axiomatic that no modern business can reach a high stand- 
ard of efficiency without loyalty and willing codperation from its 
employees. The well known products manufactured by the Sumter 
Lumber Co. are proof of the fact that the deep interest manifested 
by the company in the welfare of its employees obtains this result, 
and assures to the discriminating buyer of lumber uniform quality 
and grade in manufacture during the long life of this operation. 
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One of the Beautiful Shaded Streets of Comfortable Homes at Electric Mills. Cement Sidewalks and Screened Porches Everywhere 
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A GLANCE THRU THE MODEL PLANT OF THE 
PIONEER LUMBER COMPANY, 
ELROD, ALABAMA 


MANUFACTURERS OF 
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Soft Shortleaf Yellow Pine Lumber 


Anyone who thinks that “sawmills are all alike” should visit the 
new and splendidly equipped plant of the Pioneer Lumber Co., the 
home of “Light and White” soft shortleaf pine lumber, situated 
about one-half mile from the town of Elrod, Ala., and fifteen miles 
west of Tuscaloosa, on the Montgomery branch of the Mobile & Ohio 
failroad, affording excellent rail service and connections for reach- 
ing the northern consuming: territory. 

Here is a mill with marked individuality, picturesquely situated in 
a large, level basin surrounded by gently rising, beautifully wooded 
hills. The plant is laid out primarily for efficiency but also with an 
eye to symmetry and harmony of design, presenting an exceedingly 





J: PF. DANIELS. JOLIN SANDAILL, C. T. HENLEY, 
Logging Superintendent Mill Superintendent Planer Foreman 





attractive picture of industrial activity, framed by the surrounding 
hills and woods. 

The Pioneer Lumber Co. is owned and controlled by the same in- 
terests as the Sumter Lumber Co., the officers being as follows: 
john Alexander, president; J. M. Hixon, vice president; T. E. Brit- 
tingham, jr., treasurer; Robert Hixon, secretary; D. H. Foresman, 
general manager; W. M. Nichols, resident manager. Mr. Nichols 
has been with the combined interests about two years, prior to which 
{ime he had wide experience in the Inland Empire and on the west 
Coast, being identified with prominent concerns in those sections, 
in the logging, manufacturing, and selling of lumber to the retail 





K. W. CAMP, kK. T. TURNER, DR. J. L. BOOTH 


Shipping Superintendent Store Manager Company Physician 





The Modern, Well Arranged Plant of the Pioneer Lumber Co. at Elrod, Ala. 
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The Office and Commissary 


trade. Mr. Nichols is a thoro lumberman, an able executive, and 
possesses those personal qualities which call forth the esteem and 
loyal coéperation of his associates and subordinates in all depart- 
ments. 

3uilt only three years ago, this plant represents the last word in 
modern sawmill construction and operating efficiency. It is a big, 
roomy mill, unusually large for its production requirements, thus 
affording plenty of “elbow room,” and facilitating the various oper- 
ations. 

Everything about the plant is spick and span, and the employees 
evince the pride that all good workmen feel in a plant whose layout 
and equipment are of the very best. 


A View of the Hotel 


Average Homes of Employees 


Ahead of the Pioneer Lumber Co. is fourteen or fifteen years’ 
supply of the finest quality of virgin, soft shortleaf pine timber to 
be found anywhere, being a part of the famous belt of shortleaf 
lying between the Gulf, Mobile & Northern and the Mobile & Ohio 
railroads. 

The company’s woods operating department is thoroly organized 
and equipped, and functions smoothly in keeping a steady supply of 
fine logs coming to the mill. 

The Pioneer plant is primarily a board mill, manufacturing a com- 
plete line of common boards, shiplap, finish, casing, base, molding, 
ceiling, siding, and lath. The company keeps ever in mind the needs 
of the retailer, and manufactures especially for that trade. It has 
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A View in the Logging Camp of the Pioneer Lumber Co., Elrod, Ala. 





Just an Average Train of “Light and White” Soft Shortleaf Pine Logs on Way to Mill of Pioneer Lumber Co. 
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Average Quality “Light and White” Soft Shortleaf Pine Timber of Pioneer Lumber Co., Elrod, 
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Sawmill Plant of Pioneer Lumber Co., Having 10-Hour Capacity of 75,000 Feet—Insert Shows Interior View of Sawmill 
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View of Dry Kilns, Cooling Shed and Rough Dry L 


built up a splendid reputation for promptness of shipment, and strict 
conformity to grades and items as ordered. The trade name, “Light 
and White,” well describes the character and quality of the finished 
product, which in lightness, both as to color and weight, closely 
resembles white pine. 

The company’s pine holdings are interspersed with hardwood 
timber of fine quality, and a limited amount of hardwood lumber is 
produced, altho the plant is devoted mainly to the production of 
high grade pine lumber. The hardwood output is sold to flooring 
factories and other remanufacturing plants. 

The mill is equipped with one 8-foot band saw, gang, double 
edger, multiple trimmer, and lath machinery. The dry kilns have a 
The lumber goes into the kiln piled 
The planing mill, which is equipped with two high speed 
machines, molder, and band resaw, has a capacity of 125,000 feet 
a day. 


capacity of 45,000 feet per day. 
on edge. 


Particular attention is paid to every process of manufacture, 
with the aim constantly in view of turning out as high class prod- 
uct as it is possible to make. Before it goes into the cars for ship- 
ment, the lumber is inspected and graded three times; first, on the 
green chains; second, after coming out of the dry kiln; and third, 
ona chain back of the machines after being dressed. 

The large rough and dressed lumber sheds make it possible to 


handle mixed orders very promptly. In the rough lumber shed, the 
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Typical of the Way Pine Lumber Is Piled at Pioneer Plant 


umber Shed of Pioneer Lumber Co., Elrod, Ala. 


stock is end piled, as shown by one of the photographs on next page, 
facilitating the shipment of orders for mixed lengths. 

The loading dock has a capacity for sixteen cars at a time. Spe- 
cial attention is given to the loading, to insure the stock reaching 
destination with condition and appearance such as to satisfy the 
most critical retailer. 

The company’s product is shipped into consuming territory ex- 
tending from the Mississippi River to the Atlantic, the bulk of it go- 
ing into Illinois, Indiana, Michigan, Ohio, Pennsylvania, and the 
New England States. 

The lumber storage yard affords a spleridid example of the most 
approved method of stacking, and is kept in the most neat and or- 
derly condition imaginable, the piles being laid up with almost 
mathematical exactness. The yard is thoroly gone over at inter- 
vals, which insures good housekeeping and tends to promote a pleas- 
ant environment and thus greater efficiency by the employees. 

The plant has an efficient fire department, additional emergency 
protection being provided by the usual water barrels, each kept 
filled to the top and with a bucket hanging inside, placed at very 
All these barrels 
are numbered, and close check is kept upon their condition and 


frequent intervals about the yard and buildings. 


readiness. 
Neat and healthful homes are supplied for the workmen, both 


those with families and single. All have an abundant supply of pure 

















Detail in Hardwood Yard, Showing Oak and Gum Lumber 
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Back of Soft Pine Piles in Pioneer Lumber Co.’s Yard. Note Fine Stack- 
ing, Good Roofs and Level Foundations 
water, modern sewerage system and electric lights. Bath houses, 
with showers, are provided for both white and colored workmen, 
with abundant hot and cold water for each, the hot water being fur- 
nished from the mill plant. The character and reputation of the 
plant and company, together with the healthful surroundings and 
excellent living conditions, attract the best class of skilled and ex- 
perienced workmen, who are intensely loyal to the organization. 

The large and well stocked commissary is under the management 
of Ek. T. Turner. 

The Pioneer employees are very proud of their fine baseball team, 
which is one of the recreational activities which help to keep the 
men contented and happy. 

After visiting the woods and mill operations, observing the mag- 
nificent standing timber, the splendidly equipped mill, and the ex- 
treme care taken at each stage of manufacture, one understands 
the steadily widening demand from retailers for the “Light and 





End Piled Soft Pine Lumber in the Rough Sheds Makes All Lengths 
Readily Available for Mixed Shipments 


White” products of the Pioneer Lumber Co. When with all this is 
coupled the earnest desire and unswerving intention to give prompt, 
reliable, satisfactory service in the filling of each and every order, 
it is litthe wonder that the retailer who places one order invariably 
comes back for more, attesting his satisfaction in action that speaks 
louder than words. 

The entire Pioneer organization from manager down is actuated 
by one desire, and that is to produce the best possible quality of 
lumber from some of the finest soft shortleaf pine timber to be 
found in the South, and to get it to the company’s customers in first 
class condition and with the promptness that the retailer so much 
wants. The success achieved in realizing these ideals is evidenced 
by the steadily widening demand for “Light and White” lumber thru- 
out the consuming territories for southern pine products. 

AMERICAN LUMBERMAN is designated “advertisement” 
under the provisions of the Postal Act of Aug. 24, 1912.) 


{This article by the 


16-Car Loading Track Past Planing Mill and Dressed Lumber Shed of Pioneer Lumber Co. at Elrod, Ala. 
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Tests Show Exact Degrade from Kiln Drying Southern 
Pine in Commercial Kiln, Using Natural Circulation 


Conrog, TEx., June 9.—Much has been said 
and written in regard to the amount of degrade 
eaused by the process of kiln-drying lumber. 
The question is being asked by the manufactur- 
er, ‘‘Just what percentage of degrade in dry 
Jumber can be traced to the kiln-drying process 
and how much can this degrade be reduced?’’ 
A number of test runs have been made and the 
results published, but practically all of them 
thus far published were made under test or 
semi-laboratory conditions. For example, most 
of them were made in especially designed kilns 
and operated by an expert. These kilns were 
usually of the charge type, using mechanical 
circulation and equipped with automatic instru- 
ments for controlling heat and humidity. The 
lumber to be dried was usually segregated ac- 
cording to length, width, thickness and grade, 
and carefully piled. Thus the tests were made 
under ideal conditions or as nearly so as was 
possible with little regard to operation cost or 
practicability of method. 

While tests such as these have their place 
and value, the average millman is more inter- 
ested in the degrade and results he should have 
from his battery of commercial kilns, either of 
charge or progressive types, under practical 
operating conditions. 

Of vastly more interest to the lumberman is 
this question of results it is possible to get in 
a kiln which can be built at a moderate cost 
and operated under conditions that prevail at 
the average mill. Readers of AMERICAN LUM- 
BERMAN, no doubt, will be interested in getting 
accurate data on several test runs made re- 
cently under mill conditions at the plant of the 
Delta Land & Timber Co., at this place, drying 
southern pine. The tests were made by the 
Moore’ Dry Kiln Co., with the assistance and 
cooperation of the Delta Land & Timber Co. 
The kiln used was of the Moore moist air 
progressive type, having a graduated heating 
system. The size of the room was 20 feet wide 
and 120 feet long, with double tracks designed 
for endwise flat piling. The lumber dried was 
Texas shortleaf pine having a moisture content 
ranging from 80 to 180 (based on oven dry 
weight). The high moisture content and nature 
of the timber made this stock as difficult to 
dry with low degrade as any class of southern 
pine. 

Tests were made on Bk&better No. 1 common, 
No. 2 common and No. 3 common grades, 4 to 
12 inches wide and in mill lengths. 

Stock Graded Before Entering Kiln 

Most pine mills grade their kiln-dried stock 
in the rough and when this is done some of the 
defects such as warped stock and loose knots 
do not show up until after the stock is dressed. 
In order to get all of the degrade which could 
be chargeable to kiln-drying, the stock for mak- 
ing this test was graded before entering the 
kiln and again after the dry stock passed thru 
the planers. The grading was done by the chief 
inspector of the Delta Land & Timber Co., on 
the green chain and again behind the machines 
after being dressed four sides. The degrades 
given therefore represent both the kiln and the 
machine degrade, but the total is charged to 
kiln degrade. 


The kiln used in the test was one of the reg- 
ular type of Moore progressive kilns, which is 
extremely simple in design, yet correct in prin- 
ciple. The instruments used were—one tem- 
perature regulator and one recording psychrom- 
eter, which were deemed all that were necessary 
to give the proper regulation and records. The 
graduated heating system used automatically 
maintained a correct balance of heat and humid- 
ity thruout the kiln. Less pipe with steam 
sprays at the green end automatically main- 
tained a high humidity and a low temperature 
at the green or loading end of the kiln; and 
more pipe beneath drier lumber at the dry or 
discharge end maintained a lower humidity and 
higher temperature at this end. This method 
produces the best drying conditions for a kiln 
operated progressively because the cold, green 
lumber should be heated up gradually on a low 
temperature and high humidity and pass on 
thru gradual stages to the dry end. This con- 
forms to the process used in a kiln operated 
by the charge method, except in a charge kiln 
the temperature and humidity must be changed 
frequently by the operator, whereas in this type 
of progressive kiln the temperature and humid- 
ity are graduated and the lumber moves each 
day from one stage to another. 

Smoke tests made in this kiln showed a sur- 
prisingly fast internal circulation thru the lum- 
ber. The evenly dried stock thruout the lumber 
pile indicated a uniform circulation rapid 
enough to remove the water from the surface 
of the board as fast as transfusion took place. 
The steam sprays were so arranged that they 
supplemented and worked in harmony with the 
natural circulation. 

Results of Tests 

3riefly, the results were as follows: 

The test made on B&better showed a_ total 
average degrade of 4.19 percent with an average 
money loss of $1.48 a thousand; while the last 
test run on B&better showed a degrade of 3 per- 
cent with a money loss of only 48 cents a thousand. 
It is thought that this is the lowest degrade of 
any test yet recorded on this class of lumber. The 
drying time on the B&better averaged from 72 to 
SO hours and the stock was dried to a final mois- 
ture content 6 to 7 percent (based on oven dry 
weights). The drying schedule used was, tem 
perature 180 degrees, humidity 70 percent at the 
green end and temperature of 210 degrees and 
humidity of 30 percent at the dry end. 

In making the tests on No. 1 and No. 2 common 
stock, different rates of drying were tried and the 
best results were obtained on a drying time of 72 
hours, with the lumber dried to a final moisture 
content of 12 pereent (based on oven dry weight). 
The degrade on stock thus dried was 8 percent, 
which gave a money loss due to degrade in No. 1 
of approximately $1.90 a thousand, and a money 
loss due to degrade on No, 2 of approximately 75 
cents a thousand. This stock was dried on a tem- 
perature of 170 degrees, with humidity of 75 per- 
eent at the entering green end, while the maximum 
at the dry end was 195 degrees, humidity 40 per- 
eent. The highest degrade made on any test run 
was 17 percent on No. 1 common. Analyzed, this 
high percentage of degrade was: 

Degrade due to splits 3.7 pereent 
Degrade due to knots ..... 2.6 percent 
Degrade due fo crooks ..... .7 percent 


Total mid ile arecactd 17.0 percent 
This particular stock was overdried, being in 
the kiln 83 hours, and dried to 8 percent moisture 
content, which is entirely too low for No. 1 com 





moisture content showed an average 
8S percent. 

No. 3 common was also dried along with the No. 
1 and No. 2, but there was no degrade due to the 
drying in the No. 3 common. 

Pine does not begin to shrink until the moisture 
content has been reduced to 27 percent, therefore 
when the stock has been dried below this point the 
amount of shrinkage is in proportion to the amount 
of drying. The common grades of southern pine 
when air dried during the summer months have 
an average moisture content of 15 to 20 percent. 
After it has been dressed four sides the degrade, 
due to air drying, is 34%4 to 7 percent. If the 
common grades are kiln-dried in a properly de- 
signed commercial kiln, correctly operated, and 
the stock is dried to the same moisture content as 
air dried stock, viz., 15 to 20 percent, the degrade 
due to kiln drying will compare favorably with the 
degrade from air drying. 

Better Grades Stand Higher Temperature 

Where a mill is suffering from a high degrade 
due to kiln drying, it will often be found that 
the grades are not being separated before dry- 
ing and B&better and the common grades are 
being dried together to a low moisture content. 
The better grades will stand a higher tempera- 
ture and should be dried to 6 to 10 percent 
moisture content, depending on the purpose for 
which they will be used. The common grades 
should be separated from the better grades be- 
fore drying and should be dried on a lower 
temperature and relatively higher humidity and 
not below 12 percent moisture content. 

If the kiln operator keeps a careful check on 
the moisture content of the stock and takes the 
lumber out as soon as it gets dry, high degrade 
can often be avoided, more especially on the 
lower grades. Proper care should also be given 
to the stacking of the lumber on kiln trucks so 


degrade of 


as to maintain uniform eireulation thru the 
pile. 

These tests, made under mill conditions, com- 
pare favorably with the most successful tests 


yet recorded on similar stock in any type of 
kiln, which includes tests made in special kilns 
under conditions as near ideal as is possible to 
get them. 
Conclusions Drawn from Tests 
From the tests at Conroe the following con- 
clusions can be drawn: 


1—Kiln drying of southern pine in a correctly 
designed and operated commercial kiln shows a 
percentage of degrade which compares favorably 
with degrade from air drying. 

2—Properly designed and regulated natural ecir- 
culation kilns will produce results which compare 
favorably with results from tests drying this stock 
in types of kiln more expensive, more complicated, 
taking more power to operate and requiring closer 
personal attention. 

3—Since properly designed natural circulation 
kilns, simple in construction and operation and 
low in power consumption, can be used effectively 
in kiln drying all grades of southern pine, the kiln 
investment and operating costs are reduced to a 
minimum and the drying of this class of stock is 
capable of the highest efficiency when care is taken 
in kiln selection and operation. 

Preferences arrived at by reason of theory 
alone, or by part investigation, are but tempo- 
rary and often misleading to those who are 
depending on others for authentic information. 
A dry kiln should be judged by what it has 
earned at the end of the year, after deducting 
the cost of maintenance and operation. The 
cost per thousand feet of lumber dried is even 
more important than the initial cost of the kiln. 
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Side view of Moore moist air progressive kiln used in making tests at Conroe, Tez. 
content im 72 hours with 8 percent degrade on the schedule of temperature and humidity shown in above cut 
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heating cor! : 
eae steam trap 


The No. 1 and No. 2 common was dried to 12 percent moisture 
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National Production, Shipments and Orders Ca 
WASHINGTON, D. C., June 9.—The following statistics were compiled by the National Lumber Manufacturers’ Association: SAN 
; ‘ jng in 
Softwoods: Production Shipments Orders ne ‘a 

Week ended: 1924, May 31; 1923, June 1— 1924 1923 1924 1923 1924 rornlé 
RENTS INGA AOCIAIION sic sic eae eis oa ee Sa Soe cheaters 70,413,391 78,724,623 68,995,344 80,134,162 59,734,224 week ¢ 
Weat Coast Lumbermen’s Association . ......cccccscccsscccceses 89,906,982 105,288,802 89,230,067 119,314,813 79,823,209 336 
Western Pine Manufacturers’ ASSOCIATION ........ccc ere ccccece 34,420,000 37,487, 000 23,387,000 26,965,000 23,575,000 22 41 5,000 
Cniitornia. BMeadwood ABSSOCIRUON oi. 66cc:6.c 5.0 o.0-bi:b 01010 610.6950 a eae. 0. 0 9,574,000 11,374,000 7,023 ,000 8,007,000 3,939,000 6,5 254,000 
morthn Gaercina Pine: ASSOCIBEION. 8 cscs dc ced wosic doc b¥e0v 2 en 6 7,650,854 8,011,512 8,328,073 8,967,707 4,295,500 3,657,477 
Northern Hemlock & Hardwood Manufacturers’ Assn.......... 1,746,000 1,607,000 1,782,000 1,823,000 891,000 669,000 Produ: 
Northern Pine Manufacturers’ ASSOCIAtCION. 0. ccc awccicsc sesso. 9,522,100 12,704, 900 6, 378, 200 7'207, 600 4,879,000 6,236, 000 Shipm 

a ~ - — - - — Orders 
STARE NIE WDE RUD SRUIRNIRNES weet od ikea og bho ed ae Dhak 12D eg tar ei 223,233,327 955, 197,83 205, 123, 684 152, 419, 282 177,136,933 193, 905, 032 Lece 

Twenty-two weeks: 1924, Dec. 30 to May 31; 1923, Dec. 31 to June 1— On 
—- Pine Associ: ition jb sb aS aecele ee Siete Wie ew whee fae Share wis oles oie alee 1,740,808,070 1,705,540,382 1,719,196,069 1,839,995,817 1,634,997,332 1,769,917, 243 
We Coast Lumbermen’s DONITI0O Gidea riveaakes tuleeuioan™ 2,161,813,137 211 48,666,128 2,230,645,916 2,401 ‘OO D,721 2,046,357,046 2,310,956,044 
We: te rn Pine Manufacturers’ Association .......cccesecccseees 594,792,000 532,217,000 561,695,000 584,031,000 543,525,000 556,125,000 North 
CPRAMEOTIUG. MCAGWOOG ASSOCIATION: «o oceiccicisis. 6 sic c0'0b.0l 6 00-0 css vemos 198,561,000 184,888,000 163,471,000 197,396,000 160,078,000 216,917,006 South 
Pen SOP O1I EEG ABROCTREION, 6560's os 0:6:5.6.0re 5:0 0 0.06 Bisle: w ws ose 177,612,621 198,367,627 178,022,928 213,084,485 148,251,158 176,923,338 Weste 
Northern Hemlock & Hardwood Manufacturers’ Assn........ 49,000,000 53,000,000 50,786,000 57,903,000 42,321,000 55,529,000 Easte! 
Northern Pine Manufacturers’ Association ..........ccccecseee 179,377,000 193,193,800 181,578,300 182,621,700 194,045,000 167,934, 900 Foreig 

AURIS, RACAL WO WOKS sek. csinkies 5 S504 55 6 eee aes bees 5, 101 963, 828 5,015,872, 937 5,085,395,213 5, 476, 037,7 723 4,769,574,536 5,254,302,5 el 
*California White & Sugar Pine Mfrs.’ Assn., 22 weeks........ 269,397,000  — .......... Oe — eae 8 deerietecaee  _ sivaetrnaes 
Hardwoods: 

Northern Hemlock & Hdwd. Mfrs.’ Assn., 22 weeks.......... 108,083,000 76,186,000 72,448,000 64,437,000 68,287,000 61,552,000 North 
South 

e e Easte! 

Record of Direct Sales of Douglas Fir * 

SEATTLE, WASH., June 7.—Direct sales of Douglas fir from May 28 to 31 inclusive: Ae 
oraers 

—Sales—— —————— Prices —————— Sales —————— Prices —— 00 fe 

V. g. flooring No. Keet No. Large Low Spret ad Cc ommon, No. 1, S51S— No. Feet No. High Low Spread *No 
PS ON heh ca wae eb ad 6965.0.905 0% 7 87,000 5 $54.00 $50.00 $4.00 BARU igh teats uaa eee ore ne oereD 3 348,000 7 17.50 14.50 3.00 Luis 
PD ie dala cela a: Soe sice Wik where oie alae 60 295,000 7 "51.00 "44.00 7.00 i Aan CRRA Gai eaens hace eee 13 74,000 5 19.00 16.00 3.00 +Ne 
a ee eee a eet 13 110,000 3 32.00 30.00 2.00 Dimension tAll 

S. g. flooring ov4” 914° 914 ‘ — 
a” No. 2 and better «2.0.0: 25 261,000 ‘4 29.00 24.00 5.00 2x4", 12-14 | as eh ecg ae ae ae 61 238,000 $ 16.50 14.00 2.50 

4 ; re = A rae an BD ase she wis feyste 6 oe Nate 67 214,000 3 18.50 15.00 3.50 ( 

| EE: SOR Serene eee 2 7,000 2 23.00 22.00 1.00 , 4 S - : 

ow NO 8 me 2 23 é “a 46 140,000 5 18.50 16.50 2.00 
S Wo. 2 and better ... 606 14 30,000 3 33.00 29.00 4.00 9K" Or. 0 i a 2 6 

No. 3 4 12/000 4 28 00) 95, 00 2°00 c.g ate a ere Le 25 49,000 5) 18.50 16.50 2.00 Sap 

Ce iling PPR ee SR ee ee a as 5 oat a BM eee 5 Sig ied wl veiViaieb shears 20 67,000 i§ 23.50 19.50 4.00 erioc 

90 _99° * © € 4 L 

%x4" No. 2 and better....... 47 305,000 7 = 26.00 22.00 1.00 a ORES ESI oH O RENN - ee * Se Ee Ue Pine 
DOH OM oitnacenendnaseues 6 50,000 3 19.50 16.50 3.00 Lath— 

Drop siding og, RE ET 10 =—-:189,000 6 3.75 2.80 95 by gr 
Se” No. 2 and better ..6554% 50 398,000 8 32.00 27.00 5.00 PEOUNPOCIS. 5s iio be acshes ce wears vi i 90,000 1 3.50 euk > Calife 

. e Nos. 
Bureau of Census Price Averages The West Coast Review © sel 

WASHINGTON, D. C., June 9.—The Department of Commerce has secured thru the bureau of SEATTLE, WASH., June 7.—For the week stort 
the census the following prices per thousand for lumber items and per hundred square feet for ended May 31, 123 mills report as follows to No. 1 

. . . . . . . . + Y © ~ : S © ’ . © 
shingles, as the average paid May 1 by contractors for building materials delivered on the job, the West Coast Lumbermen’s Association: No. 2 
these being selected from the complete list: Production ... 89,906,982 Se . 

Common Flooring, 1x4” Shingles, Extra Shipments ... 89,230,067 12% above orders Sage 
No. 1 Dimension, Boards 10 to 16’ Clear, 16”, 5/2 OPrdens: 614606% 79,823,209 11% below production Shop, 
S1S1E, 2x4—16’ — Douglas Shipments— Bocas 
Southern Douglas 1x6” , fir Red Wate ies ‘ 
A (ein s ‘ ater delivery: Nos. 
pine fir No.1 ‘ é, e.g. No. 2 v.g. cedar Cypress Domestic . a Perera ONC ete 25,298,781 C sel 
BUAMUED es wiscnh san cdararaneeoarete $60.00 wees $39.00 $105.00 $ 90.00 $ 6.25 wees RAINING Shs sfondi cares oars avers cows 9,497,208 No. ¢ 
CRIOOE 6 6.55 2 5.009 w:628.8's ws Maio 48.00 $56.00 45.00 115.00 : 6.00 hsieare LOCA WALOT (89%). o.sccdicsncesseceves 34,795,989 No. 1 

> Pe mas . e - r, . 7e lo, 3 
Buffalo Pe ee ee eee rey 55.00 60.00 50.00 85.00 1 15.00 6.75 neacas [202 | Wie Isat 49,140,000 7 2 
SAILIMOLE 1. ccc cece eee eee e ee eeeee S100 8 sacs 37.50 130.00 eer 11.20 or Local auto and team deliveries........ 5,294,078 No ‘ 
So ¢ ae ee error ee 42.00 eseaw 57.00 108.00 ae ¥ 8.00 i nee — 
EPAREMUEPRRUEEL: oe wks bi dias he Wwe win BE00 2k wees 52.00 ane Sieistuins 6.50 mraeate 89, 230, 067 ee 
DE init dha iimnpena vo iiucnes’ 52.00 itis 50.00 are vo 6.50 re New business— cane 
ROM 5RG leek te. adie au eninncaaceen awe 45.00 susistenm 45.00 $5.00 95.00 6.00 cleiniecs Water delivery: Aust) 
ESISV MEME, 0:8 esis 90:6.0.0:55% 86d. oS 59.00 ceaceas 49.00 92.00 Ree ee ee DIGRMICBEC 4.s Ke cases ees ese. 22,580,955 
OUNUS 6 susominvassancwdasdcach 47.50 oe Ps: 110.00 96.00 6.00 weistake Iixport ....... Soci tttttes 11,088,176 
DAPAON: cicbesGcesaseracnawkmmvawebs 50.00 Siew 60.00 90.00 90.00 6.00 Sabena DOtal Water (4270) sivcwew case bcce ons 33,669,131 No. 1 
PPOIDOIS..6ebiss5s0Sewees seo ed 00,560 43.00 seas 43.00 sears ne 5.50 ee ROUEN, Ry CME << hehe retielcd Otee tec eames 40,860,000 No. y 
SWRI <inisscseesecvscesecensit 42.00 en 42.00 ee ates 6.00 oe Local auto and team deliveries ....... 5,294,078 =. 
A NY, 05.0. 66:59:49 4 A SSCOO@ Ae D 46.00 46.00 50.00 105.00 aeenane ee si wetaie 7 oR Whit 
CN BORIEG oo ccsccvnrccrccssss 47.00 45.00 45.00 120.00 100.00 6.25 anne — 79,823,209 Foc 
 iinicinkaennansarsnsvedtiat 46.80 46.80 46.80 110.00 85.00 6.30 a 125,857,262 es 
Grand Forks ..........ccceeeeeeee Sec 52.00 45.00 RetES 95.00 6.00 ier RC tree eee ee 79'675.523 
43 » Bik . 7 AT P r OF el ee Oe 
sbOUx i alls Fee sawdodwati ewes sewen states 47.00 17.00 eee $5.00 5.25 ater REEL: SIGROSOATER nce.cc seine eoeocc cue on 106,980,000 Se 
SPA PASEO. 6.ii.65.6 0050 ¥aswaceweate 55.00 sis espe 55.00 105.00 Seaes oe 7.50 — 

POOBON oss oh :i05on RSGAs one aan Sues ue 60.00 55.00 i 90.00 5.00 Syke 312,512,785 NE 
SSE GAM OIGE: .scnswse wane seeakaaw a sSaiae' 37.50 36.00 aaere 72.75 ie piaeiaes 7+Car is figured at 30,000 feet. ender 
ee re tenereeeecriaeneyeee seek GT 33-000) ORD Totals for the first twenty-one weeks of 1924 repor 
PIONS Src oom kee cetaneweseae we aan 24.50 24.50 ema 58.00 eae eMeiae show the following percentage increases com- tlon: 
; pared with corresponding periods of the last 
four years: 
° ° + . Over Over Over Over Prodi 

Western Pine Analysis National Analysis tie 1923 192219211930 snip 

Production ....  .61 23.10 108.90 15.36 Orde 

is? ? be = . ; ‘ = ae Shipments ..... 7.10* 31.50 99.26 33.05 " 

PORTLAND, Ore., June 7.—The Western Pine W ASHINGTON, D. C., June 9.—The National ORGDERS caccecess 11.45* 14.14 17.74 37.61 s 

Manufacturers’? Association summarizes as fol- Lumber Manufacturers’ Association has issued * Decreases. | 

lows reports for the week ended May 31 from the following analysis for the week ended May 7% 

ee aT . 31, orders and shipme nts being shown as per- pr 
orty-one member mills: 

; : centages of production: C “2 Pi mills 

—Percentage of— During During 22 North arolina ine “A 
Pro- Ship- Week Ended Wks. Ende 1 , : eatnas na 
; Cars Feet duction ments May 31 May 31 : Norro.k, VA., June 9.—The North Carolina . 
Production, ee 34, 420,000... ween ay No. of Ship- Or- Ship- Or- | Pine Association makes the following analysis 
ema s* ... 935 23,387,000 67.95 ..... _ Rmoncinaione oo wai mente of figures for thirty-six mills for the week ended 
Ss] SPOUIEMOCEE. ZUMOG ces cnes ve 8) HH H r 21. 

Received .... 948 23,575,000 68.49 100.80 West Coast ...6.6.5. 123 99 89 103 95 May 31: W 

On hand....3,536 $8,400,000. 2.2.  <cssss western Pine ...... 41 68 68 94 91 —Percentage of— 
eee Calif. Pines* ..... _ 6 8 ms... Production —— Ship- subt 

*Of these shipment totals, local sales took 37 Calif. Redwood ..... 15 <3 41 82 81 Production— Feet Normal*® Actual ments 
ears, 937,000 feet. No. Carolina Pine... 40 109 56 100 82, Actual sieecneee 6,617,258 65 Bie .- : 
tLocal sales are not included as, in case of | NO. Hemlock & Wdy 13 78 36 78 70 Normal  .. .10,152,000 sa vay ae Wa 
retail sales from mill yards, order is practically | Northern Pine ...... 10 667 «651 6101 108'| Shipments .... 6,060,336 6 109.4 49 we 
synonymous with shipment. —  —- — —— — | Orders] ...... 2,215,500 ve 4 — ib 
a : : é 369% 90 80 99 93 *“Normal” is baned on the amount of lumber the No, 

_ Bookings for the week by thirty-seven iden- —— mills would produce in a normal working day. Mie} 
tical mills were 107.28 percent of bookings for Re presenting 30 percent of cut in region. yAs compared with last week, there has been a Cali 
the previous week *Including hardwoods and softwoods. _ decrease of 59 percent in orders; but last week ~ill 

PeK, {Last week there were reports from 400 mills. there were reports from thirty-eight mills 
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California Redwood Data 


San FRANCISCO, CALIF., June 7.—The follow- 
ing information is summarized from the Cali- 
fornia Redwood Association’s report for the 
week ended May 31: 

Member mills reported Entire 
Percent of Industry 


No. of pro- (estimated) 
mills Feet duction Feet 
Production 15 9,574,000 100 12,400,000 
Shipments .... 15 7,023,000 73 9,100,000 
Orders— ; 
2eceived 15 3,939,000 41 5,100,000 
On hand 14 24,957,000 ‘ 34,200,000 


Detailed Distribution for Week 








Shipments Orders 
Northern California* ...... 2,864,000 2,014,000 
Southern California* ...... 1,905,000 1,198,000 
MEMMEGMIEE Se cigcius ade ane ears 27,000 28,000 
WAMIGETEE. Jocks onswuwes cecee ta 1,053,000 684,000 
OO EEO EE CLOT TR Ce 1,174,000 15,000 
OER saccade aiden wew auees 7,023,000 3,939,000 
California White Wood 
Shipments Orders 
Northern California* ....... 1,455,000 842,000 
Southern California* ....... 232,000 519,000 
DAMIEIINE Saiicrurccndcwwee ven 45,000 37,000 
RENN cc eeara ere san eamia amen 1,732,000 1,398,000 


Production (15 mills) was 1,440,000 feet; and 
orders on hand at end of week (14 mills), 5,931,- 
000 feet. 

*North and south of line running thru San 
Luis Obispo and Bakersfield. 

;Nevada, Arizona, Oregon and Washington. 

tAll other States and Canada. 





_ es se 
California Pine Sales 
SAN FRANCISCO, CALIF., June 7.—For the 
period June 1-7, the California White & Sugar 
Pine Manufacturers’ Association reports sales 
by grades as follows: 


California White Pine Mixed Pines 


Feet Feet 

Nos. 1 & 2 clr...151,000 Common- 
C BOIBOE: 606.6670 174,000 IMO Ba ace caainee an 25,000 
PFSOICOE. soc 0s 0:5 110,000 PNG a sve weaned 72,000 
NO:-8-CIGAK ..0. 6.00 192,000 INO. Denescaesle ce 144,000 
inch SHOP .....+. 6,000 INO. Mivcedscuiees 167,000 
No. 1 shop......371,000 INOK- Us wernaw anole 133,000 
No. 2 shop...... 808,000 No. 1 dimen... .196,000 
NO. 6 SHOD...... 56,000 No. 2 dimen.... 31,000 
Panel, 3" ws 2,000 TIMPEPS $ .iccces 57,000 
No. 3 elr., stnd.. 60,300 et a a 
Shop, stnd. ....118,000 Beveled ane Ft 
ia See ae eee «tee o8.... 64,000 
iu“ 6.000 D select veneeees 10,000 
No, 3 clear. .... 38,000 White Fir : 
No.1 shop...... 112,000 a Feet 
No. 2 shop...... 78.000 No. 3 com, and - 
No. 3 Shop...... 26,000 DORGOE, cick ce's 25,000 
No. 3 clr., stnd. 3,000 No. 4 com...... 99,000 

Cedar Cé&hbetter ....6cs 5,000 


Miscellaneous 25,000 No. 1 dimen....374,000 





xport No. 2 dimen....102,000 
Australian ..... 140,000 ; Box 

Lath Mix. pine, 5/4 
. Pieces and 6/4 ....2,025,000 
No. 1 mix. pine.428,000 Douglas Fir 
No. 2 mix. pine.600,000 Com., 4/4 ...... 70,000 
82” mix. pine...200,000 Com., 5/4 & up. 22,000 | 
White fir, No. 1. 20,000 Timbers ....... 1,000 | 
Footage of commons is of 1-inch stock only, | 


no other thickness being included. 





Southern Pine Barometer 

New Or.eans, LA., June 9.—For the week 
ended May 30, Friday, one hundred sixteen mills 
report as follows to the Southern Pine Associa 


tion: | 

Pereent Percent | 

of pro- of ship- | 

Cars? Feet duction ments | 

Production was COOGEE SOL . 2... | 
Stipments ...3,278 68,995,344 ih ee 

Orderg* | 

Received ...2,838 59,734,224 84.83 86.58 | 

On hand end | 


week . .8,908 


*Orders on hand showed a decrease of 4.71 per 
‘ent during the week; but one hundred thirty-five 
Hills contributed to previous week’s report. 

‘As a basis for earload, the average load shipped 
N April, 21,048 feet, is used, 


Signs Contract for Purchase of Plant 


MEMPHIS, TENN., June 10.—The Memphis 
Hardwood Flooring Co., control of which was 
recently secured by T. M. Cathey and John 
W. McClure, of the Bellgrade Lumber Co.; C. J. 
Tully, of the Anderson-Tully Co., and Wallace 
R. Reid, has signed a contract for the pur- 
chase of the plant, yards, office buildings and 
other holdings covering approximately ten acres, 
of the Larkin Co. in New South Memphis, and 
will get possession of these July 1, according 
to announcement made here by Mr. McClure 
and his associates. 

The Memphis Hardwood Flooring Co. will 
continue to operate its five-unit plant in North 
Memphis for the manufacturing of oak floor- 
ing, and it will use the plant of the Larkin Co. 
for the production of interior trim, casings, 
moldings, furniture and other hardwood forest 
products. This plant is equipped with strictly 
modern machinery. It has been in operation 
here for the last fourteen years, during a part 
of which time it manufactured chairs only. 
More recently it has been producing high-grade 
furniture. A battery of strictly modern dry 
kilns is operated in connection with this plant 
and the yards of the Larkin Co. are not only 
large but well arranged. 

The Bellgrade Lumber Co., of which Messrs. 
Cathey and McClure are president and secretary, 
respectively, will move its offices to the hand- 
some brick structure acquired in the purehase 
of the Larkin plant and properties and the 
Memphis Hardwood Flooring Co. will do like- 
wise. These two corporations will maintain sep- 
arate identities, but it is reliably stated that, 
while the Memphis Hardwood Flooring Co. will 
have entire control of the manufacturing opera- 
tions at both plants, the Bellgrade Lumber Co. 
will look after the selling end of the business 
of this firm, using its selling organization for 
this purpose. It is expected that the offices of 
both companies will be moved to New South 
Memphis within the next thirty to sixty days. 

While the consideration paid for the plant 
and other holdings of the Larkin Co. is not 
definitely known, it is understood that the 
amount involved is the largest in connection 
with any transaction in lumber and woodwork 
ing circles in the South for a number of years. 

3efore the recent change in ownership of the 
Memphis Hardwood Flooring Co. 
it was controlled by the trustees of the estate 
of the late James EK. Stark, C. J. Tully and 8. 
B. Anderson, of the Anderson-Tully Co., and 
Wallace R. Reid. Readers of the AMERICAN 
LUMBERMAN are familiar with the recent settle- 
ment out of court by which litigation affecting 
ownership of this company was terminated and 
by which the new owners came into possession 
thereof. 


was effected, 


Dynamite Checks Spread of Fire 


DETROIT, MicH., June 9.—Fire threatened the 
destruction of the entire plant of the J. W. 
Wells Lumber Co. at Menominee, one of the 
largest operators in the Upper Peninsula, on 
Friday, June 6, until dynamite was used ef- 
fectively to check the spread of the flames. One 
million feet of maple and hemlock lumber was 
destroyed entailing a loss estimated at more 
than $100,000. The $30,000 yacht belonging 
to A. C. Wells narrowly escaped destruction, 
the boathouse and all of its equipment having 
been destroyed. 

Starting in the dry piles on the north dock 
the blaze destroyed forty stacks, containing 25,- 
000 feet cach. It was believed that the flames 


National Unsold Stocks 


WASHINGTON, D. C., June 9.—The following is a compilation of such reports as have been 


Submitted to the National 


Lumber Manufacturers’ 


Association: 


——Jan, 1, 1923 Jan. 1, 1924 -May 1, 1924——— 

&, y No. mills Feet No. mills No. mills Feet 
wuthern Pine 135 522,898,131 143 5 148 655,129,721 
eee 116 199,375,522 88 as Aushatad a 
entern. Pine oc... 6.6 snes 51 753,050,000 48 48 875.224.000 
y Carolina Pine* ...... 14 56,072,833 22 - eee eee 
Miengtmlock & Hardwood.......... a4) 325,247,000 46 45 259,105,000 
Copoun Hardwood ....... eters 36 87,893,000 2 24 62,515,000 
“aif. White & Sugar Pine........ 32 257,243,000 32 ‘enka wen 


*Total stock. 





would be confined to this section until they sud- 
denly shot across a hundred yards of open 
water to the middle dock and began eating their 
way back toward the sawmill, altho suecessfully 
checked by the use of dynamite in forcing piles 
of lumber from the docks on which it was 
stored. 


Vacates Suspension Orders 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., June 12.— The Inter- 
state Commerce Commission has vacated its 
order of suspension in I. & 8. docket No. 2044— 
cancelation of transit privileges on lumber at 
Meridian, Miss. The respondent earrier filed 
a tariff canceling the schedules under sus- 
pension. 

Similar action was taken by the commission 
in I. & S. docket No. 2079—ereosoting forest 
products in transit at Pensacola, Fla.—the sus- 
pended schedules likewise having been ecan- 
celed. 


Buys Interest in Hardwood Concern 


MemPHis, TENN., June 11.—C. W. Parham 
has resigned as vice president in charge of sales 
of the Turner-Farber-Love Co., of this city, 
and has become associated with the Woods Lum- 
ber Co., also of this city, in which concern he 
has purchased an interest. 

The Woods Lumber Co. is a hardwood manu- 
facturing concern, operating mills in Memphis. 
Its cut consists largely of oak, ash and gum. 
The company was established in 1900, and is 
well known to the consuming trade thruout the 
northern and eastern territories. Eugene Woods 
is the president, and will devote his time ex- 
clusively to supervising the manufacture, while 
Mr. Parham will handle sales. 

Mr. Parham joined the Darnell-Love Lumber 
Co., of Leland, Miss., in 1919, as salesman, and 
when the company shortly thereafter opened a 
Chicago sales office, he was placed in charge of 
it. When the company was reorganized into 
the Turner-Farber-Love Co., early in 1922, Mr. 
Parham was transferred to Memphis, Tenn., 
where the new concern made its headquarters, 
and was placed in charge of domestie sales. 
Shortly afterward he was appointed treasurer 
of the company, and on Jan. 1, this year, was 
made viee president in charge of sales. 


Southern Pine Mill Prices 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., June 12.—Following are 
f. o. b. mill prices, June 1, of a varying number 
of southern pine mills, being weighted averages 
of reported actual sales at latest available 
dates: 


Sap Flooring Common Boards, S2S 


Edge grain— or S4S 

1x3” B&better ..$78.14 Ix 8” No. 1 . $32.00 
Flat grain 58-2" NG 2.66642 2a 
1x4” B&hetter ..$39.21 > ait Sie See 19.88 
1x4” No. 2 com.. 17.44 EMSS ONG. Beacéc. 37.00 
1x6” No. 2 com.. 21.50 EME INQ Boveeas 26.00 
1x6” No. 3 com.. 15.83 Longleaf Timbers, S4S, 

Dimension, 2x4” 16’ 20’ and Under 
Sl me eN 8” and under....$28.01 
No. 2.. tan 20.25 SD” dcceetauduetin 37.25 
Figures for No. 1 common boards are the 


average for May 12 to 19. 


Saaaeaansaaans 


. . 
To Operate Mills on Four-day Basis 

Sr. Louis, Mo., June 10.—For the purpose 
of conserving its standing timber, the Frost 
Pine interests, operating eight large capacity 
sawmills in Arkansas, Louisiana and Texas, 
announce that their mills will go to a four-day 
basis effective at onee. This means a curtail- 
ment of one third in their output. 

The demand for both softwoods and hard- 
woods has fallen off because of failure of the 
carriers to come into the open market for their 
requirements, including additional new cars, 
and a general let-up on the part of the large 
wood using industries, as well as the building 
industry. The hardwoods are affected mostly 
by the automobile output, in which there has 
been a considerable decline. 
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Points Out Fallacy of Antishingle Agitation 


WASHINGTON, ID. C., June 9. 
bureau of the 


The 
National Lumber Manufacturers 
Association has addressed a letter to the editor 
of the Mining Journal of Marquette, Mich., in 
which is set forth the absurdity of the proposed 
prohibition of t} 


research 
3 


ic use of wooden shingles in that 
city. Inasmuch as this sort of antishingle agi- 
tation is constantly springing up in 


parts of the country, lumbermen 


various 


everywhere 


will be interested in this letter, which is as 
follows: 
We are informed that the Marquette fire chief 


has recommended to the city commission the adop- 
tion of an ordinance prohibiting the use of wooden 


shingles, and we ask the courtesy of a little space 
in Which to make some pertinent remarks on the 
subject. 

The United States is the favorite land of what 
might be called organized mob fads and “drive’”’ 


erazes. Just now, as the consummation of a self 
interest propaganda that has long been at work, 
the most popular fad in building ordinances—altho 


already waning—is 
chief has made, 
have been 
and often 
stood or 


such a proposal as your fire 
In other cities similar proposals 
made on the basis of particular local, 
isolated, experiences and on misunder- 
misapplied statisties of fires and fire 
losses. 

Shingles of combustible, and hence in 
drafting building ordinances due attention should 
be given to that fact. On the other hand, wooden 
shingles are an efficient, durable, and decorative 
rooling material and more inexpensive than sub 
stitutes for them, some of which are certainly in 
ferior to roof covering, having in 
mind the purpose of such covering. The question 
then of whether to permit or prohibit the use of 
wooden shingles is an answer 
to which is to be determined by whether the cost 
of possibly increased fire hazard and loss thru the 
use of roofing material offsets the addi 
tional expense of construction and maintenance 
resulting from the use of alleged or really non 
combustible substitutes, 

So far as the roofs of edifices in the congested 
districts where the general fire hazards are large, 
and any fire may become a conflagration, are con 
cerned, there are not two opinions. The man 
ufacturers of shingles do not advise nor have they 
ever advocated the use of shingles in such parts of 
the city. 

Sut when we come to those parts of cities where 
the ordinary fire hazards are comparatively small 
and the buildings more or less isolated and con 
flagration risks virtually nil, as in dwelling dis 
tricts, it is proper to regulate (rather than to pro 
hibit) the use of roofing materials according to the 
economic advantage, 


wood are 


shingles as a 


econompie one, the 


wooden 


Facts About Fire Losses 


Now what are the faets about fire losses that 
may be attributed to the use of shingle roofing? 
According to reports of the National Board of Fire 
Underwriters, the total annual loss from fires 
caused by sparks on roofs is about 8 pereent of the 
entire fire loss thruout the United States. Not all 
these fires, even, are from sparks on shingle roofs. 

It is the fashion to attribute a large proportion 
of communicated fires to sparks falling on shingle 
roofs. Now in 1920 only one-third of 1.) pereent 
of the fires in 311 listed cities extended beyond 
the adjoining buildings, and only 1.53 percent were 
communicated to an adjoining building. The ma- 
jority of the buildings in these cities were 
of frame construction. Moreover, 75 percent of 
the losses thru communicated fires oceurred in 
stores, warchouses, manufacturing plants, and in 
general in mercantile districts where the buildings 
did not have wooden shingle roofs. This leaves 
only 25 percent of the loss from the small percent 
age of communicated fires that can possibly be at 
tributed to roofs. 

Most of the fires which take hold on = shingle 
roofs are due to the fact that the shingles often 
are very old. Shingles are such an excellent sur- 
face for shedding rain that they are often effective 
in that particular after forty or fifty years of use, 
when they are apt to be in a disintegrated and 
consequently inflammable condition and _ should 
long since have been replaced. 

Of the fires originating on roofs it will be found 
that a large number of them are due to defective 
flue and chimney construction. This suggests that 
building ordinances should concern themselves 
more with safe methods and standards of construc- 
tion than with the unqualified prohibition of the 
use of shingles. In this connection, it should be 
stated that 5 percent of the total fire loss in the 
United States is attributed by the National Board 
of Fire Underwriters to defective chimneys and 
flues. 


also 


The general argument against shingles is that 
they are combustible and therefore should be abol- 
ished instead of their use regulated, 3y the same 
token, should Marquette adopt an ordinance pro- 
hibiting the use of matches and tobacco smoking, 
because 6.48 percent of all fire losses are occasioned 
thru matches or smoking. Likewise, should stoves, 
furnaces, boilers and their pipes be abolished be- 
cause they cause 4.86 percent of the fires. Chim- 
neys and flues should be done away with for sim- 
ilar reasons, 

Analysis of Fire Loss from Shingle Roofs 

Let it be coneeded, for the argument—what is 
not the fact—that all the sparks causing fires on 
roofs fall on shingle roofs. Sixty-eight and five 
tenths pereent of the resulting fire loss occurs in 
dwellings, so that the latter have to be charged 
with Jess than 2 pereent of the total fire loss so 
far as shingle roofs are concerned, If the entire 
annual fire Joss in the Marquette residence dis- 
trict is assumed to be $100,000, then the loss in 
such districts that may be attributed to the use 
of shingle roofing is $2,000. 

Does even such a loss expectation justify the 
doubling of ordinary roofing costs, the result of an 
ordinance prohibiting the use of shingles on the 
roofs of dwelling houses ? 

If 100 new dwellings, averaging $5,000 each, are 
erected in) Marquette each year, the additional 
building cost thereon necessitated by the proposed 
ordinance would be perhaps $10,000. 

According to the ratio of annual fire losses to 


the total combustible property valmation of the 
country, it may be expected that the fire loss on 
this $500,000 worth of property will be about $909 
a year, of which possibly $27 might be charged to 
shingle roofs. It would take the expected shingle. 
caused fire losses more than 370 years to offset the 
added cost of roofing these 100 houses with some 
noncombustible material—disregarding repairs ang 
replacement during that time, which would prob- 
ably be as much for the substitute material ag for 
shingles. Moreover, it should be remembered that 
even this loss of $27, as derived from general sta- 
tistics of fire losses, is modified in any coinmunity 
by the efficiency of its fire department and water 
supply, to say nothing of considerable reductions 
that may be effected by such rational regulation 
of methods of construction as will reduce the cause 
of fire origin, and also regulations as to the quality 
and age of roofing material. 

IIere is an illustration of the economic lunacy 
of complete prohibition instead of rational limita. 
tion of the use of shingles: According to the 
general average of the country, the combustible 
wealth belonging to each citizen of Marquette ig 
$2,512.30. His expectation of shingle-caused fire 
loss thereon is about 12% cents a year. For the 
sake of that possible saving it is proposed to de- 
prive the people of Marquette of the right to use 
the best general utility-roofing material known for 
residences, and subject them to unnecessarily high 
roofing costs. 


So much for a fire fad without facts. 


Proposed Shingle Ordinance Voted Down 


Avrora, ILu., June 9.—The city council to 
day accepted and adopted the report of Com- 
missioner W. i. Barclay, head of the depart- 
ment of public health and safety, in which he 
recommended that the proposed fireproof shin- 
gle ordinance presented to the couneil several 
weeks ago, not be made a part of the building 
this time. After hearing the report 
the council voted down the proposed measure, 

The ordinance, suggested hy Fire Chief Ter- 
man Lohmann, and sponsored by State officials, 
provided that all new roofs constructed in the 
future should be of certain prescribed fireproof 
materials, gave the chief of the fire department 
authority to condemn roofs that in his judg- 
ment constituted fire hazards, and would have 
required the covering of every residence in the 
city with fireproof shingles by Jan. 1, 1936. 

The text of Commissioner Barelay’s report 
follows: 


eode ant 


The writer to whom was referred certain drafts 
of ordinanees intended to limit and regulate roof 
construction and materials for roofing desires to 
place before you the following report: 

Both ordinances have been studied as well as 
recommendations, covering the character of roof 
materials and this study, together with observa- 
tions of roofs and certain tests of roofing mate- 
rials, leads the writer to believe that there are 
about three permanent roofing materials which re- 
tain their fire resisting qualities after a number of 
vears in service, in which they are eredited while 
new, viz., tile, either clay or cement, copper or 
zine, and slate. 

Other forms of roofing materials which are de- 
signed to take the place of the forms as mentioned 
in the preceeding paragraph, that is, by a cheaper 
roof, offering certain fire resisting qualities, viz., 
the so called patented materials, do not prove that 
they retain either their fire resisting qualities or 
the wearing and lasting qualities of good roofing 
materials. Therefore, even tho certain of these 
materials do have a high comparative fire resisting 
value when new, more time is needed to prove 
whether or not such roofs should be required in a 
building code. 

The writer feels that there is an clement of 
difference between certain types of wooden shingles 
which is readily demonstrated by a study of roofs 
which have been put on in this city as both the 
flat grain shingles and the vertical grain shingle, 
but both seem to offer lodging space for the col- 
lection of soot, which the writer feels is the 
inflammable material that causes roof fires from 
floating sparks. It is true that shingles put on 
with more weather resisting nails, such as a zine 
eoated nail, would help greatly to minimize loos :n- 
ing and curling of wooden shingles. But in the 
writer’s mind wooden shingles retain their com- 
parative fire resisting qualities at about the same 
rate as do the so called patented roof preparations. 
Those parts of the proposed ordinances which deal 
with the authority to condemn roofs now in use, 
and the ultimate action for roofs not conforming 
at a future date, appear to the writer as an ad- 
mission that authorities are not sure of their 
ground in regulating and requiring certain mate- 
rials. To the writer, it would seem that if the 


city were sure of materials that had a certain 
known fire resisting quality, it would be the proper 
thing to disallow the use of any materials or of 
any roof known to be a menace from the fire pro- 
tection standpoint. 

In view of the whole situation as to the seeming 
experimental period, relative to new types of con- 
struction materials, the writer feels that the 
present time is not the proper time to make rigid 
requirements of any particular type of material 
or construction for roofs, and moreover, recom- 
mends that the building code be not changed in 
this particular at this time. 


Donates Tract for Experimental Farm 


LAKE CHARLES, LA., June 9.—J. K. Smith, 
secretary of the De Ridder Chamber of Com- 
merce, has just returned from Baton Rouge 
where he went in the interest of a bill for the 
establishment of an agricultural farm between 
De Ridder and Merryville. 

The Long-Bell Lumber Co. has donated an 
80-acre tract of cut-oyer land seven miles west 
of De Ridder for the establishment of an ex- 
perimental farm. It is the hope of those spon 
soring the measure to establish a station that 
will experiment with cut-over pine land in much 
the same manner as the State is now experi 
menting with rice and sugar land. 

The bill providing for such a station has heen 
approved by the agricultural committee at 
Baton Rouge and is now before the legislature 
where there seems to be little question of its 
passage. 


Coast Mill Receives First Fir Logs 


Los ANGELES, Cauir., June 7—The Long-Bell 
Lumber Co. has just received approximately 
10,000,000 feet of logs at its Douglas fir manu 
facturing plant, Longview, Wash., according to 
an announcement from the local offices of the 
company. These are the first to be received 
by the company for its Longview plant, and 
were delivered in anticipation of the opening 
July. The logs will provide timber for the 
initial operations of the new plant, and by the 
time these are disposed of, the plant’s regula? 
logging trains will be in operation. 


‘‘Do you keep roofing?’’ inquired a hard- 
boiled looking prospect. 
‘*No, we sell it,’’ piped the witty young 
jelly bean of the yard. a 
‘Well, you are going to keep what you ain't 
going to sell me,’’ remarked the H. B. P. a8 he 
strode out in disgust. 
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Merchants and College Girls Equip Model Home 


AMES, Iowa, June 9.—‘‘Oh, isn’t it just the 
cosiest place! ’’ 

It was with an appreciation exemplified by 
such remarks as this that visitors inspected the 
model house built and furnished by the Ames 
merchants and opened by them during ‘‘Na. 
tional Better Homes Week.’’ 

As explained by President Shanahan, of the 
Ames Chamber of Commerce, the object of this 
educational campaign, inaugurated by the hous- 
ing committee of the chamber, was not only to 
interest the public in owning their own homes 
put to acquaint them with the better home fur- 
uishings and appliances, all procurable thru the 
local merchants. ‘*‘The suceess of the cam 
paign,’’ he added, ‘‘while necessarily intangi- 
ble, can nevertheless be seen from an increased 
activity in home building and an awakened in- 
terest in better home furnishings.’’ 

Each Wednesday during the four weeks pre- 
ceding the opening of the model 


into fourteen classes, each class handling a 
certain phase of the work. 

Thus it was that when the first visitors turned 
up the cement walk, they found before them an 
inviting bungalow which appeared at once to 
be a cosy home, without stretching imagination, 
an act so often necessary in the case of the 
unfurnished house. Every appliance from gar 
den hose to mop was in its appointed place, 
while behind the kitchen door lay the tool chest, 
so invitingly arranged that ‘‘friend hubby’’ 
must be in a hurry indeed when he negleets to 
put back the screw driver. The sunny break- 
fast room stood ready equipped for the morning 
meal, while in the library the visitors discovered 
books for all tastes, chosen by the Iowa State 
College girls. 

If there had ever been any doubt in the mind 
of the Ames home builder as to what the local 
business men could do for him it was unques 
tionably answered by this demonstration. From 
the drawing of the original plans to the driving 


of the last nail in the garage roof, all workman- 
ship and material was furnished by the Ames 
business men. At close of the demonstration 
the house was placed on sale, the price asked 
being $6,500. 

The lumber for its construction was supplied 
by the Munn Lumber Co. The fine way in 
which local business houses ecodperated to make 
the demonstration a success is shown by the fol- 
lowing list of firms and goods supplied: 


Victrola, Dudgeon’s jewelry store; furniture, 
Hienderson Furniture Co.; books, Reynolds & Iver- 
son ; electric fixtures and appliances, Best Electric 
and Nelson Electric companies; landscaping, Ed 
Coe and F. J. Olson & Sons; curtains, rugs and 
draperies, The Fair Store, Tildens’, and Shipley- 
Pedersen’s; pictures, Ames Art Shop; furnace, 
Carr Hardware Co.; refrigerator, Hagen Hardware 
Co.: kitchen utensils, Hagen, Carr, and Bullock 
hardware companies; dishes and pottery, God- 
dard’s Gift Shop; ironer, water heater and gas 
log, lowa Public Service Co.; silverware, Dudgeon’s 
jewelry store; clocks, Tallman jewelry store. 





house two pages of educational 
matter was run in the Daily 
Tribune. In this manner the in 
terest of the people was aroused, 
and the prospective home build- 
er informed upon many topics 
relating to the planning, finane 
ing and construction of the new 
home. 

In the furnishing and deco 
rating of the model home the 
Ames business men were fortu- 
nate in securing the codperation 
of the home economies depart- 
ment of the Iowa State College, 
situated here. Under the guid 
ance of Miss Anna Henderson 
and Miss Mable Russell, in- 
structors in this department of 
the college, two hundred sopho 
more girl students studying in 
terior design handled the fur 
nishing and decorating. The 
Ames merchants simply turned 
their doors open to the girls and 

















they selected whatever they de- 
sired. kor convenience the two 
hundred students were divided 





May Construction Shows Decrease 


The May building record for the 36 eastern 
States showed a decline, according to the 
monthly report of the F. W. Dodge Corporation, 
just released. Total May building contracts in 
these 36 States (which include about % of the 
total construction activity of the country) 
amounted to $419,272,600. The decrease from 
the previous month was 3 percent; from May, 
1923, 13 percent. While there were substantial 
increases over April in New England, the North- 
West, and the southeastern States, the remain- 
Ing sections showed falling rates of activity. 
Construction is holding up at a relatively higher 
tate in the southeastern States than in any 
sther section included in this report. 

Total construction started from Jan. 1 to 
June 1 has amounted to $1,934,240,800, an un- 
precedented figure, being an increase of 11 per- 
cent over the corresponding period of last year, 
which established a high record. The increase 
in New York City on the five-months record 
has been 101 percent; outside of New York 
City there has been a decline from last year 
of nearly 3 percent. 

_ Analysis of the May record shows the follow- 
Ing important items: $185,418,900, or 44 per- 
cent, for residential buildings; $68,708,400, or 
16 percent, for public works and utilities; $56,- 
279,500, or 13 percent, for commercial build- 
higs; $40,582,200, or 10 percent, for educational 
buildings, and $28,901,400, or 7 percent, for in- 
dustrial] buildings. Residential and industrial 
buildings and public works declined in May; 
Commercial and educational buildings increased. 

Contemplated new work reported last month 

amounted to $574,639,000, which was 5 percent 


Demonstration home 


less than the amount reported in April, and 10 
pereent less than the amount reported in May 
of last year. 


(seame@eaaneaaennnenne 


Handy Book for Building Estimating 


Nowadays every business or industry has 
its own special literature, and few are the 
business men who undertake to get along 
without the help of the books and periodicals 
dealing with their vocations. Not 
but industries and vocations overlap and are 
interrelated in such ways that it is unwise if 
not unsafe for any business man to be wholly 
ignorant of related industries. The retail 
Jumberman, for example, is not a carpenter 
or a contractor; and yet a knowledge of car 
pentering and contracting must be helpful if 
not indispensable to him. Information of this 
kind may help him to protect his own interests 
while helping his customers. Also, as a lot of 
lumber is sold to persons who, tho not really 
carpenters, undertake to do some carpentering 
on their own account, the retailer 


only so, 


may do 


such customers a good turn by furnishing 
them information needed in the work they 


propose to do. 

A book that will put the retailer in a posi 
tion to protect himself and help his customers 
in the way suggested is Walker’s ‘‘ Building 
Estimator’s Reference Work,’’ the fifth edi- 
tion of which has just been issued. This 
work, which comprises 1,600 pages, and yet 
is of convenient handbook size, is the most 
comprehensive manual that has come to the 
attention of the AMERICAN LUMBERMAN. An 
especially valuable feature of the book is the 


whieh featured observance of Better Homes Week at Ames, Lowa 


labor estimates given in connection with each 
building operation. Prices per hour are 
shown, together with hours of labor required, 
and the time given is the result of actual 
experience; so that a standard is set up as 
well as a basis afforded for estimating costs. 
Another important point is that no operation 
is omitted; hence, a person using the hand- 
book avoids the chagrin of finding too late 
that he overlooked some important item, 

Numerous tables are ineluded in the book; 
for example, the sizes of nails and the num- 
ber to the pound as well as the numbers re- 
quired for various kinds of carpentry. In- 
cidentally, the uses of all kinds and shapes of 
lumber carried are given and their positions 
in use shown by illustrations. for the young 
man trying to learn enough of carpentry to 
make him a good Jumberman, this book must 
prove invaluable. To the experienced lum- 
berman, even, the book will be valuable, for 
it suggests uses of lumber that point to in- 
In a sense it puts the lum- 
berman in the carpenter’s place; suggesting 
things that can be done for the home owner, 
requiring the use of lumber. 


creases in sales. 


Walker’s ‘‘Building Estimator’s Reference 
Work’’ is bound in flexible leather, is method- 
ically arranged and exhaustively indexed, so 
that all the information in it is quickly ae- 
As a companion to the larger esti- 
mator and ineluded without extra charge is 
the ‘*Vest Pocket Estimator’’ containing 
information about labor costs for all kinds of 
construction. The two books are supplied 
by the AMERICAN LUMBERMAN at the pub- 
lisher’s price, $10, postpaid. 


cessible. 
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Annual, Sounds Strong Note of Confidence 





day. 














JOHN W. McCLURE, 
Memphis, Tenn.; 


President 


IK’. Fish. 


three hundred million mark. 


Satisfaction because of the fine accomplishments of the last year, and the utmost 
confidence in the future, both of the organization and the industry which it repre- 
sents, dominated the twenty-seventh annual convention of the National Hardwood 
Lumber Association, held at the Congress Hotel, Chicago, on Thursday and Fri- 
Registrations the first day exceeded one thousand. 

The opening session, Thursday forenoon, was featured by the annual addresses 
of President John W. McClure, of Memphis, Tenn., and Secretary-treasurer Frank 
30th reports drew rounds of applause as the speakers reviewed some 
of the outstanding achievements of the year, with its gains in membership and in 
volume of inspection service performed, and told of the present numerical and finan- 
cial strength of the association, which now has a membership of 1,457. During the 
year a total of 300,753,683 feet of lumber was inspected by the association’s offi- 
cial inspectors, this being the first time that the annual feetage has exceeded the 
These are only some of the ‘‘high lights’’ of the re- 
ports of the president and secretary, which are printed, practically in full, on this 
ind succeeding pages. 

Ifarry EK. Kline, of Louisville, Ky., president of the National Veneer & Panel 
Manufacturers’ Association, which a year ago affiliated with the National Hard- 
wood Lumber Association, discussed the benefits resulting from the new relationship, 
which is working out to the mutual advantage of both organizations. 

Promptly at 10:30 a.m. Thursday President McClure called the convention to 
order and immediately proceeded to deliver his address, speaking as follows: 


r oo _ 


F. F.. FISH, 
Chicago; 
Secretary-treasurer 


President Declares General Conditions Are Basically Sound 


Another year of gratifying and sub- 
stantial progress in the affairs of 
your association has brought us_ to- 
gether in our twenty-seventh annual 
meeting, and again it becomes my 
very pleasant privilege to extend a 
most cordial greeting to every mem 
ber and guest here today. You have 
come together, many of you traveling 
great distances, to renew your ae 
quaintance, one with another; to dis 
cuss the common problems of your 
industry, and to take measure of the 
progress of your association in sery 
ice to your industry and to the pub 
lic. By your presence here you are 
expressing an unspoken pledge to 
press forward by associated effort 
in the improvement of conditions 
within your industry to the end that 
it may become even more worthy of 
your most conscientious efforts. You 
have a right to take pride in your 
business and in your. association, 
which has achieved a full measure of 
success in its efforts to put your busi 
ness on the high plane it now en 
joys. In coming together today you 
are expressing your approval of past 
accomplishments and your determina- 
tion to preserve the fruits of past 
labors while carrying on to greater 
achievements. 

The hardwood industry is in a 
stronger position today than it has 
been at any time during the last ten 
pests; = © * © 

[Nore—-Mr. MecClure’s further re- 
marks on this particular point ap 
pear in box on this page.—Eprror.] 

Industry on Sound Basis 

There appears to be prevalent a 
deplorable lack of faith by many who 
are engaged in the hardwood trade in 
the fundamental soundness upon 
which their business rests. The pub- 
lic demand for articles made of wood 
comes from the very heart of human 
nature: © * 8 * 

[Note—Mr. McClure’s further re- 
marks upon this particular point ap- 
pear in box on following page.- 
EDITOR. } 

Evolution of methods in  produc- 
tion and merchandising of hardwoods 
has brought changes within the last 
three or four years which mean much 
for progress in specialization, in util- 
ization and in conservation of timber 
resources. End-racking has changed 
the appearance of lumber = yards. 
Kiln-drying is demanded at or near 
point of production. Improved kiln- 
drying processes permit the use of 


lumber only a few weeks from the 
saw instead of several months air 
dried, as formerly. The necessity or 


desirability of carrying large stocks 
either in producers’ or consumers’ 
hands no longer exists, as the time 


on waste material. The growing ap- 
preciation among buyers of the true 
value of clear dimension is encourag- 
ing this important development in the 
trade. These developments may not 
be overlooked by those who are keep 





War. 


find its bearings. 


recovery in 1923. 


every ripple on the surface. 





The hardwood industry is in a stronger position today than it 
has been at any time in the last ten years. 
be questioned by some who see only the comparatively dull con- 
ditions we are facing in our daily business experience, but in the 
broader aspects, we are nearer a condition of stability and sound 
fundamentals than at any time since the outbreak of the Great 
The business experience of many of the younger genera- 
tion of hardwood business men does not extend back of 1913 and 
they can not know the desire, amounting almost to hunger, of 
those having longer experience, for the return of stability. 
ing the years from 1914 to the Armistice of 1918, old standards 
were cast aside and business was sailing in uncharted seas. The 
year 1919 was one of adjustment, when business was trying to 
The year 1920 was the year of great inflation 
which upset all calculations and all judgment seemed lost in 
the wild intoxication of paper profits based on inflated inven- 
tories. The year 1921 was one of deflation when the storm broke 
and left many casualties strewn along the shores of business. 
Then followed the year of recuperation in 1922 and the year of 
In my belief, 1924 will be known as the year 
of stability. The relationship of supply and demand is well bal- 
anced and general conditions are basically sound. The distur- 
bances now remaining may be traced, partly at least, to the men- 
tal condition of that element in all business who are limited in 
experience and who are inclined to see in every indication of 
market firmness the beginning of another inflation, and in every 
sign of market softness a danger of another deflation like 1921. 
This condition will pass away when the individual units in indus- 
try realize that business has again come into smooth waters and 
when the nervous ones cease to rock the boat at the sight of 


This statement may 


Dur- 








and distance between the saw and the 
finished article is materially short- 
ened. The practice of making small 
dimension at or near points of origin 
of hardwoods is increasing and this 
permits the utilization of lower grades 
and the elimination of freight charges 


ing step with rapid progress in the 
hardwood industry. But the point I 
wish to make is that hardwood grad- 
ing rules and standards have main- 
tained stability during those rapidly 
changing conditions and our stand- 
ards have met every requirement. 


This fact should have special sig- 
nificance to that small element of agi- 
tators and wild-eyed reformers who 
have prated about the necessity for 
so called scientific inspection rules 
as a panacea for all ailments and as 
the foundation of all future progress 
of the trade. 


Increased Inspection Service 


Thru all of those trying years, 
this association has functioned stead- 
ily in your service, preserving estab- 
lished standards of inspection, which 
in itself has been a great. stabilizer 
in the industry, and keeping uniform 
the official application of those stand- 
ards regardless of how the trade 
winds blew. The year just closed, as 
the seeretary’s report will reveal, has 
broken all previous records in the 
volume of inspection service ren- 
dered our membership. The report 
of the inspection department is 
worthy of your careful study and 
analysis. Unprecedented demands for 
inspection service have necessitated 
increases in inspection forces, which 
have been accomplished as_ rapidly 
as could be done in safety to secure 
only inspeetors of the best type and 
to keep the application of the rules 
uniform thruout the many markets 
and territories served by the depart- 
ment. The exceedingly small per: 
centage of reinspections demanded 
indicates the universal satisfaction 
of the trade in the enormous volume 
of inspection service rendered. The 
still smaller percentage of errors 
shown by reinspection results might 
be termed the irreducible minimum 
obtainable thru human instrumental- 
ity, but further unceasing effort will 
always be made to eliminate error 
entirely, if possible. Those of you 
who have come in contact with the 
reinspection work of Chief Inspector 
Nelson fully realize that he is ¢a 
pable of applying, and does apply, 
unbiased judgment in rendering exact 
justice to all concerned, without fear 
or favor, and regardless of the finan- 
cial results to the treasury of the 
association. It is by strict adher- 
ence to these policies of justice and 
integrity that a National certificate 
has been established as a sound guar 
anty of value with all the resources 
of the organization back of that guar 
anty. As it applies to the hardwood 
industry, this certificate is more prac 
tical and more substantial as a guar 
anty of value than any grade mark- 
ing plan could possibly demonstrate. 
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When you pay your annual dues of 
$50, many of you will not realize 
that your association spent last year 
the sum of $390,000 in maintaining 
the greatest inspection department 
ever organized in any branch of the 
lumber industry. The system of 
supporting this department by fees, 
resulting in each member paying his 
share of cost in exact proportion to 
the actual services he requires, proves 
the soundness of the principles upon 
which the association is founded. 
When it is recalled that the moderate 
fees charged for the services by these 
bonded inspectors, including the guar- 
anteed certificate of the association, 
are only slightly more than the in- 
spection costs of private inspection 
by individual members, you will real- 
ize the efficiency and economy evident 
in the management of this most im- 
portant department of your associa- 
tion’s activities. Much credit for the 
success of the inspection service is 
due to the excellent character and 
experience of the inspectors, to the 
good judgment of Chief Inspector 
Nelson in the selection and careful 
training of his men, and to the long 
experience and superior qualities of 
administration exercised by our effi- 
cient secretary, Frank F. Fish. 


Associate Members Enrolled 


At our last convention, an asso- 
ciate membership plan was adopted 
for the admittance of reputable hard- 
wood consumers into our organiza- 
tion. The results have been most 
gratifying and a reading of our as- 
sociate member roll reveals the high 
character and strong responsibility 
of those leading consumers who have 
sought membership in our associa- 
tion. Some of the large organizations 
of consumers have recommended to 
their entire membership the advan- 
age of associate membership with us. 
Thus do we complete within our or- 
ganization that community of inter- 
ests comprehensive of the producers, 
the distributers and the consumers of 
hardwoods banded together for the 
development of honest standards and 
honest trade practices thruout the 
industry. The hardwood branch of 
the lumber industry stands alone in 
this advanced development of co- 
ordination toward a single purpose 
which benefits the entire industry im 
partially and with justice to all of 
its component elements. We have a 
right to take pride in this accomplish 
ment and we welcome the spirit in 
Which our associate members have 
joined with us in our work. TI ree 
ommend that an advisory committee 
of associate members be formed for 
the purpose of uniting in closer bond 
the active and associate branches of 
our membership. Such a committee 
should be representative of the vari- 
ous groups of consuming industries 
included in our membership, and the 
functions of this committee would be 
to act in an advisory capacity to our 
officers, directors and standing com- 
mittees. In this way will be brought 
to bear upon our inspection rules 
committee the influence and = expe- 
rience of our associate membership. 

The Sales Code Committee 

The duties of your sales code com- 
mittee have been light during the last 
year, as no suggestions or demands 
have been made for changes in the 
National sales code which has been 
on trial for a period of two years. 
The facet that this sales code is not 
more frequently incorporated in con- 
tracts is no evidence of any lack of 
influence which it exerts upon trade 
practices. It has become established 
as a clear expression of the best prac- 
tices of the trade and is frequently 
referred to and followed in the set- 
tlement of trade disputes. Undoubt- 
edly it will be -more commonly in- 
cluded in contracts as the trade de- 
velops a growing consciousness of the 
hecessity for more clearly defined 
contracts. It is my recommendation 
that the sales code committee be 
continued as a standing and perma 
hent committee with a view of ad- 
Justing the sales code when occasion 


demands to the changed conditions in 
the trade and with the further view 
of extending its functions to arbitra- 
tion of trade disputes between mem- 
bers, should the necessity arise for 
such service, 

Veneer and Plywood Division . 

The addition of a veneer and ply- 
wood division to our membership a 
year ago has added to our rolls more 
than one hundred loyal members, a 
larger group than has ever before 
affiliated with any national trade or- 
ganization. Under the leadership of 
Harry E. Kline, they have devoted 
themselves earnestly to the improve 
ment of conditions within their 
branch of the hardwood industry. 
A special committee in codperation 
with our inspection rules committee 
has worked out an improved set of 
grading rules for their products. 
These recommendations constitute a 
large part of the report of the rules 
committee submitted for your con- 
sideration at this convention. The 
proposed rules represent the best 
thought of the veneer and plywood 
industry and they conform to the 
traditional policy of the association 
in describing accurately and clearly 
the best practices of the trade and 
in applying exact justice both to pro- 
ducers and buyers. The adoption of 
these rules, it is believed, will put the 
veneer and plywood standards on an 
equal plane with our lumber stand- 
ards in stability and in generally ac- 


his time and ability to the tasks con- 
nected with his important position. 
The system of charting our rules 
which he worked out and which has 
been copyrighted by the association, 
is the most simple and concise method 
of printing our inspection rules ever 
devised. I believe it will appeal to 
our membership and I recommend 
that it be adopted as our standard 
form of publication. 


Discusses Standardization 


Standardization continues as an 
important question before the lumber 
industry. Regardless of the tendency 
in some directions to grasp a catch 
word and carry it to ridiculous ex- 
tremes, the fact remains that in the 
lumber industry as a whole there was 
much room for effective standardiza- 
tion work. The preéminent success 
of the National Hardwood Lumber 
Association in standardizing the 
many varieties of hardwoods cover- 
ing a wide field of utility under a 
single set of standard inspection 
rules, generally accepted and proved 
practical thru years of actual expe- 
rience, combined with a_ successful 
plan of guaranteed certification of 
measure and quality, must be recog- 
nized as the outstanding accomplish- 
ment in standardization which has 
not been approached by any other 
branch of the industry. It is also 
recognized in the hardwood industry 
that the processes of standardization 
which have been developed thru the 





woods. 


in life. Let us have faith! 





The public demand for articles made of wood comes from the 
very heart of human nature. The enormous investment in manu- 
facturing plants consuming hardwoods and equipped to supply 
this human demand will not be abandoned or destroyed. The 
wheels must be kept going, the advertising and sales organiza- 
tions of these plants must stimulate demand. The purchasing 
power of the American people leads that of any other nation. 
Money and credit are available for sound industries. 
we lacking in faith? There is no satisfactory answer. There is 
no business more honorable than the lumber trade. 
with a product of which the supply is constantly diminishing. 
A tree once cut can not be replaced in a lifetime. 
no other business I know of in which the producer at times has 
so little to say about the price of his product. 
more the public necessity for our services in supplying hard- 
Let us believe in ourselves and our honorable calling 


Why are 
We deal 
Yet there is 


Let us realize 








cepted practice. The veneer and ply- 
wood members have filled an im- 
portant gap in the completeness of 
our organization and they are heart- 
ily weleomed into our family. 
The Inspection Rules Committee 
The report of your inspection rules 
committee to be presented at this 
convention is worthy of your very 
careful and favorable consideration. 
This committee is composed of care- 
fully selected men of well known ex- 
perience, ability and integrity, rep- 
resentative of every geographical 
section, every branch of our industry, 
and every wood contained in our list 
of foreign and domestic hardwoods 
and cypress. These earnest and sin- 
cere men have considered carefully 
all suggestions submitted for their 
attention. Many proposals were re 
jected under the general policy of 
maintaining stability of our stand- 
ards. Consultations were held with 
representatives of consuming indus- 
tries resulting in recommendations 
offered for your consideration. Their 
report is the result of much thought 
and effort. It represents progress 
in our standardization processes. A 
large share of the success of our or- 
ganization is due to the splendid 
work of this able committee and a 
special measure of appreciation is due 
its worthy and well qualified chair- 
man, Charles N. Perrin, who has 
been most generous in the devotion of 


very earnest and sincere efforts of th: 
National Hardwood Lumber Associa- 
tion during the twenty-seven years 
of its existence have not reached the 
degree of perfection which prevents 
further progress. As a matter of 
fact, this association for years has 
been working in harmony with the 
Government thru the United States 
Forest Products Laboratory with the 
view of improving and perfecting our 
established standards of inspection. 
It was deplored that the original 
Lumber Standardization Conference 
meeting in Washington two years 
ago under the direction of the De- 
partment of Commerce, took a false 
step with reference to the hardwood 
situation which foreed this associa- 
tion for the time being to assume a 
position of non-participation, espe- 
cially regrettable because the state- 
ment may be made in fairness to our 
association’s accomplishments, that 
this organization, having made the 
most notable advances in standard- 
ization work of any branch ef this 
industry, contained many men of spe- 
cialized experience capable of lending 
much assistance to the general cause. 
The false step referred to was the 
decision by the conference, the large 
majority being softwood representa- 
tives, that hardwoods and softwoods 
should be standardized under the 
same nomenclature and grading rules. 

The essential details of your atti- 


tude as expressed in _ resolutions 
adopted at your annual convention 
during June 1922 were these: 

1. That the National Hardwood 
Lumber Association is qualified as an 
organization to deal directly with the 
Government thru the Department of 
Commerce upon any and all questions 
affecting the hardwood industry. 

2. It is essential to the Depart- 
ment of Commerce, in its contem- 
plated undertaking in the public in- 
terest to foster and promote lumber 
standardization, that the measure of 
standardization and simplification of 
hardwoods already achieved by the 
National Hardwood Lumber Associa- 
tion be taken fully into account. 

3. That questions affecting the 
hardwood industry must as a mat- 
ter of practical necessity be consid- 


ered and administered separately 
from those affecting the softwood 
industry. 


4. That in hardwood standardiza- 
tion already developed within the 
industry itself by this association 
there has been provided a foundation 
upon which may readily be built 
such additional structure as_ will 
further serve the practical advan- 
tages of the consuming public as well 
as of the industry. 

In spite of many efforts from many 
directions to unseat the National 
Hardwood Lumber Association from 
this strong and logical position and 
in spite of the many deliberate mis- 
statements and _ misrepresentations 
that this policy was one of opposi- 
tion and antagonism to the Depart- 
ment of Commerce, your officers and 
directors have consistently main- 
tained this attitude, which you re- 
affirmed at the annual convention of 
1923. 

Meantime the logic of events was 
working inexorably to justify the 
soundness of our position. The Cen- 
tral Committee on Lumber Stand- 
ards, created as a result of the orig- 
inal standardization conference, ap- 
plied itself first to the standardiza- 
tion of softwoods and has made ap- 
parent progress in that direction. 
More recently it has seriously taken 
up the question of hardwoods after 
abandoning its original attitude to- 
ward hardwoods and recognizing that 
hardwood standardization must be 
considered separately from softwoods. 
The Central Committee also recog- 
nized that further hardwood stand- 
ardization should wait upon comple- 
tion of a survey of the hardwood in- 
dustry by the United States Forest 
Products Laboratory. This was in 
conformity with our ideas and bear- 
ing in mind that the results of this 
survey will probably be a controlling 
factor in further hardwood standard- 
ization accomplishments, a_ prelimi- 
nary report by the Laboratory, en- 
titled “Progress in Factory Lumber 
Grading Studies,” released in Octo- 
ber, 1923, contains statements , of 
much interest to our membership. 
Among other statements, the prin- 
ciples are laid down: 

1. All grades of factory lumber 

* * * should be constructed 
on the basis of the percentage, or 
number, of clear cuttings or clear 
face cuttings of specified minimum or 
actual sizes obtainable from the lum- 
ber. 

: 2. The specific grades for hard- 
woods and softwoods will of neces- 
sity differ. 

3. The extensive industrial need 
for cuttings clear four sides is of suf- 
ficient importance and significance to 
justify adherence to the present gen- 
eral practice of poor face inspection. 

4. Until the entire hardwood grad- 
ing study is completed, it is ques- 
tionable if modifications affecting 
only some or portions of some of the 
present grades should be adopted be- 
cause of industrial complications 
which any such changes would in- 
evitably create. 

These are principles entirely con- 
sistent with the traditions and prin- 
ciples of this organization and bring 
us several steps nearer to the point 
where codéperation with the Central 
Committee in hardwood standardiza- 
tion may become consistent with the 
policies adopted by this association. 

In a letter to Secretary Fish under 
date of July 7, 1922, Secretary 
Hoover stated: “If, as your associa- 
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tion feels, the National Hardwood 
Lumber Association’s inspection rules 
meet all requirements in the hard- 
wood division, I should assume that 
hardwood producers, distributers and 
users would unite * * ® * jin 
some recommendation for their uni- 
versal adoption. Substantial unanim- 
ity in support of these rules among 
the hardwood interests, would of 
course, at once secure this depart 
ment’s support.” 

We may assume that this attitude 
of the department still holds good 
and may be depended upon to con- 
trol the final results of hardwood 
standardization efforts. 


Hardwood Consulting Committee 

The Central Committee, upon ap- 
proaching the serious work of hard 
wood standardization within the last 
few weeks, appointed a Hardwood 
Consulting Committee to work out the 
details and your association was in- 
vited to have two representatives on 
this committee. It rests with you at 
this meeting to approve or disapprove 
of codperation with the Department 
of Commerce thru representation on 
this Hardwood Consulting Commit- 
tee. My recommendation is that this 
coéperation be extended and sur- 
rounded by such safeguards as may 
be necessary to protect the rule mak- 
ing functions of this association, and 
its important standing in the hard- 
wood industry. Under no conditions 
should the rule making funetions of 
this association be subrogated to any 
outside organization, even tho it may 
be a governmental department or 
bureau, but on the other hand, we 
should not fail to accept friendly co- 
operation and assistance from outside 
influences, sincerely desirous of ren- 
dering constructive helpfulness to the 
general hardwood industry. 
Condemns Publicity Given Letter 

As events were developing in the 
direction of a possible codperative 
connection between the National 
Hardwood Lumber Association and 
the Central Committee in the work 
of hardwood standardization, a most 
unfortunate incident occurred in the 
widespread publication by the exec- 
utive secretary of the Central Com- 
mittee thru the lumber trade press of 
a letter written by an alleged forestry 
expert living in Germany. 

This letter was a most remarkable 
document, containing a conglomerate 
hodge-podge of comment, marked by 
narrow prejudices and except for the 
influential position of the secretary, 
it would undoubtedly have been con- 
signed to the wastebasket. But hav- 
ing been published, the venomous 
malice and false statements aimed 
at the National Hardwood Lumber 
Association could not be overlooked. 
Altho such statements would have 
been unworthy of notice, coming from 
the original source, they gathered an 
added significance by the implied 
tacit approval of the Central Com- 
mittee secretary in offering them for 
general publication. The statement, 
“a change in hardwood inspection 
must be a radical change; if not rad- 
ical it will serve to perpetuate a sim- 
ply—from the American viewpoint— 
criminal and inexcusable, antiquated 
practice,’ should be considered in the 
light of the United States Forest 
Products Laboratory report which I 
have already quoted and which is of 
fered as the foundation upon which 
hardwood standardization is to be 
accomplished. The further state- 
ment, “What will you do about it? 
Paraphrasing old Shakespeare, let 
me say ‘the first thing we do, let’s 
hang all National Inspectors,’ ” 
should be considered in the light of 
its dissemination thru the Central 
Committee secretary, The Central 
Committee repudiated all knowledge 
or connection with this incident, and 
the sole responsibility was admitted 
by its secretary. As long as he is re- 
tained as secretary of the committee, 


their repudiation lacks force and they .- 


accordingly assume a measure of re- 
sponsibility for the incident. It is to 
be hoped that this barrier will be re- 
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moved so that the National Hardwood 
Lumber Association may, without loss 
of dignity or self-respect, continue its 
efforts to arrange some plan of co- 
operation with the Central Committee 
consistent with the best interests of 
our organization and of the hardwood 
industry. 


British Association Adopts Rules 

The international aspects of hard 
wood standardization accomplished 
by our organization were emphasized 
during the year by the culmination 
of negotiations between the Liver 
pool Timber Trade Association and 
ourselves, resulting in an agreement 
whereby the Liverpool organization 
may use our rules for the purpose of 
establishing them as the exclusive 
and official rules of the Liverpool as 
sociation applying to American hard 
wood lumber and cypress. When it 
is considered that in this action the 
initiative was taken by the Liverpool 
organization in the interest of pre 
serving for themselves a single stand 
ard of inspection,’ involving — the 
recognition of our rules as the uni 
versally known and accepted stand 
ards for American hardwoods, it in- 
spires a greater realization of the 
widespread trade disturbances which 
would inevitably follow radical or 
il] advised changes in accepted stand 
ards, and places a deeper responsi 
bility upon us as the recognized rule 
making body of the hardwood in 
dustry to preserve that measure of 


of modern industry? When the Su- 
preme Court in further decisions, or 
when Congress by well defined 
statute, describes clearly the = ap- 
proved methods of associated trade 
statistical functions, the time will 
have come when our association may 
with propriety consider plans for per- 
forming this character of service to 
our members. This association is 
splendidly equipped to perform this 
additional service in an economical 
and effeetive manner and the wide 
distribution of our membership would 
insure results of real benefit to the 
intelligent conduct of the industry in 
the public interest not less than the 
private interest of our members. 


Praises Forest Products Laboratory 


It is appropriate that we express 
again our real appreciation of the in- 
valuable work done by the United 
States Forest Products Laboratory in 
the interest of the lumber trade. 
This branch of the Government func- 
tions in direct benefit to the business 
of each individual engaged in the 
production and use of forest prod- 
ucts. The economy of operation, the 
high character of men engaged on 
the staff, their enthusiastic devotion 
to service, tieir splendid record of 
accomplishment, deserve our admira 
tion and respeet. The Laboratory 
operates under the handicap of in- 
udequate appropriations and as its 
work is most important to the econ- 
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stability in our standards, consistent 
with the best interests of all elements 
of the trade, 


States Position on Statistics 

The wisdom of our association in 
refraining from all attempts at trade 
statistical activities has been fully 
demonstrated by recent events. 
Within the last three years we have 
seen another hardwood organization 
destroyed and dissolved by action of 
the Department of Justice, approved 
by the United States Supreme Court, 
enjoining permanently the statistical 
activities of that hardwood group. 
We have seen another hardwood or- 
ganization, rising from the ashes of 
the old, adopt a modified form of 
statistical activities under the direc- 
tion of and in codperation with the 
Department of Commerce. We have 
seen the same organization, after a 
word of warning from the attorney 
general, abandon its statistical work, 
and now, after the retirement of that 
attorney general under a cloud of 
suspicion, the same hardwood organ- 
ization is groping for some shadow 
of authority for resuming its statis- 
tical work. What more eloquent 
comment could be made upon the 
uncertainty in the application of the 
Sherman Law to the associated trade 
functions which are legitimately es- 
sential to the healthful development 
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servation of forest resources and 
therefore to the interest of the pub- 
lic, each of you should remember to 
urge upon your senators and repre- 
sentatives in Congress the necessity 
for adequate appropriations for this 
important institution. 


Growth in Membership 

The association has experienced a 
very satisfactory growth in member- 
ship during the last year, as shown 
in detail by the secretary’s report. 
That the high quality of our mem- 
bership is being maintained becomes 
evident in a close analysis of our 
roster. This is a most important 
factor in the success of our organiza- 
tion. The character of the associa- 
tion is reflected in the character of 
the membership, and no individual 
can resort to questionable or inde- 
fensible trade practices without in- 
jury to all his fellow members of the 
trade. This association has always 
stood solidly for fair and honest 
trade practices. We should continue 
to scrutinize new applicants for 
membership and to purge our ranks 
of any who bring discredit upon our 
organization, 


Ethics and the Golden Rule 


The individual who breaks’ the 
laws of his State or nation is an 
enemy to his country, and it may 





just as truly be said that the in- 
dividual member of an industry who 
stoops to violate the recognized 
ethics of his business, or who for 
selfish reasons indulges in __ inde- 
fensible practices, reflects discredit 
and disgrace upon his entire industry 
and is a public enemy. No business, 
no industry, no trade organization, 
can endure except as it is founded 
upon the Golden Rule. Reduced to 
its simplest form, all goverment, a}] 
industry, all business, is founded 
upon a system of morals, and all 
systems of morals are based upon 
those spiritual forces which form the 
essentials of true religion. In the 
battle of competition, the striving for 
advantage, do we not frequently 
grasp at the shadow of temporary 
prosperity and miss the real sub- 
stance of useful service? Do we not 
sometimes trade our birthright of 
character for the mess of pottage of 
ai business advantage? No truer 
proverb is there than that which 
says that, as a man thinketh in his 
heart, so is he. If your ideas of 
spiritual values are right, your busi- 
ness will be right, and your pros- 
perity will be of the permanent and 
satisfying kind. If you are wrong at 
heart, your business sins will find you 
out, and your seeming prosperity will 
prove to be a house built upon sand. 
Let every member of this association 
feel that he is drafted in the honor- 
able cause of fighting every enemy 
of the industry and raising our busi 
ness to the high plane worthy of the 
best elements of our manhood, 


Duties of Citizenship 


At this point, volumes could je 
said on general subjects of vital im 
portance to our national life and of 
intimate relationship to the success 
of our business, but I shall not 
lengthen this report to the point of 
weariness. As intelligent citizens 
you are giving daily thought and ae- 
tion, each in your own community 
and State, to those public affairs 
upon which rest your prosperity and 
the peace and happiness of your 
posterity. There was never a time 
when the foes of our Constitution, 
of our system of judiciary, of our 
individual rights guaranteed by the 
founders of our nation, were as ac- 
tive, as intelligently led and as well 
organized as they are today. Every 
good citizen should consider himself 
a soldier in the battle to preserve our 
American institutions and ideals of 
government. Public indifference has 
permitted too many encroachments 
upon our liberties and government 
has grown too ponderous and costly. 
One-eighth of our total national in 
come is spent for government and 
one worker out of every twelve is on 
the public payroll, Keep in touch 
with your representatives in all 
branches of government; express 
yourself forcibly to them; see that 
good men are nominated; then go to 
the polls and do your patriotic duty. 
Two or three of the larger issues may 
be mentioned briefly because they 
vitally affect the business of each 
one of us. 

Transportation is the life-blood of 
our business and the railroads have 
been restored to remarkable efficiency 
of service under the Esch-Cummins 
Law. Efforts to repeal) this law or 
any of its essential features, should 
be vigorously opposed. 

Reforestation is a subject in which 
we have a most direct interest and 
the MecNary-Clarke Forestry Bill, 
while not perfect, offers a sensible, 
practical start toward a correct solu- 
tion of this problem from a national 
standpoint. 


Demand Taxation Relief 


Taxation is becoming a burden al- 
most unendurable to business; its in- 
equities are removing the incentive 
to accomplishment from the leaders 
of industry ; and the activities of the 
tax gatherers take most of the pleas- 
ure out of business. An equal respon- 
sibility rests upon each of us to de- 
mand more economy in government 
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and more equitable distribution of 
the necessary tax burdens. 


The immigration question affects 
us directly in its relation to labor 
supply. ‘The principle of selective 


immigration has been established and 
the system of bringing in desirable 
immigrants, when needed, compatible 
with our Anglo-Saxon civilization and 
institutions, selected for their fitness 
for some particular work and then 
put to that work, will appeal to every 
American citizen as the practical and 
sensible solution of this vexatious 
problem. 

From strictly a business and in no 
sense a partisian standpoint, it is 
only fair to add a tribute of praise 
and commendation of two able, hon- 
est, great, courageous statesmen who 


been realized and some ney heights 
attained. I am impressed with the 
thought that no one man nor one 
group of men could have approached 
even remotely the measure of success 
achieved. It has been made possible 
by the loyal support and codperation 
of each and every member and by the 
splendid teamwork of the able and 
devoted men who have labored on the 
executive committee, the board of 
directors and the standing commit- 
tees. Their work is made _ possible 
only by your organized support and 
the results of their valuable time and 
effort will benefit direetly and _ in- 
directly each individual member of 
the association. 


Your commendation and your ap- 


thru under the watchful care of the 
office forces. 


Much Work to Do 


The more active one becomes in 
associated effort, the more he real- 
izes the value and necessity of the 
trade association. Two and two are 
more than four when linked together 
in mutual effort and your association, 
composed of more than fourteen hun- 
dred links, is a powerful force, al- 
ways responsive to your will in pro- 
gressive benefits to your business. 
Keep your chains always intact and 
add every possible link to its strength 
because there is much left to be 
done. New developments in the trade 
bring new problems which can only 
be handled properly by associated ef- 


trade organizations which have put 
the business and commerce of Ameri- 
ca on a plane higher than that of any 
other nation. 


Closing Remarks 


The honor and privilege of work- 
ing with you and for you will always 
remain one of the most pleasant rec- 
ollections of my life, and as I step 
down from the high office with which 
you have honored me, into the ranks 
of our splendid organization, I shall 
carry with me a deep sense of grat- 
itude because of the many considera- 
tions and courtesies extended to me 
by the officers, directors and mem- 
bers of this association, which we all 
love and respect, and for which so 





tower above the fog of political dema- 
goguery which permeates the atmos- 
phere of official Washington and who 


preciation are due to Secretary Frank 
F. Fish and his seeretarial staff for 
the faithful, 


fort. The organized 


intelligent and efficient thru and destroy. 


forces of de- 
struction are always ready to break 
These forces must 


many of us have given a goodly share 
of the best years of our lives. No 
honor could be greater than that of 


are striving nobly to give all the manner of discharging their duties be combatted and only by greater enjoying your confidence, counsel and 
people an honest, efficient and eco- and responsibilities. It has been a force may they be defeated. In order friendship and the effort to prove 
nomical government. I refer to great pleasure for me to work with that competitive conditions beneficial in some slight measure worthy of 
President Coolidge and Secretary them and I have constantly marveled to public welfare may obtain in any such honor has prompted my best 
Mellon. 7 at their capacity to handle the in- industry, the trade associations must efforts. May you extend to my suc- 


Support and Teamwork 


As I review the accomplishments visit the 


of this association during the last 
two years, some old ambitions have of the scope 


creased volume of work with prompt- 
ness and efficiency. 
offices of the 
when in Chicago and see something 


operate an honor 
Members should 
association practices. 
ciation has been a 
of work daily passing among the 


cess 


system of 
government to promote correct trade 
In that respect, our asso- 
conspicuous suc- 
many meritorious 


self- cessor in generous measure the same 
character of support and codpera- 
tion which will enable him to lead you 
on to greater accomplishments, is my 
fervent wish. 


Affiliation Benefits Lauded by Veneer and Panel Division 


Next came the address of Harry E. Kline, of 
Louisville, Ky., president National Veneer & 
Panel Manufacturers’ Association, which organ- 
ization became affiliated with the National 
Hardwood Lumber Association at the annual 
meeting one year ago. Mr. Kline outlined some 
of the mutual advantages resulting from this 
affiliation, and said that the future benefits 
therefrom will be proportionate to the degree 
of cooperation manifested. He earnestly be- 
spoke the support of the veneer and panel men 
in helping to make the National even greater 
than it now is. Mr. Kline spoke as follows in 
part: 

I want to commend you for the active interest 
you have taken and the whole hearted manner in 
which you have responded. Without this codpera- 
tion on your part the combining of the two associa- 
tions would have been valueless; as it is we have 
both been benefited. An affiliation like that which 
has been effected must be beneficial to both parties, 
otherwise it will not stand. Now, what have 
been the benefits effected? First, the National 
Hardwood Lumber Association has gained an in- 
creased membership, which is always desirable to 
any association if of the proper morale, and in this 
sense I consider that the joined veneer and ply- 
wood membership is the cream of the craft. You 
have added to your lumber association a closer 
kin than even a foster brother or a foster sister, 
as in the final analysis veneer manufacturing is 
only thinner lumber manufacturing. The National 
Hardwood Lumber Association occupies the posi- 
tion of a Jarger and older brother guiding the 
distiny of the younger. From a voting member 
ship last June of thirty we have swelled the 
ranks of the National Hardwood Association by 
one hundred members. 


Now, what have been the benefits to the National 
Veneer & Panel Manufacturers’ Association? First, 
the stabilization, the strength and the organiza- 
tion of the larger association. Secondly, the at- 
tention to, and the enforcement of, grades and 
rules. The perfect evidence of the effect that our 


rules are being noticed is shown by the numerous 
complaints that have come in during the last six 
months about a set of rules that have lain dormant 
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for ten years or more. So numerous were the com 

plaints that it was found necessary to appoint a 

special committee and make a complete revision. 

Greatest Forward Step in Veneer Industry 

Never before in the history of the veneer in- 
dustry have we had the opportunity for producing 
and enforcing practical grade rules that we now 
have. Never before have we had the backing and 
the organization that we now have to set up be- 
tween buyer and seller, between manufacturer 
and consumer, a set of rules that are fair to 


all and about which there is a mutual understand- 
ing and agreement. I feel confident that this 
epoch marks the passing of the old haphazard, slap- 
jack methods, the hit or miss style that has always 
prevailed in our industry, and that we may say 
with full assurance that beyond a doubt this 
result—if you choose to call it that—is the great- 
est step forward that has ever been effected in the 
veneer business. Not only will it give all of us a 
firm, solid foundation upon which to stand, a 
practical means to base all of our business trans- 
actions, but it is my opinion that it will tend 
towards subduing some of the restlessness that is 
pervading all industries, even ours. There are 
inquiries, investigation committees, questionnaires, 
and what not about standardization, but I can not 
coneeive of any greater step toward this ideal 
state than putting before the manufacturer and 
the consumer a book of rules that may be re- 
ferred to as a standard, and which is absolute in 
any and all departmetns of the business. 


National Inspection of Veneer and Plywood 


Now grades and rules will do many things, as 
I have endeavored to tell you but they will not 
eliminate differences of opinion between buyer and 
seller, and right here is the next big result that 
has sprung from our affiliation with the National 
association, namely, the means of obtaining Na- 
tional inspection of veneer and plywood, just as 
we have always had aceess to National inspection 
of hardwood lumber, whenever a difference arose. 
This service applying to veneer and plywood means 
a great deal. As the governor of an engine con- 
trols its normal speed, national inspection is the 
controlling factor in back of sales and purchases. 
It is the best friend we have, the peacemaker of 
the entire industry. Instead of squabbling and 
arguments, it makes for friendliness and satisfac- 
tion. Instead of the old ery going up: “We can’t 
sell those people or we can’t buy from that firm, 
we can’t get together on grades’’—our business re- 
lations are friendly. Instead of enemies we have 
customers, and instead of war we have arbitra- 
tion. It is the court of last resort, but it is a 
producer of results. 


Secretary’s Report Shows Active Progress 


At the eonelusion of his address, Mr. Kline 
called upon members of the veneer and plywood 
division present to express their views regard- 
ing the benefits that have come to the veneer 
and plywood producers as a result of the amal- 
gamation. H. Brook Sale, of Fort Wayne, Ind., 
a former president of the veneer and plywood 
association; E. V. Knight, New Albany, Ind., 
and Mr. Marshall, of Rhinelander, Wis., re- 
sponded, each briefly expressing his great satis- 
faction with the new arrangement. 

The report of Secretary-treasurer Fish showed 
the association to be in splendid condition, both 
numerically and financially. The present mem- 
bership has reached the high water mark of 
1,457. The volume of inspection service ren- 
dered during the year exceeds any previous rec- 
ord, the reports showing 300,753,683 feet of 


lumber measured and inspected under the 
bonded certificate system of the National Hard- 
wood Lumber Association during the year, this 
being the first year in which the volume has 
exceeded 300,000,000 feet. The report follows: 

It is again my privilege as your secretary- 
treasurer to present to the membership as- 
sembled in this, your twenty-seventh annual 
convention, a detailed report of the association’s 
activities during the fiscal year which closed on 
June 1, 1924. Knowing the loyalty of this mem- 
bership and the pride it has in the accomplish- 
ments of this association, it gives me great 
pleasure to be able to report a year of substan- 
tial progress in every department of the asso- 
ciation. 

Volume of Inspections Shows Increase 

During last year lumber buyers have learned 

of a new system of inspection which is repre- 


sented to be “practically the same as” or “just 
as good as National Inspection.” The system 
referred to carries with it no financial guaranty, 
and accordingly it is very easy to understand 
why an overwhelming majority of intelligent 
and well informed buyers insist on National 
Hardwood Lumber Association official inspection 
and positively decline to consider any other asso- 
ciation inspection. Efforts to introduce and es- 
tablish this new system perhaps explain in part 
the increase in volume of inspections by this 
association during the year. 

Since our last convention there has been no 
event of outstanding importance in the affairs 
of the association to call for special mention in 
this report. The administration of associate af- 
fairs has smoothly and efficiently functioned 
along those lines, which the association adopted 
for the purpose of best serving the interests of 
the entire industry, which it has so faithfully 








* 


76 AMERICAN LUMBERMAN - 


JUNE 14, 1924 





represented for more than a quarter of a cen- 
tury. No innovations of questionable practica- 
bility have been attempted, nor has any effort 
been made to placate the forces which have been 
arrayed in opposition to the objectives and meth- 
ods of this organization. 


Inspection Service Has Stood the Test 


The attitude of those upon whom the responsi- 
bility for the administration of the affairs of the 
association has been imposed, was based upon 
the belief that the association, as now organized 
and operated, is fully discharging every obliga- 
tion due from it to the hardwood lumber in- 
dustry, and that it is not possible to devise a 
better system for serving that industry. ‘This 
belief is justified by the experiences of the last 
two years. During that period frantic efforts 
have been made by a negligible number of lum- 
bermen to devise some other system of hard- 
wood inspection with which to supplant the one 
maintained by the National Hardwood Lumber 
Association. But, notwithstanding that this 
movement received the support of a department 
of the government, that it occupied the atten- 
tion of many committees, received the widest 
possible discussion, and was supported by ex- 
tensive and intensive propaganda, with a view 
to discrediting the work of this association, not 
a single constructive measure of benefit to the 
hardwood industry has resulted from all of the 
misdirected efforts. There remains but one set 
of inspection rules—those of this organization; 
but one system of inspection—National inspec- 
tion. 


Solidarity of Interest Developed 


The movement, however, had one effect not 
apprehended or expected by those with whom it 
had its inception. It developed a solidarity of 
interest within this association between the pro- 
ducing, distributing and consuming branches of 
the hardwood industry that would have been dif- 
ficult of attainment in any other manner. The 
attempt to discredit and destroy the work of this 
association turned indifference into interest, and 
those who were only lukewarm in their support 
of National rules and National inspection, be- 
came staunch supporters of the National Hard- 
wood ssumber Association when they realized 
that an attempt was being made to replace its 
rules and inspection service, which had stood 
the test of practical experience for many years, 
by substituting therefor vague and theoretical 
concepts of doubtful value, the necessity for 
which did not exist, 


Practical Men Demand Single Standard 


Our membership gain and strength furnishes 
abundant proof that, with few exceptions, the 
men engaged in the manufacture and sale of 
hardwoods recognize the fact that a double 
standard of value is as inconvenient and _ il- 
logical as a double standard of time or of weights 
and measures. The business world of today de- 
mands the highest possible degree of stability 
in all of its transactions, and as the policies 
of your board of directors are in strict con- 
formity with this demand, it is not difficult to 
understand the additions which have been made 
in our membership during the last year. 


Organization Must Travel Its Own Road 


Now and then a member is heard from who ad- 
vocates a consolidation or merger with other or- 
ganizations, and who seems to regard such ac- 
tion as a most alluring project. It is the belief 
of your secretary that lack of complete informa- 
tion is responsible for these suggestions, for 
obviously people traveling in opposite directions 
can not travel together. Just as divorce follows 
many unions on the ground of incompatibility, 
so the affiliation of some organizations will fail. 
Your officers and directors decline even to con- 
sider entering into any alliance with men who 
have deliberately planned the destruction of this 
association, and who for many years have hesi- 
tated at nothing which gave promise of tearing 
down what you have so successfully established 
and built up. The doors of the National Hard- 
wood Lumber Association are open wide to all 
reputable manufacturers, wholesale dealers and 
wholesale consumers of the product covered by 
our code of standards, but I apprehend that those 
who have deliberately plotted and planned the 
destruction of this association would encounter 
vigorous opposition were they to apply for mem- 
bership. 


Consumers Favor National’s Rules 


In 1922, following a meeting of lumbermen in 
Washington, D. C., during which a certain lum- 
berman charged wholesale fraud and abuse of 
the buyers’ confidence, we issued a question- 
naire which reached about two thousand con- 
sumers known to be buyers of hardwoods in 


carlots, in which we submitted a request for 
information on the following points: 

First, Whether they were familiar with the 
grauing rules of the National Hardwood 
Lumber Association, and the methods of 
applying these rules by our inspection de- 
partment. 

Second, Whether in their judgment im- 
provement would be likely to result from 
control of standards and their application 
by a certain governmental agency. 

Nearly fourteen hundred replies were re- 
ceived to these questions, which flatly contra- 
dicted the statement that buyers were being 
taken advantage of, for 1,392 replied to Question 
No. 1 with the statement that they were famil- 
iar with National rules and present methods of 
application; that they recognized no other rules, 
and had no complaint to register on the applica- 
tion of National rules by the inspection depart- 
ment. 

Without a single exception, all of these buyers 
answered Question No. 2 substantially to the ef- 
fect—“Let’s keep the Government out of a busi- 
ness with which it is entirely unfamiliar for, 
based on past performances, the introduction of 
this governmental agency would lead to endless 
confusion and result in heavy financial loss. 
which both buyers and sellers of hardwoods 
would be expected to absorb.” 


Give Fair Consideration to All Factors 
For many years, sentiment among manufac- 
turers, distributers and buyers of hardwoods and 
cypress has been constantly and steadily crys- 
tallizing and solidifying in favor of greater sta- 
bility in the inspection standards covering these 
woods. This has, perhaps, been due in large 


measure to overwhelming proofs that some lum- 
ber associations have brought out changes in 
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standards based entirely on the selfish motives 
of members in control of inspection rules com- 
mittees, without regard to the established trade 
custom, or for that matter the actual require- 
ments of the factory trade. These star chamber 
sessions of a small committee, empowered to act 
without even consulting the membership, have 
not only failed to accomplish the selfish ends 
of the few participating, but on the contrary 
have resulted in the repudiation of their stand- 
ards by buyers, and have worked a distinct 
hardship on the entire industry and placed the 
hardwood fraternity in a false light, In recogni- 
tion of the sentiment of an overwhelming ma- 
jority of buyers, this association, over twelve 
years ago, thru an amendment to its bylaws, 
unanimously adopted in open convention, pro- 
vided, 

First, That no change in inspection standards 
could be considered unless the proposed change 
was submitted in writing to the chairman of 
the inspection rules committee at least ninety 
days in advance of an annual meeting; 

Second, That no change could be voted upon 
at an annual meeting that was not in the hands 
of every member of the association not less 
than thirty days in advance of such meeting; and 

Third, That a two-thirds vote of members 
present at such annual meeting was necessary 
to make such change effective. 

The benefits of such plain and _ straightfor- 
ward handling of so vital a subject are known 
to all of you, and reflected in the substantial 


progress of your association each year since the 
adoption of the bylaws referred to. In spite of 
this object lesson, there remain a few related 
elements that persist in pursuing the old shuf- 
fling and evasive course, and who still adhere 
to the worn out theory that it is not necessary 
to give full and fair consideration to all factors 
involved in the transaction. 
Large Consumers Affiliate to Secure Inspections 
At our twenty-sixth annual meeting the ques- 
tion of a change in bylaws, creating an associ- 
ate membership to admit buyers in good stand- 
ing to secure official inspection on direct applica- 
tion, was presented and favorably acted upon. 
No organized effort has been put forth to in- 
terest such members, but a copy of the official 
convention report showing this action by the 
convention was mailed to a number of hard- 
wood consumers who are carlot buyers. As a 
result, eighty-five consumers have applied for 
associate membership and have been favorably 
passed upon by your board of managers. Ex- 
amination of this list shows that a number of 
the best known and largest buyers in all con- 
suming lines are now associate members. The 
January, 1924, edition of the Official Directory 
and Supplement, printed on June 1, 1924, which 
can be secured at the registration desk, shows 
the leaders in automobile bodies, furniture, farm 
machinery, wagons, pianos and sash and doors 
have welcomed the opportunity to affiliate with 
this association and express themselves on its 
policies and methods. As was to be expected, 
your board of directors has been obliged to re- 
ject some applications of this class, as only 
buyers in good standing and adequately financed 
are eligible. 
Consumers’ Associations Back National’s Service 
In this connection, it is interesting to note that 
the executive secretaries of the three leading 
furniture and fixture associations have recently 
addressed letters to their entire membership, 
calling attention to the advantages of associate 
membership in the National Hardwood Lumber 
Association and advocating use of its rules and 
official inspection, Which mean protection against 
financial loss due to any inaccurate inspection 
or measurement on the part of the sellers. In- 
asmuch as this action by the executive secre- 
taries has been taken only after careful con- 
sideration and investigation by the directors of 
the organizations they represent, it is the belief 
of your secretary that the buyers themselves 
have supplied the answer to the ridiculous and 
unfair charges made by a certain lumberman 
at the May and June, 1922, lumber conferences. 
The buyers plainly approve of the stand taken 
by your committee in the Washington conference, 
and agree in the opinion of that committee that 
the formulation and application of standards 
governing hardwoods and cypress should remain 
in the control of the manufacturers, distributers 
and consumers of the commodity. 


Three Hundred Members Added During Year 

Since the twenty-sixth annual report was pre- 
sented, on June 13, 1923, 308 new applications 
for membership have been received. Of this 
number 8 were rejected as undesirable or in- 
eligible under our bylaws; 13 members have re- 
signed; 85 have been dropped on account of be- 
ing delinquent in the payment of membership 
dues or inspection fees; 5 have been suspended 
or expelled; and failures and withdrawals from 
business number 45. The total number of new 
members admitted to membership during the 
year is 300, which brings the present member- 
ship to 1,454. 

The unsuccessful efforts to develop scandal 
and bring about a condition of dissension within 
the association, which began in 1922, have been 
continued to some extent during the last year, 
but the opponents of the association have failed 
to register any progress thru such methods, and 
their attacks latterly have been growing steadily 
weaker. They have evidently become convinced 
that it will take something stronger than trick- 
ery and misrepresentation to undermine a struc- 
ture that has stood firm for more than a quarter 
of a century. 

Veneer and Panel Division Wins Support 

Your action last year in voting to assume man- 
agement of the National Veneer & Panel Asso- 
ciation has proved a wise and constructive step. 
In December, a meeting of this division was 
called and brought out an attendance in excess 
of one hundred, which the leaders in the in- 
dustry reported the largest meeting ever held 
by the manufacturers and distributers of veneer 
and plywood. Full representation has been given 
this division on the inspection rules committee, 
and a special subcommittee, appointed by Presi- 
dent Harry E. Kline, held a two days’ meeting 
at the association’s executive offices in March, 
at which time the rules on veneer and plywood 
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were reviewed in a most thoro manner. This inspected, claims, developed on 1,612,589 feet, greater extent than ever. Our response from 
subcommittee, representing all divisions of the which is about 44 percent of the quantity on representative buyers, both in the United States 


industry, as Well as every section of the coun- 
try, reached a unanimous agreement on certain 
changes and additions, which are included in the 
official report of the inspection rules committee 
and will be presented by the chairman of that 
committee and voted upon at tomorrow’s session. 
Expect Many New Members in 1924 

That progress has been made is clearly shown 
py reference to our present classified member- 
ship list, in which we carry over one hundred 
of the leading concerns engaged in the veneer 
and plywood branch of the hardwood industry. 
The coming year will see the same service open 
to this list that is offered the manufacturers 
and distributers of hardwoods in the inspection 
bureau, Consumers’ Register and all other divi- 
sions of the association’s activities. A small 
southern group has withheld its support, but 
it is our belief this is due, on the part of some, 
to lack of understanding, and on the part of 
others, to our unwillingness to attempt evasion 
of certain Federal laws referring to and govern- 
ing the compilation and distribution of so called 
statistics. It is our hope and belief that the 
coming year will mark the admission of many 
more desirable members of this group into the 
National Hardwood Lumber Association. 

Credit for the constructive efforts put forth 
during the last year should be given to Harry 
E. Kline and the committee appointed and or- 
ganized by him. They have proved tireless and 
unselfish workers in the effort to supply com- 
plete and comprehensive grading standards for 
their products, and in the determination to place 
their industry on a higher and broader plane. 


Inspections Establish New High Record 

The total number of salaried inspectors in the 
employ of the association on June 1, 1924, was 
eighty-nine. March of the present year estab- 
lished a new high record for total quantity of 
lumber inspected, and a comparison of the fig- 
ures to follow, with those of recent years, shows 
gains in every producing section of the United 
States and Canada as well as in the consuming 
centers. 

When disputes have arisen, the records again 
indicate that a majority of such differences may 
be attributed to lack of thoro understanding on 
the part of a few members of the regulations 
under which the inspection bureau is conducted, 
and such members are again respectfully urged 
to acquaint themselves more fully with these 
rules. 

The figures for the inspection department for 
the year ended May 31, 1924, showing the actual 
amount of lumber inspected in each district and 
market, with amounts earned and exact cost of 
maintenance, are as follows: 

Market Feet Karnings Expense 


Memphis, Tenn. 22,735,803 $26,804.67 $22,168.39 


Grand Rapids, Mic h. 20,264, 969 25,342.74 21,802.07 
Little Rock, Ark...12 2) ,963,304 17,92 26.20 13,903.3 
Toronto, Canada... .12,454,326 17,601.67 15,728.9: 
Unicago,. El... «6s 11,903,100 15,489.82 14, 420.2 


Cincinnati, 


! Ohio... .10,903,632 
Minneapolis, 


Minn. 9,633,521 


17,269.23 
12,266.84 





Detroit, Mich....... 9,236,261 10,420.14 a. 
Louisville, ROM en's 9,212,888 11,273.41 2. 
New Orleans, La... 9,083,460 12,983.62 R. 
Buffalo, N. Y...... 8,384,716 * Soe.ek 7,779.02 
3ay City, Mich..... 7,814,963 ,086.91 6,402.90 
SCs || 7,483,229 10. 406.75 7,836.99 
Mobile, Ala......... 7,481,015 9,353.82 6,656.24 
Laurel, Miss........ 7,038,478 10,706.03 %, 805.96 
Montre sal, Canada... 6,651,879 9,177.35 9,650.75 
Philadelphia, Pa... 6,455,865 9,447.96 7,719.56 
Asheville, N. C..... 5,758,530 8,490.68 8,770.78 
St. Louis, Mo...... 5,527,777 7,572.27 5,343.55 
Helena, | 5,348,664 5,889.68 196.44 


> ‘ 5, 
Knoxville, 5,286,967 7,409.98 7,938.08 


New York City, 
N. Y 


ere re 5,211,094 7,554.71 7,603.50 
Nashville, ‘Tenn 5,150,218 6,364.86 6,082.50 


De mopolis & Mont- 





gomery, Ala. 5,130,640 §,339.01 6,399.02 
Boston, Mass....... 5,079,039 6,935.60 1,798.48 
Milwaukee & Osh- 

_kosh, Wis........ 4,874,285 6,670.33 7 5 
South Bend, Ind.... 4,758,703 7,542.66 6,937.67 
Elkins, W. Va..... 4,599,838 6,290.51 1,079.02 
Vicksburg, Miss.... 4,155,916 6,498.96 5,222.45 


Chattanooga and 
Johnson C tity, 


‘ BROMERS o.oo asc wes 3,905,623 5,796.91 7,236.11 
cleveland, Ohio.... 3,779,463 5,244.82 4,436.62 
hreveport, La..... 3,655,848 5,627.24 5,147.78 
Indianapolis, Ind... 3,642,287 5,926.07 5,376.94 

aGOn, Gd... <0 6s 3,086,896 3914.75 4,372.86 
P ittsburgh, Pa... .. 2, 739,681 4,466.17 4,606.35 
Norfolk, Va....... . 2,561,317 3,600.62 3,760.79 
toanoke 7 ee 2 558,262 4°618.32 5,442.90 
Michigan Mills.... 241,126 5,138.16 ....... 


Greater Uniharonttt ‘Obtained in Inspections 
~ Of the 300,753,683 feet shown above to have 
been measured and inspected under the bonded 
certificate of the National Hardwood Lumber 
Associ ation, official reinspections were requested 
on 3,673,905 feet, or one and two-tenth percent 
of the total; and of the quantity officially re- 


which complaints were registered, or one-half 
percent of the total inspected during the year. 
The total of claims presented, approved and paid 
by the association was $15,731.46. 

This record does not suffer in comparison with 
those of the last twenty years, but on the con- 
trary proves conclusively that greater uniformity 
exists today in the application of National Hard- 
wood Lumber Association rules than at any time 
since the inspection bureau was established. 
Proud of Efficiency of Large Inspection Force 

Wm. H. Nelson, who was appointed chief in- 
spector on April 1, 1923, has spent practically 
all of the year in road work among the salaried 
inspectors. To enable him to do this, two as- 
sistant chief inspectors have been appointed, and 
under the present plan your chief inspector is 
enabled to keep in much closer touch with the 
field force of eighty-nine men who are scattered 
from Montreal and Upper Canada to New Or- 
leans, and from Boston and the Atlantic coast 
points to the Mississippi. Much credit for the 
increased efficiency of this splendid and loyal 
force of inspectors is due Mr. Nelson. The char- 
acter of work these men are called upon to per- 
form not only necessitates a somewhat rare judi- 
cial quality of mind, but far more tact and 
diplomacy than many inspectors are endowed 
with; and I must not overlook mention of the 
fact that their work in addition calls for that 
virtue which brought to Job his enviable repu- 
tation. If I tried, I could not satisfactorily 
express my appreciation of the efficiency, loyalty 
and patience of our present inspection force, I 
am indeed proud to work with them and I feel 
sure every member of this association shares in 


this sentiment, 








Cc. F. MAPLES, W. F. 
Knoxville, Tenn. 
Directors of 


OLIVER, 
Ont. 
Association 


Toronto, 
National 


Association’s Financial Position Is Strong 

In these days of Teapot Dome dumps and 
rather unsettled general conditions, many indi- 
viduals and organizations approach the subject 
of finance with natural reluctance. Your secre- 
tary-treasurer has no option, for the bylaws 


plainly provide for a complete exhibit 
of receipts and disbursements, and, 
that such exhibit be 


annually 
what is more, 
certified to by registered 
public accountants. Even if not a compulsory 
act, I should have no hesitancy in presenting the 
figures for the fiscal year which closed June 1], 
1924, because they show very little change in 
net assets, and there were no liabilities of any 
nature when these figures were taken from the 
ledgers and audited on June 1. 


[The statement 
showed a balance 


Kish 
report of $71,- 


here presented by Mr. 
from the last 


165.67; total receipts during the year of $480,- 
70.98—the total being $551,436.98; total 


disbursements of $479,461.97, leaving the bal 
ance $71,974.68. The books showed good out- 
standing accounts amounting to $70,005.55, so 
that total resources are $141,980.23. Of the 
$71,974.68 balance, $350 belongs to the inspee 
tors’ cash deposit fund, and $899.50 to the spe- 
cial veneer fund.—EDITOR. | 
Reporting Service Is Widely Appreciated 

The Consumers’ Register has been handled by 
H. J. Fuller, assistant secretary, in his usual 
able and efficient manner, and this feature of the 
association service is used and appreciated toa 









and Canada, is more complete by 25 percent than 
ever before, and numerous letters of apprecia- 
tion from buyers as well as members attest to 
the genuine benefits of the service. It is our 
plan and purpose to push the register more vigor- 
ously than ever during the coming year, and I 
desire to appeal to the large number of buyers 
in attendance at this convention, as well as to 
all others interested in getting their hardwood 
supplies readily and in exact conformity with 
their specifications and requirements, promptly 
to fill out and return the blanks next sent them. 
Opposition to Association Growing Weak 


Why is it that now and then unsound notions 
of standards and their proper application cap- 
ture the approval of many well intentioned buy- 
ers and sellers? Why are the hardwood con- 
sumers occasionally misled? Simply because 
promoters of strictly selfish doctrines have tem- 
porarily tricked them and filled their minds with 
distrust of really sound principles. 

In the report of your secretary presented last 
year, attention was called to the fact that the 
group bent on the destruction of your associa- 
tion was the same group that has unsuccessfully 
directed much time and energy and many dollars 
to the same plot for more than twenty years. 
The size of the group has not increased; on the 
other hand it has diminished, for death has 
claimed some and others have become discour- 
aged and dropped out of active participation in 
the effort. If we may believe the unfriendly ele- 
ment among the trade press, these same presti- 
digitators referred to in my last annual report 
are still active, but there is no other evidence of 
their activity, and seemingly they have not 
mastered any new tricks and now perform to 
much smaller and less interested audiences. 

Asks Wholehearted Support of Members 

That we are going ahead and gaining in pres- 
tige and influence can not be successfully con- 
tradicted. This association is just what you 
have made it, and it will continue to be what- 
ever you may will it to be. Let us continue to 
work together in the maintenance and the fur- 
ther extension of the influence of the National 
Hardwood Lumber Association as we have never 
worked before, and not lose sight of the fact 
that the forces bent on destruction are organ- 
ized. Our greatest work is to protect alike the 


honest buyer and seller. The system is not per- 
fect—nothing human is; but it is the best yet 
discovered or devised, and therefore merits a 


continuance of your loyal support and unselfish 
effort. An institution grows and becomes great 
only as it serves the needs of the public. Na- 
tional inspection has become the great factor it 
is today in the manufacture, distribution and 
fabricating of hardwoods, cypress, veneers and 
plywood, because it has successfully met and is 
meeting certain definite needs of every branch 
of the industry, and of the buyers of these prod- 
ucts. 
Will Strictly Conform to Federal Laws 
As to the coming year and future activities, as 
this association has never trangressed any of the 
Federal laws, but has at all times conducted its 
affairs in strict conformity with such laws, our 
program will in no wise be affected by coming 
elections or changes in appointments at Wash- 
ington. Irrespective of who occupies the elective 
or appointive offices, we shall continue the same 
activities in which we have been engaged for 
twenty-seven years, and add only such lawful 
and legitimate features as this membership may 
decide are necessary, and that give promise of 
increasing the value of our service to the various 
branches of the industry interested in hardwood 
production, distribution and consumption. 
Committees Are Appointed 
President McClure then announced the ap- 
pointment of the following committees: 
Nominating—Walter FE. Chamberlin, 
Mass.; BE. V. Knight, New Albany, Ind.; 
If. Barnaby, Greencastle, Ind.; W. Frank Oliver, 
‘Toronto, Man.; C. F. Maples, Knoxville, Tenn. 
Resolutions—H. F. Taylor, Buffalo, N. Y.; J. C. 
Walsh, Chicago; George C. Ehemann, Memphis, 
Tenn.; EF. E. Stonebraker, Bonita, La.; E. J. 


3oston, 
Charles 


Young, Madison, Wis. 
Officers’ Reports—B. C. Currie, Philadelphia, 
Pa.: Ed. C. Sehoen, Chicago; Gardner I. Jones, 


Boston, Mass.: R. C. Stimson, Tenn. ; 
Daniel Wertz, Evansville, Ind. 

THURSDAY AFTERNOON SESSION 

Vice President Ben C. Currie, of Philadel- 
phia, Pa., presided at this session. First on 
the afternoon’s program was the annual re- 
port of Gardner I. Jones, the association’s 
national councillor, Chamber of Commerce 
of the United States. Mr. Gardner made a 


Memphis, 
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very interesting and comprehensive state- 
ment of the activities of the national chamber, 
showing how its influence had been brought 
to bear in helping to shape a number of im- 
portant measures in the interests of business 
and of the public welfare, thru referenda sub- 
mitted to the member bodies, thus registering 
the consensus of the business men of the 


country. At the conclusion of his report, 
Mr. Jones was given a vote of thanks for 


his painstaking and efficient service as the 
association’s representative in the national 
chamber. 
Past Presidents Are Heard 

A very interesting innovation was _ sched- 
uled on the program for the afternoon, in the 
form of brief talks by ex-presidents of the 
association. Of the seven men who have 
served the association as president between 
the years 1904 and 1922, four were unable to 
be present. Secretary Fish read a very in- 
teresting and characteristic letter from John 
M. Woods, Boston, Mass., president 1916-1918, 
expressing his regret at being unable to at- 
tend because of a recent illness, from which 
he has practically recovered tho his phy- 
sician considered it unwise for him to make 
the trip. Earl Palmer (1904-1906) also was 
prevented by illness from attending. Upon 
motion of Hl. F. Taylor, seconded by C. V. 
McCreight, the seeretary was instructed to 
send telegrams of sympathy to both gentle- 
men. Ef. V. Babeock, Pittsburgh, Pa., (1914 
1916) was in attendance at the Republican 
national convention at Cleveland, and there- 
fore unable to be present. W. H. Russe (1906- 
1908) also was among the missing. The numer- 
ical lack, however, was compensated for by the 
quality of the addresses made by Charles H. 
Barnaby (1912-1914), Charles A. Goodman 
(1918-1920) and Horace F, Taylor (1920-1922), 
all of whom spoke in a very interesting and 
entertaining manner. Their remarks were 
largely along reminiscent lines. Mr. Barnaby, 
in particular, told of conditions formerly ex- 
isting which made it very difficult to do busi- 
ness satisfactorily, which conditions have 
been entirely removed since the organization 
of the national association and the establish- 
ment of its inspection rules. 


Forest Laboratory Head Speaks 

The convention next listened with close in- 
terest to an informal talk by Carlile P. Wins- 
low, direetor of the United States Forest Prod- 
ucts Laboratory, Madison, Wis., who always is 
heard by Jumbermen with pleasure and_ profit, 
as he never fails to bring a constructive mes- 
sage. Mr. Winslow referred to the lessening 
supply of timber and the necessity, not only 
of conserving the remaining stand and encour- 
aging the regrowing of forests, but also of 
practicing closer utilization of wood. In this 
connection he alluded to the possibilities in- 
herent in small dimension cutting for factory 
use. 

While emphasizing the possibilities for much 
closer utilization, the speaker conceded that 
economic considerations stand in the way of 
realizing the fullest possibilities along that 
line, as naturally neither producers nor fabri- 
ators can afford to practice such utilization 
at a financial loss. He therefore argued that 
if national and State aid may properly be ex- 
tended for the protection or regrowing of tim- 
ber, it might with equal propriety be exerted 
toward developing measures for closer utiliza- 
tion on an economic basis. Mr. Winslow, how- 
ever, did not venture any definite solution of the 
problem, saying that he merely threw out the 
suggestion with the hope that it might take 
root and bear fruit later. The need, as he 
viewed it, is three-fold: First, research, to 
develop the possibilities in this direction; see- 
ond, the problem of getting the findings result- 
ing therefrom into actual practice; and, third, 
the economic aspect. 


Traffic Official Is Optimistic 


The next speaker was J. H. Townshend, man- 
ager Southern Hardwood Traffic Association, 
Memphis, Tenn. Mr. Townshend brought a 
message of confidence and optimism as regards 
the business situation, based upon statisties of 


car loadings, which, while showing some de- 
crease of late, are still larger than for corre- 
sponding periods of some other years when busi- 
ness was considered of very satisfactory volume. 
Iie recently has had occasion to visit nearly 
every section of the country, and his observa- 
tions in the field of railroad traffic were such as 
to warrant confidence in the general situation 
und a sane optimism with regard to the future. 


Talk by President of National-American 


Chairman Currie next called on Dwight 
Hinckley, of Cincinnati, Ohio, president of 


the National-American Wholesale Lumber 
Association, who said that there are some 
things about the lumber business which are 
fundamentally wrong. © The first and most 


serious one, Mr. Hinckley said, is overpro- 
duction. Demand for the Jast two or three 
years has been exceedingly good, and in con- 
sequence practically all mills were able to 





Nore—A report of Friday’s sessions of 
the National Hardwood Lumber Associa- 
tion will appear in the June 21 issue of 
the. AMERICAN LUMBERMAN.—EDITOR. 





operate at full capacity to supply the needs 
of consumers. Since the falling off in volume 
during the Jast few months, full operation 
hus not been necessary, yet, notwithstanding, 
many sawmill operators seem to think they 
have to have big production in order to make 
their overhead and a profit. Mr. Hinckley 
expressed the opinion that if manufacturers 
would devote more time to producing quality 
Jumber instead of quantity, they would help the 
situation. Another cause for criticism, said 
Mr. Hinckley, is over-competition, the ten- 
deney being for some manufacturers to sell 
direct to the trade, which means that the 
available supply of lumber is offered by twice 
as many interests as it should be, resulting 
in price cutting to get what business is pass- 
ing. He thought manufacturers should give 
more attention to quality of their product, 
and less to the selling end, thus permitting 
the wholesalers to dispose of the lumber. 
Continuing, Mr. Hinckley said: 

There are some things wrong in the wholesale 
business. Wholesalers are not satisfied to do a 
fair business on a reasonable margin of profit, and 
in order to get volume prices are often sacrificed. 


Wholesalers in the past have been prone to liye 
by their wits, but [ think such practices haye 
been eliminated and wholesalers are now living 
up to their obligations—they have to if they belong 
to the National-American Wholesale Lumber Ag: 
sociation. Retailers are also partly to blame; they 
have got into a habit of wave buying which boost, 
the price up and then they all quit buying. They 
apparently are always on the lookout for bargaing 
instead of buying lumber according to their rv quire. 
ments. I think also that commission men are 
prone to work for the buyer rather than the geller. 
by trying to get buyers to make offers rather than 
endeavoring to secure the best price for the product 
they are handling. 

Most of these things can be corrected only thry 
individual effort. I think we can all support the 
American Lumber Council, which in my opinion 
is a move in the right direction. _That counej] 
can solve many problems which confront the Jum- 
ber industry. 

[ was much pleased to hear your president ip 
his annual address presented at the morning geg. 
sion suggest the inclusion in your sales code of an 
arbitration clause, and I hope if you adopt arbitra- 
tion you will make it compulsory. Voluntary ar- 
bitration is not worth the paper it is written on, 
I was also impressed with Mr. Jones’ report and 
the reading of the recommendations of the Chamber 
of Commerce of the United States, in which jt 
also asked arbitration of trade disputes. 


In closing, Mr. Hinckley commented on the 
friendly relations existing between the Na- 
tional-American and the National Hardwood 
associations, which comments were suitably 
responded to by Chairman Currie, who said he 
hoped that such harmony and good feeling 
would continue. 


Aims of Commission Salesmen’s Association 


I’, W. Shepard, of Milwaukee, Wis., secre- 


tary of the National Association of Com- 
mission Lumber Salesmen, was then _ intro- 
duced by Chairman Currie. Mr. Shepard 


dwelt at considerable length on the organiza- 
tion of the body he represents, the objects of 
which, he said, were to put the commission 
business on a better plane and bring about a 
better understanding between the various fae- 
tors in the Jumber industry. He mentioned 
the constructive work already carried on and 
future plans of the association to bring up 
the standard of the commission business. Mr. 
Shepard touched on his association’s code of 
ethics, which ineludes an arbitration clause 
which the members must live up to, and 
stated that the organization had had the most 
cordial assistance of the manufacturers and 
shippers in reducing claims against the com- 
mission salesmen who are members of the 
association, 


Sizing Up the Situation 


C. A. Goodman, of the Sawyer-Goodman Co., 


Marinette, Wis., said that buying stopped 
abruptly six weeks ago. Many consumers 


have now reached the point where they need 
more Jumber and some of them have re- 
entered the market during the last few days. 
Mr. Goodman looks for a slow tho steady 
increase in business right thru June and July, 
and a good volume in the fall. Low grades, 
he finds, are moving out as fast as manufac- 
tured, but higher grades are accumulating to 
some extent. This he believes to be a good 
thing. Lumber manufacturers have been 
shipping green lumber for the last five years 
because they have been unable to accumulate 
dry stocks and have no reason to complain 
if they are now given an opportunity to ac- 
cumulate some, placing them in position to 
supply their trade with the material at once. 
Even with a curtailed consumption thruout 
this year, there would not be normal stocks 
of dry lumber next winter. 


Phil A. Ryan, of the Philip A. Ryan Lumber 
Co., Lufkin, Tex., was optimism personified. He 
declared fundamental conditions are thoroly 
sound, and that depression in the domestic 
hardwood market will have passed off by Aug. 
15. Exports, already of fair volume, are pick- 
ing up and these will do much to sustain the 
market meanwhile. Texas hardwood mills are 


carrying very low stocks, bad weather conditions 
having prevented the industry from operating 
at more than 65 percent of normal since Jan. 
1. ‘Trade with the automobile industry is 


very poor,’’ said Mr. Ryan, ‘‘and may remain 
so for all I am concerned. I believe too much 
money is being spent on pleasure automobiles, 
and that if it was turned into other channels 


it would do the country a lot of good. I might 
lose a few orders, but I’d be willing to. Mean- 


while I look for a steady development of the 
motor truck industry, which would be welcome. 
Trucks have a wonderful field which has as yet 
been barely seratched.’? The Texas and Okla- 
homa oil fields are fairly busy and productive 
of a good volume of business. While weather 
conditions have cut down gasoline consumption 
by automobiles, the market for crude oil is im- 
proved, and new wells are being sunk right 
along. Mr. Ryan believed prices are at bed- 
rock. ‘‘The dollar will buy as much today as 
it probably ever will,’’ he said. ‘‘If I were 
a buyer of lumber, cotton or any other com- 
modity, I’d buy my prospective requirements 
now and protect myself against coming rises. 
C. W. Parham, sales manager of the Woods 
Lumber Co., Memphis, Tenn., has noticed am 
actual pickup in business during the last few 
days, and believes this to be the forerunner 
of bigger trade. Red gum is getting scarce, 
he finds. There is still a good supply of oak, 
but foreign buyers are showing great interest 
in this wood and are likely to make a heavy 
run on it. Generally speaking, there is not 
much stock anywhere in the South, so there 
is no real reason for the alarm that evidently 
is felt by some of the hardwood mills. Many 


(Continued on Page 90) 
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Adopt Southern Pine Grading Rule Changes 


New ORLEANS, LA., June 10.—Changes in the 
mading rules of the Southern Pine Association, 
yuthorized by the last annual meeting of sub- 
yribers last March, were determined and 
adopted at a meeting of the association’s grad- 
ing committee and subcommittees on timber 
specifications and standard sizes and weights, 
yeld here Monday and Tuesday, June 9 and 10. 
The changes adopted at this meeting of the 
mading committee consisted of alterations nec- 
«sary to conform to the general lumber stand- 
grdization program and related to either reduc- 
tions or increases in the thickness of certain 
items of manufacture which sizes have been 
decided upon as standard. 

The committee decided upon a uniform method 
for the standard matching of flooring and fin- 
hing widths of common strips and boards, and 
also gave approval, with several minor altera- 
tions, to the recommendations of the genera] 
tandardization conference promulgated in 
Washington at its meeting last April. The 
standardization program becomes effective July 
1, next. 

The meeting was presided over by W. T. Mur- 
ray, of Rochelle, La., chairman of the grading 
wmmittee and was participated in by repre- 
gntatives of two other softwood associations, 
(. J. Hogue, manager West Coast Forest Prod- 
ucts Bureau, and E, C. Harrell, secretary-man- 
ager, and R. H. Paul, chairman grading com- 
mittee of the Georgia-Florida Saw Mill Asso- 
dation. Members of the Southern Pine Asso- 
ation grading committee and other represen- 
tatives of subscribers attending the sessions 
were EH. A. Frost and A. J. Peavy, of Shreve- 
port, La., president and vice president of the 
association; H. C. Berckes, secretary-manager ; 
J, E. Jones, chief inspector; C. C. Sheppard, 
Oakdale, La.; J. H. Eddy, Birmingham, Ala.; 
Harry T. Kendall, Houston, Tex.; Eli Weiner, 
Keltys, Tex.; A. J. Glassow, Laurel, Miss.; W. 
J. Stebbins, Garyville, La.; P. A. Bloomer, 
Fisher, La.; C. E. Slagle, Clarks, La.; F. E. 
Stewart, Bon Ami, La.; D. W. Winn, Laurel, 
Miss; C. E. Klumb, Jackson, Miss.; H. H. 
Rhodes, Slagle, La.; L. W. McKellar, Eliza- 
beth, La.; O. N. Cloud, Shreveport, and J. W. 
Box, Oakdale, La. J. M. Pritchard, of Chicago, 
secretary-manager Hardwood Manufacturers’ 
Institute and G. H. Sherrill, of New Orleans, 
former president of that association, also were 
visitors at the sessions, 

The general standardization conference has 
adopted 48 of an inch as a standard thickness 
for the former ‘‘one inch’? dressed finish, com- 
non boards, flooring, shiplap and dressed and 
matched stock, and specified that this size shall 
be ‘‘standard,’’ while 26/32 of an inch is speci- 
fied as ‘‘extra standard’’ on finish and com- 
non boards. 

Terms Adopted 

The committee adopted the term ‘‘standard 
te-inch board measure’’ to designate the for- 
mer one-inch finish, common boards, floorings, 
shiplap and dressed and matched stock, where- 
‘ver these thicknesses and items are mentioned 
in the grading rules and specified 25/32 for the 
thickness of ‘‘standard’’ and 26/32 for ‘‘ extra 
standard.?? 

The committee also made changes in the 
‘scant’? allowances on widths in the case of 
several items of stock, to conform to the stand- 
ardization program. 

, The following was substituted for paragraph 
%3 Of the grading rules: 

The widths of finish, common boards and dimen- 
sion, rough and commercially dry, 7 inches and 
narrower, shall be not more than 44-inch less than 
the nominal widths ; widths 8 to 12 inches shall be 
hot more than %-inch less than the nominal 


Widths ; 13 inches and wider shall be not more than 
#-inch less than the nominal widths. 


i ‘ 
Paragraph 34 was changed to read: 


Vex(low pine shall be classified as to grain, as 
ertical (Edge) Grain and Flat Grain. Material 


Teall be considered vertical grain when the rings 
be called grain) form an angle of 45 degrees or 
pe With the surface of the piece. When the 
eles become less than 45 degrees at any point, 

* Material shall be known as Flat (Slash) Grain. 


With respect to the rules on ‘‘ Dressed yellow 


pine finishing,’’ in addition to changes to 
‘“standard’’ and ‘‘extra standard’’ sizes, the 
width, 1x3, worked 2% imcehes was added to 
standard widths S48, and a scant allowance of 
54-inch on widths 13 inehes and wider was made. 


The following paragraph on ‘‘widths’’ under 
this heading also was substituted: 
WiptHs. Stock widths of Finishing, either 


rough or dressed on one or two sides, shall be ac- 
cepted as standard where not more than 44-inch 
secant of nominal widths on 7 inch and narrower 
and %-inch seant on 8- to 12-inch; and 44-inch 
secant on 13-inch and wider. Pieces narrower than 
the above will be measured as of the next lower 
standard width and not reduced in grade. 

Paragraph 58, relating to standard matched 
flooring, was changed to read: ‘‘The standard 
working of flooring 4 inches and under in 
widths, shall be S28 Standard Matched, scratch 
or hollow back,’’ with tongue and groove located 
ss inch from the bottom. 


Reduction to Come Off Bottom 


After considerable discussion the committee 
decided that the reduction of +s of an inch in 
the thickness of standard one-inch flooring shall 
be taken off the bottom of the piece. This 
would locate the tongue and lower lip of the 
groove 5 of an ineh from the bottom surface. 
The committee decided it was very necessary 
to have uniformity in the working and match- 
ing of flooring and in loeation of the tongue 
and groove. It was stated that both maple and 


oak flooring are made 43 and the tongue and 
groove are «5 of an ineh from the bottom sur- 


face. 

The committee decided that the thicknesses 
of bevel siding shall be 1%4x,%;, 4x, and the 
widths 3%, 44% and 5%. Paragraph 76 was 
changed to read: 

3evel Siding shall be graded according to the 
rules for Drop Siding, and will admit in addition, 
slight imperfections on the thin edge, which will 
be covered by the lap when laid 2%, 34% and 4% 
inches to the weather. 

Under the heading ‘‘Common Boards, Ship- 
lap and Barn Siding,’’ the paragraph relating 
to ‘‘widths’’ was changed to read as follows: 

Wiptus. Stock width shipments of No. 1 Com- 
mon Boards, either rough or dressed one or two 
sides, shall be accepted as standard when not more 
than 44-inch scant of nominal width on 7-inch 
and under, and *%-inch secant on 8- to 12-inch. 
Pieces narrower than the above shall be measured 
as of the next lowest standard width and not re- 
duced in grade. 

Under this heading also the thickness of No. 1 
common, center matched, and barn siding and 
shiplap was changed from %-inch to 48. The 
thickness of grooved roofing was changed from 
4% to 48. Under the heading ‘‘No. 2 Common 
Boards, D. & M. or Shiplap, Grooved Roofing 
and Barn Siding,’’ the following paragraph on 
‘“widths’’ was substituted: 

WiptHus. Stock width shipments of No. 2 Com- 
mon Boards, either rough or dressed one or two 
sides, shall be accepted as Standard when not more 
than 14-inch scant of nominal width on 7-inch and 
under and *%-inch secant on &- to 12-inch. Pieces 
narrower than the above shall be measured as of 
the next lowest standard width and not reduced in 
grade, 

The grade ‘‘fencing’’ was changed to 
‘“Fencing Strips,’’? and the thickness of the 
one-inch strips was changed from }% to 43% of 
an inch. The rules also were made to read that 
‘*when 4 and 6-inch fencing strips are S28 & 
C.M. the finished thickness shall be 43-inch (in- 
stead of %). In respect to No. 2 Common 
fencing strips from 3 to 6 inches wide, the 
scant width allowance was changed from ¥%- 
inch to 44-inch. 


Dimension and Heavy Joists 


Under the heading of ‘‘ Dimension and Heavy 
Joist’? the rules for working standard dimen- 
sion were changed by the addition of ‘‘S2S&1E, 
S1S&2E, or 84S,’’ to each thickness specified in 
the rules, and the last sentence of the para- 
graph on dimension sizes was eliminated. The 
following was substituted for the paragraphs 
relating to ‘‘ heavy joists’’: 

Heavy joists shall consist of 2x14, 2x16, 2% and 
3x6 and wider, and shall be worked as follows: 
S1S&1E, green, 44-inch off side and %-inch off 
edge 7 inches and narrower and %-inch off of 8- 


inch and wider. S4S, %-inch off in thickness. 
Heavy joists, rough, green, must not be over \4- 
inch scant in width or thickness. 

Ifeavy joists, dry, SIS&1E, %-inch less than 
count thickness and %-inch less than count width. 

The following was substituted for Paragraph 
101 of the rules: 

The standard rough dry thickness of the Stand- 
ard board and fencing strips shall be not less than 
29/32-inech, with an allowance of 20 percent of the 
shipment which may be not less than 28/32; and 
the standard rough dry thickness of the Extra 
Standard Board shall be not less than 30/32, with 
an allowance of 10 percent of the shipment which 
may be not less than 29/32-inch. 

The Standard rough dry thickness of Finish, 
Common Boards and Dimension of Standard sizes, 
14-inch and thicker, shall be not less than -inch 
thicker than the corresponding standard finished 
dry thickness, with an allowance of 20 percent of 
the shipment which may be not less than 3/32- 
inch thicker than the corresponding Standard fin- 
ished dry thickness. 

aragraph 104 was changed to read as fol- 
lows: 

The Standard rough dry thickness of the Stand- 
ard Board shall be not less than 29/32-inch, with 
an allowance of 20 percent of the shipment which 
may be not less than 28/32: and the standard 
rough dry thickness of the Extra Standard Board 
shall be not less than 30/32, with an allowance of 
10 percent of the shipment which may be not less 
than 29/32; 14-inch and 14-inch, may be 7,-inch 
scant of count thickness. An allowance of »-inch 
secant on 20 percent of a shipment. 

Paragraph 105 was changed to read: 

Rough 2-inch common should not be less than 
1% inches thick when dry, except that 20 percent 
of a shipment may be not less than 13-inch. The 
several widths should not be less than %-inch 
over the standard dressing width for such stock 
when dry. 

Common Boards and Fencing Strips 


In Paragraph 113, .under the heading of 
‘*Standard Sizes of Dressed Lumber,’ the 
items ‘‘Common Boards and Fencing Strips’’ 
were added, as well as changing the one-inch 
thickness to %%-inch and 1x3, worked 254, 
added to the standard widths of S48. 

Paragraph 119 was changed to read: 

One-half inch Bevel Siding shall be %yx7x3%, 
4%, 5%; %-inch Bevel Siding shall be %x7#,x3% 
4%, 5%. 

In paragraphs 121 to 126, inclusive, the thick- 
ness of one-inch boards and fencing strips, barn 
siding, barn siding shiplap, center matched, 
common boards, grooved roofing and wagon 
bottoms, was changed to 48-inch. To Para- 
graph 127 on dimension there was added ‘‘S2S 
&1E, SIS&2E, or $48’’ to each size, and the 
‘“Extra Standard’’ of 1%-inch was added. 

Messrs. Harrell, Paul and Hogue participated 
in the discussion at frequent intervals and ex 
plained the attitude of their respective associa- 
tions regarding various points raised. 


Authorized to Revise Standard Weights 


The committee decided to authorize Secre- 
tary-manager Berckes and Chief Inspector Jones 
to revise the standard weights of the various 
items which were reduced or increased in size 
or thickness, by deducting 100 pounds a thou- 
sand feet from the weight of items reduced by 
7z-inch and adding 100 pounds a thousand feet 
to the items increased #y-inch, and adding 200 
pounds on dimension. 

On motion Chairman Murray appointed a spe- 
cial committee of three to work with Chief In- 
spector Jones carefully to study the grading 
rules and the basie grades proposed by the 
standardization conference, with the purpose of 
determining to just what extent the basic grades 
can be applied to southern pine. This commit 
tee comprises A. J. Glassow, F. E. Stewart and 
P. A. Bloomer. Report on this matter is to be 
made to the general standardization conference 
about July 1, 1925. 

A copy of the grading rules as revised by the 
committee Monday will be presented to the 
standardization conference as a tentative re- 
vision of the Southern Pine Association’s grad- 
ing rules. 

On Tuesday the grading committee and sub- 
committees took up the matter of revising the 
association’s timber specifications as proposed 
by the subcommittee of the Consulting Com- 
mittee of the general standardization confer- 
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ence, so us to provide timber specifications for 
determining of definite working stress. 
No Action on Structural Grading 

The committee spent all of Tuesday forenoon 
in a discussion of the report, and recommenda- 
tions concerning basic provisions for structural 
grading which were made by the subcommittee 
on structural timbers of the Consulting Com- 
mittee. No action was taken by the members 
of the committee on the subject, the various 
speakers emphasizing the difficulties encountered 
in arriving at uniform basie grades for strue- 
tural timbers for the different species of wood, 
owing to the varying character and location of 
defects not only in the different species, but also 
in timbers of any one species of wood, 

Just before final adjournment of the meeting 
at noon, # motion was adopted to the effect that 
the matter be referred to the association’s com- 
mittees on timber specifications and railroad 
material specifications and that a joint meeting 
of these two committees to devise the new tim 
ber specifications, be called for Thursday, June 
26, at the Gayoso Hotel in Memphis, Tenn., the 
day preceding the midsummer meeting of sub 
scribers of the Southern Pine Association in 
that city. 

These two committees will be expected to 
work out the timber specifications on June 26 
and the grading committee probably will be en- 
abled to act upon the report and recommenda- 
tions at its meeting in Memphis on June 27. 
Mr. Hogue of the West Coast association, and 
Messrs. Hlarrell and Paul, of the Georgia- 
Florida Saw Mill Association, also were in 
vited to attend and participate in the meeting 
of the timber and railroad specifications com 
mittees and assist in arriving at decisions which 
all the softwood associations may endorse or 
adopt. 

Several members of the trade extension com- 
mittee met at luncheon on Monday and heard 
reports of recent activities of that department 
by Rodney EK. Browne, manager trade extension 
and market research. The committee decided to 
hold an adjourned meeting at Memphis on June 
27, during the special midsummer meeting of 
subscribers at that time and place. 


Hardwood Committee to Report 

NEW ORLEANS, La., June 10.—An all-day 
meeting of the special hardwood committee of 
the Southern Pine Association, including sepa- 
rate conferences during the day with repre- 
sentatives of the National Hardwood Lumber 
Association and of the Hardwood Manufactur- 
ers’ Institute, was held here Tuesday. KK. A. 
Frost, of Shreveport, La., president of the 
Southern Pine Association and chairman of its 
special hardwood committee, presided at the ses- 
sions and other members of the pine associa- 
tion’s committee participating were J. W. Link, 
Houston, Tex.; A. J. Peavy, Shreveport, and 
John Bailey, Laurel, Miss. Secretary-manager 
H. C. Berckes also attended. 

The National Hardwood Lumber Association 
was represented by C. N. Perrin, of Madison, 
Wis., chairman of its rules committee and John 
Thistlethwaite, of Washington, La., and repre- 
sentatives of the Hardwood Manufacturers’ In- 
stitute were: President IX. B. Norman, Louis- 
ville, Ky.; Secretary-manager J. M. Pritchard, 
Chicago; former President C. H. Sherrill, New 
Orleans; H. C. Dewey and R. L. Jurden, Mem 
phis, Tenn.; B. F. Dulweber, Greenwood, Miss.; 
J. B. Edwards, Oakdale, La.; J. W. Raine, 
Raineville, W. Va., and W. J. Stebbins, Gary- 
ville, La. 

A considerable number of the subscribers to 
the Southern Pine Association also are manu- 
facturing hardwood lumber and at the annual 
meeting of this association held in New Or- 
leans last March, a resolution was adopted au- 
thorizing appointment of a committee to in- 
vestigate the advisability and feasibility of es- 
tablishing a hardwood department or branch 
of the pine association to render to subscribers 
similar service regarding hardwood manufac- 
ture as is given with respect to yellow pine. 

‘Members of this committee some weeks ago 
conferred with members of the Hardwood Man- 
ufacturers’ Institute at its annual meeting and 
it was decided to have another meeting of the 


committee in New Orleans at this time when 
the committee might have opportunity further 
to confer with representatives of both the Insti- 
tute and National association. 

Tuesday’s sessions of the committee were ex- 
ecutive, but announcement was made when the 
meeting ended that representatives of the two 
hardwood organizations gave the pine associa- 
tion’s committee information regarding vari 
ous phases of hardwood manufacture, inspection 
ete., and explained in detail the services per- 
formed by each association for the benefit of 
the respective members. 

Following the conferences with the repre- 
sentatives of the two hardwood organizations 
the members of the committee discussed various 
phases of the matters presented and announced 
that the committee will give further thought 
and make further inquiry into the subject and 
probably will present a report as to its conclu- 
sions to the meeting of the association’s board 
of directors to be held in Memphis, Tenn., June 
26, and on the following day to the general 
meeting of subscribers also to be held in Mem 
phis. 


Special Meeting Manufacturers’ Institute 

[Special telegram to AMERICAN LUMBERMAN] 

NEW ORLEANS, LaA., June 11.—Announcement 
was made here Wednesday by officers of the 
Hardwood Manufacturers’ Institute that a spe- 


cial meeting of the institute will be held jy 
Memphis on June 26, which subscribers of the 
Southern Pine Association will be invited ty 
attend. Announcement of this special meeting 
of the institute follows a conference held jp 
New Orleans, Tuesday, of members of the 
Southern Pine Association’s hardwood commit. 
tee and representatives of the Hardwood Many. 
facturers’ Institute, and of the National Hard. 
wood Lumber Association. 

The Southern Pine Association’s hardwood 
committee met to consider the advisability and 
feasibility of establishing a hardwood branel, 
or department of the association to render the 
same service to subscribers with respect to hard. 
wood manufacturers as is rendered with respect 
to southern pine. The association’s committee 
reserved decision and will present its recom- 
mendations to the board of directors in Mem. 
phis on June 26. 


Officers of the Hardwood Manufacturers’ [p. 
stitute stated here today that in connection with, 
their special meeting in Memphis, June 26, the 
institute also will have a luncheon on that day, 
to which subscribers of the Southern Pine As 
sociation will be invited. At the meeting and 
luncheon of the institute its plans will be out 
lined for trade extension, species advertising 
and for the resumption of the hardwood sta- 
tistical report, and full discussion of these mat 
ters will be had. 


Says Retailers’ Advertising Pulls Business 


MINNEAPOLIS, MINN., June 12.—A demonstra- 
tion is being made in the Northwest this year 
which proves the value of consistent advertising 
by retailers. 

Cold weather, which has delayed farmers in 
their preliminary work, and the natural reeces- 
sion of business in ‘‘ political years’? has caused 
wa lull in the lumber business, affecting the re- 
tailers first, then the wholesalers and ultimately 
the manufacturers. But where the retailers 
have been consistent in advertising campaigns 
business generally today is reported good and 
far better than in other districts where retailers 
are content to wait for voluntary demands to 
develop without creative suggestion. 

A. D. Schiek, advertising manager for the 
Northwestern Lumbermen’s Association, is au- 
thority for that statement. 


Kor twenty-four years I have been in the ad- 
vertising business with lumbermen, he said today. 
Today there is a developing tendency for more wide 
and more consistent use of advertising by retailers. 
There is a feeling now that a necessity has devel- 
oped to adopt more aggressive business methods— 
a realization that it is necessary to play the game. 
There has been too much of a practice of placing 
one advertisement and then to sit back and wait 
for results. They didn’t come. Consistent adver- 
tising is the solution of poor business. Our com 
petitors who seck to attract savings accumulated 
by the individual families are at it all the time. 
Home construction should be emphasized as thoroly 
as the desirability of owning an automobile, for 
instance, 

The number of advertising lumber retailers is 
increasing every week. Newspapers, periodicals 
and booklets, sent direct, are being used by the 
suceessful retailers. ‘They have a creative appeal. 
They call forcibly to the attention of the pros- 
pective home builders and the farmer who needs 
farm buildings the economic phases of building 
and making producing improvements. Homes which 
make for better lives can be carried to the atten- 
tion of prospects thru sustained advertising. 

“Practical Small Buildings for Modern Farm- 
ing’ is the name of one of the booklets we supply 
for distribution by our retailers. 

The retailers today are discriminating. They 
no longer are willing to take advertising copy of 
general distribution. They want advertising which 
has a localized appeal. It must fit in to the local- 
ity. 

There was a time once when the small yard op- 
erator or retailer felt an obligation to his home 
town editor and gave him an advertisement or 
two purely as a means of supporting a desirable 
civic asset—-the home newspaper. The _ retailer 
then expected no results from his advertising. To 
day things have changed, first, because business 
needs a quickening and stimulating influence and, 
second, because when money is spent it must 
bring results. 

Up to May 1, 1924, more advertising service 
material was sent from this department than the 
entire volume of last year. And where the re- 
tailers advertise we generally find the bright spots 
in business. 


The Northwestern Lumbermen’s Association 


maintains an architectural service department 
which is intended primarily for its member re- 
tailers, but this service is being made available 
to the publie and prospective home owners. In 
this way the organization is not only perform. 
ing a public service but it is enabling its mem 
ber retailers to come in contact with persons 
who make inquiries. The department will draw 
individual plans and assist in any way possible. 
This new and enlarged service is expected to be 
another effective way to stimulate home build- 
ing. 


Work the Association Is Performing 


W. H. Badeaux, secretary of the association, 
has just returned from a meeting of the Iowa 
section at Sioux City, Iowa, where he explained 
a practical and simple cost system, devised by 
the auditor of one of the largest line operators, 
which is available to members in that section. 
Sixty-five retailers attended the conference at 
which the plan was outlined. According to Mr. 
Badeaux they expressed confidence in the future 
of the lumbering business. This new system, 
which will be installed thru the association, will 
enable the retailers to determine at all times 
exactly what it costs to do business, particularly 
important in the present condition of the busi- 
ness. 

A market analysis system has just been per- 
fected by the association. This is supplied to 
retailers who may, thru cards, determine the 
needs of individual farmers in their territory. 
The card, kept on file for each individual, is 4 
ready reference. To be filled in are name, date, 
rural route, postoffice, age, married, single, num- 
ber of boys, number of girls; crops, wheat, 
corn, oats, rye, barley, flax, potatoes, alfalfa, 
hay and other crops; stock, dairy cattle, beef 
cattle, horses, hogs, sheep, chickens; buildings 
now on the farm with condition indicated as 
“*G’? good, ‘‘F’? fair, ‘‘P’’ poor, ‘‘N’’ none; 
home, barn, hoghouse, granary, combination 
granary, crib, chickenhouse, machine shed, 
fences, new buildings needed, date built, repairs 
needed, date made and remarks. These cards, 
in handy size, have ample space to enable the 
retail lumberman to know at all times the col 
dition of farms in his vicinity, from the stand 
point of lumber requirements. 


Mr. Badeaux, who has been active in move 
ments to create a desire to own a home, this 
week began delivering a series of addresses ove! 
WLAG, ‘‘eall of the North’? radio broadcast: 
ing station in the Twin Cities. 
location was his first topic. 


Selection of 4 
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Activities of Lumber Associations 


Plywood Men in Midyear Convention 

Over 60 percent of the membership turned 
out for the midyear convention of the Plywood 
Manufacturers’ Association, held at the Audi- 
torium Hotel, Chicago, June 10. 

President C. P. Setter said there had been 
some slight improvement in sales volume during 
the Jast month or two, altho the political situa- 
tion is holding back business to a certain ex- 
tent. However, he is optimistic and believes 
that demand for plywood will soon catch up with 
production, 

Commissioner M. Wulpi reported that con- 
siderable progress had been made by the asso- 
ciation since the previous meeting, and _ be- 
lieved that greater good could be accom- 
plished in the future thru closer cooperation 
between the members. 

C. B. Allen, chairman Pacifie coast com- 
mittee, told of the efforts made to interest 
the plywood manufacturers on the Coast in 
the association, and it was decided to invite 
them to send a committee to attend the next 
meeting of the Plywood Manufacturers’ 
Association. 

A discussion of conditions developed the 
fact that while plywood consumers are not 
ordering in large quantities, prospects for fall 
trade are very encouraging. It was brought 
out that the building of homes in various 
parts of the country will increase the demand 
for plywood, as these new homes will need 
furniture, and the furniture manufacturers 
are among the largest consumers of plywood. 

E. V. Knight, chairman promotion com- 
mittee, expressed the opinion that plywood 
manufacturers should inaugurate a campaign 
of education relative to the proper use of 
their product, and in this way get the real 
facts before the public as to the relative 
merits of plywood and solid stock. Consider- 
able discussion occurred on the _ proposed 
text book to be published by the association, 
and the following committee was appointed 
to work in conjunction with the executive 
committee on publicity data: KE. V. Knight, 
chairman; O. C. Lemke, T. D. Perry and J. 
Unger. 

R. I. Bradley, cost engineer, made a report 
on the work he had been doing for the mem- 
bers during the last three months, and the 
association decided to continue his services 
for a period of three years. 

A memorial was presented on C. E. Crandel, 
of the Crandel Panel Co., Brocton, N. Y. 

The next meeting of the association will be 
held Oct. 8, the place to be decided upon by 
the executive committee. 


. *,e 

Hardwood Men Discuss Conditions 

MINNEAPOLIS, MINN., June 12.—Closeups of 
business conditions in the Michigan territory 
and in the Northwest were brought to members 
of the Northwestern Hardwood Lumbermen’s 
Association at its regular meeting in Minne- 
apolis this week. 

The visitors were J. E. Moses, district sales 
agent of the Long-Bell Lumber Co., and Frank 
Barnard, of the Nichols & Cox Lumber Co. 
Grand Rapids, Mich. 

Automobile plants are curtailing down for in 
ventories and the demand for hardwoods is feeling 
the effect, Mr. Barnard said. But when inventories 
are out of the way and the production basis is 
gaged, the demands are expected to pick up. The 
political conventions and other political aspects 
of the situation promise to clear up within the 
hext two or three months and the furniture com- 
pany demands will respond. 

_Mr. Moses said that his observations in the 
Northwest, to which territory he just has been 
assigned with offices in Minneapolis at 533 Me- 
Knight Building, are that industrial and home 
construction is awaiting crop developments. 


’ 


: There is a desire to wait until the crops come 
In sight, Mr. Moses said. Then I believe we will 
feel the effects in enlarged business. Lumber stocks 
In the hands of dealers are small. Naturally when 
the orders begin to flow more freely into the hands 
of the retailers, there should be a steady and con- 


sistent improvement in conditions for the whole- 
salers and manufacturers. 

Mr. Moses said his company is about to be- 
gin operations at the mammoth fir mill at Long- 
view, Wash. The first manufacturing will be 
done between July 1 and 15. Fir is the com- 
mon lumber used in this territory and naturally 
the company will become a competitor for that 
business, thru Mr. Moses’ office. 


Logging Operators Discuss Problems 

CRYSTAL FALLS, MIcu., June 9.—Logging op- 
erators from the Upper Peninsula and from Wis- 
sonsin met here last Monday at the Crystal Inn 
for a conference on the logging program for the 
coming season and to discuss other pertinent 
matters. One of the most important subjects 
coming up for discussion had to do with the 
monthly basis of pay, which system has been in 
vogue for years. Changing conditions in log- 
ging operations, increased costs for board and 
larger earnings of piece workers have made 2 
change imperative, especially as it has worked 
an injustice to skilled workers and others, such 
as blacksmiths, carpenters and teamsters. Op 
erators have suffered also in the case of the 
hobo logger who signs up, gets free board for 
a few days and. then departs. 

It was decided that henceforth every man 
that boards in the camp shall pay a daily board 
rate, tho the man who lives at home is not af- 
fected by this plan. The camp employee will 
be paid a daily wage out of which he will pay 
regular board. 

Another question understood to have beer 
brought up had to do with the prices paid piece 
workers, there being a disposition to abandon 
this practice, were it possible. However, the 
scarcity of available help due to immigration 
restriction will prevent the abandonment of the 
system, but it was suggested that a more care- 
ful and exacting inspection will serve to prevent 
some of the practices of the piece workers, 
which resulted in high prices paid them. 

The opinion seemed general that logging must 
be done at a lower cost than last year. Wages 
will not be at the high figure they were last 
year, but they will rule comparatively as high 
as and in proportion with wages paid in other 
lines of work. 

While no definite decisions were arrived at 
at this conference, most proposals being taken 
under advisement, it was thought that action 
may be taken at a meeting to be held in Hough- 
ton in the near future. 

Among those in attendance at the conference 
were: W. A. Chamberlain, J. W. Biee and 
A. J. Haviland, of Ontonagon; J. S. Weidman, 
Trout Creek; R. M. Weidman, Bergland; John 
Flanagan and W. EB. Hollinbeck, of Iron Moun- 
tain; Herman Holmes, Crystal Falls; A. C. 
Wells and J. W. Gleason, of Menominee; and 
(. A. Goodman, Marinette, Wis. 


Wholesalers Investigating Costs 

New York, June 9.—The National-American 
Wholesale Lumber Association, following the 
action at the Cincinnati convention, is com 
municating with the membership thru a special 
committee, with a view to obtaining reliable 
information regarding the cost of doing a whole 
sale lumber business. It is realized that this 
branch of the industry has its peculiar problems, 
and because of the scattered distribution of 
lumber wholesalers thruout the country, there 
are varying conditions of competition and de- 
grees of cost. The committee believes, how- 
ever, that thru proper codperation, the results 
will be instructive. A preliminary question- 
naire has been sent to the membership, and 
within a short time the committee expects to 
have some interesting announcement to make. 

President Dwight Hinckley has appointed as 
a special committee George M. Stevens, jr., 
chairman, New York; K. M. Gaiennie, Shreve- 
port, La.; J. J. Linehan, Cincinnati, Ohio; A. C. 


-Manbert, Toronto, Ont.; A. Fletcher Marsh, 


Chicago; and Harry I. Worth, Seattle, Wash. 


Wholesalers Are Optimistic 

New York, June 10.—‘‘ Market Conditions’’ 
provided the topic at the semimonthly meeting 
last Wednesday of the wholesalers’ group of 
the New York Lumber Trade Association at the 
Hotel Belmont. William C. Reid, of Leary & 
Co., Brooklyn, former president of the 
New York Lumber Trade Association, attrib- 
uted the general depression in the lumber busi- 
ness to the political situation and recent legis- 
lation at Washington. Mr. Reid voiced the 
belief that business would improve with a 
clarifying of the political situation and in this 
he was supported by the several speakers who 
followed. 

Other speakers included Carroll Cooney, of 
Cooney, Eckstein & Co.; William Taylor, Good- 
year Lumber Co.; Ralph Angell, Babeock-An- 
gell Lumber Co., who spoke from the viewpoint 
of a dealer in west Coast products; Martin C. 
Hughes, Cummer Cypress Co., who spoke on 
conditions in the South; Stanley D. Pierce, 
Pembroke Lumber Sales Co., who told of con- 
ditions in Canadian lumber, and W. W. Schup- 
ner, secretary National-American Wholesale 
Lumber Association. 

None of the speakers spoke pessimistieally, 
but on the other hand the consensus was there 
is nothing fundamentally wrong with the lumber 
market and all considered that business is bound 
to right itself with the passing of political un- 
certainty. 

Robert R. Sizer, jr., will be chairman of the 
meeting of wholesalers two weeks hence. 


(Qggag@aaaaaan: 


Millwork Institute Elects 

Los ANGELES, CALIF., June 7—The Millwork 
Institute of California held its first quarterly 
convention at the Arlington Hotel, Santa Bar- 
bara, on Friday and Saturday, May 23 and 24. 
A majority of the membership as well as a 
number of visitors were in attendance. 

The Millwork Institute, which is composed of 
concerns engaged in planing mill, sash and door, 
retail lumber and kindred woodworking lines, 
elected the following officers for the coming 
year: 

President—H. W. Gaetjen, San Francisco. 

First vice president—E. R. Maule, Los Angeles. 

Second vice president—-A. W. Bernhauer, San 
Francisco. 

Managing director—H. T. Didesch. 

A feature of the convention was a brilliant 
address delivered by EK. R. Maule, of the Ham- 
mond Lumber Co., on ‘‘Cost Finding in the 
Manufacture of One Inch Finish.’’ With the 
aid of a detailed chart Mr. Maule explained 
how a cost finding system could be installed. 


Approve 13/16-inch Lumber 


CoLuMBuS, OHIO, June 10.—A called meeting 
of District No. 8 of the Ohio Association of 
Retail Lumber Dealers, comprising Franklin 
County, was held at the Chittenden Hotel yester- 
day evening, with about twenty-five present. 
Owing to the absence of Seeretary R. M. Lueas, 
Seymour M. Brown acted as secretary and A. 
C. Davis, the chairman, presided. Mr. Davis 
called on various dealers to report conditions 
and it developed that trade is far from as 
active as last year. But there was a general 
belief that conditions would improve with the 
coming of better weather. 

A resolution was adopted approving the stand 
of the State association in fixing the size of 
all inch-lumber and boards at }¢# of an inch. 
This includes finish and all other items. 


Fence Posts Must Pay Duty 


DuLUTH, MINN., June 10.—Overruling a claim 
of the T. M. Partridge Lumber Co., of this city, 
the customs board finds that there being no pro- 
vision for fence posts either in the dutiable or 
free schedules of the existing tariff act, they 
must be held to be included within the term 
‘*posts,’’ in Paragraph 404, and subject to duty 
at the rate of 10 percent ad valorem. Free 
entry was contended for by the protestants. 
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June 17—Lumbermen’s Club of New Orleans, New Or- 
leans, La. Annual, 

June 18—Northeast Missouri Lumbermen’s Association, 
Kirksville, Mo. Annual. 

June 18—Lumbermen’s Golf Association of Chicago, Bev- 
erly Country Club, Chicago. Annual tournament. 
June 18—Long Island Dealers’ Association, Narragansett 

Inn, Lindenhurst (L. I.), N. Y. Annual, 

June 19—North Carolina Pine Association, New Bern, 
N. ©. General meeting at plant of Rowland Lum- 
ber Co. 

June 19—Central Missouri Association of Retail Lumber 
Dealers, Sedalia, Mo. Midsummer meeting. 

June 21—East Texas Mill Managers’ Association, Hotel 
Galvez, Galveston, Tex. Monthly meeting. 

June 23—Georgia Forestry Association, Chamber of 
Commerce Building, Atlanta, Ga. Annual. 

June 25-27—Ontario Retail Lumber Dealers’ Association, 
Orillia, Ont. Midsummer outing. 





June 26—Hardwood Manufacturers’ Institute, Memphis, 
Tenn. Special meeting. 

June 26-—Western Illinois Retail Lumber Dealers’ Club, 
Country Club House, La Harpe, Ill. Annual pienic. 

June 26-27—Southern Pine Association, Gayoso Hotel, 
Memphis, Tenn. Mid-summer meeting of board of 
directors and subscribers, 


June 27-28—West Coast Lumbermen’s Association month- 
ly meeting at Hoquiam, Wash.; annual golf tourna- 
ment at Aberdeen, Wash. 


July 9—Southwestern Hardwood Manufacturers’ Club, 
New Orleans, La. Monthly meeting. 


July 10—Central Committee on Lumber Standards and 
Hardwood Consulting Committee, Congress Hotel, 
Chicago. Joint meeting. 

July. 15—North Carolina Pine Association and Roofer 
Manufacturers’ Club, Augusta, Ga. Regional joint 
meeting. 


' 
July 18—Northern Wholesale Hardwood Lumber Asso- 
ciation, Rhinelander, Wis. Mid-summer meeting. 


Oct. 21-23—National Retail Lumber Dealers’ Association, 
Atlantic City, N. J. Annual. 


Pine Directors to Meet Subscribers 

NEW ORLEANS, La., June 9.—Questions re- 
garded as of important concern to the South’s 
lumber industry will be considered at special 
mid-summer mectings of the board of directors 
and the subscribers of the Southern Pine Asso- 
ciation, to be held at the Gayoso Hotel, in 
Memphis, Tenn., on June 26 and 27. Calls 
for these gatherings, which will comprise lead- 
ing lumber manufacturers in ten southern 
States, were sent out from here Saturday by 
President E. A. Frost and Secretary-manager 
H. C. Berckes, of the association. 

The meeting of the board of directors will 
be held on Thursday, June 26, and the general 
meeting of subscribers will be held Friday, 
June 27. President E. A. Frost, of Shreve- 
port, La., will preside over both gatherings. 

One of the features of the program for the 
general meeting of southern pine manufactur- 
ers will be an address on current business con- 
ditions by some outstanding figure in the 
financial world, whose name will be announced 
later. 

Subjects for consideration by the directors 
and subscribers will include lumber standardiza- 
tion and progress made by the association 
toward grade-marking the lumber produced by 
subscriber-mills, results of the survey of the 
amount of standing pine timber in the South, 
which has been conducted by the association 
and is nearly completed, plans for association 
activities and various problems before the in- 
dustry. Definite action with respect to several 
pending matters is expected to be taken by the 
manufacturers at these meetings. 


Long Island Dealers Postpone Annual 


New York, June 9.—The annual of the Long 
Island Dealers’ Association, which was to have 
been held Wednesday, has been postponed un- 
til one week later, June 18, and will be held 
at the Narragansett Inn, Lindenhurst. George 
A. Bahr, the secretary, said the change in date 
was made to meet the convenience of the greater 
number of members and as the session will be 
devoted largely to business, a full attendance 
was especially desired. 

Mr. Bahr said, moreover, that the business 
to be discussed will be primarily for the retail 
lumbermen and coal dealers of the island and 
as their problems: will be mainly discussed, no 
wholesalers had been invited to the meeting. 

We have a lot of business to attend to, said 


Mr. Bahr. We have only one day to accom- 
plish it in and for that reason we decided to con- 
fine our meeting to ourselves and to a few officers 
of sister organizations, whose problems are much 
the same as our own. We have assurances of an al- 
most 100 percent attendance, which means that 
nearly every recognized retailer on Long Island 
will be present. 

We claim that only six firms of high caliber on 
the island are out of our ranks and we consider 
this a remarkable record. ‘Che association is in a 
better position today than it has ever been. 

H. H. Tinkham, president, will preside at 
the Lindenhurst meeting and the chief speaker 
of the day will be Assemblyman F. Trubee 
Davison, a son of the late H. P. Davison. Paul 
S. Collier, secretary of the Northeastern Retail 
Lumbermen’s Association, has already accepted 
an invitation to be present and others invited 
include the officers of the New York Lumber 
Trade Association and the Material Men’s As- 
sociation of Westchester County. The Long 
Island association is now one of the most active 
affiliations of the Northeastern association. 

A luncheon at the Narragansett Inn will be 
the feature of the annual meeting. 


Plan Three-Day Joint Conventions 


St. Louis, Mo., June 9.—Hotel Chase was 
decided upon as the place for holding the joint 
conventions of the Southeast Missouri Retail 
Lumber Dealers’ Association, Northeast Mis- 
souri Retail Lumbermen’s Association and 
Southern Illinois Retail Lumber Dealers’ Asso- 
ciation in St. Louis in 1925, probably in March, 
at the second meeting of the St. Louis executive 
committee in charge of the conventions. 

The committee met last Friday night at the 
American Hotel, with H. C. Gorbet, of the Hut- 
tig Sash & Door Co., chairman, presiding. The 
committee also decided that plans would be 
made for a three-day convention. 

The hotel selection was made on the recom- 
mendation of the hotel committee of which 
Claude Dann, of the Julius Seidel Lumber Co., 
is chairman. The Chase is one of St. Louis’ 
newest hotels. It is located in the West End 
residential district and adjoins Forest Park. 

Julius Seidel, president of the Julius Seidel 
Lumber Co., chairman of the Finance commit- 
tee, reported that substantial progress already 
had been made toward mapping out a plan to 
collect the fund necessary to make the conven- 
tions here most successful. 

Marvin Meacham, general manager of the 
Goodfellow Lumber Co., was made chairman of 
the publicity committee. 

The next meeting of the committee will be 
held in two weeks at the American Hotel. 


West Coasters for Business and Golf 


SEATTLE, WASH., June 7.—The June meeting 
of the West Coast Lumbermen’s Association 
will be held at Hoquiam, Wash., Friday, June 
27, beginning at 10:30 a. m., and the second 
annual golf tournament of the association will 
be held at Aberdeen, Saturday, June 28, start- 
ing at 8:30 a. m. The two occasions will un- 
doubtedly draw a large attendance of lumber- 
men of the Pacific Northwest to the Grays Har- 
bor cities. 

Robert B. Allen, secretary-manager of the 
West Coast association, states that the primary 
purposes of the meeting at Hoquiam involve con- 
sideration of the grading rules committee’s re- 
port on revised yard stock grades in conformity 
with standardization; and ways and means for 
creating a greater demand for west Coast forest 
products, in line with the recommendations of 
President Ernest Dolge at the general meeting 
in Seattle May 28. 

The gathering at Hoquiam in June will be 
the first meeting of the present West Coast 
Lumbermen’s Association ever held in that city. 
Hoquiam was long the residence of the late 
George H. Emerson, pioneer west Coast lum- 
bermen, and a strong factor in association en- 
deavor from the time the original association 





of west Coast lumbermen was organized until 
his death. 

The golf tournament will be held at Aberdeen 
thru the courtesy of the Grays Harbor Country 
Club, on the grounds of that well known or- 
ganization. It will be medal play on full 
handicap, eighteen holes; rules of United States 
Golf Association to apply, except as modified 
by ground rules of the Grays Harbor Country 
Club; open to all lumbermen, with the exception 
that competition for the president’s cup and the 
vice president’s cup is limited to stockholders 
or executive officers and sales managers of com- 
panies having membership in the West Coast 
Lumbermen’s Association. 

The president’s cup, awarded on low net, is 
subject to annual competition until won three 
consecutive years by the same person. Last 
year, at the Waverley Country Club, Portland, 
it was won by George M. Duncan, president of 
the Luedinghaus Lumber Co., with a net 73 
on a 21 handicap. 

The vice president’s cup, awarded on low 
gross, is also subject to annual competition 
until won three consecutive times by the same 
person. Last year it was won by J. J. Demp- 
sey, president of the Dempsey Lumber Co., 
Tacoma, medalist of the tournament, with an 83. 


Makes Strong Appeal for Codperation 


MILWAUKEE, WIs., June 9.—F. W. Shepard, 
secretary of the National Association of Com- 
mission Lumber Salesmen, in sending out Bul- 
letin No. 38, makes a strong appeal for the 
cooperation of commission lumber salesmen in 
making the work of the association effective in 
eliminating evil practices and putting that 
branch of the industry on a high plane of ethics 
and square dealing. Among other things, he 
says: 

Preceding the Association of Commission Lum- 
ber Salesmen we find all branches connected with 
the utilization of forest products organized on a 
basis that spells progress and stability. The log- 
gers, manufacturers, millwork, box trade, poles 
and posts, paving blocks, wholesalers and_ retail 
dealers, are not only divided into districts, but 
into national associations, and it would seem any 
thinking person would know all of this has not 
been done as mere pastime. One needs only watch 
to learn the sequence, or failing to do so must 
lag behind in the race of commercialism, and this 
in face of the so called ultra conservatives claim- 
ing no need of the “pull together policy’’ because 
of being so well established in business and con- 
nections, but we all know your problems, and that 
such a policy involves absolutely no constructive 
thought to recommend it, but instead, it is a 
fallacy or negation. Mesmerized and blinded by 
personal pomposity can one cheer his wisdom as 
greater than those “go-getters” in other branches 
of the lumber business, or any other business for 
that matter. 

The statement was made that associations were 
good things for beginners in business; why bless 
you, associations are not children’s shops, but an 
activity for red blooded, bearded men of affairs 
broad enough to have pecked out of their selfish 
self centered shells and to have become useful to 
the public already discriminating by reasons of 
misapprehension. Every commission lumberman 
capable of analysis knows what is the matter with 
the fundamentals of his business; he knows there 
are commission salesmen, and near ones: he knows 
you can not blow bubbles on one side of the saucer 
and not affect the other side; he knows earnings 
are cut because of near commission men, and eveD 
tho he be an egotist, he knows any method stamped 
“O. K.” may even be improved upon by experience, 
and he knows if he is a good man, that duty to 
self and the public calls him to usefulness if in- 
dustry and commerce are to survive; he knows at- 
tractive service and worthiness brings returns not 
otherwise available, he knows today that business 
must be done in the open under the purifying 
eye of publicity, he knows he must come out from 
the crowd bearing the stigma of ‘order takers 
and become known as “the dependable medium be- 
tween buyer and seller” with his business resting 
on a high plane of ethics; he knows that service, 
stability, reliability, and efficiency are watch- 
words of today. } 

Cobperation is the guide for their attainment, 
and codperation is impossible without organization 
and organization is impossible without some cost 
to its participants. The only one that gets some- 
thing good for next-to-nothing, is the fellow with 
three brass balls for his trade mark. It should be 
understood that while we have cleared many thou- 
sands of dollars in claims, and glad to do it as 
means of educational training to side-stepping ship- 
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pers, we should not become known as a claim 
pureau. It must also be noted that we are by no 
means to be considered in the light of a sort of 
labor union, dictating terms, and black-listing those 
who resist the terms. Giving notice to members 
of shippers who violate trade obligations and abuse 
salesmen in various ways is fulfilling the purpose 
‘f correction, as well as guarding members from 
the acts of the irresponsible, and has induced a 
= clarifying affect on a score or more of that 
yp 

" Tt is gratifying to see the claims growing less 
pecause Of better methods, and because salesmen 
have learned to know that placing business with 
a “short horse’? has brought little more than end- 
jess trouble which seems all charged against the 
profession. They should have been avoided, and 
would have been no doubt except they offered 
lower prices, and other false attractions. Remem- 
per people who buy cheap stuff are the least satis- 
fed; like the man with the bargain shirt fresh 
from the laundry finds the tail too short to tuck 
in. What do you think of a salesman having 
placed a volume of business with a mill to cancel, 
gnd returning to the customer offers to replace at 
lower values on a declining market if the order 
is doubled? What do you think of a salesman 
havin® a customer cancel business under the pre- 
text “too slow’? that he may replace in hopes he 
way exhaust two commissions out of it? Space 
prevents enumerating many bad practices perhaps 
even more vicious, and at long range also commis 
sion men stand indicted, and even convicted of 
gross Wrongs We organized to clean up the com- 
mission business but some are dodging their re- 
sponsibility thru sheer selfishness to personal af- 
fairs. 

Much has been done, but it’s time to “step on 
the gas” and speed accomplishments. Having had 
notice not to spend any more time and substance 
puilding up an organization of commission men, 
as if they were a hopeless lot, we are greatly 
stirred to renewed energy. It’s important that all 
apathy, and the spirit of “let George do it’? should 
eease. Get new members subscribed to our code 
ef ethics. Failure to go on and reach goal would 
mean too much, and you can not afford it, but 
failure is impossible if you do your part. It’s 
not argument, it is a fact; you owe yourself and 
personal business, the profession, the lumber trade 
in general, and the illusioned public (since we 
have not the power to lock up and mete out pun- 
ishment to the evil doer holding the commission 
business in any measure of bondage) to help our 
brother. We must advance our business. We see 
elearly the seriousness of the situation. Allow no 
factor or faction to say “I told you so.” Nothing 
short of 100 percent is good enough, and remem- 
ber “They that are whole need not a physician; 
but they that are sick.” 

The commission business must have better stand- 
ards and better standing or we shall continue with 
penalties, and instead of passive tolerance to in- 
decent practices we must be stirred to positive ac- 
tion. Don't brush this aside as merely another of 
those effusions written just for something to do. 
We are putting it right up to you—think about it; 
then act because it its your interest to do so. If 
it were not true we would not say so, because of 
being 100 percent for the commission men. 

Conditions are nearing the threshold of a better 
tra in the commission business, but we must first 
be made ready. 


East Texas Mill Managers to Meet 


Houston, Trx., June 9.—Announcement is 
made by George R. Christie, secretary of the 
Kast Texas Mill Managers’ Association, this 
sity, that the regular monthly meeting of the 
organization will be held at the Hotel Galvez, 
at Galveston, on June 21. The principal mat- 
ter for discussion, Mr. Christie states, will be 
the report of the State labor commissioner with 
reference to sawmill conditions in Texas. 


'‘SPEeaaaeaeaerea: 


Georgia Forestry Annual 

ATLANTA, GA., June 10.—Bonnell H. Stone, 
president of the Georgia Forestry Association, 
has announced that the annual meeting of the 
association will be held in the Chamber of Com- 
— Suilding, in Atlanta, Monday, June 23. 
Reports of activities the last year, plans for the 
coming year will be made and officers will be 
elected at this meeting. 


Committees to Hold Joint Meeting 


Wasnincton, D C., June 9.—A call has been 
issued from headquarters of the Central Com 
mittee on Lumber Sti indards, over the signature 
of John W. Blodgett, chairman, for a meeting 
of the Central Committee on Lumber Standards, 
together with the newly appointed Hardwood 
onsulting Committee, to be held at the Con- 
gress Hotel, Chicago, on July 10, at 10:30 a. m. 

(daylight saving time). 

The report on hardwood production and con- 
sumption requirements on which the Forest 
Products Laboratory has been working for 
some time will be available July 1, and the 
Hardwood Consulting Committee will under- 


take its work immediately thereafter, in accord- 

ance with the resolution adopted by the Central 
Committee on Lumber Standards at the meet- 
ing held in Chicago, Mareh 22. 


Central Missouri Midsummer Meeting 


St. Louis, Mo., June 11.—A number of St. 
Louisans are expected to attend the midsummer 
meeting of the Central Missouri Association of 
Retail Lumber Dealers, which will be held 
Sedalia on Thursday, June 19. 

The business meeting of the association will 
be held in the afternoon and at night there will 
be a banquet. The program for the banquet 
includes invocation by Rev. Raymond C. Lip- 
pard, address of welcome by Mayor J. L. Bab- 
cock, and addresses by Sam C. Baker, of Jeffer- 
son City; Roy Rucker, of Sedalia, and E. E. 
Woods, of Claremore, Okla., president of the 
Southwestern Lumbermen’s Association. 

Entertainment features include instrumental 
music by Mrs. Elisabeth Estil Rucker and songs 
by Stanley Shaw and a quartet. There will be 
an orchestra and dancing is set for 9:30 p. m. 


Roofer Club Discusses Operating Costs 


Macon, Ga., June 10.—The meeting at the 
Dempsey Hotel here today of the Roofer Man- 
ufacturers’ Club was attended by roofer manu- 
facturers from Alabama, Georgia and South 
Carolina. A number of the shortleaf air dried 
pine manufacturers arrived last night and the 
air was full of suggestions and prophecies as 
to the future of the market. Since the last 
meeting of the club held here on April 28, prices 
on 6-, 8-, 10- and 12-inch No. 2 common and 
better roofers, dressed, have declined about 
$3.50 a thousand and the causes that brought 
about this recession were the principal topic of 
conversation prior to the meeting. 

President J. A. Cook, of the Bland-Cook Lum- 
ber Co., Opelika, Ala., presided over the busi- 
ness meeting of the club, with Mrs. Gazzie Os- 
borne Sprouse, of the C. C. Osborne Co., in her 
place as secretary and treasurer. 

Operating costs, arbitration and the adver- 
tising program of the club occupied most of the 
time of the meeting, and various committee re- 
ports also were heard. 

The general opinion expressed among the 
manufacturers in the open discussion was that 
the market has about reached the bottom, altho 
a few believed that there might be a further 
decline of 50 cents a thousand. The majority 
of the manufacturers reported that the present 
selling price is so near the cost of production 
that they will be compelled to close down their 
planing mills unless there is an early improve- 
ment. Orders now being received, it was gen- 
erally reported, practically call for immediate 
shipment and requests for car numbers are fre- 
quent, indicating that stock is to go into im- 
mediate consumption. 

Mills thruout the producing section during 
the last ten days have been handicapped by 
heavy rains, thus causing an unavoidable cur- 
tailment of production that has not been un- 
welcome. 

The opinion was generally expressed that a 
decided market improvement may be looked for 
in the late summer, and many of the larger 
manufacturers stated that they are following the 
policy of continuing to produce but will refrain 
from heavy selling until such time as prices will 
return a fair profit. 

There were a number of the southern whole 
sale lumbermen in attendance and while some 
stock was offered, actual purchases were ex- 
ceedingly small. In addition to the lumbermen 
present, fifteen railroads were represented by 
their commercial and traveling freight agents. 

Following the business session the usual en- 
joyable luncheon was served at the Hotel 
Lanier, and in the afternoon the visitors were 
entertained at a baseball game between Macon 
and Asheville. 

"sag@aaaaaaaaaaaaene 

WHEN SAWMILLS fill a yard order by ripping 
half seasoned stock of 2x8’s into 2x4’s there 
is going to be some straight talk from the re- 
tailer about getting a crooked deal. 





fE.BARTHOLOMEW HARDWOS 








Quality 
Flooring 


— at strictly 
competitive prices 





Before placing your orders, get our prices. 
You will find our quotations strictly competi- 
tive, on best quality stocks, al! sizes and 
grades, delivered anywhere, any quantity. 

Wire our expense for prices on the follow- 
ing: 

Oak and maple flooring; oak and gum mould- 
ings; aromatic Tennessee red cedar ceiling; 
hardwood lumber, kiln dried and milled; Tennes- 
see red cedar lumber, air or kiln dried; tough 
white ash, all thicknesses. 

Every shipment guaranteed for quality and 
milling according to established rules. Sold 
on the basis of customer satisfied or your 
money back, and no quibbling. 

L. C. L. shipped direct from Chicago ware- 
house; earlots direct from mill. 


E: BARTHOLOMEW HARDWOOD Co 


4052 Princeton Ave., CHICAGO Tel. Boulevard 0636 
6-14-24 








Every Business 


of consequence ought to have proper card representation. 


WIGGINS 
Peerless Patent Book Form Cards 


are used by many of America’s largest card 
users—superiority of engraving and the 
convenience of the book form 
style explains why. 








Send for tab 
of specimens, 
detach them 
one by one 
and observe 
their sharp 
edges and gen- 
eral excel- 
lence. 


The John B. Wiggins Company 
Established 1857 
Engravers Plate Makers 
1108 South Wabash Avenue 


POTEEL COMPANY 
PITTSBURGH OA 
FISHER OUILOIN® 
cHICcAsO 











Die Embossers 


CHICAGO 











ROBERT W. HUN’T CO. 
INSPECTING ENGINEERS 
Independent Unprejudiced Inspection of 
LUMBER - PILING - TIES 
TREATED MATERIALS 


New and Used Rail and Equipment 


NEW ORLEANS, LA. 
Carondelet Bldg. 


Gen’! Office 


JACKSONVILLE, FLA. 
Clarke Bidg. 


2200 Insurance Exchange, CHICAGO 








GILBERT NELSON & CO. 


Public Accountants 
600-60! LumBER EXCHANGE BUILDING 


CHICAGO 


TELEPHONE RANDOLPH 7777 
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Timber Surveys 


and land valuations. 


fire damage, 


and timber trespass~ 


Ine. 


Successors to Great Lakes Forest ourucy 


claims. 


neers 
Chamber of Commerce Building 
Milwaukee Wisconsin 
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Wipe. 
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| SEMI-WEFKLY 
CHANGE SHEET 


Be BOOK “unt 








Book Service. 


CHICAGO, ILLINOIS 


Why Risk Your Profit 


and even more, by shipping 
to concerns whose 
standing and debt - paying 
habits you do not know? 


Play safe —sell 
credit Ratings and Special 
Reports of Clancy’s Red 


Write today for rates and 
Pamphlet No. 49-S. 
We also handle collections 


for large and small mills and 
wholesalers anywhere. 


LUMBERMEN’S CREDIT AssociaATION 
Suite 1746-68—608 So. Dearborn Street 


Eastern Headquarters, 157 East 44th St., New York City 











in Advance 


ditions, your credit loss is more 
problem than ever. 


the excess. 


increase it. 


compared to the security afforded. 


OF NEW YORK 





St. Louis, Mo. Chicago, III. 


Fix Your Credit Loss 
| 


_ You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark 
you, only, know! Because of present con- 


If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 


_ Thus your credit loss for twelve months 
is determined in advance and nothing can 


The cost of Credit Insurance is small 
Over $9,500,000 paid to our policyholders, 
The American Credit-Indemnity Co. 


511 Locust St. 1045II1.Mer.Bank Bld. 80 Maiden Lane 
New York, N.Y. 

















Timber Estimates 


for 


108 So. LaSalle St., CHICAGO 
Telephone State 7631 





Logging Maps 


Drolet & Steenson 


General Forest Engineering Service 


Timber Owners, Lumbermen & Bankers 


Tuscaloosa, Alabama 

















OF ALL DESCRIPTIONS 
logging plants. 


Typographic surveys. 
Logging plans, R. R. locations. 


Forest Engineers to Lumbermen 


505 Lowman Building, 





EXPERIENCED TIMBER SERVICE 


Bankers’ valuations of timber, mills and 


Timber examinations and detailed reports. 


THE JOHN P. VAN ORSDEL CO. 





SEATTLE, WASH. 














eeee 








Organize Another District Club 


3EAVER DAM, WIs., June 9.—Another unit in 
the program of district lumbermen’s clubs in 
various parts of Wisconsin, was organized here 
June 5, when twenty-six dealers from the section 
of the State lying between Fond du Lac and 
Portage, Berlin and Clyman, met here to estab- 
lish the South Central Wisconsin Retail Lum 
bermen’s Club. The meeting was presided over 
by Don 8. Montgomery, of Milwaukee, secretary 
of the Wisconsin Retail Lumbermen’s Associ: 
tion, who was instrumental in having the meet 
ing called. 

The activities started with a luncheon at the 
Beaver Dam Y. M. C. A., followed by the busi 
ness session. Mr. Montgomery explained the 
purpose functions and success attained by 
the other clubs of the State, already in op- 
eration, and spoke on the social and educational 
value of a district club. Hach one of the deal- 
ers present introduced himself and expressed 
his opinion on the question of forming a club, 
as well as diseussed briefly business conditions 
in his locality. 

The expressions of opinion indicated 100 
percent approval of the organization of a club 
for this district. After some discussion the 
name South Central Wisconsin Retail Lumber- 
men’s Club, was adopted officially. John M. 
Rodger, Fox Lake, Wis., director of the State 
association, was elected first president. A. I’. 
Roedl, Beaver Dam, member of the RoedI- 
Jacobs Co., was named secretary and treasurer. 
Annual dues for the club were set at $2, this 
amount being considered adequate to finance the 
necessary expenditures. 

The remainder of the meeting was devoted to 
a discussion of various timely topics of interest 
to those present. Among these were the stand- 
ardization of lumber sizes and the related mat- 
ters of short lengths, car tally cards, bundling, 
new shingle grades, moldings, inspections ete., 
which become effective July 1. The recent de- 
cision of the Interstate Commerce Commission 
in the ‘*Lake Dock’’ coal ease, resulting in 
lower rates on coal from southern Illinois, and 
the decision of the Wisconsin Industrial Com- 
mission to reverse, on Sept. 1, the workmen’s 
compensation insurance rate ruling effective 
May 16, because of the storm of protest from 
lumbermen and other industries, were also dis- 
cussed at length. 

It was decided that the next meeting of the 
club take the form of a ‘‘family picnic,’’ to 
be held some time in early August. Upon the 
invitation of George Broecker, manager of the 
Fuller-Goodman Co., Markesan, Wis., it was 
unanimously decided that the meeting be held 
at Markesan. 

Those present included the following: John 
M. Rodger, Fox Lake; A. M. Youngs, C. A. 
Starkweather, Walker Dickinson, A. I. Roedi, 
all of Beaver Dam; L, A. Salisbury, Rosendale ; 
Leslie H. Ross, Oshkosh; L. O. Johnson, Red 
Granite; James Miller and George Broecker, 
Markesan; C. 8. Sherry and Elmer A. Hass, 
Waupun; W. J. Collins, Clyman; Frank Giese, 
Wautoma; Charles Dahlke and Arnold Dahlke, 
Neshkero; G. H. Koehler, Brandon; Arthur H. 
Kunert, Fairwater; ‘‘ Dick’’ Taylor, Randolph; 
C. Schaafsma, Friesland; and IF. M. Crowley, 
Madison. Special guests of the club were Kd 
Frederickson of the Virginia & Rainy Lake Co., 
at Madison, and H. B. Metze, of the Morgan 
Co., Oshkosh. 


Cloverland Club Makes Progress 


CrystTaAL FauLus, Micu., June 10.—More than 
thirty-five retail lumbermen from all parts of 
the upper Michigan peninsula and the bordering 
counties of northern Wisconsin, assembled here 
on June 7, for the largest and most enthusiastic 
meeting in the history of the lively Cloverland 
Lumbermen’s Club. The sessions were held at 
the American Legion Memoria] Building, erected 


at a cost of $175,000, as a combination of high 
class hotel, community center, and Legion club. 
rooms, making this city of 3,500 unique in its 
convention facilities. 

The enthusiasm of the membership in regard 
to the club is well evidenced by the distances 
traveled by many in order to attend the meet- 
ing. The majority of those present journeyed 
more than one hundred miles to get there, most 
of them making the trip in motor cars. 


A. W. Quandt, manager of the Armstrong. 
Thielman Lumber Co., Hancock, Mich., presi- 
dent of the club, opened the meeting at 8 p. m, 
After the reading of minutes and the report 
of A. L. Axelson, Crystal Falls, secretary and 
treasurer, the program for the day was taken 
up. 

Harold M, Cole, Iron Mountain, Mich., spoke 
on ‘Wholesale Competition in the Retail Lum- 
ber Business,’’ explaining that his company 
met this situation by trying to educate the 
wholesaler to realize that the logical distributer 
of building materials is the established dealer, 
and by rendering so complete a service to the 
consumer that his preference would be for the 
dealer. 

Large placards previously hung on the walls, 
reading, ‘‘ Ask yourself this question every day: 
What am I doing to make business good in my 
town?’’? were made the theme of an address on 
‘*A Permanent Investment,’’ by W. M. Argall, 
manager of the Consolidated Fuel & Lumber 
Co., Ishpeming, Mich. 

‘*Building Up the Prosperity of Your Own 
Community’’ was the subject on which O. T. 
Swan, of Oshkosh, Wis., secretary of the North 
ern Hemlock & Hardwood Manufacturers’ Asso 
ciation, addressed the club. He particularly 
emphasized the dealers’ advertising and the use 
of sales helps. Mr. Swan also discussed in de- 
tail the subject of taxation and its effect on 
the individual and the community as a whole. 

Don S. Montgomery, of Milwaukee, secretary 
of the Wisconsin Retail Lumbermen’s Associa- 
tion, of which all the Cloverland dealers are 
members, analyzed the business conditions ex- 
isting thruout Wisconsin. He spoke of the in- 
tense interest of all dealers thruout the State 
in the club and association activities at the 
present time, and lauded the Cloverland club 
for its splendid spirit. The branch office of the 
State association’s traffic department, just es- 
tablished at Menominee, Mich., and its poten- 
tialities were also spoken of by Mr. Montgomery. 
He went into detail on the significance of the 
American Lumber Standards which become ef- 
fective July 1. 

The semiannual banquet of the club members 
and their ladies was held in the main dining 
room of the Crystal Inn at 7 p. m. A male 
quartette, community singing and an orchestra 
provided the evening’s entertainment, which 
was followed by dancing until midnight. Mrs. 
F. W. Moberg, of Crystal Falls, sang several 
solos that were very well received. The speaker 
of the evening was Rev. Axel J. Pearson, pastor 
of the Swedish Methodist Church at Ironwood, 
Mich., who spoke on ‘‘A Few Ideal Principles 
for Ordinary Business Men,’? a talk that deeply 
impressed the gathering. Thomas Conlin, edi- 
tor of the Diamond Drill, spoke on behalf ot 
the local citizenry in welcoming the lumbermen 
to the city. 

The meeting was pronounced without question 
the most successful in the history of the club. 
The next meeting will be held either at Mar- 
quette or Manistique, Mich., on the first Satur 
day in October. 


Civic Clubs and Lumbermen Coéperate 

Gisson City, Iuu., June 12.—At a meeting 
held last night at the Odd Fellows hall plans 
were laid for putting on an active Home Own: 
ers’ Club campaign. This is being sponsored 
by the Lions’ Club of Gibson City, and tlic local 
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building and loan association. Jess Schertz of 
the P. A. Schertz Lumber Co., is secretary, 
and Fred A. Miller of the F. A. Miller Lumber 
Co., is taking a lively interest in promoting the 
campaign. <A talk on the benefit and operation 
of « Home Owners’ Club as conducted in other 
localities was made by Secretary J. F. Bryan, 
of the Illinois Lumber Merchants’ Association. 
A dinner was served by the Rebecas, who are 
helping the movement with their enthusiastic 
support. 

The Lions Club of this city has shown a com- 
mendable spirit in this as in other civie enter- 
prises. They went after the State convention 
of International Lions for next year and got 
it at the recent meeting at Elgin. The local 
lumbermen are prominent in civic club activities. 


@aaaaaaanaaas 


Defines Intricacies of Antitrust Law 

MILWAUKEE, Wis., June 11.—Strict adher 
ence to sound ethical business principles is the 
path to salvation for the retail lumber business, 
according to James T. Drought, general counsel 
for the Wisconsin Retail Lumbermen’s Associa- 
tion, who was the principal speaker at the second 
meeting of the Southeastern Wisconsin Retail 
Lumbermen’s Club, held at Republican Hotel, 
Wednesday noon, June 11. 

Mr. Drought described price cutting as a 
recognized evil of the present lumber situation, 
but warned against the violation of the anti- 
trust laws pertaining to price fixing. He de- 
fined the intricacies of the law, declaring that 
no two or more lumber firms can form a price 
maintenance agreement or divide a_ territory 
without incurring the wrath of the law. A large 
part of his talk was devoted to a discussion 
of important lien law cases, several of which 
present warning features for other lumbermen. 
He urged that great care be exercised in the 
making of contracts, to avoid any slip-up of 
steps necessary to validate a legal claim. 

Following Mr. Drought’s inspirational appeal 
for legitimate business methods, and the pursuit 
of independent policies by the individual firms, 
the members expressed their desire to keep the 
club out of any shadow of suspicion in regard 
to violation of the antitrust laws. The activi- 
ties of the body will be confined to conferences 
calculated to develop a high business morale, 
and to promote good fellowship among the mem- 
bers. 

A feature of the meeting was a roll eall in 
which each member present responded by giving 
a resumé of the outstanding characteristics of 
present business conditions. It was indicated 
that in no city in the southeastern Wisconsin 
territory covered by the club, were business con- 
ditions as good as might be hoped for. 
While several of the dealers reported their vol- 
ume about up to the average maintained in other 
years, they mostly declared that price conces- 
sions were forced upon them in order to main- 
tain the volume. Those who have been success- 
ful in keeping prices up to safe margin of profit, 
reported that the volume of sales was not as 
great as last vear. The sentiments expressed, 
however, were all optimistic, and full of hope 
for the future. 

Activities of other district clubs thruout the 
State were outlined by D. S. Montgomery, sec- 
retary of the Wisconsin Retail Lumbermen’s 
Association, who had just returned from recent 
meetings of the South Central Wisconsin and 
the Cloverland clubs, both of which give promise 
of becoming important factors in the industry. 
Mr. Montgomery also spoke of the plans enter 
tained by these and other clubs for future activ- 
ity, presenting these with a view of inspiring 
the Southeastern district to retain its place 
among the leading lumbermen’s clubs of the 
State. He also took up the coal dock proposi- 
tion, and discussed the new developments in 
the compensation insurance rate matter. Those 
present at the meeting expressed satisfaction 
With the latest ruling of the Wisconsin indus- 
trial commission, which provides for a reclassi- 
fication of industries with rates to be based upon 
relative losses instead of the flat increase of 
15 percent that went into effect May 16. 

After some discussion it was decided to hold 
the next meeting of the club at Waukesha Beach, 
on or about July 15. This meeting is to take 


the form of a picnic, and will be featured by 
the presence of. the ladies and families of the 
club members. 

John Behnken, Lake Mills, Wis., president 
of the club, presided at the Milwaukee meeting. 
Ralph A. Lamp, of Waukesha, Wis., is secretary 
and treasurer. . 


- 
Secures Large Orders for Equipment 

MILWAUKEE, WIs., June 10.—While it is ad- 
mitted that the interest of the general public 
is largely centered on the happenings at the 
Republican national convention this week, there 
is other important news being broadeast from 
numerous industrial centers of interest to the 
lumber industry. For instanee, the Filer & 
Stowell Co., prominent manufacturer of saw- 
mill machinery and Corliss engines, with general 
offices and works in this city, has been kept busy 
turning out various equipment for its many 
customers, recent contracts ineluding the fol- 
lowing: 

Arizona Lumber & Timber Co., Flagstaff, Ariz., 
is rebuilding its mill and adding an additional side, 
consisting of band mill, carriage, steam feed, live 
rolls, edger, transfer skids and 10-saw overhead 
Viler & Stowell trimmer, together with a 6-foot 
double table Filer & Stowell horizontal band re- 
saw and lumber sorting equipment. 

J. M. Griffin Lumber Co., Holopaw, Fla., has 
about finished its new mill, whieh is a circular 
and S-foot double table horizontal band resaw, 
designed by and being equipped thruout by the 
Filer & Stowell Co. ‘This makes the third mill 
furnished Mr. Griffin. 

J. W. MeWilliams, Ft. Myers, Fla., has started 
construction work on a single circular and gang 
mill designed by the Filer & Stowell Co., and being 
furnished with its machinery. 

Batson & Hatten Lumber Co. (Ine.), Lyman, 
Miss., will erect double band and horizontal band 
resaw mill, plans for which were made by the Filer 
& Stowell Co., who also received order for all 
the equipment, which will include two 8-foot band 
mills, two 72-inch No. 5 edgers, 5-saw slasher, 13 
saw overhead trimmer and 8 foot double table 
horizontal band resaw. ‘This mill will be driven 
by a 30-48-inch heavy duty rolling mill type Filer 
& Stowell Corliss engine, having flywheel pulley 
16-foot diameter, 56-ineh face. 

J. J. White Lumber Co., Columbia, Miss., will 
erect new single band mill, plans and equipment 
order for which were awarded the Filer & Stowell 
Co. This will be an electrically driven mill having 
8-foot band mill, 60-inch No. 5 Edger, 5-saw 
slasher, 14-saw overhead trimmer ete. This will 
be the third Filer & Stowell mill to be operated 
by the White company. 

California Door Co., Diamond Springs, Calif., 
will install in its new mill now in course of con- 
struction, the Tanner patent edge lumber stack- 
ing system, of which the Filer & Stowell Co. is 
the exclusive builder, the same as used by the 
Standard Lumber Co., Standard, Calif., McCloud 
River Lumber Co., MeCloud, Calif., and the Sugar 
Pine Lumber Co., Fresno, Calif., this equipment 
including six Tanner patent edge lumber stackers, 
one Tanner patent unstacker, two motor driven 
Tanner patent power transfer cars, and the neces 
sary kiln bunks and trucks fitted with Tanner 
patent take-ups. 


Naval Stores Interests Incorporate 

[Special telegram to AMERICAN LUMBERMAN ] 

JACKSONVILLE, FLA., June 11.—The Produe- 
ers Codperative Association, an organization of 
naval stores, factors, producers and exporters, 
the preliminary organization of which took place 
here last month, held a second meeting today 
at Hotel Mason. One hundred men engaged in 
the three branches of the industry, representing 
little more than one-third of the industry at 
tended the meeting. At today’s meeting the 
organization was completed, the initial sum 
was subscribed and the company will be incor 
porated as the Turpentine & Rosin Exchange 
under the laws of Delaware with an authorized 
capital stock of $2,000,000. The company is 
organized to operate for profit, but primarily to 
exercise its power to stabilize markets at a 
fair value and to afford additional purchasing 
power. 


PABBA AEBAAEAE: 

IMITATION of rare woods used in the furni- 
ture industry is perfected to such a degree that 
when you purchase a bedroom suite the chairs 
and dresser are probably of wood while the bed 
is of steel, but you can’t tell it by merely 
looking. 
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When Fate 
Deals FIRE! 


Fate plays no favorites. The 
red card of fire is dealt to 
someone every day—every 
night. Some day, in the 
great law of averages, you'll 
find it in your hand. 


Always it comes when least 
expected. Always it means 
heavy loss—unless you are 
protected by adequate insur- 
ance in companies that are 
both able and willing to 
make prompt settlement un- 
der their policies. 


Any of the Lumber Mutual 
Companies listed below will 
provide you with this kind of 
protection at actual cost, and 
also give you an inspection 
service and counsel in re- 
moval of risks that will help 
you to keep fire out. 


Write any of these companies 
for special folder, “When Fate 
Deals Fire,’ and for further in- 
formation about the real protec- 
tion of our Mutual Policies. 


Associated Mutual Lumber 
Fire Insurance Companies 


Indiana Lumbermens Mutual Insurance Co., 

of Indianapolis, Ind. 
The Lumber Mutual Fire Insurance Ce., 
cf Boston, Mass. 
Lumbermens Mutual Insurance Co., 
of Mansfield, Ohio. 
Pennsylvania Lumbermens Mutual Fire Insurance Ce., 

of Philadelphia, Pa. 

Central Manufacturers’ Mutual Insurance Co., 
of Van Wert, Ohio. 
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West p iad Lumber Co. 


Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 
PITTSBURGH, PA. 


























White Pine 








IDAHO 
MINNESOTA 
WESTMONT 





1 LONG and SHORT LEAF 
ALSO) Yellow Pine 


WM. SCHUETTE CO. 


Pittsburgh, Pa. New York, N. Y. 














B. W. Cross Lumber Co. 


301 Oliver Building, PITTSBURGH, PA. 
WHITE PINE, YELLOW PINE, 
HEMLOCK and FIR 
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MICHIGA - 
Remember 
Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho 


17 17 
VON PLATEN -FOX COMPANY 


Iron Mountain, Michigan 

















Manufacturers of 17 different species 


of Northern Hardwoods 


.7= 17 


HARDWOOD Evertaslng _ 


114 kinds Maple, Beech, Birch and Oak Shipped in 

Mixed Cars with Northern & Southern Hardwoods. j 

NICHOLS & COX LUMBER CO. 
GRAND RAPIDS, MICH. 














THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8. 
Dearborn &t., Chicago, Ill. 








~LUMBERMEN AT PLAY 





Seattle Lumbermen Plan Picnic 

SEATTLE, WASH., June 7.—-Lumbermen are 
on tiptoe in expectation of the first annual 
Seattle lumbermen’s pienie, which will be held 
at Fortuna Park, Lake Washington, June 28. 
Wholesalers and manufacturers will be joined 
by the retailers in making the event a proper 
beginning for a similar gathering of all branches 
of the industry each year. A number of lum- 
bermen from out of town have already signi- 
fied their intention to be present. 

Posters and illuminated cards have been is- 
sued announcing an elaborate series of ath- 
Jetic events, in which the winners will be re- 
warded with valuable prizes. There will be a 
golf driving contest; prize, one wooden driver. 
At the top of the list is a baseball game, manu- 
facturers vs. wholesalers, with a prize of $5 a 
man for those on the winning team; then the 
winning team will play the retailers. 

There will be many foot races—girls, 8 to 
11; boys, 8 to 11; girls, 12 to 15; boys, 12 to 
15; girls, 16 years and up; boys, 16 years and 
up; fat man’s race; needle race, women and 
men 16 years and up; three-legged race, boys 
12 to 16; three-legged race, men 17 years and 
up; egg race, girls 12 to 16. The day will con- 
clude with dancing. 

The organization of the first annual lumber- 
men’s picnie is as follows: Chairman picnic 
committee, William C, Krafve, Simpson, Clapp 
& Co.; chairman finance, 8. L. Johnson, Wash- 
ington Cedar & Fir Products Co.; chairman en- 
tertainment, Lee R. Gaynor, Nettleton Lumber 
Co.; chairman transportation, William C. Me- 
Master, John McMaster Shingle Co.; chairman 
refreshments, D. HK. McDuffee, Weyerhaeuser 
Sales Co. 

The picnickers are expected to take full 
lunch baskets. Coffee, cream, ice cream, milk 
and candy will be served free at the grounds. 


Lumber Trade Golf Association 


WHITE SULPHUR SPRINGS, W. Va., June 9.— 
With an attendance of over a hundred, good 
weather and a very excellent course, the nine- 
teenth annual tournament of the Lumber Trade 
Golf Association held here at the Greenbrier on 
June 2, 3 and 4, was declared to be the best 
ever held. 

In the match play contest, the winners were 
as follows: First eight—Maurice C. Burton; 
second eight—J. A. Finley; third eight—S. B. 
Vrooman; fourth eight—W. P. Shearer; fifth 
eight—Irving A. Collins; sixth eight—A. D. 
Tuttle; seventh eight—J. I. Coulbourn; eighth 
eight—A. J. Levy. 

The championship was won by Forrest Mc- 
Neill with a low gross score for 72 holes of 
316, and the association’s permanent trophy, 
low net, 72 holes, by 8S. B. Vrooman. The prize 
for low gross, qualifying round, was also won 
by Mr. McNeill and low net by M. E. Philbrick ; 
that for low gross, seniors, by Horace W. Smed- 
ley; low net, seniors, by E. O. Robinson; blasted 
hopes, by Sam E. Barr. First prize for kick- 
ers went to J. R. Thames; second prize to A. J. 
Levy; third, to Irving A. Collins. In the State 
teams contest for the sawdust trophy, the Penn- 
sylvania first team won first prize; the Ohio 
team, second prize; and the Pennsylvania sec- 
ond team, third prize. 

In the women’s putting tournament thirty- 
two players qualified, and played off in divisions 
of eight, prizes being awarded for the winner, 
runner-up and winner of the consolation in each 
flight. The committee having four prizes more 
than were needed offered them as blasted hopes 
prizes, so that prizes were won by 50 percent of 
the contestants. This tournament seemed to 
hold the interest of the women just as much as 
the regular tournament held that the men, and 
it was declared an unqualified success. The 
committee in charge of the women’s tournament 
consisted of Mrs. A. C. Puddington, Mrs. E. B. 
Humphreys and Mrs. J. Elmer Troth, chairman. 





Officers were elected to serve for the ensuing 
year, as follows: 

President—Horace W. Smedley, Ardmore, Pa. 

Vice president—E. O. Robinson, Cincinnati, Ohio. 

Treasurer—L. F. McAleer, Boston, Mass. 

Secretary—J. Elmer roth, Philadelphia, Pa. 

Executive committee—Chairman, George E 
3riggs, Lexington, Mass.; A. C. Puddington, Mad- 
ison, N. J.; Edw. B. Humphreys, Camden, N. J. 


The place for holding the 1925 tournament 





will be decided as usual by the officers and ex- 


ecutive committee, but it will be held at som 
point between Boston and New York. 

The annual dinner was served in the Tudor 
room of the Greenbrier. Ben Currie was song 
leader and general master of ceremonies, in 
which role he has no superiors and few equals. 
All newly elected members were introduced, 
and some of them as well as some of the older 
members had a few words to say. All resolved 
to meet again in 1925 and at succeeding tour 
naments. All prizes were presented by Presi- 
dent Webster on Wednesday afternoon. 


Outing Plans of New Orleans Club 

NEW ORLEANS, La., June 9.—The New Or- 
leans Lumbermen’s Club will give its first sum- 
mer outing on Saturday, June 28. The enter 
tainment committee, headed by J. B. Bateman 
as chairman and including G. J. Palmer and Lee 
J. Wilson, announces that it has chartered the 
steamer Iteverie for the occasion. The Reverie, 
with the clubmen, their families and guests 
aboard, will leave West End at 8:30 a. m. on 
the morning of June 28 and proceed aeross Lake 
Ponchartrain to Mandeville, where the pic- 
nickers will make their headquarters at Hotel 
Meunier. Dancing, bridge and bathing are 
listed among the entertainment features. See- 
retary-manager C. 8S. Reynaud requests that the 
clubmen file their reservations with him as early 
as possible and urges them to bring their entire 
families, ‘‘including the baby and the nurse.’’ 


Buffalo Exchange Outing 


3UFFALO, N. Y., June 10.—The annual sum- 
mer outing of the Buffalo Lumber Exchange 
will be held at the clubhouse of the Buffalo 
Automobile Club in Clarence on June 17, after- 
noon and evening. Autos will leave Main and 
Humboldt Parkway at 2 p. m. The program 
of the outing includes a wide variety of enter- 
tainment—baseball game, swimming, quoit 
pitching, tennis, croquet, aquatic sports and 
trap shooting. Dinner will be served at 7 
o’clock and the evening will be given over to 
dancing. The chairman of the entertainment 
committee is Harry A. Plumley. 


Select Place for Hoo-Hoo Picnic 


St. Louis, Mo., June 11.—Plans for the all- 
day picnic for the lumbermen of St. Louis and 
their families were discussed at the regular 
weekly luncheon meeting of the Hoo-Hoo Club 
of St. Louis, which met for the first time yester- 
day in the new City Club Building. F. J. 
More, of the W. R. Pickering Lumber Co., pre- 
sided. 

J. Carl Anderson, of the Gideon-Anderson 
Co., reported on the inspection of sites, and his 
recommendation that the outing be held at the 
Oakville Farmers’ Club grounds was accepted. 
The picnic site is on the old Telegraph Road, 
near Jefferson Barracks. Mr. Anderson alsu 
was made chairman of the finance committee. 


Golf Association’s Second Tournament 


St. Louis, Mo., June 11.—Twenty-three mem- 
bers of the Lumbermen’s Golf Association 0! 
St. Louis took part in the association’s second 
tournament of the season, which was held yes: 
terday at the North Hills Country Club, thru 
the courtesy of R. M. Morriss, vice president 
of the Thomas E. Coale Lumber Co. It was 4 
blind bogey affair, and the first prize was wol! 
by H. J. Divine. 
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In the Realm of Hoo-Hoo 


Lively Program for Hoo-Hoo Annual 


MINNEAPOLIS, MINN., June 11.—Finances for 
the Hoo-Hoo annual, which is to be held in 
Minneapolis, Sept. 8, 9 and 10, already are pour- 
ing in to the treasury, Ted T. Jones, chairman 
ot the general arrangements committee, said to- 
day. The financial campaign got away to a 
promising start Tuesday, under the direction 
of John R. Lennox, chairman of the finance 
committee. 

There is every assurance that Hoo-Hoo in this 
section are laying the plans for the most preten- 
tious annual ever conducted in the history of the 
order, Mr. Jones said. The arrangements com- 
mittee is to have the codperation of the various 
civic and commercial organizations in entertain- 
ing the visitors. We will have the liveliest pro 
gram any convention ever conducted in the North- 
west has undertaken, 

The committee named in the AMERICAN LUMBER- 
MAN of May OL now is raising the funds with 
which we will finance this annual in a way that 
will be a credit to the order as well as Minneapolis 
and the Northwest. 

Another committee which is going strong is the 
hand under the leadership of Stanley Staples. The 
Twin City Hoo-Hloo now has one of the best jazz 
bands in the country. When the Hoo-Hoo gather 
for the concatenation in the fall we will have a 
21-piece brass band which will take its place among 
the best musical organizations in the country. The 
advance notices lead us to believe that the Hoo-Hoo 
visitors will be kept at jig time thruout the three 
days. 


Lawyer Addresses Hoo-Hoo Club 


MINNEAPOLIS, MINN., June 10.—Young and 
newly admitted members of the bar are taken 
in hand by a committee of the Hennepin County 
far Association and directed to positions with 
desirable Jaw firms or are encouraged in the 
honorable and wholesome practice of law, Td 
ward J. Lee, who has practiced law for four 
teen years and®who is 2 member of the execu- 
tive couneil of the organization, told the Twin 
City Hoo-Iloo Club here at its semiannual meet- 
ing. 

This exemplary practice of the bar associa 
tion, which is the largest in the Northwest, was 
stressed by Mr. Lee to show the effectiveness 
of the organization as an upbuilding influence 
in the community. 

The mecting was attended by 110 members 
and guests, 

Roy Thompson, one of the officers in charge 
of the Twin City club open air concatenation 
at Bass Lake, June 21, called attention to the 
ceremony and urged participation in the prep- 
arations and the program. A large number of 
new members are to be infiated at this con- 
eatenation. The candidates for admission are 
to come from many points in the Northwest. 

The Twin City Hoo-Hoo are to organize a 
golf club at once under the direction of Hl. L. 
Cummings. This club is to be ready to take 
on ‘fcomers’? in a mateh in the fall, he told 
Hoo-Hoo. 


Hoo-Hoo Making Rapid Strides 


St. Louis, Mo., June 10—New members 
totaling 1,417 and 366 reinstatements, is the 
Hoo-Hoo record from Sept. 9 to April 50, ae 
cording to a statement issued today by Henry 
R. Isherwood, seeretary-treasurer of the order. 

Mr. Isherwood reports that despite the hot 
weather and the natural tendency to let down, 
in May 410 new members were enrolled and 49 
reinstated. The figures for May included the 
concatenation at Detroit, where 260 new mem- 
bers were initiated, and 29 members rein- 
stated in the greatest concatenation in the his- 
tory of Hoo-Hoo. 

Ten other concatenations were held in May, 
with the following number of candidates at 
each: Lubdock,.Tex., 19; Cairo, Ill., 18; Little 
Rock, Ark., 12; Hope, Ark., 10; Tulsa, Okla., 
51; Carsonville, Mo., 4; Warren, Ark., 12; 
Antonio, Tex., 13; Douglas, Ariz., 5, and Cleve- 
land, Ohio, 16. 

Twelve Hoo-Hoo clubs have been organized 
since Sept. 9, bringing the total to 28. Lansing, 
Mich.; Waco, Tex.; Saginaw, Mich.; San An- 
tonio, Tex.; Fort Wayne, Ind.; Coos Bay, Ore.; 


San 





Houston, Tex.; Winnipeg, Canada; South Bend, 
Ind.; Little Rock, Atrk.; Tulsa, Okla., and De- 
troit, Mich. 


Word was received at Hoo-Hoo headquarters 
here today that Vicegerent Snark E. A. Ehlert 
is arranging for a concatenation to be held at 
the Pfister Hotel, Milwaukee, Wis., on the eve- 
ning of June 26. Mr. Ehlert is being assisted 
by Don S. Montgomery, secretary of the Wiscon- 
sin Retail Lumbermen’s Association. 


Discusses Plans for Big Event 

DuLtutTH, MINN., June 9.—The last weekly 
luncheon of the Duluth Hoo-Hoo Club drew a 
large attendance. T. TT. Jones, Supreme 
Serivenotor of Minneapolis, gave a talk on the 
plans for the Hoo-Hoo annual to be held in 
Minneapolis in September. 

Z. D. Scott, of the Seott-Graff Lumber Co., 
Duluth, was on hand after spending a six 
months’ vacation at St. Petersburg, Fla. He 
commented upon the remarkable spread of 
Coolidge for President sentiment in conserva- 
tive industrial and business quarters thru the 
South. 


Club President to Entertain Hoo-Hoo 

Derrorr, Micn., June 10.—C. L. Weeks, of 
the Ilunton-Weeks Lumber Co. and _ president 
of the newly organized Detroit Hoo-Hoo Club, 
who was largely responsible for the staging of 
the greatest of all concatenations in this city 
several weeks ago, has 
invited all Hoo-Hoo 
members in this section 
to attend an outing on 
his farm near Detroit 
on Saturday, June 21. 
The day will be devoted 
to outdoor sports, par- 
ticularly baseball and 
“barnyard golf.’? In 





Cc. L. WEEKS, 
Detroit, Mich. ; 
President Hoo-Hoo Club 





addition, Mr. Weeks 
promises a real country 
dinner as a finale to the 
first gathering of the 
organization which is 
planning to hold a num- 
ber of similar events 
before the end of the 
summer season. 

Mr. Weeks is the oldest Michigan made Hoo- 
Hoo and was enthusiastically proposed as the 
logical choice for first president of the new club, 
which starts with a membership of nearly four 
hundred, because of his marked interest and 
activity in bringing about such a successful or- 
ganization. Upon the occasion of his unani- 
mous election he was characterized by Jeff. 
Webb, who was in charge of the monster con- 
catenation, as ‘‘the personification of the spirit 
of Hoo-Hoo.’’ 


Relates World War Experiences 

Los ANGELES, CALIF., June 7.—The meeting 
of the local Hoo-Hoo on Thursday last, was one 
of the most enjoyable held in a long time. The 
luncheon was in charge of Harry V. Hanson, of 
the California Panel & Veneer Co., who had as 
principal speaker, LeRoy Dawson. Mr. Dawson 
was very badly wounded in France, and related 
his experiences in a modest and witty manner. 
Mr. Dawson is studying law, and is about to 
take the bar examination and the Los Angeles 
Hoo-Hoo is boosting for him to pass with flying 
eolors. At the suggestion of Parson Peter A. 
Simpkin, Grand Chaplain of Hoo-Hoo, the en- 
tire assemblage of sixty-five members gave Mr. 
Dawson a rising vote of thanks and a hearty 
nine for his interesting talk. 





INGINGINIINGD? 


A Garage Door 
YouShould Sell 


There’s no sales effort needed 
to sell these garage doors. 
They simply sell themselves 
with every bill of lumber that 
you book for new garages. 


Perfect 


















Garage 


will prove to be the biggest sales 
booster in your yard. Let us tell 
you how other dealers are making 
money featuring our doors. Built 
up to a standard from carefully 
selected stock. 


Write us today. 


The Rowe & Giles 


ae a Lumber Co. 











Better Quality 
Band Sawn 


Southern 
Hardwoods 


That is the aim of our 
organization and we 
are proud to say that 
we're “making good” 
with the most critical 
buyers. 














We manufacture high 
quality lumber and 
ship it when you want 
it. Let us prove it on 
your next order. 


The Hendrix Mill 
& Lumber Go.. 


Band Mill and Yards: MOUND CITY, ILL. 


(Semmes 
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Quality 
Hardwoods 


SOFT MAPLE 
2 cars 4/4” Ist & 2nds 
3 cars 4/4” No. 1 Com, & 
Btr. 
lear 4/4” No. 2 Com, 
BIRCH 
2 cars 4/4” Ist & 2nds 
5 cars 4/4” No. 1 Com. & 
Sel. 
2 cars 4/4” No. 2 Com. 
ROCK ELM 
3 cars 8/4” No. 1 Com. & 
Btr. 
f car 8/4” No. 2 Com, 
SOFT ELM 





= 2 cars 6/4” No. 1 Com. & 
Jean LaRue says: a Btr. oe 
** Cho's dam’ good, 4 — 8/4” No. 1 Com, & 
mans to deal wid! 1 car 10/4” No. 1 Com. & 
Btr. 
The Adams-Thom 
WAUSAU, 


WIS. Lumber Co. 


Northern 
Hemlock, 


Pine and 


Hardwood Lumber 
4/4’ No.3 & Better 














400,000’ 

A few 4/4” No.4 & No.5 — 150,000" ™ 
‘t e 5/4” and : — pry 
items in 6/4’ Shop tter 15,000’ 

4”’ Shop & Better 10,000’ 


PINE 12/4” Shop & Better 25,000’ 
8/4” No. 1-2 &3 Com. 75,000’ 
4/4” No.3 & Btr. Spruce 250,000’ 


Complete Stock of Hemlock ‘‘ Extra Standard ’”’ 
“*Korrect Make’’ Maple and Birch Flooring can 
be shipped in mixed cars with Hemlock and Pine. 

Also offer 4/4’’ & thicker Kiln Dried or Air Dried Birch. 


Kneeland -McLurg Lumber Co. 





PHILLIPS, WISCONSIN 
\ Morse, Wis.— Mills at— Phillips, Wis. ) 








Lumber 
Company 


Wilson 


82s ee Detroit, Mich. 





We are always 


in the MARKET 


al " White 
Textured ASH 


in straight or mixed cars. 


Also 6/4,8/4, 10/4 and 12/4 No.1 Com. 
& Btr. Southern Soft Elm in straight 
cars one thickness. 

















Quote us on what you have to offer. 





We Can 
SHIP 


Straight Cars— Mixed Cars or L. C, L. 


of the following woods: — 


ASH - BASSWOOD 
BIRCH - SOFT ELM 
Try HARD MAPLE-OAK-SPRUCE 
Us WISCONSIN HEMLOCK 
“Sure Fit” MAPLE AND 
BIRCH FLOORING 
WHITE CEDAR PRODUCTS 


Foster-Latimer 


MELLEN, 
WIS. 


Lumber Co. 

















LUMBER 





ION | 










Larger Lumber Movement Thru Canal 


WASHINGTON, D. C., June 9.—Cargo hat.dled 
thru the Panama Canal during April averaged 
71,957 tons a day, compared with 73,305 tons 
in March, 77,365 tons in February and 78,301 
tons in January. The decline in California 
crude oil shipments accounts for the lesser ton- 
nage in April. With oil shipments excluded 
the cargo handled in April averaged 58,204 tons 
a day, compared with 49,718 tons in March. 

Several new records were established during 
April. The wheat in transit from the Pacifie 
to the Atlantic totaled 174,930 tons, the largest 
volume since January, 1921. Lumber shipments 
from the Pacific Coast also exceeded all pre 
vious records. A third record was set by the 
movement of Chilean iron ore. 


Holds Rates Not Applicable 

WASHINGTON, D. C., June 9.—In a formal 
opinion in Docket No. 14,765—McCloud River 
Lumber Co, vs. Director General, as agent Atehi- 
son, Topeka and Santa Fe Railway Co. et al. 
Division 2 of the Interstate Commerce Commis- 
sion finds that rates charged on numerous ¢ar- 
load shipments of Jumber and box shooks from 
McCloud, Calif., to various destinations in 
California during the periods Oct. 31, 1918, to 
Feb. 14, 1919, inclusive, and Aug. 25, 1919, to 
Keb. 29, 1920, inclusive, were not applicable. 
Reparation is directed on the basis of applicable 
rates between the periods involved. The exact 
amount of reparation due is to be determined 
under Rule V. 


State Commission’s Order Challenged 


LOUISVILLE, Ky., June 10.—The right of the 
Kentucky State Railroad Commission to decide 
on rates within the state, or reparation on al- 
leged overcharges under existing rates, has been 
attacked by the Illinois Central railroad, in a 
petition filed in the Federal court at Frankfort, 
Ky., on June 9, for a temporary injunction, 
restraining the commission from enforcing an 
order of Jan. 9, 1924, providing for award of 
reparation to the Ruby Lumber Co., of Padu- 
cah, Ky., on transportation of sand and gravel. 
The commission reduced the rate from Padueah 
to Providence, Ky., from 6% to 4 cents a 
hundred pounds, it is alleged in the bill of 
complaint filed. The memorandum of the com- 
mission order was: ‘‘Rates found to be ex- 
tortionate and unduly discriminatory. Reason- 
able maximum rates prescribed for the future. 
Reparation awarded.’’ 

The railroad claims that sinee the passage 
of the Transportation Act by Congress, Feb. 
27, 1920, ‘‘the railroad commission of Kentucky 
has no authority to award reparation for trans- 
portation for any year.’?’ 


Back Haul Rates on Coast Woods 

SEATTLE, WASH., June 7.—H. N. Proebstel, 
traffic manager of the West Coast Lumbermen’s 
Association, has returned from Washington, 
I. C., and New York, where he attended hear- 
ings in Investigation and Suspension Docket 
2,098. The question involved is back-haul rates 
on forests products from Atlantic Coast ports 
to the hard coal producing districts of Penn- 
sylvania, of which Wilkes-Barre and Scranton 
are representative points. The hearing was 
concluded May 27, ruling to be announced 
later. 

The importance of the Wilkes-Barre and 
Scranton district to the lumber industry appears 
in figures giving the total annual consumption 
of lumber there at about 800,000,000 feet, which 
is rather more than the annual exports of fir 
lumber to Japan. 

As the testimony went into the record at the 
hearing, the point was developed that there was 
no defined movement on the part of the rail- 
roads to make general increases in the back-haul 
rates. Increases were the result of an appli- 


na ee 


eation for a line of distributive rates from 
Poughkeepsie, N. Y., asked for by the A. (, 
Dutton Lumber Corporation some time ago, 
Concurrently with that application, there was 
considered an application filed by the Weyer- 
haeuser Sales Co.’s Baltimore yard. 

The territory previously had been served on 
the basis of class rates, instead of commodity 
rates. 

To prevent too great a volume of reductions 
from Poughkeepsie, a scheme of rates from that 
point via the New York Central down thru the 
New York, Manhattan and lighterage districts 
was proposed and offered to the Dutton com- 
pany, altho the natural and less expensive ser- 
vice, as well as the rate-fixing service, is to be 
found due west from Poughkeepsie, using the 
central New England route and connections. 

Proposed rates thru the lighterage district 
were set at a higher figure than would have 
resulted thru the use of the central New Eng- 
land, and this, in turn, was used as an excuse 
to increase the rates relatively from Philadel- 
phia and Baltimore. 

The increase from points of origin was uni- 
formly 3 cents a hundredweight. 

Statements made on the stand tended to con- 
tradict the testimony of the railroad witnesses 
to the effect that the proposed rates were rea- 
sonable, while on the other hand the testimony 
of the Dutton and Weyerhaeuser witnesses was 
convincing. 

Interesting and important testimony was also 
written in to the record from statements made 
by a big retail operator of Wilkes-Barre, and 
Secretary Reiter, of the Pennsylvania Retail 
Lumbermen’s Association, bearing on the po- 
tential market for west Coast .hemlock in the 
hard coal region. The district is a heavy con- 
sumer of hemlock, and has taken favorably to 
the west Coast wood. 

M: Proehbstel says that in the near future 
there will be considered the matter of a general 
revision of the class rates in that territory, at 
which time the object will be to secure increases 
in the first three class rates under which less- 
than-carload lots of merchandise are trans- 
ported, but the fourth, fifth and sixth class 
rates will probably be lowcred. 

In that event, the result would be lower lum- 
ber rates, since lumber takes sixth class and 
the new sixth class rates would become the max- 
imum that could be charged. 


Ruling on Kind-for-Kind Transits 


LOUISVILLE, Ky., June 10.—Thru the efforts 
of J. S. Thompson, manager of the Louisville 
office of the Southern Hardwood Traffic Asso- 
ciation the Louisville & Nashville railroad has 
decided that in case of hardwood logs coming 
into mills, and hardwood lumber of the same 
variety going out under milling-in-transit cut- 
ting the logs will be hardwood regardless of 
species, and the same will apply on lumber 
shipped out, it merely being characterized as 
hardwood. Under this ruling a car lot of oak 
lumber could be moved out against a car of 
walnut logs brought in, whereas under the old 
rule only walnut lumber would apply against 
walnut logs. In fact mixed lumber could be 
shipped in a car against one kind of logs. 


Increased Charge Held Reasonable 


WASHINGTON, D. C., June 9.—In a formal 
opinion handed down in Investigation and Sus- 
pension Docket No. 2,301—Handling Charges 
on Shingles at Virginia, South Atlantic and 
Gulf Ports—Division 3 of the Interstate Com- 
merce Commission finds that the proposed in- 
creased charges are justified, directs that the 
order of suspension be vacated and the proceed- 
ing discontinued. 

The present handling charge on shingles at 
Louisiana ports is 2 cents a hundred pounds and 
the carriers proposed to increase the charge to 
4 cents, which would cover wharfage «nd 








TC 
stati 
stati 
ume 
in C 
tota 
ende 


-99 
vo 





me 
da 
He 
Wi 
loc 
ap 


di 
ies 


ha 
de 


QT 
th 
of 
th 





rn 


eo" & 


d 
vl 
)- 








June 14, 1924 


AMERICAN LUMBERMAN 89 





handling, applying to all ports. The movement 
of shingles at these ports is from shipside to 
cars. 


B@aanaaaaaane 


Rate Hearing at Southern Point 


WASHINGTON, D. C., June 9.—The Interstate 
Commerce Commission has assigned for hearing 
July 18 in the Federal Building, Hattiesburg, 
Miss., Investigation and Suspension Docket No. 
2106—Lumber from Mississippi Valley points 
to Slidell, La. 


(age@e@ee@eeeems 


Revenue Car Loadings in Canada 


TorONTO, ONT., June 9.—Official car loadings 
statistics issued by the Dominion bureau of 
statistics at Ottawa indicate an increased vol- 
ume in the general movement of merchandise 
in Canada during the week ended May 31. The 
total number of cars loaded during the week 
ended May 31 was 58,650, as compared with 
53,258 during the week ended May 24, and 


56,172 during the week ended May 17. During 
the corresponding week of 1923 the total was 
54,484. Lumber movements do rot show an 
increase. The total number of cars of lumber 
shipped in Canada during the week ended May 
31 was 3,839, as compared with 3,928 in the 
week ended May 24, and 4,037 in the week ended 
May 17. 


Increase in Surplus of Freight Cars 


WASHINGTON, D. C., June 9.—On May 22 the 
class one railroads of the country had 331,012 
surplus freight cars available for immediate 
service, according to reports received by the 
car service division, American Railway Asso- 
ciation. This represented an inerease of 11,- 
906 surplus cars compared with the number 
available on May 14. Surplus coal cars on May 
22 numbered 170,333, an increase of 3,231 over 
the number reported May 14, while surplus box 
cars. totaled 123,879, an inerease of 11,231 
within the same period. 














To Enlarge Forest Research Work 

Thru an increase in the appropriation for 
hilvical research, plans are being formulated 
now in the Forest Service for the establishment 


of a forest experiment station in the Pacific 
Northwest to handle the forestry problems of 
Washington and Oregon. The more pressing 
problems of the Pacific Northwest have to do 
with the growth, management, and protection 
of the Douglas fir and coastal forest types, as 
well as with the management of the yellow pine 
forests on the eastern side of the Caseade range. 
This new station will be on a par with those 
established a year ago in the Lake States and 
the Northeastern forest regions. 

Plans are also under way for a material en- 
largement of the forest research work in the 
southern pine region. The work in the South 
has been under way for three years, but this 
year, due to an inerease in the appropriation 
given the Forest Service for research, it will be 
possible to make this station the largest of all 
the experiment stations the Forest Service is 
now operating. The problems of the.southern 
pine region are those involved in the production 
of naval stores, the proper forest management of 
the southern pine forest, the rate of growth of 
young trees following cutting, the establishment 
of reproduction, and the influence of fire upon 
rate of growth. 

'‘ag2ae@2 220208024882 
Bureau Managers Plan Greater Service 

Managers of district and codperative offices 
of the bureau of foreign and domestic com- 
merce are gathering in Washington for a three- 
day conference with Secretary of Commerce 
Hoover and Direetor Klein, during which plans 
will be discussed looking to the extension of the 
local services, for which Congress made increased 
appropriations. 

The district and codperative offices are the 
direct contacts between the bureau and Amer- 
ican business, and it is largely thru them that 
the bureau has been able to function in close 
harmony with manufacturers and merchants in 
developing American foreign trade. 

The increased appropriations granted by Con- 
gress will make possible the strengthening of 
the local office personnel and the working out 
of a comrehensive program of export effort in 
the various districts. 

Seaaaaaaaaaas 


Trade at Home and Abroad 


1" . . 

The Department of Commerce summarizes 
business conditions at home and abroad, based 
on latest available information, as follows: 


DomMestTic— Early reports received by the bureau 
the census, Department of Commerce, on _ busi- 
hess conditions in May show the following com- 
Parisons: Sales of two large mail-order houses 
totaled $27,404,000 in May of this year as com- 
pared with $33,836,000 in the preceding month and 
929,261,000 a year ago. ‘The price index of 25 
industrial stocks, relative to 1913 as 100, remained 
Unchanged from April at 183 and compares with 
186 in May of last year. The price index of 25 
railroad stocks, computed on the same basis, stood 


of 


at 75 in May, showing no change from the pre- 
ceeding month and comparing with 73 a year ago. 
Stock transactions in May were fewer than in the 
previous month and about 42 percent less than 
a year ago. A total of $305,740,000, representing 
an increase of about 4 percent over a year ago, will 
be paid to investors during June in the form of 
dividends and interest. Dividend payments will 
amount to $64,840,000, an inerease of 8 percent 
over June of last year. Savings deposits on May 
1, were about 8 percent higher than a year ago. 
Interest rates on the New York market declined 
during May, the average for call money being 3.63 
percent as compared with 4.44 percent in April 
and 4.80 percent in May of last year, while rates 
on commercial paper at 4.23 percent may be com- 
pared with 4.63 percent in the previous month and 
5.15 pereent last year. 

Fornign—The British industrial outlook is im- 
proving according to cables to the Department of 
Commerce, as threatened labor disputes proceed 
toward a peaceful settlement. The automotive 
market is particularly good and the prospects for 
American cars in consequence of the prospective 
repeal of the MeKenna duties are bright. Iron 
and steel and lumber markets are quiet and the 
coal trade is seasonally dull. Decreased consump- 
tion of American cotton in favor of Indian and 
other cotton characterizes the British textile in- 
dustry. Marked improvement in Italian govern- 
ment finances is reflected in advance of consoli- 
dated 5 pereent bonds to above par and Italian 
industry generally is more active. sank clearings 
show a large increase and unemployment a con 
siderable deerease. Exports continue at a high 
level reducing the unfavorable balance of trade. 
Reduction of the official discount rate has stim- 
ulated trade and industry in Czechoslovakia, and 
the general outlook in that country is good. Ap- 
proaching elections in South Africa slightly un- 
settle business, but the diamond outlook is brighter 
and sales of automobiles and agricultural imple 
ments are satisfactory. 

"SABES: 


Cut in Forest Fund Appropriations 


Among the Senate amendments which the eon- 
ferees on the agricultural appropriation elimi- 
nated was one increasing the appropriations for 
the Forest Products’ Laboratory $335,824 to 
$351,260. The inerease added in the Senate 
was to provide for an investigation of the pro- 
duction and uses of short length lumber by the 
laboratory. 

The conferees likewise reduced from $1,000,- 
000 to $800,000 the appropriation for the ae- 
quisition of additional forest lands under the 
Weeks law. An appropriation of $50,000 for a 
forest experiment station in the South was re- 
tained. The proposed Senate inerease from 
$4,700,000 to $8,000,000 for forest roads and 
trails was cut to $6,000,000. 


(gu m@a@anaaaanm: 


Increases in Postoffice Receipts 

Postal receipts of fifty selected cities in May 
were 4.07 percent greater than for the same 
month of last year. The figures for May, 1923, 
however, were 11.29 percent greater than for 
May, 1922, and for the latter month receipts 
were 14.42 percent greater than for May, 1921. 

Dayton, Ohio, heads the lists of postoffices 
showing increases for May over the same month 
last year, with 22.79 to its credit. Hartford, 
Conn., is second with 14.23 percent increase; 
Syracuse, N. Y., third with 13.41 percent, and 
Jacksonville, Fla., fourth with 11.95 percent. 






































Hardwoods 


for Quick Sale 


Real values that will mterest 
the buyer seeking quality 
lumber. 


car 4/4” Sel. & Bet. Basswood 
car 4/4” No. | Common Basswood 
car 4/4” No. 2 Common Basswood 
car 5/4” Selects Basswood 

cars 4/4” Selects Birch 

cars 5/4” F. A. S. Birch 

cars 5/4” No. | Com. & Btr. Birch 
car 8/4” Selects Birch 

car 4/4” F. A. S. Hard Maple 
cars 8/4” No. | Com. & Btr. H. Maple 
car 4/4” Sel. & Btr. Oak 

ears 4/4” No. | Com. & Btr. Oak 
cars 4/4” No. 1, 2 & 3A Com. Oak 
car 5/4” No. 2 Com. & Btr. Oak 
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We manufacture all Northern 
Hardwoods and Softwoods. 
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Rust-Owen Lumber Co. 


DRUMMOND, WIS. 





Manufacturers of Wisconsin 


WHITE PIEN 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 











Drewed EXTRA STANDARD” 











HAND MADE 
We manu- 
Rk S facture 
them in all 
sizes from 
SHINGLES | i: 
Stock 


Quality Guaranteed 


Rhem Shingle Co., Inc. 


RHEMS, S.C. 

















JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 
Maple, Elm, Birch, Beech, 
Basswood,Hemlock, Pine, 
Spruce, Cedar Shingles 


Main Office, BUFFALO, N. Y. 


Sales Office : 605 Murray Bidg,, Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7 
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Stair Treads— 


One-piece or glued— 
Cut lengths or random. 


Oak— 
Soft Maple 


—More economical than Birch 
in one piece wide stock, and 
just as pleasing in finish. 








Straight cars or mixed}with Mouldings. 





Soft Textured Oak 
Tough White Ash 
Soft Gray Elm 
Hard Maple 
Black Walnut 
Cherry 
Chestnut 
Basswood 











SILVER LAKE 
HARDWaDD © 


Cuyahoga Falls, O. 


Band Saw Mill Dimension Mill 
Planing Mill and Dry Kilns 
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ia COMPLETE EQUIPMENT —LOGS TO FINISHED LUMBER |! | 
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At the Lumber 
Department Store 


loading and 
unloadiny 
by crane 
means low 


handling 
costs and 
lower prices 
for our cus- 
tomers. 








BY using a crane we can unload and 

pile 1000 feet of dimension as easily 
as a timber—and you’re the one that 
benefits when you buy our: 


Longleaf Pine, La, Red Cypress, Sitka 
Spruce, Douglas Fir, Washington Red 
Cedar, Tenn. Red Cedar, California 
White and Sugar Pine, Redwood, White 
Oak Flooring Maple, Beech, and Birch 
Flooring. 


, ; Straight or mixed cars. 








Sizing Up the Situation 


(Concluded from page 78) 


manufacturers, finding costs too high in com- 
parison with present prices, have curtailed 
or closed down their operations and the out- 
put in the southern hardwood producing ter- 
ritory is not over 60 per cent of normal. Mr. 
Parham has noted no material decrease in the 
movement of lower grades, but finds these 
still in a good position. 


I’. M. Hodges, of the Oval Wood Dish Co., 
Tupper Lake, N. Y., does not believe it will 
he long before the lumber trade has picked up 
substantially. There is nothing wrong in 
the situation except a bit of doubt regarding 
the future politically. With the presidential 
nominations over, this doubt will to a large 
extent disappear and business men will re- 
sume activities. Many have their ears to the 
ground now, and Mr. Hodges has already 
noticed some increase in business. He does 
not share the frequently expressed opinion 
that the business revival will await the out- 
come of the November elections. 


Payson Smith, of the Payson Smith Lumber 
Co., Minneapolis, Minn., stated that building 
in the Minneapolis territory is holding up bet- 
ter than it had been expected to. Many new 
homes are being erected and retail lumber 
dealers are busy. The sash and door industry 
has a good volume of orders, but flooring manu- 
facturers report that they have now caught up 
with their bookings for the first time in four 
years. . Everybody is buying hand to mouth, but 
the total volume is good. Mr. Smith found his 
current business running ahead of the previous 
five-year average, which, taking into considera- 
tion the fact that that period included the 
boom years, is a somewhat surprising showing. 
However, he believed most other Minneapolis 
lumbermen would find that statement approxi- 
mately true when applied to their own business. 
The outlook, Mr. Smith said, is not definite, as 
business thruout the Northwest is largely de- 
pendent upon the agricultural situation. Spring 
has been very backward, but if the weather now 
warms up, farm crops will not suffer. On the 
other hand, if weather conditions remain un- 
favorable for another couple of weeks the result 
is almost sure to be a materially reduced harvest. 
Such a reduction, of course, would hit the 
farmer hard, and general business as well. The 
farmer still seems to have money, however, tho 
many banks in the Northwest have had to close 
or are in poor shape. That farmers have money 
is shown by the fact that the silo business is 
fairly good, farmers often clubbing together in 
buying a ear of silo material and paying for it 
in cash. A corporation capitalized at $100,000,- 
000 has recently been organized to aid the 
banks in the Northwest, and should reéstablish 
confidence in them and thereby be of much 
benefit to everyone concerned. 


Charles A. Miller, of Charles A. Miller & 
Co., Huntington, W. Va., stated that the hard- 
wood market in his section was generally quict. 
There is a good deal of home, apartment and 
office building still going on, but the industries 
are operating on a restricted basis and are 
buying very cautiously. Mr. Miller looks for 
an early improvement, however, as he believes 
that with the nominating conventions over and 
the political outlook thereby clarified, there will 
be an upturn in business. 


Arthur Jarvis, of the Steven-Jarvis Lumber 
Co., Eau Claire, Wis., declared that pessimism 
at this time is only a mental disease, there being 
no foundation in fact for the gloomy exnres- 
sions and dire predictions so frequently heard. 
Trade is admittedly quieter than it was, but if 
lumbermen would only work a little harder and 
cover their field more thoroly than they have 
been in the habit of doing during the last few 
years, they would find that their volume of 
business would not be so bad. Mr. Jarvis re- 
gards the outlook as bright, and believes that 
business men are now beginning to realize that 
fact, which is important inasmuch as business 


depression or prosperity is to a large extent q 
product of the state of mind. 


W. C. Boadway, of the Wood Sales Co., To. 
ronto, Ont., reported that business in westery 
Canada was brisk up to a few weeks ago, the 
only difficulty being in securing enough stock 
to meet all requirements. There has been g 
marked falling off in trade recently, due largely 
to the decline of autcmobile produetion. Mr, 
Boadway did not believe that the current dull- 
ness of the market would be lasting, but looked 
for an active fall. 

C. V. McCreight, of Ricks-McCreight Lumber 
Co., Pittsburgh, Pa., said that the market in the 
Pittsburgh territory is very flat. Caution rules 
city business, and there is no great activity in 
the coal fields. However, there is no reason 
for despair. Good times always have followed 
bad times, and are sure to do so again. 


L. A. Tibbits, of the Black River Lumber Co,, 
Willetts, La., was convinced that exports would 
soon pull the hardwood markets out of its pres- 
ent depression. A good deal of hardwood lum- 
ber is moving overseas. Demand is especially 


strong from the United Kingdom, and the clear- 
ing up of the European political situation will 
doubtless mean an early increase in business 
from the Continent. 


3ritish buyers are offering 











PAYSON SMITH, Cc. V. McCREIGHT, 
Minneapolis, Minn. Pittsburgh, Pa. 
Prominent Participants in Convention 


low prices, which many mills find it necessary 
to decline, but the former will likely be willing 
to pay more for their lumber after they have 
become convinced that there is no surplus and 
no disposition among American mills to sacri 
fice. These foreign buyers are eager for com 
mon white oak, stocks of which are hard to 
locate. Plain red gum is also getting cleaned 
up. Domestic business is slow but bound te 
get better in time. If exportation meanwhile 
develops according to present indications, there 
should be no cause for worry. Many hardwood 
mills, however, are closing down, finding costs 
too high to justify continued operations under 
present domestic market conditions. This also 
should benefit the market, as stocks are not 
heavy, neither at the mills nor at the consul 
ing factories. 





Mental attitude plus weather is responsible 
for the lull now permeating all markets, in the 
opinion of B. GC. Currie, of Currie & Camp 
bell, Philadelphia, Pa. ‘‘The present situa 
tion is wholly psychological. People got them 
selves scared to death about nothing more 
than a somewhat backward spring and pres! 
dential nominations. Two or three weeks ° 
sunshine will clear the cobwebs out of the 
minds and they will start thinking construc 
tively. By that time the nominations will be 
over and done with and they ean devote 
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more of their thinking power to business. 
Unless something unexpected politically hap- 
pens business should be much stimulated 
within two or three months. Lumber stocks 
are low everywhere, and prices have hit bot- 
tom. There will be no big rush for lumber 
in the fall, but I look for steady, sane buy- 
ing that will give lumbermen reason to be 
satisfied. ?? 

J. W. Andes, of the Tennessee Lumber & 
Manufacturing Co., Knoxville, Tenn., large oak 
fooring manufacturer, saw no reason for dis- 
couragement. He said that as a rule flooring 
manufacturers have well filled order files, which 
will keep them busy for some time, while the 
gutlook is for good business during the balance 
of the year. He thought that oak flooring 
prices NOW are as low as they will be. 

Caution in eonducting lumber operations is 
the best policy at this time in the opinion of 
(, F. Bailey, of the Bailey Lumber Co., Park- 
ersburg, Ill, This company operates mills 
at Beebe and Ward, Ark., and has recently 
purchased 6,000 acres of timber land tributary 
to these mills, but is proceeding slowly in all 
development work until the business situation 
hag cleared. Mr. Bailey believes that the 
present dullness is merely temporary and that 
the Jate summer and fall will witness a 
material improvement. 





George Engel, of the Engel Lumber Co., 
Grand Rapids, Mich., besides conducting a 


| 


| 





F. S. UNDERHILL, L. H. WHEELER, 
Philadelphia, Pa. Wausau, Wis. 
Directors of the Association 


Wholesale lumber business operates two re- 
tail yards in the furniture metropolis—one 
softwood and one hardwood yard. Mr. Engel 
reported that the softwood yard is busy, much 
building being in progress in the city, but 
that business is a little quiet at the hard- 
wood yard and will probably remain so for 
some time. The furniture factories are oper- 
ating part time only and, while they are ap- 
proaching the midsummer shows hopefully, 
probably will not transact enough business 
at these to warrant full time operation this 
summer, The trouble with the situation is 
largely psychological, this merely being a 
repetition of conditions during pre-war presi- 
dential years, 

No real sevival in business until 
November elections is looked for by 
I. Hutsell, prominent wholesaler of In- 
dianapolis, Ind. The automobile plants in 
Indianapolis have laid off many of their em- 
Ployees and are operating on a much curtailed 
basis. One of the largest body plants has 
shut down entirely: Jurniture interests also 
have curtailed their operations and are un- 
‘ertain regarding the immediate future, mean- 
While buying lumber cautiously. 


after 
Seth 





An eneowraging agricultural outlook is re- 
ge by F. Paxton, of the Paxton Lumber 
%, Kansas City, Mo. Tho current business 


is a bit slow, he finds that a good volume is 
nevertheless obta#nable by working for it. 
The tardy spring has delayed work on the 
farms, but more normal temperatures are now 
to be expected, and the fall harvests should 
not be affected. Wheat is doing well and corn 
promises to come along in good shape. If the 
crops turn out well, the farmer should be in a 
good financial condition this fall, and business 
should benefit immensely. 


e . 7. 
To Discuss Forestry at Joint Meeting 
[Special telegram to AMERICAN LUMBERMAN ] 
Sr. Louis, Mo., June 12.—Henry R. Isher- 
wood, secretary-treasurer of the Concatenated 
Order of Hoo-Hoo, announced this afternoon 
that forestry problems would be discussed at a 
joint luncheon meeting of the Rotary Club, 
Kiwanis Club and the Hoo-Hoo Club of St. 
Louis, to be held in the main auditorium of the 
new City Club building next Thursday, June 19. 
Mr. Isherwood has arranged for a representa- 
tive of the United States Forest Service to 
make the principal address. The meeting is an 
outgrowth of the recent Friends of the Forest 
dinner, given at Hotel Chase under the auspices 
of the Hoo-Hoo Club, and is believed to fore- 
cast a nation-wide interest in forestry by Rotary 
and Kiwanis elubs. 


Se@aecaeaeaeenennaane 


“Synthetic Lumber” on the Market 


Mapison, Wis., June 10.—‘ ‘Synthetic lum- 
ber’’ is being placed on the market as a result 
of successful experiments in the manufacture 
of lumber out of sawdust, carried on by Howard 
I. Weiss of the Burgess Battery laboratories 
of this city. This lumber, which is said to be 
superior in some respects to natural grown 
lumber, is made up into boards of 4 feet by 16 
feet, from 1% to % ineh thick. According to Mr. 
Weiss, it can be sawed, nailed, sanded and fin- 
ished like natural lumber, but with the ad- 
vantage that it warps less and has no knot 
holes or similar defects. It is stiff, strong and 
dense, having been made of wood fibers which 
have been so intermingled that the product has 
none of the grain characteristics of natural 
wood. It is intended for furniture, cores, boxes, 
and panel stock, making an excellent base for 
veneer. This lumber is now being manufae- 
tured by the Wood Conversion Co., of Cloquet, 
Minn. 


e ie 
Discusses Timber Royalty Schedule 

VANCOUVER, B. C., In preparation 
for, a revision of the existing timber royalty 
schedule, the Timber Industries Council is en- 
gaged in a propaganda campaign, intended to 
explain to the average citizen the value of the 
industry to the Province. The subject was weil 
presented by William MeNeill, managing direc- 
tor of the Timber Industries Council, speaking 
before the Kiwanis Club at New Westminster. 
Already, he said, the industry was supplying 
nearly one-quarter of the British Columbia gov- 
ernment’s revenue of approximately $19,000,000 
annually. With the proposed increase, due to 
come in force Jan. 1 next for the following five- 
year period, the royalties, unless the schedule 
is changed, would be increased by adding ap- 
proximately $3.30 a thousand to the base rate 
of 85 cents for Nos. 1 and 2 logs and 50 cents 
for No. 3. 


June 7. 


Mr. MeNeill, in discussing the question said: 

The schedule of the act is based on an absolutely 
senseless, meaningless formula, viz., a base price 
of $18 a thousand wholesale for lumber sold. On 
that basis the base royalty was fixed and increases 
provided which were to be calculated on percent- 
age of increase in the average price over the base 
rate. But, in framing the act, those responsible 
for it absolutely forgot to consider the varying 
cost of production. ‘The royalty act must be re- 
vised or the timber industry must close down. 

PRESB EBAAAGAAASE 

THE IMPORTANCE of proper packing is being 
strongly emphasized by John F. Keeley, pack- 
ing expert of the Department of Commerce, 
who is conducting an exhaustive investigation 
of ways and means for preventing loss of goods 
in transit. Shipping interests are codperating 
actively in this investigation. 














The build- 
ing below is 
a business 
block in the 
Country 
Club District 
of Kansas 
City 














Above is the New Chatam Hotel, 
Kansas City, Missouri 


These Modern 
Buildings De- 
mand Quality 
Oak Flooring 


and therefore floors were laid with 


CAK 


SUPERIER none 


‘Americas Finest-” 


Beginning with the selection of the 
standing Oak timber we have 
made it our business to leave noth- 
ing undone toward the production 
of better Oak Flooring. 


St. Francis Valley Oak is superior 
in uniformity of texture and color, 
and all of our lumber comes from 
this timber, grown within a radius 
of 40 miles of our mills. 


All flooring lumber is properly 
airdried in the open before going 
into our dry kilns and is cut to 
proper thickness while green, giv- 
ing an even distribution of mois- 
ture content. 


Each piece is individually graded 
by a man who does nothing else 
and we are exceptionally careful 
in selecting tight roofed cars in 
which to ship to prevent damage 
from leaky roofs. 


Particular dealers with discrimi- 
nating customers will do well to 
stock ‘‘Superior Brand" and be 
able to guarantee satisfaction. 


Superior Oak Flooring Company 
Manufacturers of Fine Oak and Beech Flooring 
HELENA, ARK. 
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EDGE GRAIN 


Yellow Pine 
FLOORING 









ERE’S a good sell- 

ing item that every 
dealer skould have in 
stock. Big value edge 
grain flooring is our 
specialty. Mills are lo- 
cated on four trunk 
lines insuring you real 
service. 








We invite your 





inquiries and 
orders. 


SOUTHERN 
PINE LUMBER 


BIG 
MILLS 


Manufacturing 
Yellow Pine 
E.G.Flooring 
Yard and Shed 
Stock, Kiln 








COMPANY Dried Timbers 
up to 12K12-24" 
TEXARKANA, Big Timbers 
TEXAS for Export 
Daily Capacity Hardwood 
0, 
peat: Lumber 
































SOUTHERN 
PINE 
HARDWOODS 


HE steady growth of our 

business, since our organi- 
zation, is indicative of the 
quality of service—the satisfac- 
tion—we are rendering lumber 
buyers. An opportunity to 
demonstrate our ability to meet 
your requirements will be ap- 
preciated. 








Beaumont 
Lumber 


Co. 


BEAUMONT, TEXAS 


Ben. S. Woodhead, Pres. W.A. Priddle, Vice-Pres. 
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Generally speaking, the demand for sash, doors 
and millwork, tho of reasonably satisfactory pro- 
portions, is not up to the volume of a month or so 
ago. This decrease in the flow of orders is the 
logical result of the easing off in building activity 
noted in many parts of the country, and of the 
absence of any considerable demand from the 
agricultural sections. 


New discount schedules are being prepared by 
Minneapolis (Minn.) sash and door mills, but 
they will not represent any particular drop in 
the market. That is, the new card will simply con- 
form to what the market really has been for 
some time. Country building in that territory is 
at a standstill, both because farmers are busy 
with their work and because they are inclined to 
wait until crop prospects can be determined be- 
fore taking on any additional liabilities. City 
construction also is slow in developing. 

In the Kansas City (Mo.) district, the Kansas 
City plants are running five to six days a week, at 
about 75 percent capacity, but outside of the city 
the plants are reported running only two to four 
days a week. Vrices reported depend largely on 
the size of the job. Country buying is very light. 


With some increase in building operations, there 
is a slightly enlarged demand for sash, doors and 
millwork in Columbus and central Ohio territory. 
The mills are fairly busy, although not rushed as 
they were at this time last year. Orders are not 
coming as far ahead as formerly. Prices are 
steady at former levels. Labor is more plentiful. 

The Buffalo (N. Y.) door factories and planing 
mills have fully as much work on hand as a 
month ago, as much business delayed by the un- 
seasonable weather is now being placed. The 
mills report the present supply of labor ample. 


The Baltimore (Md.) sash and door men are 
unable to report anything of a specially optimistic 
character. The recent developments have not 
been of a character to cause enthusiasm, with 
offerings of stocks on the increase and competition 
intensified, so that at least some of the sellers have 
felt impelled to make further price concessions. 


The sash and door factories at Omaha, Neb., 
report a slight increase in the number of orders 
for the last week, this being occasioned by real 
summer weather. Suilding in general has shown a 
firmer note. 

The window glass trade is in a sluggish condi- 
tion, the demand being smaller than the manu- 


facturers had hoped to see materialize by this 
time. 
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Garage Millwork a New Field 


As a rule we do not associate the idea of mij). 
work with garages. And that is one trouble we 
need to get rid of. We think of the garage 
pretty much as we think of a barn or wagon shed, 
and that is, more as furnishing an opportunity to 
sell door hardware than to sell millwork. 

As a matter of fact the garage marks a new 
era in outbuilding and we are due for a process 
of evolution that the enterprising dealer may turn 
into a sort of revolution by making a study of 
millwork possibilities in connection with garages, 

It is true that the main doors of garages are 
usually made of lumber, and the main feature 
of interest is in the hinges and hardware for hang. 
ing and locking, but this is not all. In addition 
to there being a chance to develop big doors for 
the machine entrance to garages there is usually 
a-chance to sell other doors and windows. 

Here is the opening wedge for the retailer wit} 
vision to develop millwork ideas and salesmanship, 
The women folks of the family have a keen in 
terest in the garage, and they also have an eye 
for beauty. ‘They not only take pride in their 
automobiles, but they decorate them at times with 
flowers and with curtains and with fancy up- 
holstery. Therefore what is more natural than 
to assume that they will be willing to appreciate 
and pay for that element of beauty which can be 
put into a garage with doors, millwork and interior 
trim that will convert the garage from a barn- 
like structure to a real home for the machine that 
is attractive and pleasing as well as serviceable’ 

The retailer with vision can by a little thinking 
and investigating get a good start on some bright 
ideas that will make for some real business in the 
future in doors, windows and millwork trimming 
for garages. 

SREB RBGBGBaEARE 
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Rejoins Millwork Company’s Staff 

St. Louis, Mo., June 9.—W. H. Underwood has 
returned to his old love, the Huttig Sash & Door 
Co. It will be remembered that Mr. Underwood 
left the Huttig company several months ago to 
join a New Orleans concern. When he rejoined the 
Huttig company, he was assigned to look after 
sales in one of its eastern territories. For two 
years before he left the Huttig service, Mr. Under- 
wood was looking after sales in a southern terri- 
tory. 











JOHN J. RANDALL, the ‘‘Father of Free- 
port,’’ and formerly one of the most prominent 
retail lumbermen on Long Island, died on Friday 
morning, June 6 at his residence in Freeport, 


L, I., after a brief illness. Death was hastened 
by the infirmities of age, Mr. Randall being 78 
years old. In addition to his activities as head 
of the J. J. Randall Lumber Co., which he re- 
linquished several years ago, Mr. Randall was 
active in the real estate and construction fields 
and also was a prominent banker. His firm was 
for years a member of the Long Island Dealers’ 
Association, Mr. Randall’s home, ‘‘Woodbine’”’ 
was one of the show places of Freeport, and it 
was there that he died. The funeral took place 
at 2 o’clock Sunday afternoon, June &, at the 
residence, Dr. Walter L. Thompson of the Free- 
port Methodist Episcopal Church performing the 
services. Interment was made in Greenfield 
Cemetery. Flags on all buildings in Freeport 
were at half mast from the time of Mr. Randall's 
death until after the funeral services. Mr. Ran- 
dall for nearly forty years had devoted his ener- 
gies to the upbuilding of Freeport and in addi- 
tion to being a lumber retailer for a large part 
of that'time it is said that he was the largest 
user of lumber on Long Island, having built 
more than 1,000 homes, He promoted the sale 
of several thousand building lots, including ferry 
terminals, bathing pavilions and business prop- 
erties. Before leaving for Florida last fall, Mr. 
Randall questioned the propriety of being called 
“The Father of Freeport.’’ ‘I don’t think it is 
just right to call me the father of a great place 
like Freeport, as I was nearly forty years old 
when I came to the village. Perhaps it was a 
case of adoption and I am the adopted son of 
Freeport,’’ he explained. After a_ successful 
career as a building contractor in the Greenpoint 
section of Brooklyn, Mr. Randall went to Free- 
port in the spring of 1885. He immediately began 
the development of the section now known as 
Randall Park, one of the exclusive residential 
sections of the town. He purchased several farms, 
reclaimed hundreds of acres of marsh lands, 
both of which he turned into building lots, built 


boulevards and avenues, dredged a canal at 
Woodcleft, and planted cedar, spruce and maple 
along the streets, thus making Freeport today 
one of the beauty spots of Long Island, Mr. 
Randall helped to organize the Freeport Bank 
and remained its president until his death. In 
1909 the J. J. Randall Lumber Co. was formed, 
his sons being associated with him in the busi- 
ness. Mr. Randall was born at Yaphank, L. I, 
and reared on a Long Island farm. ‘Two sons, 
Ernest Randall and John Jay Randall and one 
daughter, Mrs. Lena Willis, survive him. 





JOHN N. GILBERT, pioneer Texas lumber- 
man who did much to build up the city of 
Beaumont, and was one of its most highly _hon- 
ored and beloved citizens, died at his home 
there on Thursday night, June 5, ending 4 
career of great note in the annals of the South- 
west. Mr. Gilbert was 69 years old and had been 
a resident of Beaumont for more than fifty years. 
He was among the first to enter the lumber 
industry in that city and thruout his life had 
been active in all its industrial and commercial 
developments. mae 3 

Mr. Gilbert was born in Texas in 1855, his 
father having moved there from Connecticut, 
settling near Kosse, one of the oldest towns In 
the State. John N. moved to Beaumont in 1/4 
where he went to work for the firm of Long & 
Son, which built the first sawmill in that city. 
Natural inclination toward lumbering led, him 
to hard work and a thoro study of the business 
from the bottom up. He started in as a clerk 
in the mill commissary. When the mill was reé- 
built in 1877, Mr. Gilbert invested his savings In 
the enterprise. This mill later grew into the 
Beaumont Lumber Co., which became a largé 
operator of the Southwest, and which was 1n- 
corporated in 1882 with Mr. Gilbert as secretary, 
treasurer and general manager. The business 
expanded and two years later the company 
began buying timber lands in Texas and Louls- 
iana. The Nona Mills Co. of Texas, with head- 
quarters in Beaumont, and the Nona Mills Co. 
(Litd.) of Louisiana, with mill at Leesville, La. 
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were outgrowths of the company, and Mr. Gil- 
pert was general manager of those companies as 
well as the parent organization. A son, Harvey 
W. Gilbert, following in his father’s footsteps, 
was active in the management of these sub- 
sidiary concerns. The old Beaumont Lumber 
Co., went out of business years ago, but the 
Nona Mills Co., of Leesville, continued opera- 
tions under that name until sold to the Powell 
Lumber Co., of Lake Charles in 1922, and the 
Gilberts continued in active management until 
that time. 

3esides his lumber interests Mr. Gilbert took 
an active part in all the civic and industrial 
developments of his city. It is said that never 
was a bank, railroad, factory or any other 
enterprise started, a school, church, or any 
other public matter agitated, that John N. Gil- 
bert did not have a hand in it, and where money 
was needed he was always one of the first and 
most liberal subscribers. Both he and his son 
took active part in getting the ship channel 
built, the son being a member of the water- 
ways committee. Mr. Gilbert was always in the 
lead in raising funds for local enterprises, and 
together with two other lumbermen, now dead, 
William Wiess, founder of the Reliance Lumber 
Co., and William A. Fletcher, head of the Texas 
Tram & Lumber Co., is credited by Beaumont 
citizens as being the real builder of the young 
city. He served for many years as a member 
of the city council and gave to that duty the 
same loyalty and earnestness that he gave to 
his business affairs. 

A glowing tribute was paid him by the Beau- 
mont papers and by the prominent citizens at 
the time of his death, and funeral services, 
under Masonic auspices on Saturday June 7, 
were attended by men of note from the entire 
Southwest. Active pallbearers were: Hubert 
Fuller, Roger Pipkin, Homer Chambers, Dr. H. 
D. Harlan, Pressley H. Mahon, Lip Norvell, jr., 
3ayne Price and Grove Kennedy. The long list 
of honorary pallbearers included the most notable 
citizens of Beaumont and many of the leading 
lumbermen of the South, among them were 
Lynch Davidson, B. S. Woodhead, W. A. Priddie, 
John H. Kirby, R. W. Wier and numerous 
others who had known and honored John N. 
Gilbert for many years. 

LOUIS WOODWARD EMERSON, lumberman, 
banker, Republican leader and former member 
of Congress, died at his home in Warrensburg, 
N. Y., on June 10 after a long illness. Death 
was due to heart disease and complications. Mr. 
Emerson had been ill for six months. Following 
treatment in a Troy hospital he was removed 
to a hotel in that city. When it became apparent 
that he could not recover, he was taken to his 
home in Warrensburg, where he lived but one 
week longer. Mr. Emerson was born in Warrens- 
burg in 1858, his grandfather, Joseph Woodward, 
having been in the lumber business there many 
years. Mr. Emerson entered the business when 
only 16, and became its head when still a young 
man. He was also interested in other enter- 
prises and it is said that nearly every industry 
in Warrensburg was established thru his efforts, 
including a shirt factory, woolen mill and fac- 
tory, pulp and paper mills, a lumber miil and 
lumber manufacturing plant. One of his first 
business ventures, in the summer of 1875, was 
in the lime business and in 1883 he started a 
lumber mill and a textile plant. His father 
had established the first bank in Warrensburg, 
and Mr. Emerson became president of that bank 
upon the elder Emerson’s death in 1888. At the 
time of his death Mr. Emerson was president of 
the Schroon River Pulp & Paper Co. and the 
Warrensburg Woolen Co.; director of Kenyon 
Lumber Co., Manufacturers’ National Bank, the 
Hudson Valley Railway Co., Albany Trust Co. 
and City National Bank of Syracuse and vice 
president, William Campbell Paper Co., Hack- 
ensack, N. J., and Staunton’s Paper Co. (Ltd.), 
Toronto. Mr. Emerson had long been a power 
in State politics. In 1888 he was a delegate to 
the Republican national convention in Chicago 
and in 1891 was elected State senator. He 
Served as representative in the 56th, 57th, 60th 
and 61st Congresses, and was a delegate in 
1904 and 1912 to the national convention. 


W. J. LOVERING, wholesale lumberman of 
Ontario, and interested in various British Colum- 
bia operations, died at his home in Toronto on 
June 7. Mr. Lovering had been ill for some 
time and had spent the winter in California in the 
hope of recovering his health. He returned to 
Toronto in May and about two weeks later suf- 
fered a stroke of paralysis from which he failed 
to recover. Mr, Lovering was born in Coldwater, 
Ont., in 1862. He was the son of H. L. Lovering, 
a lumberman of Coldwater, and entered the lum- 
ber business there, conducting a sawmill for 
many years, When the timber was cut out in 
that section he moved to Toronto where he en- 
tered the wholesale lumber business. He later 
became interested in British Columbia operations 
and was head of the Lovering Lumber Co., of 

asa, B. C., and a director of the Pacific Coast 
Lumber Co. He was also a shareholder in the 
Georgian Bay Lumber Co., of Waubashene. Mr. 
Lovering was one of the founders of the Whole- 
Sale Lumber Dealers’ Association, of Toronto, 
and took an active part in its proceedings. For 
Several years he had been chairman of the Lum- 
bermen’s Section of the Toronto Board of Trade. 
A widow and four children survive him. 
FRANK A. EWING, of the Chicago Lumber 
Co., Omaha, Neb., died at his home in that city 
on June 7, following an illness of several months. 


Mr. Ewing was 64 years old and had been with 
the Chicago Lumber Co. ever since going to 
Omaha in the*early ’80s with the exception of 
five years during which he was with the Cady 
Lumber Co., now the Holland Lumber Co. He 
began his lumber experience as chief clerk and 
stenographer, and at the time of his death he 
was widely known as a lumberman in the middle 
West. A widow and two sisters survive him. 

DAVID M. ISGRIGG, retired lumberman of 
Indianapolis, Ind., died at Asheville, N. C., re- 
cently at the age of 64. Mr. Isgrigg had been 
in the lumber business with his brother in Indi- 
anapolis for many years. He had lived in that 
city all of his life, The business was founded by 
their father and was taken over by the two 
brothers upon his death. Mr. Isgrigg retired 
about twelve years ago. He had been in poor 
health for several years. A widow and brother 
survive. 


EUGENE J. MACK, who was a well known 
lumber dealer of Syracuse, N. Y., for many 
years, died on June 4 at his home in that city. 
He had been active for a long time in political 
circles in Syracuse. He had been in poor health 
for a number of years and had been compelled 
to retire from active business. 


Cc. C. FLOWERS, of Ocosta, Wash., owner of 
the Flowers Logging Co., of that place, was in- 
stantly killed on June 4 when he was struck by 
a cable which broke as he was inspecting opera- 
tions in the plant. Mr. Flowers is survived only 
by a son, Ray, who has been operating the camp 
with his father. 

S. A. BAKER, a pioneer lumber manufacturer 
of Florida, died last week at his home in Flagler 

3each, Fla. He had operated a sawmill and 
planing mill near Flagler Beach for about 
twenty-five years. 


Recent Patents 


The following patents of interest to lumbermen re- 
cently were issued from the United States Patent Office. 
Copies may be obtained from R. E. Burnham, patent and 
trade mark attorney, Continental Trust Building, Wash- 
ington, D. C., at 20 cents each. State number of patent 
and name of inventor when ordering. 

1,494,342. Saw guard. William Cramer, St. Louis, 
Mo., assignor to Truck, Tractor & Manufacturing Co., 
sume place. 

1,494,536. Plant and retort for treatment of wood, 
etc. Frederick K. Fish, jr., San Francisco, Calif. 

1,494,576. Saw. Hugo F. Biedermann and Charles 
E. Bridges, Tuscaloosa, Ala. 

1,494,587. Means for binding packing boxes. Spen- 
cer E. Cary, Brooklyn, N. Y., assignor to Cary Manu- 
facturing Co., same place. 

1,494,926. Wall construction and method of making 
same, John F. Makowski, Stockton, Calif. 

1,494,995. Band saw sharpener and setting machine. 
Henry Craddock, Rensselaer, N. Y. 

1,495,339. Lumber loading means. John Maher, Val- 
lejo, Calif. 

1,495,407. Saw. Albert L. Gray, Sanger, Calif. 

1,495,476. Saw jointer. Dartlett E. Frere, Portland, 
Ore. 

1,495,680. Saw-carriage head block nut. 
Dickinson, Fraser Mills, B. C. 

1,495,863. Method of and apparatus for treating tim- 
bers and the like. August Meyer, Minneapolis, Minn., 
and Philip R. Walsh, St. Louis, Mo. 


TIMBER LAND SALES 


HATTIESBURG, MISS., June 9.—D. W. Slay, F. M. 
Jordan and others have closed a deal for several 
million feet of timber lying east of Purvis, Miss., 
and will begin at once the erection of a sawmill, 
planing mill and dry kiln there. The timber is 
part of that recently purchased by Batson & Hat- 
ten from the Dantzler interests and is of excellent 
quality. Mr. Slay and his associates are expe- 
rienced sawmill operators in this section. 


Aaron C. 


QUEBEC, QUE., June 9.--An important transac- 
tion in timber limits has been reported here. The 
limits known as the Mont Louis Seigneurie, owned 
by Pierce and Barrenger, of New York and Phila 
delphia, have been purchased by the George Hall 
Coal & Shipping Co., of Montreal. It is under- 
stood that the purchasers are acting for other 
interests. The limits are on the northern side of 
the Gaspe peninsula near the St. Lawrence and 
extend over 75.000 acres of freehold limits. In 
addition the purchasing interests have absorbed 
the rights on nearly 70 square miles. The price 
of the deal is reported at $600,000. 


TROUBLE AND LITIGATION 


Burra.o, N. Y., June 9.—A meeting of the cred- 
itors of the bankrupt lumber firm of L. A. Shaw 
& Co., which formerly had a retail yard in this 
city, will be held in bankruptey court on June 23. 
The final report of the receiver will be passed upon 
and several important matters considered. 


HATTIESBURG, MISS., June 9.—Creditors of the 
Love Lumber Co., of Poplarville, Miss., the Bertha 
Lumber Co., Noxapater, Miss., and John A. McLeod 
and R. N. Steadman, of Hattiesburg, met in New 
Orleans on Friday, June 6, to discuss the business 
troubles of these concerns. The creditors present, 
it is learned, unanimously agreed to grant exten- 


sions of their accounts in consideration of which 
McLeod and Steadman agreed that their entire 
effects would be put under the control of a cred- 
itors’ committee. The following well known busi- 
ness men were named to constitute the committee: 
W. O. Tatum, president Citizens Bank and general 
manager Tatum Lumber Co., chairman; M. D. 
King, secretary; J. F. Flourney and R. A. Gray. 
The proprietors and creditors entered into an agree- 
ment which provides for a complete business organ- 
ization with the authority to carry on the business. 
The management of the sawmills will be named by 
the trustees and they in turn will account to the 
trustees. It is declared that there is no doubt in 
the minds of those present that the affairs of the 
companies will eventually be satisfactorily ad- 
justed. 
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INTERIOR 


By reason of our thor- 
ough knowledge of the 
Export and Coastwise 
Trade we can insure 
you a dependable serv- 
EXPORT ice. Our 


Longleaf 
“ST-AND-BY” 


Yellow Pine 


of original old growth pitch 
runs heavy to heart and is 
lumber that possesses un- 
usual strength and durabil- 
ity. It’s just the thing for 
heavy construction work. 





Let us quote you on Di- 
mension, Ceiling, Siding, 
Flooring, etc. 





ST. A‘Yumer co. 


MILLVILLE, FLORIDA 


MILLS IN FLORIDA; 


Millville Bay Harbor Fountain 











Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
*“Ask the Wholesaler ’’ 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 
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Cummer Cypress Co. 





Mills: Jacksonville and Sumner, Fla. 


mee” UMBER 
Cypress Rough and Dressed 


Shingles and Lath 


Sales Office, 280 Madison Ave., New York City | 











MAKE your timber investments pay maximum 
returns. “Principles of Handling Wood- 
lands” by Henry Solon Graves tells how. $2.50, 
postpaid. American Lumberman, 431 So. Dear- 
born St., Chicago, Ill. 





94 AMERICAN LUMBERMAN 


JUNE 14, 1924 








ALABAMA : 





( ) 


Longleaf and PINE 
Short Leaf 


Rough, Kiln Dried 


Finish our specialty. 
“Nature Quality’’ 





Have never had 
a complaint. 


Dressed Shed Stock 


and Dimension and 
Rough Timbers also. 


Haynes-Spann 
Alabama Lumber Co. _ 





Alabama 
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SWUNTER 
77 eB th a we 


SwiFT- HUNTER LUMBER Co. 


ATMORE, ALABAMA 7 


Longlea Shed Stock 


Dimension 
Rough and Dressed Smal! Timbers 





Framing, Sills 





Swift Lumber Company 


WARNERTON, LA. 


Shortleaf sito stock | 




















M. C. Rumley 


Lumber Co., Inc. 


TUSCALOOSA, ALA. 
Formerly 


Rumley-Allison Lumber Co. 


All Items in 


Yellow Pine 











Thin Ceiling Specialist 


¥%” and %” CEILING. 
%” and *%” BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 























Accounting System for Retailers This book is a re: 


articles that itt ially f ~~ era ttate 
cles that were written especially for the =RIC 
LUMBERMAN. It covers every point that might come up 
in an accounting system for a retail lumber yard. 

It is thoroly indexed so that any item may be referred to 
quickly. In attractive paper binding with colored cover 
design. Postpaid, $1.00. Special Price on Quantity Orders. 


AMERICAN LUMBERMAN, Publisher, 431 So. Dearborn St., Cuicago 








FOREIGN FIELDS FOR INDUSTRIAL ENDEAVOR 





Canadian Lumber Trade Notes 

WASHINGTON, D. C., June 9.—Vice Consul Fred- 
erick C. Johnson transmits the following report 
from Frederickton, N. B.: 

‘During the present spring unusually favorable 
conditions have prevailed thruout the Province of 
New Brunswick for log driving on the rivers, so 
that practically all of the drives arrived at the 
various mills during May. 

“Approximately 580,000,000 feet of logs were cut 
during the winter, and virtually every lumber mill 
in the Province will be operating at full capacity 
this summer. It is estimated that about 250 mills 
will be manufacturing lumber, giving employment 
to more than 10,000 men. 

“The price of lumber is $4 per 1,000 feet lower 
than in 1923.”’ 

Vice Consul Gilson G. Blake, jr., has transmitted 
from Ottawa a report dealing with the mill work 
industry in Canada. He quotes from a recently 
issucd official report showing that in 1922 there 
were 7S7 sash, door and planing mill establish- 
ments in the Dominion, compared to 758 in 1921. 
The principal products of the industry, consisting 
of sash, doors, frames, millwork, molding, matched 
and planed Jumber, in 1922, amounted to $33,234,- 
476, as compared with $27,717,575 in 1921. See- 
ondary products, such as boxes, furniture, han- 
dles ete., in 1922 were valued at $4,202,191, against 
$7,468,560 the year before. 


April Exports and Imports 

WASHINGTON, D. C., June 12.—Exports of wood 
and its manufactures during April had a_ total 
value of $13,440,392, compared with $12,082,982 
for April, 1923. For ten months ended with 
April the total value of these exports was $129,- 
407,703, compared with $93,059,685 for the cor- 
responding period ended with April, 19238, or an 
increase of approximately 89 percent. Imports of 
wood and manufactures in April this year had a 
total value of $8,874,737, against $10,981,531 
for the same month last year. Imports for ten 
mouths ended with April, 1924, were valued at 
$96,637,668, against $93,052,429 for the same 
period ended with April, 19238, an increase of about 
4 percent. 

April exports of logs and round timber included 
16,094,000 feet cedar, 1,504,000 feet southern pine 
and 1,005,000 feet of Douglas fir. Iixports of 
hewn and sawn timber for the same month included 
51,825,000 feet of Douglas fir, of which 563,000 
feet were “treated.’ The principal markets for 
the “untreated” were Japan, 33,744,000 feet; 
China, 10,166,000 feet; Australia, 5,770,000 feet, 
and the United Kingdom, 620,000 feet. Of the 
“treated” stock, 427,000 feet went to Japan. 
Southern pine exports of hewn and sawn timber 
amounted to 16,551,000 feet, of which 453,000 feet 
were “treated.” ‘The principal markets for the 
“untreated” were the United Kingdom and Ireland, 
12,750,000 feet; The Netherlands, 818,000 feet; 
Italy, 739,000 feet, and Belgium, 474,000 feet. 
The “treated” stock went almost entirely to the 
Netherlands. Other timber items ineluded = 3,- 
379,000 feet of cedar. 

Railroad ties exported numbered 289,229, com- 
posed of 238,312 softwood and 50,917 hardwood. 
Of both kinds, 86,204 went to Honduras, 70,102 
to Mexico, 35,710 to Canada and 17,976 to Guate- 
mala. During the month 100,597 linear feet of 
piling and poles numbering 2,495 were also ex- 
ported. 

Lumber—boards, planks and  scantlings—ex- 
ported during April amounted to 148,937,000 feet. 
Southern pine was the largest item with 51,496,000 
feet, the principal markets for which were the 
River Plate, 14,459,000 feet; Cuba, 10,683,000 
feet; Mexico, 6,139,000 feet ; United Kingdom and 
Ireland, 4,741,000 feet; Canada, 1,984,000 feet; 
Spain, 1,462,000 feet ; Belgium, 1,423,000 feet ; The 
Netherlands, 1,368,000 feet; Dominican Republic, 
830,000 feet ; Italy, 807,000 feet ; Panama, 768,000 
feet, and France, 700,000 feet. Douglas fir was 
next in importance with 438,580,000 feet, the prin- 
cipal markets for which were Japan, 20,468,000 
feet; China, 11,304,000 feet; Australia, 2,971,000 
feet; United Kingdom and Ireland, 2,165,000 feet ; 
Canada, 1,964,000 feet; Argentine, 1,503,000 feet, 
and Mexico, 766,000 feet. 

Other April exports of softwood lumber included 
6,566,000 feet of western hemlock—of which 4,- 
891,000 feet went to Japan—3,658,000 feet of red- 





wood; 1,485,000 feet of white pine; 1,412,000 
feet of spruce; 1,270,000 feet of western yellow 
pine, and 1,020,000 feet of cypress. 

Of the hardwood lumber exported during April 
oak still retained its position in first place with 
16,475,000 feet, going principally to the United 
Kingdom and Ireland, 8,469,000 feet; Canada, 





4,115,000 feet; Belgium, 3,647,000 feet, and Ar. 
gentina, 923,000 feet. Other exports of hardwood 
lumber included 5,829,000 feet of gum, 3,050,000 
feet of poplar, 1,843,000 feet of ash, 1,137,000 feet 
of mahogany, 870,000 feet of chestnut, 691,000 
feet of walnut and 507,000 feet of hickory. Coop- 
erage exports included 3,336,017 tight and 3.- 
116,373 slack staves; 553,032 sets of heading, 
71,209 sets of tight and 55,305 sets of slack 
coperage shooks, and 28,737 empty barrels, casks 
and hogsheads. There were also exported 1%.- 
259,291 feet of box shooks of which 1,469,458 feet 
were southern pine and 805,174 feet western hem- 
lock. 

During the month under review 8,619,956 square 
feet of plywood and veneers, 2,133,000 laths and 
2,314,000 shingles were also exported. Other items 
included 760,000 feet of hardwood flooring, 17,659 
doors, 3,464 sash and‘ blinds, and 550,701 linear 
feet of moldings and trim. 

The largest items imported during April were 
125,618,000 feet of softwood lumber, 154,309,000 
laths, and 208,799,000 shingles, mostly from 
Canada. Other items included 93,210 railroad 
ties, 52,723 poles, 3,833,000 pickets and_ palings, 
probably from Canada also. Mahogany in the 
log amounted to 2,441,000 feet, as compared with 
3,522,000 feet in April, 1923. The principal coun- 
tries supplying these logs were Africa, 1,402,000 
feet; Central America, 517,000 feet, and the 
United Kingdom, 216,000 feet. Cedar — logs 
amounted to 178,000 feet as compared with 1,015,- 
000 feet for April last year. There were also 4.- 
520,000 feet of hardwood lumber imported during 
the month, 

United States imports of softwood during the 
first three months of 1924 amounted to 863,012,000 
board feet from Canada, 1,569,000 board feet from 
Sweden, 3,890,000 board feet from Mexico and 
94,000 feet from other countries. 
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British Honduras Interests Americans 

WASHINGTON, D. C., June 9.—American lumber- 
men are showing an interest in the timber re 
sources of British Honduras, according to a report 
from Consul William W. Early, Belize. Mr. 
Karly says: 

“Many American lumbermen have visited the 
colony. Some have been favorably impressed and 
believe that the opportunity for profitable exploita- 
tion exists here. Others have expressed a doubt, 
particularly with reference to the yellow pine of 
the colony, it being small in size and inferior in 
quality, and so widely scattered as to render log- 
ging operations expensive. 

“Three American concerns are either operating 
or are preparing to begin sawing in the near future. 
One company has been busy constructing a log- 
ging railway. Five miles of track have been com- 
pleted and the bridge across South Stann Creek 
is nearly finished. This company has recently im 
ported two American sawmills. It is understood 
that the main product of this mill will be sawn 
pine railway cross ties for an American railroad 
company with which a contract has been made. 
The sawmill at All Pines is practically completed, 
but steady operations have not begun. ‘The other 
American mill on Sittee river will saw ‘‘yemeri” 
(white mahogany) logs and it is proposed to 
ship the lumber to the United States. 

“At least two American companies have made ap- 
plication for a concession to cut and export the 
socalled secondary woods from a large area of 
Crown land situated not far from the Stann Creek 
railway. It is understood that all the merchant- 
able timber on the land will be exploited, whereas 
the practice heretofore has been to cut only the 
mahogany and cedar. This will reduce the cost of 
logging. It is the purpose of the concessionnaire 
to export the logs to the United States to be 
manufactured into veneer and lumber. The Gov- 
ernment, acting on the advice of the Department 
of Forestry, is prepared to encourage the sys- 
tematie exploitation of the Colony’s timber re- 
sources and will grant concessions for long pe- 
riods.” 


Activity Depends on Credits 


WASHINGTON, D. C., June 10.—Consul Theodore 
Jaeckel, Hamburg, in a recent report to the De- 
partment of Commerce, says the German lumber 
market in general has fallen from a boom reported 
in March to a depressed condition by the ‘end 
of April, due to credit difficulties imposed by the 
pending reparations tangle, and lack of capital. 
He states that these difficulties are enhanced by 
high freight rates on long hauls; by import duties 
on foreign lumber, and by the policy of the Reichs 
bank in what is termed by the trade a discrimina- 
tory apportioning of credits. Wholesale demand 
had still been active lately but consumer trade 
was stagnant, and exports of finished lumber 
goods had almost ceased. 
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Hearts of Oak 


I saw an oak tree in the wood 

I knew a century had stood. 

Its lofty limbs, its giant girth, 

Its roots extending in the earth, 
Gave proof the old and gallant tree 
Had held its place a century. 


‘‘Some favored spot,’’ I said, ‘‘is this 

That tempests pass and torrents miss, 

And so this tree has held its ground 

While other giants fell around; 

And, when they felt the lightning’s stroke, 
Then something spared this gray old oak.’’ 


But when I eloser came J learned 
About its base the fire had burned, 
The angry wind had thundered down 
And broken branches from its crown, 
And on its highest tip afar 

I saw the lightning’s livid sear. 


And then I thought: ‘‘ How like my land 
Above the rest, old oak, you stand! 

Like our America you rise 

Undaunted to the changing skies, 

Aecept the lightning and the snow, 

And floods that come, and winds that blow. 


‘You, too, have known the lightning’s stroke 
When ’round about you battle broke; 

And war has cleft your trunk in twain, 

3ut time has healed the cleft again; 

The rivers rose, the floods arrived, 

Sut still America survived.’’ 


And then I knew in land and tree 

That there was something I could see 

And could not see, some strength so vast 
That still it stood, when storms had passed— 
For trees, and lands, and men, to win 

Must have their hearts of oak within. 
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We See b’ the Papers 


President Coolidge seems to have closed the 
Lodge, 

Of course, y*understand, Cal, the road gets 
rougher from here on. 

susiness is better in the Chicago theaters, 
but the shows remain about the same. 

Mr. Smith’s friends admit he is a wet, so 
there seems to be nothing to do but McAdoo. 

That wail you hear is the editor of the Chi 
cago ‘Tribune erying in the wilderness for his 
licker, , 

It may not be legal for a State to deport a 
citizen, but you can at least send him to the 
Senate. 

‘*Hogs,’’ says the market report, ‘‘are little 
changed.’’ So we observe nearly every time 
we go out, 

It doesn’t seem to require much courage for 
aman to say that he would rather be right than 
Vice President. 

The Japanese boycott has driven American 
films out of Japan. But why wait for an ex 
clusion act, to do that? 

The schools are about all out, and, thanks 
to the ‘‘home-work’’ system of education, the 
scholars are about all in. 

‘‘Could Your Friend Run Your Business?’’ 
asks a well known trust company. Well, my 
dear, they all think they could. 

The medieal convention at Chicago announces 
that there are several things smaller than an 
atom. For example, a man who will sell oil 
Stock to a widow. 

_ Senator Walsh says that the Republican party 
1s to blame because Congress adjourned without 
passing 700 other bills that were on the calen- 
dar. Well, if that be blame, make the most of it. 

Chicago is not to see the most recent version 

ot Ziegfeld’s Follies. No matter how down- 














hearted a man may be, he is always running 
across some little paragraph like this to cheer 
him up. 

Chicago police found six men, eggs, bacon, 


DD”) 
hams, canned goods, moonshine, toilet articles, 
electric fans, suits of clothing, shirts, socks, 
cigars, cigarettes and eight radio sets in an 
automobile. It must have been a Ford. 

Anyway, our friend the secretary of the Na- 
tional Automobile Association recently checked 
the cars at a crossing, and found that the most 
popular two-passenger car is the Pierce-Arrow 
and the most popular seven-passenger car is the 
Ford. 

All of which, of course, raises the question 
whether a Ford is an automobile. Some say 
that it isn’t, and some that it is not. Person- 
ally, altho we don’t own one of the things, we 
would rather arrive in a Ford than sit by the 
roadside in a Rolls-Royce. 


Between Trains 

STEVENS Point, Wis.—They have mutual in- 
surance in other lines than ours, the hardware 
business, for example. Tonight the hardware 
mutuals, which have their headquarters here in 
a splendid building, gave a dinner to their em- 
ployees right here in their own restaurant, and 
domestic science students from the normal school 
served it. Oh, don’t get the idea that all of 
our young folks think only of jazz. There are 
a lot of useful, forward-looking young people 
in the world yet, and they will be running it 
when the jazzlounds are swapping reminiscences 
up at the poor-farm, 

Derrroir, Micu.—The Detroit Credit Men’s 
Association has 700 members. There are a good 
many good lumber yards in Detroit, and we 
assume they all belong, because the credit men’s 
association and the lumbermen need each other 
in Detroit as much as in any other town. ‘The 
credit men had their annual dinner tonight, re 
ported a slackening in trade, but refused to 
view it with alarm. When trade slackens, credit 
tightens, that’s all. 


ALLEGAN, Micu.—The bankers of southwest- 
ern Michigan met here today, which is some- 
thing they do about three times a year, some- 
where in this part of the State. This was 
Allegan’s day, and Allegan took full advantage 
of the opportunity to impress on the visitors 
the agricultural and horticultural importance 
of Allegan County. If you can make a banker 
believe in anything, it ought to be an easy mat- 
ter to convince anybody else. 

Manitowoc, Wis.—Some of our finest lake 
steamers were built right here in Manitowoc, 
and more are being built right along, for we 
have a merchant marine on the lakes, even if 
we haven’t much of one anywhere else. The 
Manitowoc Rotary Club was our host tonight, 
and, when we asked if they still build wooden 
ships hereabouts, we were soon assured they 
do, and proud of it. 

KAGLE Grove, IowA—lIf there is any finer 
sight than twenty-five young folks graduating 
from high-school we don’t know what it is, un- 
less it is twenty-five young folks entering col- 
lege. The more that young people can be 
persuaded to improve their minds and use their 
muscles, the better it is going to be for this 
old world of ours. If a youth has the idea that 
a college course is a way to avoid work, then 
he better keep away from college. It is only a 
way to learn how to work more intelligently. 
Even a teamster ought to know a little Euclid 
besides Euclid Avenue, and a little knowledge 
of advanced forestry won’t hurt a boy who is 
going to run slivers in his hands in father’s lum- 
ber yard. Tonight was the night of the Eagle 
Grove high school’s commencement, and we were 
here to help the class to commence as best we 
could. 
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ROUGH OR DRESSED 


MOULDINGS, LATH, 
SHINGLES 


Sales Agent for the Following Mills:— 
THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 
Varnville, S.C. 


BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 


Gable, S. C. Odessa, Fa. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 


Perry, Fla. 


SAVANNAH RIVER LUMBER 
COMPANY, 

Vale Royal Mill, Savannah, Ga. 

Gilmania Mill, Gilmania, S. C. 


Pineora, Ga. 

Also agents for 
DIBERT, STARK & BROWN 
CYPRESS CO. 

In territory east of Pittsburgh. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 








Southern Hardwoods 
Specialties: Oak, Ash and Gum 





Georgia Short Leaf Pine 


Roofers—Boards— Dimension 


CYPRESS LUMBER 


Prompt Shipments— Kiln Drying Facilities 
Manufacturers 


E. B. Smith Lumber Co. 


MACON, GEORGIA 

















Manufacturers and Wholesalers 


Longleaf and Shortleaf 


DOWNER weiter vis 


LUMBER J ** Sorin 


3 Mills 


Valdosta, Ga. 
Established 10 Years 











BEST BOOK IN THE L’JMS8ERMAN’S LIBRARY 
Is ‘‘Tote-road and Trail,’’ ,ust published. Here is ‘‘the 
lumberman poet’’ at his best, singing heart-winning 
songs on logging, lumbering, and life in general. Illus- 
trated in color. A book no lumberman should miss. 
$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 
431 S. Dearborn St., Chicago, Il. 
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: LOUISIANA : 


Call in LaRED 
When You Want Service 


We offer the same high degree of SERVICE 
on our 





Yellow Pine —_ Coast 
umber 


Hardwoods and Shingles 


as we have always maintained on our 


Red Cypress 


Steadily increasing order files from month 
to month is the best proof of our service. 


Genuine 
Louisiana Tidewater 


“LaRED” Brand of Premium Cedar 
Shingles. 
“*LaRED” Supremes. The 100% Shingle. 
“*LaRED ” Extra Clears -100%/ Clear, 85% E.G. 
““LaRED” Special Extra Clears — 100% Clear, 
50‘, and better edge grain. 
**LaRED ”’ Star A Stars Real Stars. 


LOUISIANA RED &22"=** 


Entire Fourth Floor, 
Poydras Building, 
New Orleans, La. 


Try our 


1018-19 White Bldg., 
Seattle, Washington. 











HARDWOODS 


Our band sawn hardwoods, 
well manufactured, will please 
you. Grades guaranteed under 
rules of National Hardwood 
Lumber Association. 

We solicit your inquiries. 


Bonita Lumber 


Company, Inc. 
BONITA, 


Morehouse 


Parish 
LA. 

















RUSTON, LA. 


Manufacturers of 


ot: Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 


Mills at Office, 
GANDY, LA RUSTON, LA 





















turer, de 


; Bleasieu longleaf Y Bi 
& o ae YellowPine umber’ 


Lake Charles, Louisiana 














Manufacturers 


Short Leaf Pine and Hardwoods 








BUSINESS CHANGES, INCORPORATIONS, ETC. 








Business Changes 
Athens—Hendricks Lros., 
purchased properties of Miller Lumber 
suwmill and planing mill; will make 


ALABAMA. 
dealers, have 
Co., including 
Improvements. 


ARKANSAS. Marvel—Garner Manufacturing Co. sold 
mill to Krug Lumber Co., of St. Louis. 
CALIFORNIA. Calipatria—Hammond Lumber Co.’s 


local yard sold to Kerckhoff-Cuzner Mill & Lumber Co. 

Chula Vista—Chula Vista Lumber Yard sold to West- 
ern Lumber Co., of Sun Diego. 

San Francisco—MuacDonald Lumber Co. sold to William 
Smith Co. 

San Pedro—San Pedro Manufacturing Co. sold mill to 
C. ©. Blackman and L. A, Bell who will operate under 
nume of San Pedro Builders’ Exchange Mill (sash and 
door). 

FLORIDA. St. Augustine—Bond-Howell Lumber Co., 
operating in New Smyrna and Daytona, have purchased 
local yard and will operate with Karl Leopold us man- 
ager, 

Tampa 
ox Co. 

GEORGIA. Savannah—-F. W. Murray Lumber Co, has 
purchased properties of Fort Bartow Lumber Co., near 
Savannah. 

ILLINOIS. Allerton 
Anderson & Allen. 

Lawrenceville— Star Lumber Co, 
hage Lumber Co, 

INDIANA. English—-Rice Basket & Box Co. has filed 
petition asking permission to change name to English 
jusket & Box Co. 

IOWA. Blue Grass 
Lumber Co. 

Wall Lake— Farmers’ 
Lake Lumber Co. 

KANSAS. Alexander 
by Olson Lumber Co. 

Gridley and Virgil--Virgil Lumber & Coul Co. sold 
to A. ©. Houston Lumber Co. 

LOUISIANA, Monroe--Dykes-Nettle Lumber Co., re- 
cently incorporated with capital of $60,000, has acquired 
sawmill plant and timber properties of the Pratt Lum 
her Co. 


American sox Co. succeeded by Enterprise 
4 


Home Lumber Co, succeeded by 


sold to G. F. Oster- 


Kautz & Co. succeeded by Kautz 


Lumber Co. succeeded by Wall 


Ryan Lumber Co, succeeded 


MINNESOTA, Minneapolis—-Wilcox Bros, Lumber Co. 
changing name to J. VP. Engstrom Lumber Co, 

MISSISSIPPI. Techula-—-R. L. Wallace succeeded by 
Wallace Co. 

MISSOURI. Greencastle-—Jones & Wilhite succeeded 
by Albert Jones. 

MONTANA. Great Falls—Great Falls Lumber Co. 


sold local yard to John-Madison Lumber Co. 
NEBRASKA. Bloomington—Geo. W. Green sold lum- 
ber yard and hardware store to R. S. Proudfit Co. 
Scotia—J. G. Seefus sold to Yates Lumber & Coal Co. 
Steinauer—Shrauger & Pyle, of Pawnee City, pur- 
chased interest of Frank Morris in, Steinauer Lumber 
Co. Dorrance Pyle will manage the yard. 
NEW JERSEY. Newton—L. S. Jliff Co. merged with 
Hurt & Lliff Co. 
OHIO. sasil—D. S. Cook & Co. 
& Lumber Co. 
OKLAHOMA. Ardmore 
by Chickasaw Lumber Co, 
soswell Clem Lumber Co. succeeded by T. H. Rogers 
Lumber Co. 


sold to Basil Grain 


Kiowa Lumber Co. succeeded 


OREGON. Portland—Buckner-French Lumber Co. 
changing name to Bueckner-French Lumber & Door Co. 
PENNSYLVANIA. Meadville—Smith Lumber Co, sold 


to Hunter Lumber Co, 

Tarentum--Valley Lumber Co. sold to Bailey Lumber 
Co. 

SOUTH CAROLINA. Allendale—Caldwell-Newsome 
Lumber Co. succeeded by Caldwell Lumber Co, 

SOUTH DAKOTA, Aberdeen—-McCaull-Webster Co. 
succceded by Tuthill Lumber Co. 

TEXAS. Lumber Co. 
Panhandle Lumber Co. 

McAllen——Woodson Lumber Co. purchased by Thos. 
W. Blake Lumber Co., of Houston, and will be operated 
under name of Thos. W. Blake Co. 

VIRGINIA. Phenix—J. FE. Gilliam sueceeded by Gil- 
liam & Dempsey. 

tosslyn—Jos. L. Crupper succeeded by Jos. L. Crup- 
per Corporation, 

WASHINGTON. Kapowsin—Taylor & Young Lumber 
Co.; Thos. Johnson bought third interest, 

WEST VIRGINIA. Riavenswood—J. F. Noll & Son 
succeeded by John H. Noll 


Groom——-Groom succeeded — by 


Incorporations 
ALABAMA,. Mohile—S. B. Barrett Planing Mill Co., 
incorporated; capital, $5,000, 


DELAWARE, Wilmington—Adams-Newell Lumber 
Co., incorporated; capital, $400,000. 

FLORIDA. Carrabelle—West Florida Lumber Co., in- 
corporated; capital, $500,000, 

Pine Mount—Moran Allen Co., incorporated; 
$15,000; to deal in Florida timberlands; A. H. 
president. 

Tampa 
$200,000. 


capital, 
Brown, 


-Ansley Lumber Co., incorporated; capital, 


ILLINOIS. Freeburg—Freeburg Lumber Co., incor- 
porated; capital, $10,000. 
tockford—Al Carlson Manufacturing Co., incorpo- 


rated; capital, $250,000; to manufacture furniture and 
wood products, 

INDIANA. 
corporated, 

Indianapolis—Thiesing Veneer Co. of Indianapolis in- 
creasing capital from $20,000 to $50,000. 

KENTUCKY. Louisville—Camp Knox Lumber Co., 
incorporated; capital, $71,885; to sell used lumber from 
government buildings purchased at Camp Knox, 


Hamlet—Hamlet Lumber & Coal Co., in- 


; ’ 
retail lumber 


LOUISIANA. Monroe—Dykes-Nettle Lumber Co., in- 
corporated; capital, $60,000. 

Shreveport—Southland Lumber Co., incorporated; capi- 
tal, $150,000; wholesale and retail lumber. 


MAINE. Norridgewock—Brackett & Russell Co., in- 
corporated; capital, $25,000; retail. 
MICHIGAN. Detroit—Parlow Kiln & Lumber Corpo- 


capital, $200,000. 
Atlas Sash & Door Co., incor- 


ration, incorporated; 

MISSOURI. St. Louis 
porated; capital, $2,000. 

NEBRASKA. Deshler—DePBolt Lumber & Coal Co., 
incorporated; capital, $100,000. 

NEW YORK. Prooklyn—Brooklyn Window Frame & 
Sash Co., incorporated, 

brooklyn-—Western Lumber Co., 
$20,000, 

Jamaica--New Jamaica Lumber Co., 
to $100,000, 

New York (Richmond)--Geo. W. Allen Lumber Cor- 
poration, incorporated; capital, $60,000. 

OHIO. Cleveland—Sanitary Floor & Manufacturing 
Co., incorporated; capital $10,000; to manufacture wood 
flooring of all kinds. 


incorporated; capital, 


increasing capital 


OKLAHOMA. Purant—Steger Lumber Co., incorpo- 
rated; capital, $30,000. 

OREGON. Eugene—Eugene Timber Investment Co., 
incorporated; capital, $3,000. 

Portland--St: sox & Manufacturing Co., incorpo 





rated; capital, $5,000. 

Portland Williams Bros. Manufacturing Co., incor- 
porated; capital, $50,000; to manufacture wood ap- 
pliances. 

SOUTH CAROLINA. Georgetown—B. W. Jaroe & Co., 
incorporated; capital, $5,000; will establish plant fo: 
manufacture of lumber; B. W. Jaroe, president and 
treasurer, 

TENNESSEE. 
& Timber Co., incorporated; 

Chattanooga 
tal, $50,000, 

Harriman—Kingston Crate Co., increasing capital from 
$50,000 to $100,000. 


Chattanooga—Tennessee Coal 
capital, $500,000, 
Surton Franklin Co., incorporated; capi 


Mining 


TEXAS. Peeville—Vansickle Furniture Co., incorpo 
rated; capital, $20,000; to manufacture furniture. 


VIRGINIA. Norfolk—Moore-Merrill Lumber Co.,_ in 
corporated; capital, $50,000. 

toanoke—-Eastern Lumber Co., incorporated; 
$50,000. 

WASHINGTON. Enumclaw- 
incorporated; capital, $25,000, 
Fairhurst Lumber Co., increasing capital to 


capital, 
-~Enumeclaw Lumber Co., 


Tacoma- 


$50,000. 
Casualties 

ALABAMA. Cullman—Kimbell Heading Co., loss by 
fire in dry kiln, $2,000. 

CALIFORNIA. Indio—Black Lumber Co., loss by fire, 
$20,000; insurance, $21,000 

COLORADO. Denver—Plattner Mfg. Co., wooden wa- 
ter tank plant, loss by fire, $12,000. 

INDIANA. New Albany—New Albany Box & Basket 


Co., loss by fire in warehouses, $25,000. 

Shelbyville—Tornado wrecks parts of four furniture 
factories: Conrey-Davis Furniture Co., Spiegel Cabinet 
Co., Spiegel Furniture Co., and Shelbyville Wardrobe 
Co. The first named suffered $150,000 loss, some of 
which was in machinery, but most was in building and 
stocks. ‘The other two suffered losses of $15,000 and 
$20,000, mostly to buildings. 


KENTUCKY. Louisville—W. J. Hughes & Sons Lum 
ber Co., loss by fire in the wagon sheds, $3,000. 

MICHIGAN. Flint—Delsay Lumber Co., loss by fire, 
$50,000. 


W. Wells Lumber Co., loss by fire 
$50,000; 40 piles of dry maple and 
together with the north dock. 


Menominee—J, 
in lumber piles, 
hemlock destroyed, 


OREGON. Milton—Milton Box Mfg. Co., loss by fire, 
$40,000; plant will be rebuilt. 

TEXAS. Lamesa—Higginbotham-Bartlett Co, and 
Cicero Smith Lumber Co., heavy losses by fire. 

WASHINGTON. Creston—O. H. Halverson, sawmill 
and lumber in yards destroyed by fire. 

WISCONSIN. Crivitz—Crivitz Lumber Co., loss by 


fire, $21,000. 


New Ventures 


ALABAMA, Tanner—Bond Bros. established new mill 
near ‘Tanner. 

ARKANSAS, McGee—DBaxter Lumber Co., recently 
began; retail; headquarters, Dermott. 

CALIFORNIA. Wilmar—F. A. Stever has opened new 


yard under name of Wilmar Lumber & Mill Co 
GEORGIA. Atlanta—Coppes Bros. & Zook, kitchen 
cabinet and table manufacturers, will open a branch 10 
Atlanta in charge of Carl Will. 
Toomsboro—J. H. Day installing plant for manufac- 
ture of porch furniture, wings, ete. 


ILLINOIS. Stockton—Kennedy & Co., recently began; 
retail, 
INDIANA. Indianapolis—A. S. Stephens has opened 


a plant to manufacture show cases. 

Mount Vernon—Dunlap & Co., of Columbus, pur- 
chased J. C. Cone spoke factory and has opened a lum- 
ber yard. 


Seymour—-H. F. White, recently began; retail 


KENTUCKY. Whitesburg—Tackett & Rose will open 
about the middle of July. 

MASSACHUSETTS. Springfield—Omer Meunier, Te 
cently began; retail. 

MICHIGAN. Detroit—O. G. Erickson, recently began: 


wholesale and commission. : eer 
Lansing—Rikerd Lumber Co. will open third yard 40 
office on Saginaw St. 





JUN) 


MI 
ber ( 
MI 
Cryst 
Hazle 
Ril 
MI 
cent]. 
Hu 
NE 
cent], 
NE 
Co., 
0H 
ager 
taken 
formé 
Vans: 
joine¢ 
repre 
Niche 
OR 
gan; 
Por 
maki 
$01 
(o., 
manu 
TE 
a lun 
sre 
Cer 
factu 
Dal 
01 
Pu 
and | 
Pa 
Panh 


AR 
mill | 
CA 
wood 
Hu 
addit 
Ins 
turin; 
FL 
build 
fire; 
GE 
build 
Atl 
KE 
ing C 
remoc 
$50,04 
10 
(Ine. 
MI; 
stall 
MI 
begin 
Wayr 
Poy 
burne 


Miss 
and 

Davi 
at th 
on Ji 
the J 
iS pl 
Timt 
ler L 
bre ¢ 
at he 
Rood 
1aW § 


artill 


dent 
Was] 
ur, 
Were 


OWir 
lon 

their 
coup 


NEVE} 
Yont 


Yon 

Be tf 
Scho] 
Ithac 
the C 
ate 0! 
busin 
Lum} 


0., 
Gy 
nd 


ng 


yn 
0 


in 


0., 


to 


cet 
ire 
net 
yhe 

of 
ind 
nd 


im 


fire 
und 


ind 


nill 


nill 
tly 
lew 


hen 
in 





JunE 14, 1924 





AMERICAN LUMBERMAN 97 





MINNESOTA. Minneapolis—Hartwick-Lindeberg Lum- 
r Co., recently began; wholesale and commission. 
MISSISSIPPI. Hazlehurst—Copiah Lumber Co., of 
Crystal Springs, Miss., recently installed a new yard at 
Hazlehurst. 

Ripley——Drewrey & Craig, recently began; retail. 
MISSOURI. Cape Girardeau—Cape Lumber Co., re- 
cently began; retail. 
~ Hurley—E. R. Scott, recently began; retail. 

NEW HAMPSHIRE. Concord—Concord Body Co., re- 
cently began; manufactures auto bodies. 

NEW JERSEY. Jersey City—Eagle Wood Turning 
(o., recently began; manufactures bobbins and spools. 
OHIO. Toledo—H. L. Bravo, formerly district man- 
ager for Brewster Loud Lumber Co., of Toledo, has 
taken over Mr. Loud’s interests here, and C. C. Berry, 
formerly of Berry & Vansant, has taken over Mr. 
Vansant’s interests. Mr. Bravo and Mr. Berry have 
ined in organizing the Berry-Bravo Lumber Co., mill 
representative and wholesaler, with offices at>™ 754 
Nicholas Bldg. 

OREGON. Grants Pass—J. W. Walker, recently be- 
gan; planing mill. 

Portland—Smock & Mathison have engaged in cabinet 
making business at 107 E. 57th St. 

SOUTH CAROLINA. Columbia—Roberson & Strater 
(o., of Greensboro, N. C., will erect a plant for the 
manufacture of packing cases. 

TEXAS. sig Spring—Rockwell Bros. & Co. will open 
lumber yard. 

sreckenridge—Pickering Lumber Co. will open yard. 
Center—Watts-Smith Lumber Co. organized to manu- 
facture southern pine, 

Dallas—Louisiana Lumber & Supply Co. 
tail branch. 

0’Donnell—Cicero Smith Lumber Co., new concern, 
Putnam—Joe H. Shackelford putting in new lumber 
and rig yard. 

Pan-Tex and Seminole—Panhandle 
Panhandle, opening branches. 


New Mills and Equipment 





opening re- 


Lumber Co., of 


ARKANSAS. Mena—-W. D. Allen Co. erecting saw- 
mill and planing plant. 
CALIFORNIA. Glendale—Western American Hard- 


wood Products Co. will erect plant. 

Huntington Park—'Tropical Hardwood Co. will build 
addition to plant. 
Ins Angeles—O. D, 
turing plant. 
FLORIDA. Gainesville—Greene Lumber Co. will re- 
build planing mill and dry kiln recently destroyed by 
fire; loss, $25,000. 

GEORGIA. Atlanta—Knott & Carmichael Co. will re- 
build warehouse partly destroyed by fire. 
Atlanta—Southern Saw Works will enlarge plant. 
KENTUCKY. Louisville—Lanham Hardwood  Floor- 
ng Co. will erect brick addition to plant; cost, $8,000; 
remodeling old portion; adding equipment; entire cost, 
$50,000. 


Brown will erect sash manufac- 


LOUISIANA. Shreveport—Southland Lumber Co. 
Inc.) will build warehouses, cottages, railroad siding. 
MISSISSIPPI. Oxford—W. M. McDonough will in- 
stall planing mill. 

MISSOURI. Kansas City—King Planing Mill Co. will 


begin erection of plant, 50x75; in market for machinery; 
Wayne Rhodes, secretary. 

Poplar Bluff—-Bimmel-Asheroft Mfg. Co. 
burned spoke and handle factory. 

NORTH CAROLINA. Weldon—Dixon Lumber & Mill- 
work Co. will build addition. 

OKLAHOMA. Atoka—Sledge Lumber Co., of Ada, 
building sawmill and planing mill. 

OREGON. Le Grande—Mt. 


erect sawmill, 


will rebuild 


Emily Timber Co. will 


PENNSYLVANIA. Port Carbon—John L. Conrad Sons 
Will enlarge yard, 
TEXAS. Kennedy—-Alamo Lumber Co. erecting of- 


f 


fee and sheds. 


HYMENEAL 


_BLOODGOOD-MUELLER. ‘The wedding of 
Miss Elinor Marie Mueller, only daughter of Mr. 
ind Mrs. E. C. Mueller, of Davenport, Iowa, to 
Yavid W. Bloodgood, of Milwaukee, took place 
at the Trinity Episcopal Cathedral in Davenport 
on June 10, and was one of the society events of 
ie June season in that city. The bride’s father 
‘iS president of the Christian Mueller Land & 
Timber Co., and secretary-treasurer of the Muel- 
ler Lumber Co., of Davenport. The young couple 
sre On a wedding trip thru the East and will be 
ft home in Milwaukee after Sept. 1. Mr. Blood- 
food is a graduate of the University of Chicago 
‘AW eomowh. He servedtwo years overseas in the 
il cry. 









‘ ACOMB-PRICKETT. Harold Acomb, presi- 
vent of Western Lumber Products Co., Spokane, 
Woon, and Miss Bonnie Prickett, daughter of 
ar. and Mrs. Jules Prickett, also of Spokane, 
~'& married on Saturday evening, June 7, at 
*. James Episcopal Church, in that city. Fol- 
ving the wedding there was an informal recep- 
jl at the home of the bride’s parents. Upon 
‘ir return from a honeymoon trip, the young 
uple will have the Prickett residence, W. 825 
‘venth Avenue, for the summer. 


vAORTER-YONTZ, Mr. and Mrs. Martin B. 
_ itz, of Ithaca, N. -Y., announce the engage- 
ment of their niece, Miss Frances Ella Yontz, 
Yormmnest M. Porter, of Auburn, N. : Miss 
Beri is a well known violinist. She studied in 
scholn and won the Otto Sevcik master violin 
t lolarship at the Conservatory of Music in 
a two years ago. She is now a member of 
a Of Pe atory faculty. Mr. Porter is a gradu- 
busine ale University and is a prominent Auburn 
Lumhas man. He is the president of the Porter 
er Co., of Auburn, N, Y. 


WHITE-CARROLL. Miss Helen Brownell 
Carroll, only daughttr of Mr. and Mrs. Walter N. 
Carroll, of Minneapolis, Minn., and Raymond 
Baird White, son of Mrs. John Barber White, 
of Kansas City, Mo., were married in St. Paul’s 
Episcopal church in Minneapolis, Saturday, June 
7, at 4:30 in the afternoon. The wedding was 
one of the important events of the social season 
in the Twin Cities, Miss Carroll being the daugh- 
ter of a leading Minneapolis attorney and socially 
prominent. Mr. White is president and general 
manager of the Exchange Sawmills Sales Co., of 
Kansas City, and president of the Forest Lumber 
Co., also of Kansas City. He follows in the foot- 
steps of his father, the late John Barber White, 
pioneer Missouri lumberman, and is one of the 
leading figures today in the lumber develop- 
ments of the southwest. 

The wedding was attended by many prominent 
people from outside of the Twin Cities, including 
a number associated with the lumber industry. 
The church was decorated in green and white, 
with white lilacs, Easter lilies and ferns for the 
floral setting, and lighted by tall cathedral 
candles. The program of prenuptial music, 
played by Ralph A, Pyke, the church organist 
Was unusual, as it had been selected from a col- 
lection of music compiled by Dr. William C., 
Carl, of New York, head of the Guillemant Organ 
School. After the ribbons had been stretched 
by the ushers, Arthur Davis Scarritt, Burnham 
Hockaday, Joseph G. Peppard, jr., Edward J. 
Clark, and Franklin Hemingway, the last a 
nephew of the bridegroom, all of Kansas City, 
and Charles B. Carroll, of Minneapolis, brother 
of the bride, Mr. Pyke played the bridal chorus 
from Lohengrin for the bridal procession, The 
bridesmaids were Miss Cora Stevenson and Miss 
Pauline Whitney, of St. Cloud, and Miss Jane 
Hemmingway, of Kansas City, niece of the 

















i 


MR, AND MRS. R. B. WHITE 


bridegroom. Miss Margaret Yeomans, of Kansas 
City, was maid of honor. Henry B. Grandin, of 
Los Angeles, and Kansas City was best man. 
Pink roses were used in the decorations of the 
living room at the home of Mr. and Mrs. Carroll, 
where the guests were received after the cere- 
mony, While the dining room was in green and 
white, baby breath, white larkspur and white 
canterbury bells forming an unusual floral dec- 
orative motif. 

Mr, and Mrs. White left in the evening for 
New York where they sailed on Wednesday for 
France. They will spend a few weeks in Paris 
and then will go to Switzerland and the Italian 
lakes. They will return in the autumn and will 
be at home at 5600 Pembroke Lane, Kansas City. 


GATELY-STACK. Miss Catherine Neville 
Stack, daughter of Joseph D. Stack, vice presi- 
dent of the Hudson Supply & Cement Co., dealer 
in building lumber, of Baltimore, Md., became 
the bride of Dr. Joseph D. Gately on June 5. 
The ceremony was performed at Corpus Christi 
Catholic Church by Rev. John A. Smith. The 
young couple are now on a wedding tour. 


PITTMAN-STEEN. Miss Carolyn Steen, sister 
of William Steen, manager for the Long-Bell 
Lumber Co., at Shreveport, La., became the 
bride of Tom S. Pittman, of Shreveport, secre- 
tary and sales manager of the Shreveport Long 
Leaf Lumber Co. The wedding was solemnized 
at the home of the bride’s parents at Camden, 
Miss. Until recently the bride resided in Shreve- 
port and both bride and groom are socially popu- 
lar there. 


KENT-NEHER. Everett Kent, of Gridley, Ifl., 
who is associated with his father in the lumber 
business there, will be married on June 21 to 
Miss Nellie Neher, of Chenoa, Ill. Miss Neher is 
a teacher in the State normal school at Bloom- 
ington. 


LAGER-GHERKE. Arthur J. Lager, of the 
firm of Hedman, Anderson & Co., lumber dealers 
of Geneseo, Ill., and Miss Mary Gherke, daugh- 
ter of Mrs. August Lowe, of Geneseo, were mar- 
ried in that city on June 4, After a short honey- 
moon they will be at home at 31% South Geneseo 
Street, Geneseo. 
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| Finish Your New House With 


Red Gum 





Gun Fill it with 
Cottonwood RED GUM 

Sycamore FURNITURE 
Red Oak America’s most 
Willow beautiful wood 





We have it. 


S. B. Anderson & Son, Inc. 


| PLAQUEMINE, LOUISIANA 
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Long Leaf 
Calcasieu Lumber 
WESTLAKE LOUISIANA 














HAND MADE 


CYPRESS SHINGLES 





and CLAP BOARDS 


Manufactured in all sizes and lengths. 
Samples on request. 


Gulf Coast Timber Co., Inc. "este." 

















THE W@DS 


The Woods 


Every sentence an essay 
on lumber and life, flashing 
with humor or stiring the 
heart with sentiment and 
good common-sense phil- 
osophy. Abeautiful book. 


$1.25 postpaid. 
AMERICAN LUMBERMAN, Publisher 
431 South Dearborn St,, CHICAGO 


DOUGLAS MALLOCH 
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LUMBER COMPANY 
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WELDON, WILLIAMS & LICK 


The Coupon Makers 
FORT SMITH, ARK. 
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EVANSVILLE, IND. 


June 9.—There has been some improvement in 
the factory trade during the last few days, and 
many of the wood consuming plants are buying 
Jumber more liberally than they did a few weeks 
ago. Furniture factories are still being operated 
on an average of four and five days a week and 
they are in the market for considerable lumber, 
altho some of the larger factories report that they 
are fairly well stocked up. Veneer manufacturers 
report a fair trade. The box factories continue to 
operate on fairly good time and are buying some 
Jumber. Retail lumbermen are buying cautiously. 
tecont bad weather has restricted their sales. Sash 
and door men report a fair trade. Planing mill 
owners report that local and out of town trade 
is fairly good. A good many logs are being as- 
sembled at) Prineeton and Vincennes and other 
points along the Chicago & Eastern Illinois rail- 
road and many will be sent t6 Evansville. Logging 
operations are gradually being resumed along Green 
and Barren rivers in western Kentucky, as those 
rivers recede and get back into their banks after 
the recent heavy rains. 

Fred I. Bergman, planing mill owner and Jum- 
ber dealer, at Chrisney, Ind., was a recent business 


visitor. 
COLUMBUS, OHIO 


June 9.—Some hardwood manufacturers and job- 
bers profess to see a slight improvement in the 
market, attributable to the fact that retail and 
factory stocks are exhausted. Trade is about 
equally divided between retailers and factories. 
Concerns making boxes, furniture and musical in- 
struments are the best customers. Railroad in- 
quiries are fairly good and some fair orders are 
booked from that source. Prices are generally 
steady, altho some cutting to foree trade is re- 
ported. Shipments are steady. F. B. Pryor, sales 
manager W. M. Ritter Lumber Co., who has re- 
turned from Philadelphia and New York, reports a 
better feeling in the East. Orders are slightly 
improved, and it is believed that the worst of the 
slump is over. Factories are placing larger orders 
and retailers are also coming into the market 
better. The American Column & Lumber Co. is 
having a fair demand, with prices generally well 
maintained, according to David G. White, sales 
manager. Purchasers are picking up odd items. 

Southern pine is still dull, altho some profess 
to see a turn for the better. Dealers are going 
slow, as they have not been able to move stocks 
as quickly as was expected. Prices have declined 
on all items, altho finish is holding up fairly we#. 
Shipments are coming out steadily. 

The Wilson Floor Co. has leased a residence at 
Grant Avenue and Town Street, which will be re- 
modeled into a modern office and shop. 

The J. E. McNally Lumber Co. is having a good 
retail business, with considerable figuring on future 
work. Bad weather conditions have held up build- 
ing operations. The Sowers-Benbow Lumber Co., 
retailer, has been fairly busy during the last week. 
R. M. Lucas, secretary of the Columbus Lumber- 
men’s Credit Club, reports a slight improvement in 
retail demand, altho the market is still rather 
slow. The Doddington Co., operating four retail 
yards, is having a fair run of business, according 
to T. A. Jones, the manager. 


LOUISVILLE, KY. 


June 10.—Business last week has been slightly 
better with the hardwood companies, shipments 
having continued steady, while new orders have 
been more numerous. Another attractive feature 
is that collections are good. A number of com- 
panies reported gains in May as compared with 
April on new business, as well as a gain in the 
movement under old orders. Traffic conditions are 
very good. At the present time some mills are 
having a little trouble with high water in the 
woods, but that should not last very long. The 
building trades are especially active, while the fur- 
niture and auto companies are doing a little better 
than they were, and there is fair general move- 


ment to the woodworking industries, and about 
normal business from the railroads. Prices as 
quoted at Louisville on inch stocks: Kentucky 


and Indiana quartered white oak, FAS, $145; com- 
mon, $80; quartered red, $115 and $70; plain 
white, $105 and $65; plain red, $95 and $60. 
Southern oak, quartered white, $125 and $75; 
quartered red, $90 and $65; plain white, $85 and 
$58; plain red, $80 and $55. Poplar, FAS, $105; 
selects, $80; common, $53. Plain or quartered 
red gum, $77 and $47 ; quartered sap, $57 and $42; 
plain sap, $53 and $388. Walnut, FAS, $215; 
selects, $160; common, $115. Chestnut, $110 and 


$65. Cottonwood, $55 and $45. 
$65. Dsasswood, $85 and $55. 

EK. IB. Norman, of E. B. Norman & Co., following 
a business trip to Chicago, has gone South for 
few days at the company’s mills. 

There is no meeting this week of the Louisville 
Hardwood Club, due to the fact that there will not 
be many members in the city on the meeting date, 

The W. R. Willett Lumber Co, expected to get 
into its new yard office building within the next 
three or four wecks. 

J. Graham Brown, head of W. P. Brown & Sons 
Lumber Co., Louisville, and also head of the Brown 
Hotel Co., has announced plans for a new $1,500, 
000 addition, of ten stories, to his hotel building. 
Work is to start on the new addition within about 
three weeks. The new building will not be for 
hotel use. There will be stores on the ground 
floor, a theater seating 2,000 or more, while two 
floors will be occupied by the Wilderness Club, and 
the other seven stories by offices for doctors and 


dentists. 
ELKINS, W. VA. 


June 9.—Altho hardwood buying in West Vir. 
ginia is inactive, yet there is more business than 
might be imagined, and the general situation shows 
signs of improving. <A reduction in prices of about 
10 percent on an average is looked upon as 4 
healthy development. The price on the different 
kinds of hardwoods has been scaled down to some 
extent, except possibly on maple, which is harder 
to secure than any other hardwood at present, 
especially in dry stock, for few mills have had 
their available maple cut more than sixty to 
ninety days. 

After a long idleness the pulp mill of the Par. 
sons Pulp & Lumber Co., Parsons, resumed opera- 
tions about June 1. 

The Three Forks Lumber Co. has started opera- 
tions on Jennings Creek, in Maryland, its mill at 
Vindex having started sawing early in June, In 
the near future the company hopes to have the 
mill in full operation. Construction work has 
been completed on the logging railroad. L. R. F. 
Preysz, G. H. Dornblazer and others of the Raine 
Lumber Sales Corporation are interested in the 
Three Forks company. 


INDIANAPOLIS, IND. 


June 10.—There continues to be a tendency on 
the part of industrials to curtail production and 
to buy only for immediate needs. There are some 
encouraging signs from retailers, who, especially 
in the city yards, are making more inquiries than 
usual. Stocks in retail yards are not well bal 
anced, and before the end of the present month 
the retailers will be forced into the market more 
actively than since shortly after the first of th 
year, when fair sized stocks were purchased, The 
automobile business continues inactive and _ this 
lethargy is extending rapidly to the allied indus- 
tries, notably the body factories. The furniture 
factories continue to run on subnormal schedules, 
and little business is expected from this source for 
another month at most. Railroads are buying only 
as is absolutely necessary, most of their purchases 
now being cross ties and heavy timbers, purchases 
of car stocks having been cut to the bone. Box 
factories here say business has slumped decidedly 
during the last two weeks. Prices, however, seem 
to be holding fairly firm in face of poor demand. 


DETROIT, MICH. 


June 9.—While the wholesale market continues 
quite soft, there is a decided inerease in demand 
which is expected to develop into a normal buying 
situation within the next- week, There is marked 
activity in retail yards now that the city’s col 
struction program for the summer season has 
gained impetus with the coming of more favor 
able weather. Retailers generally are looking for 
ward to the biggest year in their history and are 
maintaining good sized stocks. Hardwood buying 
for the automobile industry is light, but there are 
continued good orders from furniture factories 12 
this section. A number of the auto body plants are 
compelled to mark time and consequently to defer 
their purchases until the new models are decided 
upon, a decision which has been postponed pending 
the disposition of old models whose distribution 
has been retarded due to protracted unfavorable 
weather. 

Fred H. Wade, president Fred H. Wade Lumber 
Co., Detroit and Cheboygan, has been elected presi: 
dent of the Wilderness Club, located on Bois Blane 
Island, Straits of Mackinac. da 

The Ternes Coal & Lumber Co. has opene st 
new yard in Springwells, on Chase Road eo 
south of Warren Avenue, which has been place 
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in direct charge of Arthur A. Ternes, secretary. 
Mr. Ternes is also president of the Springwells 
Board of Commerce. 

A branch of the Mellen-Wright Lumber Co., of 
Royal Oak, North Detroit, has opened with a com- 
plete line of building materials, rough lumber and 
interior finish. The new yards occupy an entire 
plock and include a warehouse, lumber sheds and a 
new bungalow type office. 

The Rikerd Lumber Co., of Lansing, Mich., is 
puilding a west side yard and office 150x500 feet 
to take care of its rapidly increasing business. 

After being an important local industry for the 
last twenty-two years, the Boyne City Lumber Co., 
of Boyne City, Mich., has closed down. It is 
estimated that during its existence the company 
cut approximately 300,000,000 feet of hardwood 


and hemlock from 27,006 acres of land in the 
northern part of the lower peninsula. 
The last of the lumber mills in the district 


around Cadillac has been closed with the sale of 
the sash, door and cabinet mill of the Lyman T. 
Covell Co. to the Erickson-Steffler Co. 


MERRILL, WIS. 


June 9.—While hardwood and hemlock business 
is still somewhat dull, the lull is not as marked 
ag it was thirty days ago, according to lumbermen 
ja this section. Winter-cut hardwoods are becom- 
ing dry but stocks are less than normal, especially 
in low grades, due to the heavy production of ties 
and the heavy demand last fall for such grades. 
There is practically no call for dry lumber. The 
prices f. 0. b. mill for dry hardwoods are as fol- 
lows : 


BIRCH— 4/4 5/4 6/4 
Se $115@120 $120@125 $125@130 
ee 95@100 100@105 105@110 
OR ae 52@ 55 65 70 7TO@ 75 
NO, 2 COM... 60 30@ 32 38@ 43 45 50 
No.3 com..... 15@ 17 17 18 19@ 20 

4/4— MAPLE ELM Basswoop 
ee $ 80@ 8 $ 70@... $ T0@ 75 
BOGUS <6 os cae «22@ tC 60@... 60@ 65 
No. 1 com..... 52@ 55 42@ 45 52@ 55 
No. 2 com..... 32@ 3 25@ 27 30@ 32 
NO. S$. COM... 0. 15@ 16 19@ 20 25@ 26 


ATLANTA, GA. 


June 9.—In spite of exceptionally heavy rains 
thruout the Southeast the early part of last week, 
conditions in the timber tracts have improved be- 
cause of hot dry weather. A great many of the 
larger mills, however, are curtailing their hard- 
wood production, for both domestic and foreign 
consumers are offering prices that comparatively 
few of the big producers are willing to accept. 
But smaller mills are accepting these offers if they 
have the stock. 

The larger mills report sales to building trades 
interests as very satisfactory, all things considered. 
Flooring plants are buying actively, while millwork 
Plants and planing mills also are buying fairly 
well, principally of oak and gum, and taking also 
‘ypress, poplar and similar items. Most hardwood 
flooring advanced again last week $1 to $2 and 
low averages $3 to $5 higher than a month ago. 
The tendency still is upward. Oak flooring prices 
are somewhat less than early in May. 

Furniture plants continue to do their buying on 
4 constructive scale and for immediate wants only. 
some of the larger mills, however, are having no 
Touble in disposing of most of their cut of gum, 
oak and poplar to this source. 

_ Further reductions in prices have been noted 
in all gum items except plain sap, the latter item 
delieved to have about reached rock bottom. 

Bkbetter quartered red gum has declined about 


). y < Y « 
$2; No. 1 common, about $2 also, tho No. 2 com- 
mon remains at about the same average level. 


Pas plain red gum and No. 1 common have de- 
‘lined about $1, while No. 2 common is substan- 
ally unchanged. Quartered red prices now are 
$2 to $4 less than those quoted early in May, 
while FAS plain red gum prices declined during 
the month $5 to $6, and common grades, $1 to $2. 
Average quotations, Atlanta, for FAS plain red 
gum are $70 to $80 for all dimensions, as low as 
$68 and $69 for 4/4, and some large mills asking 
UX to $81 and $82 for 8/4. No. 1 common is 
4round $43 for 4/4; $47 to $48 for 5/4 and 6/4, 
and up to $55 for 8/4. No. 2 common runs $30 
‘or 4/4, tho many mills sell at $28 and $29; 
While 5/4, 6/4 and 8/4 run up to $35 and $36. 
, The average for quartered red gum FAS, 4/4, 
san bout $79, 5/4, 6/4 and 8/4, $83 and $84 to 
85 and $86. No. 1 common is about $46 for 4/4 
$50 to $55 for 5/4, 6/4 and 8/4, while No. 2 
“Mmon is $30 to $35 for 4/4, 5/4 and 6/4, aver- 
‘ging $37 for 8/4. Smaller mills are shaving 
these prices $1 to $2, 
ae ae maple items used by automotive trades 
railed ding to about the same level as has pre- 
dae for some weeks. Sap gum, however, is 
out $3 to $4 under the prices of a month ago 


for FAS grades, and $1 to $3 under for common 
grades. 

Export business is fairly active but, due to the 
fact that mills are disinclined to accept low offers, 
it is net nearly as large as it would be otherwise. 


JACKSONVILLE, FLA. 


June 9.—The depression in the hardwood mar- 
ket which began the latter part of March, assumed 
increasing proportions during the first week in 
June. All consuming industries have adopted a 
eautious buying policy, owing to the decline in 
construction activities and a general slowing up 
of business all over the country. Hardwood manu- 
facturers and dealers continue to slash prices in 
order to get their share of new business being or- 
fered. Buyers are willing to pay current prices for 
future delivery, but hardwood operators generally 
are unwilling to gamble on that basis. Automobile 
manufacturers report that the situation in their 
own industry is still obscure. Furniture manu- 
facturers report a slump in their trade. They are 
not operating their plants at near capacity. Prices 
are as follows, f.o.b. mill: Plain mixed oak, FAS, 
$78.50; No. 1, $43; No. 2, $23; No. 3, $10. Poplar, 
FAS, $95; No. 1, $45; No. 2A, $28; No. 2B, $12; 
No. 3, $14. Red gum, FAS, $65; No. 1, $39; No. 2, 
$18. Sap gum, FAS, $40; No. 1, $29; No. 2, $13; 
No. 3, $9. 


MEMPHIS, TENN. 


June 10.—Foreign demand, at somewhat better 
prices than obtain in the United. States, presents 
the brightest feature in the hardwood situation in 
the South. Other encouraging features are the 
continued buying on the part of building trade 
interests, including flooring manufacturers, and 
rather notable improvement in the box situation. 
There is an excellent inquiry from overseas sources 
and much oak, gum and ash is being sent abroad 
on current orders. Flooring manufacturers are 
operating their plants at capacity, are finding a 
good sale for their output, and are naturally in 
the market for substantial quantities of Nos. 1 
and 2 common oak. Manufacturers of sash, doors 
and interior trim are also buying in fair volume. 
Manufacturers of boxes indicate rather decided in- 
crease in demand during the last fortnight and 
this change is bringing about some betterment in 
the lower grades of cottonwood, gum, oak and 
other items used in the manufacture of wood 
containers, including heavy packing crates. Fur- 
niture interests are buying rather slowly, if at all, 
and there is almost complete absence of business 
so far as automobile manufacturers are concerned. 


Some lumbermen, however, are of the opinion, 
based on information that has come to them re- 


cently, that the automobile industry is gradually 
getting into better position and that a revival of 
demand from that source may be expected in the 
near future, 

Prices are rather irregular, depending largely 
on the attitude of the seller. It is quite apparent 
that some owners are under the necessity of dis- 
posing of at least part of their holdings and in 


such cases they are somewhat at the mercy of 
buyers. Some of the more important manufac- 
turers, however, have practically withdrawn all 


of their holdings from the market and have reached 


the decision to continue producing, on a modest 
seale, with the idea of accumulating further 


stocks. In doing this, however, they emphasize 
that they are buying logs in the open market for 
the production of additional stock in preference 
to converting their own stumpage into lumber un- 
der present conditions. Log prices have been 
comparatively easy recently and logs are available 
at prices that are considerably below values placed 
on stumpage by important owners thereof. 

In the Valley area, present output is between 
60 and 65 percent of normal. Producers are not 
going to pile up stocks pending further develop- 


ments in the general business situation. Most of 
the outbound movement appears to be made up 


of lumber being shipped on old orders and of stock 
that is being thrown on the market by firms under 
the necessity of making frequent turnover, tho 
there are some exceptions to this general rule. 

C. C. Dickinson, vice president and general man- 


ager of the E. Sondheimer Co., is leaving in a 
few days for New York. He will sail on the 


Scythia June 19 for Europe, where he will remain 
until after Sept. 1. He will be accompanied by 
his wife. 

The welfare committee of the Lumbermen’s Club 
of Memphis is taking up a special fund to aid 
Erwin L. Jones, a member of that organization, 
who was seriously injured in an automobile wreck 
a few evenings ago. Dr. Willis C. Campbell, who 
operated on him, is fearful that he will be par- 
alyzed as he is suffering from a broken back. Mr. 
Jones was employed by Nickey Bros. (Inc.) when 
the United States entered the war, and he promptly 
enlisted of his own accord and served with the 
Marines. 











ct 


as 


. j a ie: 
en ioe 
) i Waves 1 


tae 
ewe 


ee 
te 


The Chosen Wood 
On Atlantic Coast 


In fact it proves to be a 
big favorite wherever used 
or sold because Goldsboro 
North Carolina Pine is 
naturally suited to all build- 
ing needs. 


Our present holdings of 
virgin timber afford buyers 
a steady supply of lumber 
for years to come. 


Whatever your requirements 
may be, give us an oppor- 
tunity to demonstrate our 
prompt service by rail or 
water. 


Johnson & 
Wimsatt 


WASHINGTON, D. C. 
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N.C. PINE 











Service 
YouWant 


is the kind our facilities 
enable us to render at 
all times. Our mills 
have a daily capacity 
of 300,000 feet of 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 


© You'll find our prices 
gm right and our quality 
unexcelled in 


Partition, Ceiling, 
Moulding, Trim, 
Lath, Dimension. 


yoo 


Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Incorporated 1885 


Baltimore, Maryland 


Manufacturers 


9th Floor Union 








Trust Building, 
Thin Ceiling— 


N.C. PINE. our speci 


We also manufacture everything 
in yard and shed stocks, box 
shooks, crating material. 


Major & Loomis Company 
HERTFORD, N. C, 








- 







j ‘alk About Values 


You sure get your share of 
them when you buy our 


® 
N. eh Pine Roofing 
Stordect, Y€llow Pine "pzhss4 
Car and Cargo Shipments, 


| Ellington & Guy, Inc." tuldze* Richmond, Va. 








QUICK SELLERS—Thatis what you 


want and what you get when you stock our 


N. C. PINE 


It is band sawed and carefully kiln dried. 
Rowland Lumber Co.,N-sfolk, 


Virginia. 
Operating John L. Roper Lumber Co. 











WARREN AXE & TOOL CO. 


WARREN, PA. 


Ww ; 
honors Panama-Pacric GRAND PRIZE 
poeueneeenieamemmmesenetllinamemammmemnannens at 


International Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS torycapacity B500Axes & Tools 








News from America’s Lumber Centers 








TACOMA, WASH. 


June 7.—An enthusiastic reeeption for Col. 
foland H. Hartley, Everett Jumberman and candi- 
date for the Republican nomination for governor, 
was given by the members of the Tacoma Lumber- 
men’s Club last Wednesday, when Col. Hartley 
and a delegation of Everett lumbermen appeared 
before the club to urge the support of the Tacoma 
lumbermen for his candidacy. While no action was 
taken by the club as an organization, many of 
the members as individuals pledged their support 
to Col. Hartley and these pledges were given by 
a number of prominent Democrats who declared 
they were prepared to work for his candidacy in 
order to put the State administration in the hands 
of a business man rather than a_ politician. 
Col. Hartley was introduced by John E. Manley, 
former president of the club, who declared that 
the present State government is rapidly drifting 
into the hands of incapable men thru the lack of 
interest in politics shown by the business men. 
Col. Hartley declared that all he desired was a 
capable administration and if the lumbermen could 
find some other business man to support with 
more ability than he possessed he would gladly 
withdraw in favor of such a candidate. A number 
of Tacoma lumbermen were present at a banquet 
Tuesday night at which Tacoma business men 
planned the organization of a Hartley movement 
in Pierce County. The visitors from Everett at 
the two meetings included J. A. Thurber, Clarence 
Parker, Joseph Irving, Jack Tyer and Neil Jami- 
son. Following Col. Hartley’s address each of the 
visitors made a short talk endorsing his candidacy. 

Mr. Irving then discussed the log situation in the 
North and declared that practically all the camps 
near Everett have closed since the recent cut in 
prices, and would probably remain down until the 
situation improves. 

Dr. Hf. J. Whitacre, representing the Tacoma 
Yacht Club, appeared before the club to ask the 
support of the lumbermen for international regatta 
which is to be held here July 4. A resolution was 
adopted endorsing the project and promising the 
full support of the club for the affair. 

Lumber carriers at the Tacoma docks during 
the present week included the following: Port 
dock, Oduna, Alaska, 250,000 feet (part cargo) ; 
Hollywood, Australia, 350,000 feet (part cargo) ; 
Sonora, Europe, 140,000 feet (part cargo) ; Somo- 
dono Maru, Japan, 700,000 feet (completing) ; 
Georgian, Atlantic coast, 500,000 feet (part cargo) ; 
Edward Luckenbach, Atlantic coast, 1,500,000 feet 
(part cargo), and I’. 8. Loop, California, 500,000 
feet (part cargo). St. Paul & Tacoma Lumber Co., 
Georgian, Atlantic coast, 1,000,00 feet (part cargo), 
and Wahkeena, Atlantic coast, 500,000 feet (part 
cargo). Defiance Lumber Co., Barbara C., California, 
650,000 feet (part cargo). Wheeler, Osgood Co., 
Doylestown, California, 150,000 feet (part cargo; 
Brookdale, California, 600,000 feet (part cargo),and 
I’. 8S. Loop, California, 500,000 feet (completing). Dick- 
man Lumber Co., Somodono Maru, Japan, 300,000 
feet (part cargo) ; Wahkeena, Atlantic coast, 500,- 
000 feet (part cargo) ; Hldridge, Japan, 1,000,000 
feet (part cargo), and Georgian, Atlantic coast, 
500,000 feet (part cargo). Baker dock, Kentuckian, 
Atlantic coast, 4,000,000 shingles, cross arms and 
doors (part cargo). Terminal dock, Katrina Luck- 
enbach, Atlantic coast, 650 tons box shook (part 
cargo) ; Lurline, Hawaiian Islands, 600 tons box 
shook (part cargo) ; Steel Seafarer, Europe, 60,000 
feet poles, 150 tons doors (part cargo), and 
Wahkcena, Atlantic coast, 70,000 fect poles (part 
cargo). 

Reconstruction of the Terminal dock here to 
provide for the rapid handling of large lumber 
shipments, and to give Tacoma another first class 
lumber handling pier, has been decided on by the 
Terminal Dock Co., which will spend nearly $50,- 
000 on the proposed improvements. The dock will 
be widened 24 feet, bringing the width of the open 
dock space to 45 feet; a second water track will 
be provided for the handling of lumber cars; a 


second berthing position arranged, and a 17-ton 
locomotive crane added to the equipment. When 


the improvements are completed the dock will be 
able to handle two of the largest size ocean car- 
riers, or three of the steam -schooner class, at a 
time. The lumber will be loaded aboard the ships 
direct from the railway cars, and it will be pos- 
sible to handle 500,000 feet at a time. Storage 
space for an additional 1,000,000 feet of lumber 
will also be provided. Announcement of the plans 
was made by Ralph H. Shaffer, president of the 
2acifice Box Co., who is also president of the dock 
company. 
Emergency fire 
forests of western 


conditions now exist in the 
Washington, according to an 


official proclamation by the Federal Forest Service 
office here this week. Extraordinary precautions 
are being taken to prevent the start and spread of 
fire, camp fire and slashing permits are being 
withheld, smoking prohibited in certain areas, ang 
other precautions taken. The State authoritieg 
are cooperating with the Forest Service in an effort 
to meet the situation, which is extremely critica], 
There has been practically no rain-for two months 
and high winds and low humidity are increasing 
the hazard. Several bad fires are reported in the 
Tacoma district this week. Three logging engines 
and 60 cars of timber, owned by the Taylor Logging 
& Lumber Co., were destroyed in a fire near Morton 
last Monday. Another blaze started Monday in the 
Rainier national forest near Morton, and is stil] 
burning fiercely and spreading in spite of the 
efforts made to control it. This fire has already 
covered more than 1,000 acres of timber. Smaller 
fires are reported from different parts of the 
district. 

A new writer, who features the work of the 
sawmills and who writes from practical experience, 
has been contributing recently to some of the lead- 
ing magazines. This author is James Stevens, 
a resident of Tacoma for several years, who has 
been employed for most of the time in different 
Tacoma mills as a laborer. Mr. Stevens is the 
author of the article which appeared in the Satur- 
day Evening Post issue of June 7 entitled “Life 
Among the Laborers,’ in which he depicts graph- 
ically the point of view of the sawmill worker, 
The article appeared anonymously. He is also the 
author of the “Black Duck Dinner” in the June 
issue of the American Mercury, in which one of 
the exploits of the legendary Paul Bunyan is 
amusingly described. 

Extension of the Anderson system, by means of 
which workers in the logging camps are supplied 
with reading matter, is planned by Capt. John 
Anderson, organizer of the system. An additional 
twenty-five boxes for the collection of magazines 
will be installed in Tacoma. These boxes will be 
manufactured here. L. C. Davies, general manager 
of the system, is now in Tacoma arranging for the 
extensions planned. 

Manufacture of 250 logging trucks has been 
started at the shops of the Chicago, Milwaukee 
& St. Paul railway in Tacoma. The new steel 
fabricating shop is nearing completion and as soon 
as it is ready the road will start construction of 
150 new bunk cars. The logging cars are 42 feet 
long and will have a capacity of 80,000 feet each. 

The five camps operated near Shelton by the 
Simpson Logging Co. will continue operations until 
July 4, tho other camps in the vicinity are closing 
down. The Simpson camps will probably remain 
closed after the holiday unless the situation im- 
proves. 

The Lindstrom Handforth Lumber Co. has re 
sumed operations at its mill after a shutdown of 
five weeks. Logging operations were resumed sey- 
eral days ago and the mill started today. 

The plant of Ernest Dolge (Inc.) here has 
shut down for an indefinite period. This is the 
second of the local waterfront mills to close, and 
several others are reported considering a shbut- 
down until business conditions improve. 

Frank W. Smith, former sales manager here for 
the Pacific States Lumber Co., has been appointed 
western manager for the Wallace Ballord Lumber 
Co., of Minneapolis. Mr. Smith left the Pacific 
States company last summer and purchased an 
interest in the South Seattle Mill Co. A few 
weeks ago he sold out. His many Tacoma friends 
are deeply interested in his return to an active 
share in the industry. Mr. Smith’s headquarters 
will be in Seattle. 

The Fairhurst Lumber Co. has increased its 
capitalization from $15,000 to $50,000. The com 
pany recently sold its retail yard in South Tacoma 
to the Saxton Lumber Co., and has opened a down 
town office in the Tacoma Building. 

A large shipment of mill machinery, designed for 
the new door factory now under construction by 
the recently organized Washington Door Co. of 
Tacoma, arrived here this week on the steamer 
Kentuckian. The machinery is now being installed 
at the plant. 

A small fire at the St. Paul & Tacoma Lumber 
Co.’s mill last Wednesday was extinguished by the 
city fire department before any great damage ha 
been done. 

Frost Snyder, president of the Clear Fir Lumber 
Co., left for the East recently on a business trp. 
He will be away a month or six weeks. 

T. BE. Ripley, president of the Wheeler, Osgood 
Co., left last Sunday for Europe and expects to be 
away for two or three years. Mr. Ripley will 8° 
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py way of California and will spend several weeks 
in the South before leaving for New York. 

w. C. Wheeler, treasurer of the Wheeler, Osgood 
Co., was reélected president of the Tacoma School 
Board at the reorganization of that body this week. ® 
Mr. Wheeler was reélected to the board last April 
at the regular school election. 

George H. Osgood, in charge of the veneer plant 
of the Wheeler, Osgood Co., left today on a busi- 
ness trip for the company which will take him to 
the principal cities of the Atlantie coast and middle 
West. 

Mr. and Mrs. A. C. Campbell, of Longview, are 
spending several days in Tacoma on their wedding 
trip. Mr. Campbell is assistant to the vice presi- 
dent of the Long Bell Lumber Co. 

Frank D. Munn, vice president of the United 
Door & Sash Co. and manager of the United Mill 
Work Co., of Wichita, Kan., was a visitor in 
Tacoma this week. Mr. Munn is visiting his 
daughter, Mrs. Murray Kirkwood, the wife of a 
Tacoma physician. 

Frank B. Cole, secretary of the Camp Lewis 
Timber Co., is ill at a local hospital. Mr. Cole is 
reported to be improving. 


BELLINGHAM, WASH. 


June 7.—May was another big cargo month, 
twenty-one cargoes, totaling 18,425,000 feet, being 
moved. The Atlantic coast took the lead with 
6,170,000 feet, and California was second with 
5,800,000 feet. Japan took 650,000 feet; 500,000 
feet went to the west coast South America; Aus- 
tralia took 1,975,000 feet, and Hawaii purchased 
3,330,000 feet. The shipments by companies were: 
Bloedel Donovan Lumber Mills, 9,320,000 feet; 
E. K. Wood Lumber Co., 4,350,000 feet; Puget 
Sound Sawmills & Shingle Co., 3,175,000 feet ; Mor- 
rison Mill Co., 1,280,000 feet; Campbell River 
Lumber Co., 200,000 feet ; 


Mexico; 
Angeles. 

C. A. Riggs, superintendent of the Columbia 
Valley Lumber Co. and president of the Peoples 
Fuel Co., announced this week that the fuel con- 
cern had purchased a site of six acres in this city, 
and that it would at once begin the construction 
of a $75,000 plant for the manufacture of fuel 
from slack coal and sawmill waste. 

J. A. Loggie, president of the Whatcom Falls 
Mill Co., is expected to return within a few days 
from Minneapolis, Chicago and other eastern cities. 


ABERDEEN-HOQUIAM, WASH. 


a 


June 7.——-May lumber shipments from Grays 
Harbor increased 5,000,000 feet over the shipments 
for April. The total for May was 80,313,172 feet, 
as against 75,000,000 feet for April. Details of the 
May shipments are: Forty-one coastwise ships car- 
ried 40,625,000 feet to California ports; twelve 
ships for foreign ports carried 24,402,193 feet, and 
six ships took 15,285,979 feet to the Atlantic coast. 

Distinguished shipping men from England, San 
Francisco and New York have been visitors on the 
Harbor the last week—Thomas Kitching, of West 
Hartlepool, England; C. A. Walters, of New York, 
and H. S. Seott, of San Francisco. They stated 
their belief that Grays Harbor would become one 
of the most important ports on the Pacific. 

The unprecedented warm weather on the Harbor 
is thought responsible for fires in the timber lands 
along the Chehalis River. A fire in “down” timber 
of the Chehalis River Logging Co., about a mile 
west of Independence, is under control after threat- 
ening for 24 hours to spread into nearby standing 
timber. According to reports by officials of the 
company, a considerable quantity of merchantable 
timber was destroyed, but the larger part of the 
“down” timber could not have been logged out 


Admiral® Peary, 1,000,000 lath for Los 





Bellingham Sash & Door 
Co., 100,000 feet. Ship- 





ments during the last 
week were: Bloedel Don- 
ovan Lumber Mills, Hau- 
rakit, 640,000 feet box 
shook, Australia; Whit- 
ney Olson, 1,500,000 feet, 
San Pedro. In the near 
future the bark Phyllis 
will lift 2,000,000 feet 
at this company’s mill for 
Australia. E. K. Wood 
Lumber Co., Olympic, 1,- 
700,000 feet, San Pedro, 
half of which was loaded 
at Bellingham and the re- 
mainder at Anacortes. 
This company will load 
the Regulus with 1,600,- 
000 feet for the west coast 
South America, and the 
Bl Capitan with 2,250,000 
feet for San Pedro within 
the next week. Puget 
Sound Sawmills & Shingle 
Co., Corvus, 600,000 feet, : 
Atlantic coast; Henry S. : 
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Grove, 750,000 feet, At- 
lantie coast. 
One night shift and one 


Buffalo in Wind Cave National Park, near Hot Springs, 8. D. 





lay shift have ceased operating here within the 
lat week. The night side at the E. K. Wood 
Lumber Co.’s plant today operated for the last 
time for an indefinite period, states President 
Fred J. Wood. A week ago the Bloedel Donovan 
Lumber Mills dispensed with one crew in its day 
operations. Market conditions are responsible for 
the closing. Mr. Wood, whose company deals chiefly 
with California, says the market in that State is no 
better. Within a week he will visit the company’s 
yards there, 

The Campbell River Logging Co. was handicapped 
by fire again this week, all its employees being 
foreed to spend a day fighting flames on the 
Canadian side of its timber holdings. No other 
‘tious fires have occurred here but, as there has 
been no rain since May 4 and only .07 inches fell 
‘n May, the general outlook is not good. 

The Bloedel Donovan Lumber Mills is employing 
115 men at its Clallam Bay camp. J. N. Donovan, 
berintendent of operations at this camp and at 
te Alger and Saxon camps, states that the com- 
bany has purchased for its Clallam camp two new 
yarders and two new loaders, and that for the 
‘axon camp a 13x18 Washington Simplex yarder 
has been purchased. He said that four hundred 
men are working on the company’s Olympic Penin- 
Sula railroad. There will be several large fills on 
this line, he stated, one requiring 31,000 yards 
of earth, 

Recent shipments from Anacortes mills are: 
Anacortes Lumber & Box Co., Centaurus, 1,000,000 
‘eet, Atlantic coast; Admiral Peary, box shook, 
a Francisco. Morrison Mill Co., Ormidale, box 
“ook and 3,000,000 shingles for the Gulf of 


anyway. Two other small fires were reported, one 
from the Carlisle holdings of the Humptulips Log- 
ging Co., and the other eighteen miles from 
Aberdeen in the Donovan-Corkery holdings. Both 
fires were extinguished before green 
timber. 

The fame of the beauty of Douglas fir as a 
decorative wood has reached the East, according 
to Charles Friedlander, of the Hoquiam Lumber 
& Shingle Co., and the Germain Co., of Pittsburgh, 
Pa., is sending its vice president, J. H. Austin, jr., 
to inspect the work done with Douglas fir, as ap- 
plied to panel decorations in the new Emerson 
Hotel in Hoquiam. 

A record for loads and logs is reported from the 
Schafer Bros. Logging Co.’s camp 9 at Montesano. 
According to Guy Wood, foreman, 580 loads and 
4,106 logs were handled in twenty-six 8-hour days 
of May. This wonderful run was made with no 
intention of establishing a record. The usual car 
shortage, breakdowns, short crews ete. had to be 
contended with. The machine used was a new 
2-speed Willamette unit, 12x14, oil burner. 

The National Lumber Co., of Hoquiam, added 
to the interest in the Own Your Own Home & 
Merchants’ Exposition in Aberdeen, when it built 
a 3-room house as a special entry. Each child 
who attended was given a chance to win it as a 
prize. 

Paul Austin, representing the Prendergast Co., of 
Marion, Ohio, who is now located in Portland, Ore., 
was a visitor to the Harbor last week. Mr. 
Austin is here on business. 

Prominent lumbermen head the entertainment 
committee of the first Shrine ceremonial to be held 
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possesses the same charac- 
teristics of beauty and dur- 


ability which are to be 
found today in the old 
homes erected by our co- 
lonial forefathers. Many of 
these old houses have defied 
the elements for over a cen- 
tury and are still in good 
condition. 


The uniform quality and 
milling of Camp's N. C. 
Pine yard and shed stock 
appeal to dealers and exact- 
ing builders. Try Camp’s 
once and we know you'll 
become a steady customer. 
‘Drop us a line now about 
the items you need to bal- 
ance assortments. 


Camp Manufacturing Co. 
FRANKLIN, VIRGINIA 


Or Address our 
Eastern Sales Offices, as follows: 
NEW YORK: 1214 Flat Iron Building 
GEO. W. JONES, Mgr., Phone 982 Gramercy 
PHILADELPHIA: Real Estate Trust Bldg.. 
E. D. WOOD, Manager 

PITTSBURGH: Oliver Building, 

GEORGE L. CAMP, Manager 


DAILY CAPACITY 
Saw Mills - 600,000 feet 
Planing Mills - 400,000 feet 


MILLS : 


Franklin, Va. Arringdale, Va. Wallace, N. C. 
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The Polleys 
Lumber Co. 


Manufacturers of Western 


—> WHITE 
PINE 


Dry Selects 


General Offices and Mills: 


Shipments via N. P. ° 
and Milwaukee Rys. Missoula, Mont. 
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DOUGLAS FIR CORPORATION 


YEON BUILDING PORTLAND,OREGON 


9/ SERVICE \Ye 
PRODUCTION 


LUMBER MANUFACTURERS 











Salesmen - - Buyers 
Rail Shipment Only. 
Commission Representation Wanted. Commission Buying Accounts Solicited. 
E. B. HAZEN, President F. G. WATERHOUSE, Vice-Pres. 
E. R. BLAIR, Treasurer. H. WILKINSON, Secretary. 
Mills at Albany, Oregon. 
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WE ARE PRODUCERS OF 


Western 


Red Cedar Poles 


| Radio 
Spruce { and 
H Flag Poles 


Your inquiries solicited. 


Robbins Lumber Co. 


COLVILLE, WASH. a 


FIR-HEMLOCK-CEDAR | 


Try us on Short Flooring, Siding and Ceiling. Also 
straight or mixed cars Porch Columns, Porch Rail, 
Mouldings, Window & Door Framesin KnockDown. 


LONG FIR TIMBERS 


or general yard stock of exceptional quality. 


Order in Mixed Cars and save money. 































John D. Collins white Building, 
& SEATTLE, WASH. Lumber Co. / 








MAKE your timber investments pay maximum 
returns. “Principles of Handling Wood- 
lands” by Henry Solon Graves tells how. $2.50, 
postpaid. American Lumberman, 431 So. Dear- 
born St., Chicago, Ill. 


in Aberdeen June 21. Among them are A. W. 
Middleton, of the Anderson & Middleton Mili Co.; 
John Wilson, of Wilson Bros., Aberdeen, and E. 
W. Cade, of Aberdeen. 

R. S. Fox, former sales manager for Schafer 
Bros., who has been on a tour of inspection in 
Japarg, returned to this Coast May 25 and has been 
confined in the Jubille Hospital, Vancouver, B. C., 
with a severe attack of sciatic rheumatism. Mr. 
Fox is expected to be about again shortly. 

A. A. Baxter, of San Francisco, representative 
of the Dowglas Fir Exploitation & Export Co., has 
been making a tour of Washington. He is ex- 
pected in Aberdeen June 10, motoring down from 


Seattle. 
SPOKANE, WASH. 


June 7.—Market conditions remain practically 
the same as last week, with prices a little weaker 
in all widths, Nos. 2, 3 and 4 common, both Idaho 
and western pines, being reduced $2. 

An important factor in production costs was the 
cut of 8 cents an hour in the going wages at Four 
L mills in districts 9 and 10 agreed upon at a 
meeting of the governing boards of these two dis- 
tricts held in Spokane last Wednesday. This re- 
duction will be in force June 15 and effect 10,000 
men, it is estimated. This is the last district in 
the Northwest to reduce wages, except in the Bend 
(Ore.) district, according to J. M. Pond, field 
officer of the Four Ls, and this is the first wage 
change here since Feb. 16, 1923. At that time, a 
nfinimum rate of 47% cents an hour, or $3.80 a 
day, was established for common labor. Beginning 
June 15, the going wage for common labor will be 
42% cents an hour, or $3.40 a day. 

Liberal rains in all parts of the Inland Empire 
during the last 24 hours have brought much needed 
relief to the farming and timber districts and a 
sense of renewed optimism to citizens in other 
lines of endeavor. 

Fire destroyed the small mill of the Liberty Lake 
Lumber Co. last Monday afternoon. Eight families, 
including twenty children, were obliged to spend 
the night in a hay field because of the destruction 
of their homes. About 380,000 feet of lumber and 
500,000 cords of slabwood were also destroyed. 
The mill had practically completed cutting 3,000,- 
000 feet of timber for M. J. Kalez, of this city. 
No insurance was carried. 

The final adjustment of the McGoldrick mill fire 
loss on May 3 was made this week, and is reported 
as $165,000. 

Among the visiting lumbermen in Spokane the 
last few days have been W. C. Geddes, of the Craig 
Mountain Lumber Co., Winchester, Idaho; R. E. 
Irwin, of the Potlatch Lumber Co., Potlatch, Idaho, 
and John R. Wotring, of the Baird-Harper Lum- 
ber Co., Warland, Mont. 


PORTLAND, ORE. 


June 7.—That the lumber market has reached 
bedrock was the general opinion here today, with 
prices far below cost of manufacture. It may be 
another month before the inevitable advance in 
prices begins, but it is said to be as sure to come 
as it always has after a period of dullness. Aus- 
tralia is buying considerable lumber in this mar- 
ket, it being reported that orders for some 30,- 
000,000 feet have been placed within the last few 
weeks. It is said that seven vessels have been 
engaged to carry lumber from the Columbia River 
and Coos Bay to Australia. Japanese business is 
still light, but an improvement is expected soon, 
as all reports from that country indicate increas- 
ing activity in building operations. 

Portland’s annual Rose Festival will be held 
during the coming week, and much time will be de- 
voted to celebrating. The next big event will be 
the lumbermen’s annual picnic, which will be 
staged under the auspices of the Portland Lumber- 
men’s club. 

The rain of the last three days has improved 
the fruit crop prospects tremendously and this 
will be reflected in a better demand for boxes, a 
demand that has been faltering because of the pro- 
longed dry weather. It is now expected that the 
crops will average fairly well, since rain was 
what was needed to turn the scales. 

Charles R. McCormick head of the Charles R. 
McCormick Company, was here this week from 
headquarters in San Francisco. He reports little 
improvement in the California situation, viewed 
from the viewpoint of the lumberman. However, 
part lifting of the hoof and mouth disease em- 
bargo will have a favorable effect. 

A bad forest fire situation was relieved here 
this week by the timely arrival of heavy rains 
after the longest dry spell at this time of the 
year recorded in this State in more than fifty 
years. Fires threatening large bodies of green 
timber were spreading in many districts. The 
most serious damage by fire was the destruction 
of the Wilamette Valley Lumber Co.’s logging 
camp—its bunkhouses and store—at Black Rock, 
Ore., with a’ loss estimated at $15,000. None 
of the logging equipment was in the flames. C. 


< 


C. Scott, manager of the Oregon Forest Fire Patro] 
Association, said today that as a result of the 
heavy rains and now prevailing cloudy weather, the 
woods are now so damp that there pill be little 
danger of new fires for some time. He said, too, 
that notwithstanding the large areas reported 
afire and the great amount of smoke that hung 
like blanket over the country, the damage so far 
as he has been able to ascertain had been nominal, 
However, it took heroic efforts and good organiza. 
tion to confine the flames to old burns and logged 
over sections. 

Herbert J. Anderson, of the H. J. Anderson 
Lumber Co., returned yesterday from a trip to 
Vancouver Island, where he bought a lot of poles 
for shipment to this city. Mr. Anderson has beep 
giving special attention to poles and has a number 
of orders to fill both here and in California. He 
is now visiting Los Angeles. 

Russell Hawkins, president of the Whitney Co, 
(Ltd.), of Garibaldi, Ore., was in Portland this 
week on his way to Detroit, Wis., the Company's 
home city. He said that the new incline logging 
railroad recently installed is working remarkably 
well. The grade in places is 68 percent. The 
company will send out by the water route this 
summer five cargoes, altho the harbor improve- 
ment project is not yet completed. 

C. D. McCoy has withdrawn from the C. DP, 
McCoy Lumber Co., which opened offices in the 
Oregon Building some three months ago. The busi- 
ness is being continued by Messrs. Johnson and 
Arthur. 

The Hammond Lumber Co. finished logging 
operations this week on the Kerry line and hence- 
forth will bring out logs from its holdings in the 
Cowlitz River country. 

W. H. Prentiss, commission lumber salesman, 
of Toledo, Ohio, was in Portland during the week. 
Another visitor was M. W. Haney, representing the 
William Schuette Co., New York City. 


VANCOUVER, B. C. 


June 7.—Lumber export business, which has been 
extremely slack for the last month or more, has 
nevertheless contrived to build up a few interesting 
totals for the year to date. For the first five 
months of the year the total exports from Van- 
couver, as recorded by the Merchants’ Exchange, 
were 192,000,000 feet of lumber. That is 90,000,- 
000 feet more than for the first five months of 
1923. May shipments, despite the falling off, 
reached a total of 28,000,000 feet. That was ina 
measure due to the fact that orders booked earlier 
in the year were being cleaned up. 

There is a feeling of optimism in a large section 
of the industry. Fall—say three months hence— 
is looked on as the date at which to expect an 
appreciable revival. The logging industry along 
the British Columbia coast has usually kept in 
close touch with the lumber market in order to 
gage its own activities. At present nearly half 
the logging concerns in the association have closed 
down their camps. By the middle or third week 
of this month at least another 25 percent will be 
down. Even the remaining 25 percent may close 
if the fire hazard in the woods becomes more 
serious. 

The fire hazard has been remarkable for this 
time of year, owing to the long dry spring. During 
last week the number of serious fires has greatly 
increased. Rain and strenuous work on the part 
of the Forest Protection Service have combined to 
check losses. In the Coquitlam operation of Sig. 
Hage Lumber Co. a million feet of logs lying 
bucked in the woods was badly damaged. This 
company’s camp was also wiped out. In the Cultus 
Lake limits of the Capbell River Lumber Co, when 
fire got out of hand a quarter of a million feet of 
timber was lost. Here, too, the logs were in the 
woods where they had been bucked. The Pitt 
Lake region also suffered. 

Consolidation of two of the lumber concerns 10 
the Associated Mills (Ltd.) was effected this week 
by the purchase of the new plant of the Dominion 
Creosoting & Lumber Co. by Robertson & Hackett, 
lumber manufacturers, Vancouver. soth com- 
panies had their mills in the Associated Mills, the 
selling organization of a half-dozen plants of large 
capacity. The new Dominion mill, built to replace 
the old plant burned nearly two years ago, is not 
yet quite completed. The new plant is one of the 
most complete and efficient erected on this Coast. 
When completed it will have a daily cutting ca 
pacity of 200,000 feet. The Robertson & Hackett 
mill, on False Creek in Vancouver, one of the 
oldest plants here, has a capacity of over 150,000 
feet daily. The export trade will engage the at 
tention of the new owners. Lighterage charges 0D 
the Fraser River are very low, and it is expect 
that much of the output will be sent up river t 
New Westminster for loading. 

Another record trainload, of 150 cars of shingls, 
leaves tomorrow for Buffalo, N. Y. It will be t ; 
longest train ever despatched over the Grea 
Northern, of the one commodity. Owing to thé 








mel 
Bla 
is | 


ma! 
Bu 
pla 


ope 
alt! 
on 

bei 
ma} 


mor 
Sus 
tlor 


Cra 


Cas 
whi 
feet 


Co, 
out, 
Kla 
sma 


Ass 


1924 


itrol 

the 
, the 
ittle 


rted 
lung 
. far 
inal. 
niza- 
gged 


son 
p to 


been 
mber 
He 


Co, 
this 
any’s 
sing 
c<ably 
The 
this 
rove- 


"i the 
busi- 
and 


gging 
ence- 
n the 


man, 
week, 
g the 


} been 
, has 
esting 
t five 
Van- 
lange, 
),000,- 
hs of 
g off, 
sina 
arlier 


ection 
nce— 
ct an 
along 
opt in 
ler to 
y half 
closed 
- week 
vill be 
r close 
more 


r this 
During 
zreatly 
e part 
ned to 
of Sig. 

lying 

This 
Cultus 
. when 
feet of 
in the 
e Pitt 


rns in 
is week 
yminion 
fackett, 
) com: 
lls, the 
yf large 
replace 
is not 
of the 
- Coast. 
jing ca- 
Hackett 
of the 
150,000 
the at- 
rges on 
xpected 
river to 


ingles, 
| be the 
. Great 

to the 








JUNE 14, 1924 


AMERICAN LUMBERMAN 


103 





Fraser River bridge not being built for such ex- 
traordinary loads, the train was taken across in 
sections. It is being hauled by three huge Mikado 
locomotives, two ahead and one in the center. 
The shingles are from the mills of the Huntting & 
Merritt Lumber Co. 


SAN FRANCISCO, CALIF. 


June 7.—Some improvement in inquiries is re- 
porte d by local wholesalers, with indications that 
prices will advance as a result of curtailment of 
production at many Pacifie coast mills. With build- 
ing quite active in San Francisco and other cities 
around the Bay, the retailers have a healthy vol- 
ume of business. Atlantic coast shipments via the 
Panama Canal are helping the market. Export 
trade is picking up, with more inquiries from Aus- 
tralia. Shipments to China, Japan and Australia 
are being made on old orders. Parcel shipments of 
redwood are moving, and an increased demand for 
clears is expected. 

Chas. R. McCormick & Co., this city, are making 
moderate shipments of Douglas fir from the North- 
west to San Francisco and southern California 
ports, keeping their coastwise steam schooners 
moving. 

The Wendling-Nathan Co., this city, with M. L. 
Euphrat as manager, has taken the northern Cali- 
fornia agency for the West Oregon Lumber Co., 
Portland, Ore. There is a fair demand for fir in 
San Francisco, and some indications of improve- 
ment thruout the State. There is a little increase 
in inquiries for California pines. 

The Fruit Growers’ Supply Co. is making a mod- 
erate cut of white and sugar pines at Susanville, 
where E. B. Bermingham is resident manager. 
There is a fair assortment of lumber drying and 
some good orders have been placed recently. A 10- 
inch pipe has been extended 3% miles to secure ad- 
ditional water for the mill. The plant at Hilt is 
making a normal cut of lumber and shook. 

With a slight curtailment in production at West- 
wood, the Red River Lumber Co, is accumulating 
an assortment of pines. Eastern inquiries continue 
at a moderate rate. A veneer factory will be 
erected at Westwood, equipped with the latest type 
of machinery. An increased water supply has been 
obtained by running an additional pipe line. 

The California & Oregon Lumber Co., this city, is 
carrying a good stock at Oakland, Calif. Redwood 
logs from Smith River, Calif., are being cut ut 
Brookings, Ore. Three steam schooners are mov- 
ing lumber from this mill and that of the Stout 
Lumber Co. of Oregon. W. C. Ribenack, president 
California & Oregon Lumber Co., has been paying 
a visit to the San Francisco office. 

The Union Lumber Co. is making a normal cut 
of redwood at Fort Bragg, and regular shipments 
to San Francisco and San Pedro. A fair assort- 
ment is being accumulated. The cut of the Glen 
Blair Redwood Co. and the Mendocino Lumber Co. 
is being handled. 

The Holmes-Eureka Lumber Co., this city, is 
making an output of nearly 100,000 feet a day at 
Eureka. The steam schooner Katherine has been 
placed in commission after undergoing repairs. 

The Lassen Lumber & Box Co., this city, is 
operating both mills at Susanville on white pine, 
altho not up to full capacity. The box factory is 
on one shift. Shipments of lumber and shook are 
being made right along, altho demand is light. If 
market conditions make it advisable, the cut will 
be curtailed. On account of lack of snow in the 
mountains, there is a shortage of water in the 
Susanville district, which may interfere with opera- 
tions later. 

Frank J. Solinsky, jr., general manager Castle 
Crag Lumber Co., who has returned from a trip to 
Detroit, does not expect to operate the mill at 
Castella this summer. He found the market for 
white pine somewhat quiet. There are 4,000,000 
feet of logs decked up. 

E. J. Grant, general manager Algoma Lumber 
Co, was in the city. The mill is making a fair 
output of white pine. The principal plants in the 
Klamath Falls district are in operation, but some 
small mills are closed. 

A. L. Dundas, president Pacific Coast Timber 
Association, of Portland, is in the city. 


BALTIMORE, MD. 


June 9.—The steamer Hanley, one of the vessels 
of the Weyerhaeuser Timber Co. fleet, arrived at 
its Curtis Bay depot, this city, last week with close 
to 7,000,000 feet of lumber, practically all general 
yard stock, with some lath. This is perhaps the 
largest shipment that has been received here. Col. 
J.B, Long, in charge of the Baltimore office, states 
that the demand for Pacific coast lumber has shown 
some improvement, tho the movement still is of a 
Tather halting character. 

J. Harry Kraft, who has been general manager 
of the J. L. Gilbert & Bro. Lumber Co., has be- 
tome general manager of the Lewis Waggner Co. 

Walter K. Keen, who is well known in the North 
Carolina pine trade of Baltimore and was for a 


time on the staff of Thos. A. Myers & Co., recently 
engaged in business on his own account and has 
become quite a factor on the lumber wharves. 

Capt. Nathan O’Berry, of the Enterprise Lumber 
Co., of Goldsboro, N. C., visited North Carolina 
pine men here last week. 

W. F. Harrison, of the North Carolina pine firm 
of Greenleaf Johnson & Son, sailed on June 4 from 
New York for Europe. The chief object of his 
trip is to establish agencies for the distribution of 
stocks, but incidentally he is seeking the benefit 
of a sea voyage as a means of recuperating his 
strength. 

W. E. Peregoy, of the R. B. Homer Lumber Co., 
wholesale North Carolina pine distributers, is re- 
covering from his fifth or sixth minor operation, 
and expects to be out again shortly. 

The resolutions committee of the National Lum- 
ber Exporters’ Association, consisting of C. B. 
Dudley, W. A. Ransom and James E. Stark, has 
prepared and sent to the family of the late Elliot 
Lang, of Memphis, Tenn., former treasurer of the 
association, a resolution of sorrow and regret at 
his passing. 


TORONTO, ONT. 


June 9.—Practically all reports last week told 
of a continuance of quiet business. Dealers in the 
larger centers say that they could double their 
business if they wanted to take a chance on col- 
lections. Shingles, both white and red cedar, are 
weak. Lath are a little easier; this applies to 
white pine, jack pine and spruce lath. There is a 
fair demand for hemlock, particularly in the 10- 
and 16-foot lengths. The price situation is only 
steady at the best, and some lines have shown a 
little falling off. This is the case with white pine. 
Spruce prices are holding firm. 

A. E. Gordon, of the A. E, Gordon Lumber Co., 
Toronto, has left on an extended visit to the west 
Coast on a business trip. 

C. A. Larkin, wholesale lumber dealer, Toronto, 
accompanied by his wife and daughter, have gone 
on a trip to England and intend to visit the British 
Empire Exposition. 

J. J. Linehan, of the Mowbray-Robinson Co., 
Cincinnati, Ohio, spent a few days in Toronto 
lately, calling on the lumber trade. 

Tomlinson & Mitchell, wholesale 
shingle dealers, Winnipeg, Man., and Vancouver, 
B. C., have opened an office at Toronto in room 
605 Temple Building, in charge of W. N. Kennedy, 
who comes from Victoria, B. C. 

Karl P. Aschbacher, secretary of the Swan Creek 
Lumber & Supply Co., Toledo, Ohio, visited Toronto 
this week as one of the party of the Toledo Cham- 
ber of Commerce, The trip to Toronto was made 
by the steamer Cape Trinity, especially chartered 
for the journey. While in Toronto the visitors 
were entertained at luncheon by the Toronto Board 
of Trade, and at dinner by the Royal Canadian 
Yacht Club. On the way to Toronto Mr. Asch- 
bacher and his friends had an opportunity to in- 
spect construction work on the new Welland Canal. 

Clifford Christin, of the Timberland Lumber Co., 
New Westminster, B. C., was in Toronto and other 
cities last week on a business trip. 

J. L. Nevison, of Toronto, has been appointed 
eastern Canada representative of the Keewatin 
Lumber Co., of Kenora, Ont. 


WARREN, ARK. 


June 9.—The quietude of the Arkansas soft pine 
market has continued and prices are weak. Prac- 
tically the same number of cars were placed this 
week as last. Inquiries are light from all sources— 
dealers, railroads and industrials. Many orders 
have been placed lately by novelty people for items 
that are ordinarily hard to move. Straight car 
business is scarce, most orders being badly mixed. 
Practically all orders call for immediate shipment. 
Prices continue to sag. Weather has not hindered 
production this week, and shipments have been 
heavy. Stocks at most mills are low and badly 
broken, a good many yard items having been sold 
to the green. 

The hardwood market continues to be very weak. 
Offerings are at a lower level than last week. Car 
oak and sap gum will move, but at a price. Billet 
business has shown no life. Production was hind- 
ered last week by heavy rains. 


CINCINNATI, OHIO 


June 10.—Dwight Hinckley, president of the 
National-American Wholesale Lumber Association, 
has called a meeting of the executive committee to 
meet in New York, June 20. 

Chairman Edgar Cummings, of district No. 1, 
Ohio Association of Retail Lumber Dealers, has 
appointed Howard Cordes, of the Cordes Lumber 
Co., representative of the district in the Program 
of Progress of the Cincinnati Chamber of Com- 
merce, 

No date has yet been set for the June outing of 
the Cincinnati Lumbermen’s Club, but the execu- 
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Half Million Feet 
" Soft Old Growth 


White Pine 


Let us quote you on a 
sample car, rough dry, 
or worked to pattern. 


| PacificStates LumberCo. 


fl TACOMA, . . WASHINGTON 


Hl AGENTS: | 
il S.B.Marvin, - 518 Peoples Gas Bldg., Chicago i 
m G.A.Jones, 706 Lumber Exchange, Minneapolis 
(|| JosephLean. - - P.O. Box774,Omaha 
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A FERRY-BAKER LUMBER CO, 
ABVIBSRET, WASM. 


Builders of Trade 


for lumber dealers are those products 
plainly stamped with the manufac- 
turer’s trade mark, as for example our 











Vertical Grain and Flat Grain 


Fir Flooring 


tal KTR STEPPING 


Fir Lumber, Hemlock Boards and Shiplap 


in any 
quantity 


Let ‘‘ Electric Brand’’ products help 
you build business and bring repeat 
orders. 


Write for prices on straight or mixed car. 


Ferry-Baker Lumber Co. 
General Office and Mills, EVERETT, WASH. 
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Lumber Company 


SPOKANE, WASHINGTON 
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Practical Specialists 
Pacific Coast Lumber Products 





DRYAD, WASH. 
N.P. Ry., C.,M. & St. P. Ry. 


SHIPMENTS 100,000,000 FEET ANNUALLY 


DUNCAN LUMBER COMPANY 


MANUFACTURERS AND WHOLESALERS 
PORTLAND, OREGON, U.S.A. 


MILLS :4 





PACIFIC COAST 
FACTORY & INDUSTRIAL 
LUMBER STOCKS 





Specializing in 
California 
White Pine 


Oregon White Pine 
Douglas Fir 

Sitka Spruce 
Western Hemlock 


Fred W. Roblin Lumber Co. 


Northwestern Bank Bldg., PORTLAND, ORE. 

















Surface Measure 


ESTIMATOR 


SNA AE 





——~ 


A new publication covering inthe most complete 
manner the whole field of surface measure as ap- 
plied to rapid estimating of contents of fractional 
sizes of lumber, veneer, fibre boardand stock used 
in the manufacture of interior and exterior finish, 
panels, doors, sash, blinds, door and window 
frames, etc., etc. Send for circular containing 
sample pages. 


Pocket Size (4/4 x 6%4”") $5.00, Postpaid. 
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tive committee hopes to arrange for it in the next 
few days. The numerous absences from the city 
of Jumbermen attending conventions and on _ busi- 
ness trips have prevented the arrangements being 
completed so far. 

Announcement has been made of the dissolution 
of the partnership between Frank Haass and 
George Wilson, doing business under the firm name 
of the Frank Haass Lumber Co. Mr. Haass has 
acquired all the business and will continue it un- 
der the same name and at the same location. The 
partnership was formed in January, 1928. 


ATLANTA, GA. 


June 9.—In the Southeast, trade shows little or 
no improvement, but the outlook gives promise of 
early betterment due to the building activity 
thruout the South. Southern pine production is 
improving slowly, following the heavy rains. 
Larger mills, however, are not inclined to increase 
output at too rapid a rate, due to the slow de- 
mand, and to some extent have curtailed in the 
last ten days. In this regard, however, condi- 
tions are very spotty. As a whole southern pine 
prices are weaker than they were. Principal pine 
demand continues to be from the building trades, 
with the millwork plants and planing mills buying 
on a better basis than in several months, and pine 
flooring, roofers, ceiling lumber and rough and sur- 
faced kiln dried finish lumber showing fair activity. 
A majority of items used by the building trades 
have been advancing slowly in the last two weeks, 
due to the increasing demand. At present builders 
and contractors are predicting one of the biggest 
building years in the history of the South. 

An advance of about $1 to $1.50 is noted in 
1x4-inch B&better flooring in the last week, quota- 
tions running $46.50 to $47. The tendency for the 
better grades appears to be still further upward 
due to increasing demand. No, 1 common, how- 
ever, remains around $39, tho many mills sell 
as low as $38 to $38.50. No. 2 common still runs 
$19.50 to $20, while a price of $12 seems to pre- 
vail for No. 3 common in 1x4-inch. 

No. 2 common ceiling has advanced about $1 in 
the last two or three weeks, 1x4-inch being around 
$21.50 to $22. The No. 1 common 1x4 inch is 
around $42 to $42.50, while the B&better grade 
averages around $45 or a little less. 

Quotations on B&better rough finish lumber 
show a slight advance lately of around 50 cents 
to $1, with the tendency indicating prices will 
still go further upward. 3&better surfaced finish 
shows about the same advance, with the tendency 
upward, 

Roofer prices continue to show an upward 
tendency with local quotations for No. 1 com- 
mon 1x6-inch this week running around $39; 
No. 2 common, about $24.50, and No. 3 common, 
about $17.50. For No. 2 common 1x8-inch the 
price is about $26 to $26.50. Most of the larger 
manufacturers in Georgia-Alabama territory have 
sufficient business to insure that prices will remain 
stable, or possibly increase still further. The 
roofer demand is as good as it has been in months. 

A further increase in the number of inquiries 
from the railroads of the South also is noted the 
last few days, tho not much of an increase in 
buying. Most car and railroad lumber materials 
appear to be comparatively unchanged in _ price, 
tho showing an upward tendency. 

Ixxport business in southern pine is reported 
fairly good, tho manufacturers are declining many 
orders due to low price offers. 


JACKSONVILLE, FLA. 


June 9.—Demand for southern pine continues 
dull. If anything, the market has weakened 
slightly in the last few days. Buying is restricted 
to present needs. While some retailers are moving 
considerable stock, especially in the southern part 
of the State, they are slow to replace them fully. 
The large amount of construction work in southern 
Wlorida is taking care of the mills in that section, 
and there is also considerable lumber being ex- 
ported from Tampa. Practically all of the mills 
report they have few orders on hand and that 
stocks are accumulating. At some mills there is a 
shortage of common labor. Production this week 
has been normal, as the weather has been ideal. 
There isga good supply of cars and shipments are 
going thru promptly. 

Shed stock is moving for the most part on badly 
mixed orders, altho flooring moved fairly well in 
straight cars the last few days of the week. Prices 
are uneven. B&better, 4-inch flooring is selling in 
straight cars to the wholesale trade at $40; No. 1 
common averages $37.50, altho some sales are 
being made as low as $33. No. 2 common aver- 
ages $17.50, some sales being made at $18 and $19 
and others at $16 and $16.50. The movement of 
No. 2 common is considerably larger than that of 
other grades. No. 3 common is a slow seller at 
no material change in price. The average price 
of 3-inch B&better is holding fairly steady at $51, 


but only a small amount is being sold. No. 1 com- 
mon is $39 to $40; No. 2 common, averages $17 
in straight cars. There was only a small amount 
of No. 3 common sold, at no change in price. No, 
1 common, 6-inch, is off $2, making the average 
$38; No. 2 common has also declined $1, making 
the average $22. 

Resawn ceiling continues a slow seller and 
sales are hard to make. Stocks are grow- 
ing larger and a surplus of the lower gradeg 
is reported. The price of 4-inch ceiling remains 
unchanged, Sales of 9/16-inch Bé&better, on 
mixed orders, is at the same price in effect for 
the last two weeks, $33 at mill; No. 1 common 
averages $29; No. 2 common, $17, with some 
sales being made at $16. Bé&better, 7/16-inch, is 
slow to move at an average of $25.50; No. 1 com- 
mon has declined $1, making the average $21; 
No. 2 common is also off $1, making the average 
$12, altho some sales are made at $11 and $11.50, 
*artition is unchanged in price and demand. 

The movement of novelty siding compared 
favorably with that of last week, but prices are 
not as strong. Bkbetter averages 50 cents less, 
now being $39.50; No. 1 common is off $2, now 
being quoted by larger mills at $386. Mills that 
have a high freight rate are selling $2 to $3 under 
the average. No. 2 common is off 50 cents, making 
the price $22.50. The movement of bevel and 
square edge siding was very light. The price of 
B&better bevel declined 50 cents, while No. 1 
common and No. 2 common seem to be holding 
steady at last week’s quotations. Not enough 
square edge was sold to base a fair average price. 

Demand for and price of rough and dressed finish 
and common boards have declined in the same 
proportion as other stock. Most of the demand 1s 
for 6-inch No, 2 common, D4S8, at $21 to $22, mill. 

The roofer market is practically unchanged from 
last week, buying being done only for immediate 
needs at no change in price. Production is con- 
siderably below normal, several of the small 
roofer mills having closed down awaiting demand 
and better prices. 

The dimension and timber market is slow. 
Prices are uneven and the small operators are in- 
clined to accept whatever price is offered in order 
to keep going. The railroads are not buying any 
sawn ties or construction material to speak of. 
The car companies are only purchasing small lots 
of decking at reduced prices. Export business is 
likewise slow and what business is offered is at 
unattractive prices. Small scantling is being 
loaded on vessel at Gulf ports at $20 to $21. 

Lath are moving slowly, 4-foot No. 1 kiln dried 
stock selling at $3.35 to $3.50; No. 1, green, at 
$2.75. 

Cypress prices remain the same, except on FAS, 
which has been reduced $2 to $3. There is no 
searcity of any item except 6/4 and 8/4 shop, and 
1x13-inch in most grades, but these can be fur- 
nished in mixed cars. With this exception good 
stocks are maintained at all the mills, and the 
car supply is ample. TFT ollowing prices are in 
effect this week, f.o.b. cars Live Oak, Perry & 
Gulf Railroad : 


4/4 5/4 6/4 8/4 
OO 6 ssaw er $105.00 $110.00 $112.00 $120.00 
PIG alee Rieece 90.00 95.00 100.00 103.50 
Iactory select 60.00 75.00 80.00 85.00 
BHOD si ccaes » 40,00 50.00 58.00 65.00 
RR pen 23.00 24.00 24.00 24.00 
ig irre 16.00 17.00 17.00 17.00 
Clear heart 95.00 100.00 105.00 110.00 
ig: CT A Re 95.00 100.00 105.00 110.00 
Se axe aew 85.00 90.00 95.00 100.00 
AGT cats te aaees 75.00 80.00 85.00 90.00 
SY”. Se heie ie) 64h 65.00 72.00 77.00 83.00 
No. 1 common 38.00 45.00 48.00 50.00 
No. 2 common 82.00 34.00 34.00 36.00 


T. L. Greene Lumber Co., Gainesville, Fla., will 
rebuild its mill, recently destroyed by fire. 

Friends of John A. Bruce, of Orlando, Florida 
representative for Putnam Lumber Co.’s cypress 
mill, will weleome news that he hopes to be able 
to go out next week calling on his csutomers. 

The Barr-Goodwin Lumber Co., Orlando, Fla., 
is the new name of the Johnson-Patterson-Barr 
Co., as the result of the sale of the old company’s 
stock to a new organization of which A. N. Good- 
win, of Orlando, is president. Associated witb 
Mr. Goodwin are John McCulloch, vice president, 
and L. G. Barr, secretary-treasurer. 

The new planing mil] of the Everglade Cypress 
Co. is fast nearing completion. The blowpipe work 
is now being installed and the planers are being 
set in place. The new plant will undoubtedly be 
one of the finest in Florida. , 

The Candler Lumber Co., Campbell, Fla., 158 
erecting a 30,000 gallon water-jacket burner, 79 
feet high and 24 feet in diameter. 

W. B. Harbeson Lumber Co., Carrabelle, Fla. 
the large operation recently purchased by Mr. 
Harbeson from Graves Bros. Co., received delivery 
of two new Clyde steam traction skidders and one 
Clyde track laying machine this week. Mr. Ifarbe- 
son is building at Pensacola, Fla., a speedy private 
yacht, which he intends to put in service between 
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Pensacola and Camp Walton, Fla., for the accom- 
modation of tourists. 

The Lake Jessup Land Co., Longwood, Fla., 
will immediately begin the erection of a remilling 
plant, to manufacture building materials to be 
used in the development of a large tract. The 
rough lumber will be purchased from sawmills, 


LAUREL, MISS. 


June 9.—May building permits in Laurel totaled 
about sixty thousand dollars, or nearly three times 
as much as the April total. For the year to date 
the total is $193,833. 

The Laurel lumber world was very much in- 
terested last week in the State golf tournament at 
Biloxi, in which Charles Green, president of East- 
man, Gardiner & Co., figured prominently. He 
was defeated for the State championship in the 
finals on Saturday by the present champion, C, W. 
Kittleman, but it was a very close contest, the 
Laurel star losing by a very narrow margin. Other 
Jumbermen playing the tournament were John W. 
Bailey, of the Eastman-Gardiner Hardwood Co., 
and Philip S. Gardiner. Among those who wit- 
nessed the match were Stewart Jones, of the 
Gilchrist-Fordney Co., and his daughter, Miss 
Evelyn Jones; Herndon Lehr, of the Lehr 
Lumber Co., with Mrs. Lehr; Mrs. T. C. Thompson 
and Miss Corinne Burbridge, of Memphis; John 
Bissell, of the Marathon Lumber Co., with Mrs. 
Bissell, Elizabeth Bissell, Mrs. Charles Green, 
Anne Green and Miss Bettie Sue Chambliss, 

Dawson W. Winn, general sales manager East- 
man, Gardiner & Co., and Alfred J. Glassow, 
general manager of the Wausau-Southern Lumber 
Co., are in New Orleans attending the meetings of 
the grading and transportation committees of the 
Southern Pine Association. 


ELIZABETH, LA. 


June 9.—The southwestern Louisiana demand 
for both hardwood and softwoods is inactive. For 
the first time in a year or more, stocks are starting 
to pile up in the mill yards. The mills thruout 
this district are generally looking forward to a 
“big day’ on June 19, Emancipation Day. Most 
of the mills will shut down for one to three days 
to give the negro hands plenty of time to celebrate. 

The three sawmills of Hillyer Deutsch Edwards 
(Ine.) Oakdale, La., will close “the Juneteenth” 
(June 19), and the company will give its annual 
dinner to all heads of departments. This is looked 
forward to by all the men, as it means a “get- 
together’? and a general report of activities in all 
departments. The dinner will be held in the 
American Legion Hall, and besides local speakers 
there will be one or two head-liners. 


NEW ORLEANS, LA. 


June 9.—Relative quiet prevails in the markets 
for practically all the southern woods. Mill statis- 
tics reflect a decline in the bookings for southern 
pine for the week, but selling forces express the 
opinion there bas been very little change. Reports 
that prices maintain the firmer tone noted for the 
preceding week are mixed with rumors of price 
concessions by some mills. Some observers believe 
that buyers are holding down their takings to 
immediate needs pending stabilization of prices. 
Cypress demand remains practically stationary in 
volume and unchanged in character, with prices 
also unchanged and firm. Hardwood likewise finds 
the call quiet and prices rather weak. 

Building permits issued at New Orleans during 
May totaled $2,500,000, establishing a new monthly 
record and leading southeastern cities for the 
month. New Orleans building permits for the first 
five months of 1924 totaled $9,390,608. 

According to announcement published here last 
week, the Great Southern Lumber Co., of Boga- 
lusa, La., has acquired large interests in the New 
Orleans Corrugated Box Co., of this city, and the 
Texas Corrugated Box Co., of Dallas. Transfer 
of the purchased stock will be completed about 
June 15, it is added, and shortly thereafter, ac- 
cording to report, the Great Southern company will 
begin the erection of a paper mill, fiber plant and 
paraffin plant on a site adjoining the New Orleans 
Corrugated Box Co.’s factory in the Carrollton in- 
dustrial district. 

It is announced that Frank L. Adams, of Morton, 
Miss., and C. Hi. Newell, of Oklahoma City, have 
purchased the sawmill plant, timber holdings and 
equipment of the New Deemer Manufacturing Co., 
at Deemer, Miss., and have organized the Adams- 
Newell Lumber Co. to operate the newly acquired 
Property. Mr. Adams is president of the new com- 
pany; Mr. Newell, vice president, and J. C. Liggett, 
of Morton, Miss., secretary-treasurer. The Deemer 
Plant, when transferred to its new ownership, will 
Market its pine output thru the sales offices of the 
Adams-Banks Lumber Go., at Morton, while its 
hardwood sales will be handled thru George Hi. 
Jones, manager of the Newell Lumber Co., at 
Eunice, La. 





Fred Miller, veteran lumberman of wide ac- 
quaintance and popularity, who has been conduct- 
ing a wholesale and commission business in New 
Orleans, has accepted the managership of the R. J. 
Williams Lumber Co, at Poplarville, Miss., closing 
his office here. 

According to advices from Columbia, Miss., the 
J. J. White Lumber Co. is planning the erection of 
a new sawmill plant at that place, to manufacture 
the timber on an extensive tract recently pur- 
chased in that vicinity. Plans for the new enter- 
prise are in preparation, it is added. 

Traffic Manager E. W. Owen, of the Southern 
Cypress Manufacturers’ Association, has gone to 
Florida on association business and will remain 
in the east coast division of cypress territory about 


two wecks. 
HOUSTON, TEX. 


June 10.—Reports from eastern Texas say that 
many small mills are closing down until prices im- 
prove. The larger mills are running nearly full 
time. <A great deal of lumber is being sold. 
Opinions seem to be that the market can not go 
lower. Much southern pine is being sold and 
prices have touched bottom, according to reports. 
Hardwood production has improved, but business 
is as slow as during the previous week. Shingles 
and lath are quiet, and prices low. 


BOSTON, MASS. 


June 10.—General business in New England is 
showing a tendency to lag, the late spring show- 
ing its effects. Taking the lumber market here as 
a whole, there has been a moderate expansion of 
business since the first of the month, but prices 
have hardly held their own. Eastern spruce dimen- 
sion is now on a definite $45 basis, a drop of $3 
or more since the first of the year. Spruce scantling 
from Provincial mills can now be bought at $34. 
Southern pine flooring, especially shortleaf stock, 
is offered at easier prices. Roofers are selling this 
week as low as $29.50 for 6-inch at water points. 
Hardwood flooring prices are softer and quite 
irregular. 

Foreign lumber arrivals: Schooner Peaceland, 
Parrsboro, N. S., 230,000 feet scantling and plank, 
Blanchard Lumber Co. Schooner Gertrude Parsons, 
Walton, N. S., 1,600 pieces spruce piling, John G. 
Hall. Cold Harbor, Vancouver, B. C., 144,002 feet 
fir and hemlock, 208,590 feet fir and 200,000 red 
cedar shingles, Krauss Lumber Co. Schooner Hdna 
May, Parrsboro, N. S., 65,000 feet spruce scantling, 
R. J. Todd Co. 

The present quiet in the wholesale market for 
spruce frames, which seems at first thought rather 
odd in view of the extensive building in progress, 
is being attributed by Boston distributers to the 
free purchasing of Douglas fir from the Pacific 
coast, some of which is being offered at very modest 
prices. The long, wide lumber used in house con- 
struction hereabout is now said to be almost in- 
variably west Coast fir. 

Building operations in Boston for May, altho 
more numerous than for the corresponding month 
of last year, involved about 10 percent less expendi- 
ture. The total for last month was $4,103,790, 
comparing with $4,584,781 last year and $4,258,050 
in May, 1922. 

The Northern Lumber Co. has removed to new 
and more commodious quarters at 10 High Street. 

Indicative of the present situation in the hard- 
wood market, the sale is reported of 150,000 feet 
of white ash squares, f. 0. b. Stephe ntown, Na Eas 
and Gorham, N. H., sizes %-inch to 38-inch square, 
all 4-foot lengths, good quality mill run _ stock, 
thoroly air dried, at $90 a thousand. 


BUFFALO, N. Y. 


June 10.—Building permits for May numbered 
1,308, with costs of $2,656,000. This compares 
with 1,259 permits and costs of $2,847,000 in the 
same month last year. For the first five months 
of this year permits numbered 4,515, and costs 
were $11,519,000, as against 3,575 permits and 
costs of $9,171,000 in that period of last year, or a 
gain of 25 percent. During the last week there 
were 234 permits, cost $1,076,900, which is an 
unusually large amount for a single week. One 
of the new building projects here is a 72-family 
cooperative apartment house to be erected on 
West Chippewa Street, near South Elmwood. Tay- 
lor & Crate last week filed plans for the erection 
of four new lumber sheds at the yard, 2101 Elm- 
wood Avenue, 

G. Elias & Bro. are to receive two lake cargoes 
of hemlock within the near future, one being on the 
steamer Neff this week, 

This market has about given up handling 6/2 
Pacific coast shingles, considering them too thin 
for roofs and suitable only for siding. 

One Coast mill has sent out a circular letter 
complaining about being obliged to pay telegrams 
both ways on lumber which is sold at a cut price. 


(Continued on page 119) 
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Willapa Lumber Co. 
Fir 
Spruce 
Hemlock 


Our Specialty 


Vertical Grain Uppers 


Carefully dried—Well manufactured. 


Robert S. Burnside, 749 Railway Exch. Bldg. 





Old 
Growth 





Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 


Chicago Representative 








—_CoCee — 


Now’s the Time to Try 


Mouldings, Window Frame Jambs 
Casings, Stools, Door Jambs, Etc. 


No. 301-338 Northwestern Bank Building, 


Mail Address, 
P. O. Box 1058 








H. J. Anderson 
Lumber Co. 


OUR SPECIALTIES: 
Pacific Coast Hemlock 


Main Office: 


PORTLAND, ORE. 


Cable Address, 
HJAND J 





= — — j 








Geo. T Quality 


Service 


Lumber Specialists 
Rail and Cargo 





PORTLAND, OREGON 


 \ 


MICKLE 


Lumber Co. 


DOUGLAS FIR 
SPRUCE 
HEMLOCK 


411-417 Yeon Building, 
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Handling Woodlands 


Tells how to manage timber properties along the 
most profitable lines. Valuable to timber owners 
or managers. A very practical book, worth many 
timcs its cost to the man who wants a guide to 
reaping highest profits in timber management. 


American Lumberman 


eer err rer i i | 


8 8 Eh ek ee 


wl 


Principles of 


By HENRY SOLON GRAVES 


Cloth, $2.50 Postpaid. 


431 So, Dearborn St., CHICAGO, ILL. 
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CALIFORNIA 
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alifornia White Pine 
alifornia Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
CHICAGO, ILL. 


Room 712 Railway Exchange 
Tel. Harrison 1295 











COOS BAY 
LUMBER CO. 


Manufacturers of 


Douglas Fir and 
Port Orford Cedar 


Sawmills, Marshfield, Oregon 
Distributing Plant—Bay Point, Cal. 
Annual Production 
200,000,000 Feet 


GENERAL OFFICES 


1000 Balfour Building, 
SAN FRANCISCO, CAL. 


LOS ANGELES OFFICE: 
806 Central Building 









































ALIFORNIA 


WHITE 
PINE 


Try us on your 
next order for 


Box, Shop and Clears 


Clover Valley 
Lumber Co. 


LOYALTON, CAL. 


H. B. HEWES, 
President 
W. T. VIRGIN, 
Vice-President 
R. H. DOWNMAN 
J. H. McWILLIAMS 
C. D.TERWILLIGER, 
Sec.-Treas © Gen. Mer. 


F.E. WALKER, 
Asst. Sec. & Treas. 



















MAC ARTHUR & KAUFFMAN 


SHELDON BLDG., SAN FRANCISCO, CAL. 


SUGAR and WHITE PINE 


Our specialty for 15 years. Write for prices. 








Machine Molder Practice 


A manual on molder work, the operation and 
superintendence of the molding machine. Pub- 
lished by a practical ooseulanabant who traveled 
many thousands of miles to gather the necessa' 
information. Bound in Red Leather. $2.50, 
postpaid. 

431 So. Dearborn St. 
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LOCAL AND PERSONAL 








sur] Wamrick, lumber operator at Newton, 
Miss., paid Chicago a business visit a few days 
azo, 

John IT. Weems, sales manager of the T. J. 
Chidlow Lumber Co., Meridian, Miss., called on 
the local trade this week, 


W. B. Archer, of the J. A. Irwin Co., wholesalers 
at Portland, Ore., transacted business in Chicago 
during the latter part of last week. 


L. lL. Major, of the Major Sowers Saw Mill Co., 
Ilattiesburg, Miss., accompanied by Mrs. Major, 
made a brief stop-over in Chicago this week while 
en route to Canada for a holiday. 


R. W. Fullerton, president of the Bradley Luin- 
ber Co., Warren, Ark., accompanied by Mrs. Fuller- 
ton, passed thru Chicago this week on their way 
to Michigan, where they will spend the summer. 


IK. B. MeMullen, of the MeMullen-Powell Lumber 
Co., returned the first part of this week from the 
South, where he had spent a week or ten days 
visiting the trade in New Orleans, La., and other 


centers. 


Allan Harris, president of the Harris Manufac- 
turing Co., Johnson City, Tenn., accompanied by 
Mrs. Harris, spent a few days of this week in 
Chicago, en route to Califorina, where they plan 
to remain some time, 


W. II. Nalty, vice president and general manager 
the Hammond Lumber Co., of Hammond, lLa., is 
in New York on a business and pleasure trip, be- 
ing accompanied by his sister. They are guests 
at the Hotel Pennsylvania. 


C. F. Maples, president of the Appalachian 
Flooring Co., Knoxville, Tenn., was in Chicago 
this week, calling on his local connection. He 
expressed himself quite optimistically regarding 
the outlook in his line, 


Tom Kemp, assistant manager of white pine 
sales of the Long-Bell Lumber Co., Kansas City, 
Mo., spent a few days of this week in Chicago, 
conferring with Seth Barwick, who is in charge 
of the company’s local sales office. 


R. C. Eklund, vice president of the Northern 
Timber Products Co. (Ine.), Warroad, Minn., 
while in Chicago on a business visit this week 
said that business is not so good, but indications 
are of an approaching improvement. 


N. D. Sappenfield, of the Baker-Matthews Lum- 
ber Co., Memphis, Tenn., called on the local trade 
this week. While the hardwood demand is spotty, 
he said he saw no reason for discouragement, be- 
lieving that the situation would soon clear up. 


Thomas A. McElreath has resigned from the 
Tri-State Lumber Co. and has become associated 
with the Lucas Lumber Co. O. M. Barr, jr., son 
of O. M. Barr, of Barr & Collins, Oak Park, I1., 
has joined the sales staff of the Tri-State Lumber 
Co. 


HW. T. Fall, manager of the Chicago distributing 
yard of the Red River Lumber Co., Westwood, 
Calif., left a few days ago for Westwood, where 
he expected to spend two or three weeks inspecting 
the mills and familiarizing himself with the stocks 
on hand. 


G. W. Jones, president of the G. W. Jones 
Lumber Co., Appleton, Wis., and S. D. Switzer, 
manager of the company’s mill at Wabeno, Wis., 
passed thru the city this week on their way to 
Tendall, La., where the Jones concern operates a 
hardwood mill, 


Announcement has been made that Ernest S. 
Park, vice president of the Century Wood Pre- 
serving Co., Pittsburgh, Pa., has also been made 
vice president and general manager of the New 
England Wood Preserving Co., with headquarters 
at Nashua, N. H. 


Knight Holloway, son of J. T. Holloway, of the 
Hodge-Hunt Lumber Co., Hunt, La., has become 
connected with the lumber department of the 
Harris Bros. Co., Chicago. After learning the 
routine of the office, Mr. Holloway expects to 
join the sales staff. 


C. L. Foretich, sales manager of the Bradley 
Lumber Co., Warren, Ark., while in Chicago this 
week stated that he saw nothing in the future to 
alarm him. He said that his company has all the 
orders it cares for and does not feel justified in 
making concessions from its price list. 


Frost Snider, vice president and manager of 
the Clear Fir Lumber Co., Portland, Ore., stopped 
off in Chicago for a short time this week, while 


returning home from an extensive eastern business 
trip. While here, he called on his local connec. 
tions and a number of friends in the lumber trade, 


Galvin TT. Hudson, of the Hudson Hardwood 
Flooring Co., Memphis, Tenn., was among the oak 
flooring men in the city this week, attending a 
mecting of the Oak Flooring Manufacturers’ <Ag- 
sociation. He also conferred with H. L. Hanbury, 
who represents the Hudson concern in this terri- 
tory. 

IL. J. Wilson, after a long connection with the 
W. G. Kirkland Lumber Co., Tupelo, Miss., as see- 
retary and sales manager, has severed his connec. 
tion with that concern and is now sales manager 
of the Nettleton Lumber Co., Nettleton, Miss. Mr, 
Wilson is well pleased with his new connection and 
is enthusiastic over the high class yellow pine 
supplied to the trade by his company. 


KE. W. Eller, general manager of the Coeur 
d’Alene Mill Co., Coeur d’Alene, Ida., passed thru 
this city during the week on his way East, where 
he expected to visit a number of lumber distribut- 
ing centers for the purpose of making a survey of 
current and prospective business conditions. Mr, 
Eller was cheerful regarding the outlook, believing 
that the present market dul!ness will pass away, 
and that fall business will be quite satisfactory. 


The Chicago Lumber & Coal Co., of St. Louis, 
Mo., was strongly represented at the annual meet- 
ing of the National Hardwood Lumber Association, 
held at the Congress Hotel this week. C. W, 
Reighard, secretary of the company, and D. §, 
Watrous, manager of the hardwood department, 
were here from the St. Louis headquarters, as well 
as Fred Richardson, C. L. Abney and Noel Ridlon, 
representing the concern in Indianapolis, Ind.; 
Detroit, Mich., and Chicago, respectively. 


Mr. and Mrs. R. W. Condon, of Seattle, Wash., 
are attending the Republican national convention 
in Cleveland, Ohio. Mr. Condon, who is sales 
manager of the Puget Mill Co., of Seattle, has 
been a notable figure in Washington State and 
national politics for years, and has served in the 
State senate. It happens that Mrs. Condon is 
the prominent figure during the present journey, 
since she is a delegate to the national convention, 
being one of the few women to enjoy that honor. 


E. J. Hurst, sales manager of the J. J. Newman 
Lumber Co., Brookhaven, Miss., this week con- 
ferred with the Charles L. Baxter Lumber Co., 
which represents the Newman concern exclusively 
in this territory. Mr. Hurst was returning South 
from an extensive eastern business trip, during 
which he had visited connections in New York 
City, Scranton, Pa., and other centers. He stated 
that current business conditions in the East are 
not nearly as bad as many people seem to think 
they are. 


W. W. Schupner, secretary of the National- 
American Wholesale Lumber Association, New 
York City, spent several days of this week in 
Chicago, attending the sessions of the National 
Hardwood Lumber Association, and conferring 
with R. A. Johnson, assistant secretary of the 
National-American in charge of the Chicago office. 
Mr. Schupner said that there is a good deal of 


- building activity in the East particularly in the 


metropolitan district, and that business as a whole 
is good and appears to be improving. 


Philip A. Ryan, of the Philip A. Ryan Lumber 
Co., Lufkin, Tex., spent several days in Chicago 
this week. He has been looking after some impor- 
tant business matters and remained over to look in 
on the annual convention of the National Hard- 
wood Lumber Association. Mr. Ryan says that 
production of hardwoods in the South has been 
materially curtailed. Careful records that have 
been maintained show that from Oct. 1, 1923, to 
May 1, 1924, there has been rain in that section 
on an average of five out of every seven working 
days. This has made logging extremely difficult 
and has held down production even while the mills 
were trying to operate. Mr. Ryan reports the mar- 
ket just now in an apathetie state, but is confident 
that there will be a resumption of buying within 
the next sixty days that will bring the year’s 
average up to a satisfactory point. 


J. J. Donovan, of the Bloedel Donovan Lumber 
Mills, Bellingham, Wash., was in Chicago this week 
visiting his daughter, Mrs. Leslie Craven, and at 
the same time looking after some important mat- 
ters connected with the large timber holdings of 
his company. Mr. Donovan had been attending the 
annual meeting of the National Foreign Trade 
Council and sizing up business conditions in 
the East. He finds business slowing down per- 
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ceptibly, but in line with other students of eco- 
nomic conditions, he believes that this is but tem- 
porary and a much better business in all lines may 
be looked for in the fall. Discussing the lumber 
market, Mr. Donovan said that prices on west 
Coast lumber had reached the point where the mills 
could not operate at a profit. His company is clos- 
ing down some of its logging camps, reducing its 
operations quite materially and is declining to 
accept orders at the extremely low prices offered. 


When Mayors Get Together 


MINNEAPOLIS, MINN., June 9.—O. E. Deckert, 
president of the O. E. Deckert Lumber Co., of 
Minneapolis, recently was a moving spirit on a 
trade tour of the Minneapolis Civic & Commerce 
Association. The tourists covered a 1,000-mile 
course in southern Minnesota, visiting seventy-five 
towns in a week. One hundred Minneapolis busi- 
ness men were aboard the train. Mr. Deckert was 





Mayors of three Minnesota towns in conference 


one of the pacemakers in programs at the various 
towns and delivered more than fifty fellowship 
speeches. The accompanying picture was taken 
at Easton, Minn., and shows three mayors in con- 
ference. They are, left to right, F. O. Anderson, 
mayor of Easton; George EK. Leach, mayor of 
Minneapolis, and Mr. Deckert, who is mayor of 
Wyzatta, Minn., a suburb of Minneapolis, where he 
makes his home, 


“Making It Clear’”’ 


In the June 7 issue of the AMERICAN LUMBER- 
MAN on page 638, an article was printed on Dis- 
tribution of Southern Pine based on reports to the 
Southern Pine Association of 102 mills. It was not 
made clear, however, that this did not represent 
the total association output. Manufacturers operat- 
ing more than 200 mills are subscribers to the 
Southern Pine Association, their combined pro 
duction totaling approximately five billion feet. 
The distribution report referred to covered ship 
ments of 2,132,429,000 feet from 102 mills. 


Elected National Committeeman 


MINNEAPOLIS, MINN., June 10.—William F 
Brooks, Minnesota State senator and treasurer of 
the Backus-Brooks Lumber Co., of Minneapolis, is 
the leader of the Republican party in Minnesota for 
the next four years. Mr. Brooks was elected 
national committeeman to succeed I. A. Caswell, 
who has served in that capacity for four years 
The election took place on a delegates’ special train 
which carried the Minnesota delegation to the 
hational convention at Cleveland. The train left 
Minneapolisearly Sunday, carrying the twenty-seven 
delegates, their alternates and leading Minnesota 
Republicans. 

The choice of Senator Brooks followed an inter 
esting political contest in Minnesota among Re- 
publicans. Mr. Brooks’ opponent for the post was 
F. H. Carpenter, president of the F. H. Carpenter 
Lumber Co., Minneapolis. When the delegates’ train 
left Minneapolis friends and supporters of both 
candidates were confident. The election took place 
on the train, altho the forecast was that the 
caucus would not take place among the delegates 
until they had arrived at Cleveland. A motion 
to postpone consideration of the national commit 
teeship contest was voted down. The election then 
was ordered and Mr. Brooks received sixteen votes 


two more than necessary, while Mr. Carpenter re- 
ceived six. There were a few scattering votes. 
Mr. Brooks wa§ called into the conference and 
made a brief speech of thanks. Mr. Carpenter also 
spoke to the delegation and thanked his supporters. 


Returns to California Home 


SAN DieGo, CALIF., June 7.—E. H. Lingo, veteran 
retail lumber dealer from Texas whose home is lo- 
cated in this city, has returned from a very 
pleasant visit to the Lone Star State, including 
attendance at the annual convention of the Lum- 
bermen’s Association of Texas in El Paso, and 
says: “I am again at home in San Diego—for 
‘keeps’ this time.” 

Mr. Lingo, who is over 85 years of age, is still 
active and takes a keen interest in business and 
political affairs in Texas where he resided for more 
than fifty years. During his recent visit in Texas, 
he took occasion at every opportunity to boost 
the candidacy of Lynch Davidson, of Houston, for 
governor of the State. Mr. Davidson is a prominent 
lumberman, and Mr. Lingo says: “I believe with 
the codperation of the legislature, Lynch Davidson 
will make the best governor Texas has ever had 
and will leave an impression as lasting as Texas 
itself.’’ ‘ 

While Mr. Lingo is no longer actively engaged 
in business, he retains the presidency of the Bur 
ton-Lingo Lumber Co., which owns and operates 
thirty lumber yards in Texas. 


SABLA @G@GGA@’S 


Advisory Committee of Exchange 


The new advisory committee of the National 
Lumber Manufacturers’ Inter-Insurance Exchange, 
recently elected by ballot, took office last Satur- 
day, June 7, to serve for one year. The committee, 
three-fourths of which was selected from the direc- 
torate of the National Lumber Manufacturers’ As- 
sociation, is composed of O. O. Axley, of Warren, 
Ark.; C. A. Bigelow, of Bay City, Mich.; Junius 
H. Browne, of Scotia, Calif.; R. BE. Danaher, of 
San Francisco, Calif.; W. E. DeLaney, of Sulli- 
gent, Ala.; A. C. Dixon, of Eugene, Ore.; Ernest 
Dolge, of Tacoma, Wash.; G. W. Dulaney, sr., of 
Chicago; M. L. Fleischel, of Jacksonville, Fla.; H. 
B. Hewes, of Jeanerette, La.; W. A. Holt, of 
Oconto, Wis.; G. L. Hume, of Suffolk, Va.; John 
L. Kaul, of Birmingham, Ala.; John H. Kirby, of 
Houston, Tex.; F. C. Knapp, or Portland, Ore. ; 
T. A. MeCann, of Minneapolis, Minn.; J. P. 
McGoldrick, of Spokane, Wash.; A. L. Osborn, of 
Oshkosh, Wis.; W. C. Sherman, of Millville, Fla. ; 
E. G. Swartz, of Perry, Fla.; Willis J. Walker, of 
San Francisco, Calif.; R. M. Weyerhaeuser, of 
Cloquet, Minn., and Frank G. Wisner, of Laurel, 
Miss. 

Wilson Compton, secretary of the National Lum- 
ber Manufacturers’ Association, is also secretary 
of the advisory committee of the Inter-Insurance 
exchange. 





aaeaeaaeaaaaeeas 


Erecting Creosoted Log Residence 


Perhaps the oddest house to be built in Chicago 
lately is a creosoted log dwelling soon to be com 
pleted by M. C. K. Little, a Chicago merchant, in 
the new “L” extension district near Niles Center. 

The logs are about the size of the larger tel-" 
ephone poles, are of 
eedar and were cut in + _ 
Wisconsin. The joists 
and rafters are of balsam. 
The interstices between 
the logs are filled with 
cement, rows of partly 
driven nails being set to 
hold the cement solidly 
in place. The building is 
72 feet long and 48 feet 
wide, cement foundation 
and basement. There are 
eleven rooms, among 
them a private suite for 
Mrs. Little, and a studio 
for his private use has 
been located for the man 
of the house. 

There is an extra large 
living room with stone 
fireplace and chimney, 
and on a balcony over 
looking the living room 
will be installed a pipe 
organ. In an adjoining 
upper space is located a billiard table. On the 
upper floor also has been built-in from Douglas fir 
a modern library room. At all windows upstairs 
are built-in window seats. There are an unusually 
large number of closets and other conveniences. 

One unique permanent wood fixture is the trunk 
of a large cottonwood tree which was allowed to 
stand as it grew. The giant trunk will be carved 
into an easy chair adjoining the open fireplace. 

The logs were creosoted after they were put 





in place, and the interior surfaces will be polished 
to show an attractive finish. The cost is said 
to be over $15,000. 


Appointed to Sales Managership 


SULLIGENT, ALA., June 9.—The Kentucky Lum- 
ber Co., of this city, announces that J. L. Thomas 
has been appointed Sales Manager of that company 
to succeed William A. Brock, resigned. A. Horne 
succeeds Mr. Thomas as assistant sales manager. 

Mr. Thomas had been connected with the lum- 
ber industry in Alabama since 1911, first with the 
Vredenburgh Sawmill Co., of Vredenburgh, Ala., 
as assistant sales manager; then with the American 
Lumber & Export Co., wholesaler of Birmingham, 
Ala.; with one of the emergency bureaus during 
the war, and prior to coming to Sulligent was for _ 
some years sales manager for the W. M. Carney 
Mill Co., of Atmore, Ala. 

Prior to coming with this company, Mr. Horne 
was for some years sales manager for W. B. Harbe- 
son Lumber Co., DeFuniak Springs, Fla., and for 
the last year has been connected with Watters- 
Tonge Lumber Co., wholesaling concern of Bir- 
mingham, Ala. 


Golfers Prepare for Tournament 


Next Wednesday—June 18—is the day for the 
eighteenth annual tournament of the Lumbermen’s 
Golf Association of Chicago, which will be played 
at the Beverly Country Club. In addition to the 
local members, golfing stars representing the lum- 
ber trade in Omaha, Kansas City and St. Louis, 
Minneapolis, Milwaukee and other foreign parts 
will compete for the various prizes offered. 


F. J. Burns, of the Burns Lumber Co. and 
president of the association, says that judging 
from the amount of interest displayed in the 
event and other indications, this will be one of 
the largest gatherings of lumbermen golf enthu- 
siasts ever held in Chicago. The secretary, R. C. 
Biddle, who is also Chicago representative of the 
Kirby-Bonner Lumbet Co., of Houston, Tex., ex- 
presses the same sentiments. In his call to action, 
just circulated among the prospective participants 
in the tournament, he says: ‘The various commit- 
tees have everything arranged for what probably 
will be the finest tournament ever put over on 
the unsuspecting public. Get out\the old tools, 
therefore; polish them up, and get yourself on the 
track early and go to it—then you'll get in early 
and can do your share of the heavy lifting that has 
to be done in ‘de cool ob de ebening.’ ” 

Play for the championship will be the big event, 
the winner will be awarded a gold medal presented 
by the Lumbermen’s Association of Chicago. Six 
cups also are offered as trophies, one of which is 
the President’s cup presented by Mr. Burns. An- 
other feature will be the play for the Edward 
Hines Trophy, lowest net score, 18 hole full handi- 
cap to apply. Sixteen prizes will be awarded the 
winners of as many flight events. 

The annual dinner, entertainment and meeting 
will be held in the evening at the Beverly Country 
Clubhouse. kL. E. Rollo, of the Chicago & River- 
dale Lumber Co., is chairman of the entertainment 











Novel creosoted log dwelling house erected in Chicago suburb 


committee and E. A. Thornton, of the E. A. Thorn- 
ton Lumber Co., is chairman of the committee on 
arrangements. 


THE PER CAPITA consumption of lumber in the 
United States which was over 500 feet in 1907 
is now but little more than 300 feet. The per 
capita increase in the consumption of gasoline 
might explain the decrease in use of lumber. 
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5 ) ( 90.00@ 95.06 s j ° eccce occce . 
<dl eee We ee Se See ae @ 4/4 _85.00@ 95.00 75.00@ 80.00 60.00 70.00 35.00@38.00 14.00@16.00 
-—a— : y g p 
6/8 No. 2 common and better 32.00@35.00 10.00@12.00 5/4 100.00@110.00 85.00@ 90.00 —75.00@ 85 00 40.00@ 45.00 16.0067 18.09 
" f a ERR 6/4 105.00@115.00 90.00@ 95.00  80.00@ 90.00 40.00@45.00 16.00@18.00 
4/4 70.00@ 75.00 60.00@ 65.00 45.00@ 50.00 28. 00@31. 00 16.00@18.00 8/4 110.00@120.00 _95.00@100.00 85.00@ 95.00 45.00@50.00 18.00@ 20.00 
6/4 — 80.00@ 85.00 70.00@ 75.00 §5.00@ 60.00 35.00@88.00 18.00@20.00 | 1978 Te) ooEt40.09 115:00¢120.00 105-00@110.00 50,005.00 22.00@24.00 
8/4 85.00@ 90.00 75.00@ 80.00 60.00@ 65.00 40.00@45.00 18.00@20.00 14/4  140.00@150.00 125.00@130.00 115.00@125.00 55.00@60.00 ..+..@..... 
Birscu— 16/4 150.00@160.00 135.00@140.00 125.00@135.00 55.00@60.00 ..... 
4/4 120.00@130.00 _95.00@105.00 55.00@ 60.00 32.00@35.00 16.00@18.00 | oo ar 
5/4 125.00@135.00 100.00@110.00 60.00@ 65.00 35.00@38.00 18.00@20.00 SorT MAPLE— 
6/4 130.00@140.00 105.00@115.00 70.00@ 75.00 40.00@45.00 18.00@20.00 4/4  80.00@ 85.00 65.00@ 70.00 50.00@ 55.00 28.00@31.00 16.00@18.00 
8/4  130.00@140.00 105.00@115.00  80.00@ 85.00 45.00@50.00 .....@..... 5/4 85.00@ 90.00 70.00@ 75.00  55.00@ 60.00 32.00@35.00 18.00@20.00 
10/4 135.00@145.00 110.00@120.00 95.00@100.00 50.00@55.00 . : 6/4. 90.00@ 95.00 75.00@ 80.00  60.00@ 65.00 35.00@38.00 18.00@20.00 
12/4 140.00@150.00 115.00@125.00 100.00@105.00 50.00@55.00 .. 8/4  95.00@100.00  80.00@ 85.00 65.00@ 70.00 40.00@45.00 18.00@20.00 
Sort ELM— END Drigep WHITE MAPLE— ° 
4/4 70.00@ 75.00 60.00@ 65.00 45.00@ 60.00 30.00@32.00 22.00@24.00 4/4 185.00@145.00  ......@.....- 110.00@120.00 .....@...20  ceeee@en. 
5/4 =80.00@ 85.00 70.00@ 75.00 55.00@ 60.00 33.00@35.00 24.00@26.00 5/4 140. 00@150.00 ......@.. 115.00@125.00  .....@...0  seeee@es. 
6/4 90.00@ 95.00 75.00@ 80.00 60.00@ 65.00 37.00@40.00 24.00@26.00 6/4 5.00@155.00 ......@.. 120.00@130.00 .....@..... eA = See 
8/4 100.00@105.00  85.00@ 90.00 70.00) 75.00 40.00@45.00 .....@..... 8/4 150:006160.00 woseec@Paccses 125:00@185.00 Meus, evel 
Prices f.o.b. Wisconsin mill points are: 
FAS Selects No. 1com. No. 2com. No. 3 com. FAS Selects No. 1com. No. 2com. No. 3 com. 
ee Mt. $ 85.00@ 90.00 $ 70.00@ 75.00 $ 55.00@ 60.00 $35.0 @37.00 $14.00@16 
4/4 $100.00@115.00 $ 85.00@ 90.00 $ 60.00@ 65.00 $32.00@35.00 $18.00@20.00 / 5 9 2. 60. 35.00 . 14, 16.00 
At TTTe DoD i200 © $000 95:00 © @5:00 0.00 *35,0040.00 "19:00 21.00 | 5/4 100.00@105.00 ” 85.00@ 90:00 » 70.00@ 75.00 "38.00@40.00 "16.00@18.00 
6/4  120.00@125.00  95.00@100.00 70.00@ 75.00 38.00@42.00 19.00@21.00 | 6/4  105.00@110.00 90.00@100.00 75.00@ 80.00 40.00@45.00 16.00@18.00 
8/4 125.00@130.00 105.00@110.00  80.00@ 85.00 45.00@50.00 20.00@22.00 8/4 = 110.00@115.00 = 95.00@105.00 = 85.00@ 90.00 45.00@50.00 16.00@18.00 
ive 120.00@ 125.00 105.00@115.00 100.00@105.00 55.00@60.00 .....@..... 
ha 3 aan 76.00 $ 60.00@ 65.00 $ 50.00@ 62.00 $32.00@33.00 $25.00@27.00 ct in penile maaan ncmmdnieiumNl uate 
2.00@ 76. 50. 55. 50. 00 $32.00@33. 5. : 4/4 $ 75.00@ 80.00 $ 60.00@ 65.00 $ 45.00@ 50.00 $25.00@27.00 $16.00@18.00 
5/4  80.00@ 85.00  65.00@ 70.00 51.00@ 60.00 35.00@38.00 28.00@30.00 5/4” 80. 0o@ 85.00 ' 65. 0g 70.00 . 50. 0G 55.00 FOO ae: 00 +1700019.00 
6/4 85.00@ 90.60 70.00@ 75.00 60.00@ 65.00 36.00@38.00 28.00@30.00 6/4  85.00@ 90.00 70.00@ 75.00 60.00@ 65.00 35.00@40.00 17.00@19.00 
8/4 90.00@ 95.00 75.00@ 80.00 68.00@ 70.00 40.00@42.00 28.00@30.00 8/4  95.00@100.00  80.00@ 85.00 75.00@ 80.00 45.00@50.00 17.00@19.00 
ax 
es Gk TE ng eee $2008 Re F Ree fe Ege eee ee 
0.0 25. 5 5. 55.00@ 58. ' i 16.00@18.00 5 20. 25. : x -00@ 70. ; 40.00 17.00@19.00 
6/4 "125 00@ 180. OD *100:00 0108-00 © Bebe bF.00 *38:00 40:00 *17:006919.00 | 6/4 125.00@130.00 100.00@105.00 70.00@ 75.00 37.00@40.00 17.00@19.00 
6/4 130.00@135.00 105.00@110.00 70.00@ 75.00 42.00@45.00 17.00@19.00 | 8/4  130.00@135.00 105.00@110.00 75.00@ 80.00 50.00@55.00 20.00@22.00 
8/4 130.00@135.00 110.00@115.00  80.00@ 85.00 48.00@52.00 17.00@19.00 | Hmmuock, No. 1, S1S1B— 
10/4 135.00@140.00 115.00@120.00  95.00@100.00 55.00@60.00 .....@..... 8’ 10-14" , 18-20° 22-24’ 
12/4  140.00@145.00 120.00@125.00 100.00@105.00 60.00@62.00 ::...@..... | 2x 4”  $33.00@35.00 $32.00@34.00 $33. 00@35.00 $38.50@40.50 $40.50@42.50 
2x 6” —28.50@30.50 -29.50@31.50 —32.00@34.00 — 37.50@39.50  39.50@41.50 
Sorr Eum— 2x 8” 32.00@34.00 31.00@33.00  32.50@34.50  37.50@39.50  39.50@41.50 
2x10”  32.00@34.00  33.00@35.0)  33.00@325.00 37.50@39.50 39.50@41.50 
ot $ ane 70.00 $ 58.00@ 60.00 $ ane 45.00 $25.00 328.00 yet erga 2x12”  33.00@35.00  34.00@36.00  35.00@37.00  38.50@40.50  40.50@42.50 
8.00 i 54.004 5 50. 5. 30.00@35. R 22. . ; r ‘ 
6/4 — $9.00@ 90.00 72.00@ 75.00 58.000 860.00 33.00@35.00 20-00@22.00 | nie prices of No. 1, for merchantable deduct $2; for No. 2 deduct $4. 
8/4  95.00@100.00 80.00@ 85.00 70. +4 15. 00 yt gel 20.00@22.00 0 ees = Boarbs, ee, “ ~ — 
10/4 110.00@115.00  95.00@100.00 85 0 50. 5. ee 7 Ree 0- = ; 
d 4 re 1x 4” $28.00@30.00 $29.00@31.00 $31.00@33.00 $35.50@37.50 $30.00@32.00 
12/4 —116.00@120.00 100.00@105.00  90.00@ 95.00 50.00@55.00 .....@... 1x 6”  °30.50@32.50 31.50@33.50 33.00@35.00 37.50@39.50 —32.00@34.00 
Roce Bix 1x 8”  32.50@34.50  33.50@35.50  35.00@37.00  39.50@41.50  34.00@37.00 
1x10”  33.50@35.50 34.50@36.50  36.00@38.00  40.50@42.50  35.00@37.00 
4/4 $ 70.00@ 75.00 .....@...... $ 45.00@ 47.00 $25.00@28.00 erees tege 1x12” = 34.50@36.50 35.50@37.50  37.00@39.00  41.50@43.50  36.00@38.00 
5/4 80.00@ 82.00 ceseee  50.00@ 52.00 28.00@32.00 17.00@19.00 For shiplap or flooring, add 50 cents to prices of No. 1 boards. 
6/4 85.00@ 88.00 .... esa 55.00@ 60.00 28.00@32.00 17.00@19.00 From prices of No. 1 boards, for hantable ded for No. 2 
We Sig es og BN aos sage tkanganee | aeduet a. aad aia 
00@ 95.00 .....@...... 5. 0. ween Qiweee No. 3 hemlock rough, 6’ and longer: 2x4” and wider, $17@19; 1x4” and 
12/4  95.00@100.00 @ 75.00@ 80.00 45.00@50.00 .....@..... | wider, $18@20. - ° . a ore 
St. Louis, Mo., June 10.—Current quotations on southern hardwoods, f.o.b. St. Louis: Memphis, Tenn., June 10.—Following are av- 
: erage quotations on logs in Memphis, and at 
GumM— 4/4 5/4&6/4 8/4 4/4 5/4&6/4 8/4 points in the Memphis territory, based on av- 
Qtrd. red: QUARTERED RED Oak— erage dimensions, 14-inch and up in diameter, 
ere $ 78@ 80 $ 83@ 85 $ 84@ 86 RN cyan $110@115 $125@130 $135@140 | #74 12- to 16-foot in length: 
No. 1 com... 46@ 47 51@ 52 54@ 55 NO; 2 COM s:5s:0 68@ 70 74 ff 710 78 - : 
No.2com... 30@ 31 32@ 34 36@ 38 No. 2 com..... 44@ 46 50@ 53 ae 60 ; F’.0.b. cars 
Qtrd. red, S.N.D.: > Delivered Memphis 
“i , ; are — ee vn PLAIN WHITE OAK— Memphis territory 
Pe ee 96@ 5 58@ 5s 58@ & 7 
Se, 8 oon. & ‘ ” oma ae 83@ 85 112@115 120@1i22 Variety— Per M Per M 
5 eens 45@ 46 47@ 48 48@ 49 . tio or 95 
No.3 com... 27@ 28 28@ 29 30@ 31 yy Bb cawsss: 58@ ST G2@ 64 70@ 72 | Gop, Nd White oak...- $0) to oe ae to 2 
Plain red: iio... me... 240 26 24@ 26 Poplar... nhadk seuena ie 32 to 35 27 to 30 
aa 69@ 70 16@ 78 80@ 82 S i 4 . r —o- J ee ee ee ee ee a ee ea er 25 to 30 17 to 
No.1 com... 43@ 44 47@ 48 54@ 55 oe. Se ee See ie ie a... 40 to 50 30 to 39 
No.2 com... 29@ 30 31@ 32 34@ 36 PLAIN RED OAkK— Hickory (12” and up)....: 35 to 40 25to 3 
Plain sap sagen pee 83@ 85 108@110 118@120 Logs are classified by buyers here roughly as 
PAS 4.2.05, 51@ 52 538@ 55 55@ 56 Nos. 1 and 2, and the foregoing price range is 
No.1 com... 36@ 37 38@ 39 42@ 4: Bel. .....0ee 56@ 57 62@ 64 7%0@ 72 ae ; ' 
+ on - “44 ws =e <4 2e = Ne FOS tea 36@ 37 40@ 42 44@ 46 — to cover the average prices paid for 
Corronwoop— POPLAR— ; tale, 
eae 53@ 54 57@ 59 i l,i eee 105@108 110@112 120@122 The difference in variation as between deliv- 
No. 1 com..... 41@ 42 44 45 ee Saps and sel.. 75@ 76 80 82 85@ 87 ered prices and f.o.b. prices is based on the dis- 
Ne; 2 20m...» 36@ 37 39@ 41 ...@.. No. 1 com..... 55@ 56 57@ 58 58@ 60 | tance the logs are hauled, and the weight of the 
; ; No. 2 com. A.. 35@ 387 388@ 40 39 41 timber. Oak h d hick d from 
QUARTERED WHITH Oak— No. 2 com. B 28@ 29 39 34 33 34 : ca » ash an lcKory are drawn 
aaa 135@140 140@150 150@155 mye wider distances; while gum, poplar and elm can 
No. 1 eom. and i Sorr MAPpLe— be profitably drawn into Memphis only from 
Be sckn cee 75@ 78 80@ 85 95@100 Log run... 49.50 67.50@72.50 75.50@77.50 | nearby points. 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, June 9.—Average prices, 
4/4 5/4&6/4 8/4 
QUARTERED WHITE OAK— 


eee Sadie ease $130@140 $2696 150 “a 160 
CoC. nee 100@105 10 110 110@115 
No. 1 com..... 70@ 75 80@ 85 85 90 
No. 2 CO... 45@ 50 55@ 60 60@ 65 
Sound wormy.. 45@ 50 55@ 60 65@ 70 
QUARTERED RED OAK— 
WAS keeeusecs SEIOGTIS anc @eek ec th @Qen. 
INGOs. BE COM cs .<.. 65@ 70 a <a 
No. 2 com..... 40@ 40 ..+@aws «cc@ee 
PLAIN WHITE AND RED OAK— 
Oe feleieie: 4 4/8ia $105@110 $110@115 $115@120 
PGICCED caw sices 75@ 80 85@ 90 90@ 95 
No. 3 com..... 60@ 65 65@ 70 7O@ 80 
No. 2 com..... 42@ 45 45@ 50 45@ 50 
No. 3 COME. «00. 20@ 22 25@ 27 27@ 30 
Sd. wormy..... 45@ 50 55@ 60 55@ 60 
Bass woop— 
Ee b6.6e'sc urs $ 75@ 80 $ 80@ 85 $ 90 95 
NO. £ COB. «cs 50@ 55 55@ 60 60@ 65 
NO. 2 COM..... 30@ 33 35@ 40 40@ 45 
CHESTNUT— 
|e eee ae $105@110 $110@115 $115@120 
No: I ¢om....... 85@ 90 95@100 100@105 
NO: 2 COM: os 60@ 65 75@ 80 80@ 85 
No. 3 com..... 18@ 20 20@ 21 20@ 21 


Sd. wormy and 

No. 2 com... 28@ 30 32@ 34 
Sd. wormy and 

No. 1 com. & 


33@ 35 


i ie 35@ 36 37@ 38 39@ 40 
BIRCH— 
Pee watee peewee $115@120 $120@125 $130@135 
No. 1 com. and 
eee ee 70@ 75 5@ 80 75 80 
NO. 2 COM. occ 33@ 38 38@ 43 40 42 


Cincinnati base, on Virginia, 


a in 5/4&6/4 8/4 

) ee wen is 95@105 $ 95@105 
Nos 2 COMe.<.< ee 65 70 65@ 70 
No. 2 com..... ware 35@ 40 35@ 40 

MAPLE— 2 4/4 
1 RRS Pere er Ce ee oe eee ee $ 75@ 80 
POUR Sdacncee se dacendoewen mus 50@ 55 
NOM ORCOMN 2.5 Ssaancadawdaceoatdees 33@ 35 

WHITH ASH— 

A, ROT OC ETT Cor err Cee eee r re $ 90@ 95 
No. 1 com. SUMO sees cettucidncas 55@ 60 
INGE QU cciceciieconeudacnkesiag 50 55 
GG OMS ack écheedace was ce waaana 30 35 


West Virginia and Tennessee hardwoods today: 


BEECH— 4/4 S(4 
|) Rees $ 70 a5 $ sa 80 $ oe 
No. 1 com..... 45 50@ 55 80 
No. 2 com..... 28 os 33 38 33 38 
5/486 /4 8/4 10&12/4 16/4 

$90@ 95 $95@100 $105@110 «0c @eas 
60@ 65 70@ 75 Be 80 aang ag 
35@ 40 40@ 45 45@ 50 «oo@e 

$105@115 $115@120 $125@130 $155@160 
70@ 75 75@ 80 95 100 95@100 
60@ 65 70@ 75 90 95@100 
35@ 40 40@ 45 45 20 50@ 55 





VALLEY HARDWOODS 


Cincinnati, June 9.—Average prices on southern Mississippi Valley hardwoods, Cincinnati: 


GuM— 4/4 5/4&6/4 8/4 
Qtrd. red: 
FAS .......$ 75@ 80 $ 85@ 90 $ 90@ 95 
No. 1 com. 45@ 50 55@ 60 60@ 65 
Qtrd. * io sap, "N.D.: 
Lf) arr 5D 62 68 
No. S, com... 43 45 52 
Plain red: 
io.) ee 75@ 80 85@ 90 90@ 95 
No. 1 com... 42@ 45 45@ 50 55@ 60 
Sap: 
Bxbds., 13-17” 55@ 60 ...@... ...@... 
Plain FAS 6” 
& wider... 50@ 55 55@ 60 55@ 60 
No. 1 com... 38@ 40 40@ 42 42@ 44 
No. 2 com... 23@ 25 25@ 27 27@ 29 
MAPLE— 
Spot worms N. 
D., log run. .$ 45 $ 60 $ 70 
Sort ELM— 4/4 5/4 6/4 8/4 
|. ee $68 $78 $83 $85@90 
No } céig...... 58 58 68 70@75 
No. 2 com. ....«. 25 27 30 30@32 





CoTTonwoop— 4/4 5/4&6/4 8/4 
FAS, 6” & wdr.$ , ale 60 ae 
No. i com..... 43 43 4S wes Qu 
No. 2 com..... 36 38 38¢ 

QUARTERED WHITE OAK— 

PAS asec .-.-.$125@130 $13 135 $135@140 
ROME hckcces 95 100 100@105 105 — 
No. 1 com..... 65 70 70@ 75 75 

No. 2 com..... 42 47 47@ 52 2 

QUARTERED RED OAK— 

i fi. Serer $110@115 ...@... 

No. 1 com..... 60@ 65 ...@... 
No. 2 com..... 388@ 43 ...@... 

PLAIN WHITE AND ReD OAK— 

Weedtéwuees $ 80@ 85 $100@110 “ue 115 
Po re 63@ 68 70@ 75 75@ 80 
Ee ee 55@ 60 60@ 65 65@ 70 
No. 2 com..... 35@ 38 40@ 45 45 50 
No. 3 com..... 20@ 22 22@ 25 25@ * 
Sound wormy.. 35@ 38 40@ 45 45@ 5 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring mills 
of maple, beech and birch flooring, D&M, as re- 
ported by the Maple Flooring Manufacturers’ 
Association, averaged as follows, f.o.b. cars 
flooring mill basis, during the week ended June 7: 


MAPLE— 
Clear No. 1 Factory 
gx1%2” eT ere $86.50 EN $35.85 
Saicmae nas Gus eee 90.00 $76.15 cna 
94," Pee ee ree 94.03 79.58 44.18 
We ceweaveu ween 85.45 epena 50.00 
» 1 lll ne ree 64.55 41.50 eaewe 
BEECII— 
|? Oe yer ea 90.00 
MR hea w leans wae 90.00 
gall een ara 48.00 
Birceu— 
Cee Siscneaveews 79.65 68.40 saaua 
BRIS” Bncrcicrceees 48.00 wades ree 





OAK FLOORING 


The following are average carload prices, Mem- 
phis base, obtained for oak flooring during the 
week ended May 31, as reported by the Oak Floor- 
ing Manufacturers’ Association: 


{3x114”" }Rx2y4” 3x1” 3x 
Clr. gtd. wht.$134.25 $140.93 $ 99.42 $103 
Sel. gtd. w&r. 79.44 91.60 72.00 
Clr. pin. wht. 78.65 95.37 67.80 66.10 


= S 


Clr. pln. red. 79.78 88.96 64.61 60.22 
Sel. pln. wht. 65.58 78.16 55.30 55.07 
Sel. pln. red. 66.58 73.19 51.67 49.48 
No. 1 common 48.05 54.05 34.00 34.75 
No. 2 common = 23.79 24.59 ouene ceana 

Yyx1yy"” Yx2” fexlYy” = Ye X22” 
Clr. pln wht. ... $89.54 ay $87.21 
Clr. pin. red. eae 84. 39 mee aaa 
Sel. pln. wht. ..... ries Sauer 71.16 
Rel Ol, PEG. cece 70.82 hee duces 





OAK FLOORING STRIPS 


Chicago, June 10.—The following are carload 
prices f.o.b. Chicago, on 7,x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet: 


——White——- ————_Red—_—_- 

Qrtd. Plain. Qrtd. Plain 

CES Se eee $133.50 $ 88.50 $123.50 $ 83.50 
Sap clear ...... 108.50 Reece aah 

MCE ew sdacemene 93.50 73.50 93.50 73.50 

No. 1 

MOMUINON: <bcc wavs daown die eiaet ewe yedeace $48.50 








BLACK WALNUT 


Cincinnati, Ohio, June 11.—The following are 
today’s prices on American black walnut, f.o.b. 
Cincinnati: 


aren 4/4 5/4 6/4 8/4 
FAS .....$215 $225 $230 $240 
Selects °11/"155 160 179 175 
| ey 110 120 


135 
No. 2 .... 50@52.50 55@57.50 55@57.50 60@62.50 





CYPRESS 


The following are current f.o.b. Chicago prices 
on cypress: 
GULF COAST RED CYPRESS— 
New Grades 
Factory, Rough 
et 
Tank FAS Selects Shop Box Peck 
4/4....$118.50 $108.50 $ 76.50 Pe 1.50 $34.50 $27.50 
5/4.. 123.50 86.50 63.50 36.50 29.50 
Oi nas 126.50 116.50 89.50 66.50 36.50 29.50 
8/4.... 185.25 124.25 97.25 74.50 35.50 30.25 
10/4.... 141.25 130.26 103.25 80.25 ..... cece 
12/4.... 141.25 130.25 103.25 80.25 ..... .eeo- 
16/4.... 146.25 135.25 108.25 85.25 ..... 42.50 
Boards, one 
No. 1 No.2 No. 3 
1x4 to 12”, random lengths. .$53.50 $44.50 $36.50 


ie $2s, — es 


Clr. heart 

1x4 to 11”..$109.00 $104. 00 $ 94. Ho $84. So $74. 00 
1x2 to 11”, 

spec.wdths. 109.00 104.00 94.00 84.00 74.00 
EMEA” fkcweus 116.00 112.00 102.00 93.00 81.00 

For 5/4, add $5 to above prices; for 6/4, add 
$8; for 8/4, add $16; for 5/4 and 6/4 “D” grade, 
add $3; for 8/4, add $6. 


Bevel Siding 


A 3 Cc D 
1%4"x4, 5 or 6”, std. Ilgths.$49.25 $45.75 $41.75 $28.75 
Bungalow Siding 


A B  Cé&btr. 
%x8” from 1” stock......... $57.75 $48.75 $47.25 
%x8”", from 1%” stock..... 75.75 66.75 64.25 
For 10-inch, add $5. 
Lath 
No. 1 No. 2 
SEE otic GcbEUeaRDEMaWaohuendeeunee $9.25 $8.25 
RED CYPRESS— 
Old Grades— 


Factory, Rough 
No. 1 No. 1 No, 2 


AS Selects Shop common common 


4/4. $108, 00 $ 90.00 $ 55.00 $50.00 $40.00 
5/4.. . 110.00 95.00 70.00 50.00 40.00 
6/4.... 112.00 » 95.00 70.00 50.00 40.00 
8/4 - 115.00 100.00 80.00 50.00 40.00 
10/4.... 135.00 120.00 95.00 55.00 40.00 
12/4.... 135.00 120.00 95.00 aaa caus 
16/4.... 145.00 130.00 100.00 
Boards, Rough 
No. 1 com. No. 2 com. Peck 
> ae eo | ee $53.00 $43.00 ere 
ERIS” Sass ecaccoens 60.00 eo mins 
ED” FARGO ccccciae cece $28.50 


YELLOW CYPRESS— 
Factory, Rough 
No. 1 No. 1 No. 2 


FAS Selects shop com. com. 
) h, eee $ 90.00 $66.00 $44.00 $38.00 $35.00 
OT , er 100.00 77.00 57.00 40.00 36.00 
7. Saeee 100.00 77.00 57.00 40.00 37.00 
7). re 105.00 85.00 68.00 42.00 38.00 


Boards, Rough 
Selects No. 1 com. No. 2 com. Peck 


Be Ge Vouctacous $75.00 $44.00 $37.00 ada 
Ee Sine wneiss 75.00 44.00 37.00 o eee 
Pee oSerawwenis 77.00 44.00 38.00 wana 
BMAG . ccueccias 85.00 54.00 45.00 er 
EP FRR ok kcc ccces dens Ginna $29.00 





Cincinnati, Ohio, June 9.—The following are 
average prices today f.o.b. Cincinnati: 


RED CYPRESS— 
Rules of March 18, 1922 


Factory— Selects, rough Shop 
OPE ckccackecddaddcududtenaeenceus 74.25 $49.25 
Dia ccws queidtackwbudsanaqdaweunees 84, = 61.25 
OPE cindatueardeesaeeucdeuwadaas 87.2 64.25 
BiG vai vcedaenedeandéietendecawens 95. 00 72.00 
- ataancaia Rough— No. 1com. No. 2 com. 
cede eacdeadhadeuedetaavas $51.25 

i SiS or S2S— 

Clear 

Heart A B Cc 
£64 tO OFS cccws $107.50 $102.50 $92.50 $82.50 $72. 80 


For 5/4, add $5; 6/4, add $8; 8/4, add $15.50. 
YELLOW CYPRESS— 


Factory— No. 1 Rand. widths 
FAS Sel. “shop No. 1 No. 2 
1< pS Oee Cert $75@ 85 $60@65 $37@42 $33 $25 
5&6/4 .... 80@ 90 T0@75 52@58 38 27 
1? eae 90@ 95 80@85 57@62 41 30 
Boards— No. 1 com. No. 2 com. 
TG GS di cecdanccansedad $40.00 $33.00 
RENO Ge Oe cdicnciccadecnsads 47.00 38.00 


St. Louis, Mo., June 10.—The following are. 
current quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 


Factory— Factory 
Tank Selects Sho Box 
I OTE CCC CET. $115.75 $ 75.75 $48.75 $30.75 
BAe Saadesadeasen 120.75 85.75 60.75 32.75 
CLO secadeceseves 123.75 88.75 63.75 32.75 
SES Sat xectdecuan 131.75 96.50 71.50 31.50 
NOISE asus cakuawaee 136.75 102.75 77.25 
BIA Véniaennaeade 136.75 102.75 77.25 
NOs bcaecandaceas 141.75 107.75 SEG .ncwan 
Paem Semen 4/4 occ ccccececuvcicedacsas $24.75 
Common Rough— No.1 No.2 No. 3 
ERGIG sicacssaccdecucdes $52.75 $43.75 $31.76 
BEG sadivcecedanweceaeens 59.75 48.75 31.76 


Add $2 for specified lengths on common grades. 


Finish, $1S or S2S— 
Clear 


Heart A B Cc 
1x4—10” ....$107.00 $102.00 $ 92.00 $ 82.00 $ 7, 00 
is eae 114.00 110.00 110.00 90.00 79. " 
ci! 127.00 122.00 112.00 104.00 ‘caas 
SIG ccccews 137.00 132.00 122.00 115.00 
Bungalow Bevel Siding— A B Cé&btr. 
BIG” pdvandedcacdacwadnedds $74.75 $65.75 $63.25 
WIRSIO ivakakecdsodcsdecccus 79.75 70.25 68.25 
Bevel Siding— A B Cc D 
MEG dcuaacscnadndcds $48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— 
Factory— No. 1 No.1 No. 2 
FAS Select shop com. com. 
LT OCC E CT OTE $ 78 $62 $40 $35 $28 
Ee Cdvaaddwns 80 70 55 39 31 
Dee Sawenaduted 80 70 55 39 31 
Ole fwueadewee 90 75 62 41 32 
a{ fe 110 82 74 od 
Boards— No. 1 com 2com. 1” "random 
Re aeudwianedaes $42.50 535. 00 
Eee aéskeve secae Sa 36.00 
REE eascewanecwax 43.50 37.00 ences 
SSG” cacaaenenwune 53.00 40.00 canes 
FOGM, ERIS cs ccnes Saeed anaes $20.00 
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Jacksonville, Fla., June 9.—Following is a recapitulation of f.o.b. mill prices obtained in this territory during the two weeks ended June 7: 
Week ended June 7 May 31 Week ended June 7 May 31 Week ended June 7 May 31 Week ended— June 7 May 31 
Flooring Siding Boards Boards 
1x4 gay yore eg gree Me phree 1x6” 9.40 45.60 B&better No. 2 common— 
No. com. 36.4 35.0 POCWCTLEE ais. besdswinisisivic 39. eee - 
No. 2 com 18.65 19.54 NO. MIN, caisceiascdeiaseealt 34.65 40.22 | 9/4xX10 DIS .......eeee 60.00 | 1x10 D4S ..... 26.50 
No, 3 COM. < 00006. 12.00 NOS) ae OU 6 05:6 hk wSSS 23.04 23.85 5 oe 0. | te 27.00 
1x3 No. 2 com. rift..... weeee 35.50 Bevel No. 1 common No. s 
3&better flat ..... 52.00 51.50 Os CO) i ee ee 22.00 ‘ ‘ No. ¢ common- 
4 ee ok ap >. peerrwerre: 40.00 ..... 
No. 1 com, 6 ba os coos No. 1 com. ere ee re ee eee 1x4 D4S nai 44.00 re a OY | eee eT 12.50 
No. 2 com. flat.... 17.00 ee ae 2 en a 1.00 1x5 D4S 40.00 ee TT El eae aes 15.67 
1x6 No. 1 com.... 37.10 42.00 Square edge, 4%x6 's6 IDES 1... ss: 40.00 42.00 PRG 80: 32 DRS ik ince 17.00 
No. 2 com.... 24.67 26.00 ON cuickida gece 29.00 PR BN on oon boo ek, ere 41.00 45.00 
NOS 2 COM. 66s sinns 16.75 pteanse Psd, ROOT ec wielers eves oa. 25.00 1x6 to 12 D48S 410.00 Ge 4 
ie ee 14.50 | 5/4x12 D4S 48.00 Shingles 
Ceiling ' ite ww = - - 
Ixd B&better ..... 41.00 ..... Partition ee ee a : = eal ein a 
“ge i lia 41,00 42°31 iué-Slo. Seem... ee 91.25 No. 2 common 4x18 No. 2 BENG eas heise 119 1.75 
NO; 2 COMPS onic wei 21.00 21.79 1x3 D4S 24.00 ree 4x18 prime cypress..... 3.90 
1's x3 VW No 1 com eg ip Roofers pa: es ye 20.71 
No. 2 com. 18.00 20.00 x5 D4S 22.00 mn 
wX3%4 No. 1 com...... 23.00 22.50 1x6 No. 2 COM....0+05. 25.23 Ix§ D4S 22.33 22.90 om, See. Se 
No. 2 com...... 12.00 12.86 No. 3 com......... 18.25 17.50 | 1x8 D4S ..... 22.15 | No. 1 kiln dried....... 3.37 
The following f.0.b. mill prices are taken from sales made during the week ended June 7 in sections named : 
Bir- Hat- Kan- Bir- MHat- Kan- Bir- Hat- Kan- 
Alex- ming- ties- sas Alex- ming-_ ties- sas Alex- ming- ties- sas 
andria, ham, burg, City, andria, ham, burg, City, andria, ham, burg, City, 
La. Ala. Miss. Mo. La. Ala. Miss. Mo. La. Ala. Miss. Mo. 
Flooring Fencing, S15 Shiplap 
1x3” EG B&better ......... 78.45 80.89 75.14 6. 4 a RR ni eakeoae 33.10 Soak” ehehtel No. 1, Ses ween UC"... SAGO ack  Kaver car 
eee Tita Sey 56.17 Other lengths ...... CC Tee tees: Other lengths ...... ae 33.96 
No. 2... Ped 83.50 32.75 1x6” BB - - isavece koe Sincate 35.03 coeee 8 ceoee 1x10”, ER EO Ses cawed. “tices: Meta renee 
VG B&better 49.11 50.00 48.89 : Other lengths ...... wate ie 40.00 36.04 Other lengths ...... 34.79 
ial etet 37.86 No. 2, (all lengths): No. 2, (10 to 20’): 
No. 1 40.00 43.92 89.25 ..... bc eee Te) Pee 16.48 15.58 MIB Skee saeiwainain%'s 22.03 21.35 22.16 22.00 
No. 2 vee 19,00 18.20 26.41 Ren ae 20.00 21.50 20.50 20.59 EEO Ge asiacisyheicugts 21.90 21.00 20.50 21.18 
1x4” EG B&better G28) ccscv WROD F380 No. 3, nic lengths) : : No. 3, (all, Jengths) : 
ae ih ee ASS 60.00 55.00 BP eee e cece cease MOWe cieee ecm Eee | SIREY nuncewsicteats 17.00 16.50 18.98 17.92 
No. 1 60.25 ese ae ino” iipare ae are wrecaia teres 16.00 17.50 18.00 15.17 ino” OR pe tere 19.00 Sang? leewme: eee 
"GC > 39.55 3g 39. : 
H¢ pian iter ne — 39.20 et Roofers Longleaf Timbers 
mr. 1 37.00 38.75 87.39 ....- 65s RS as tice ae ovens 38.50 He. 1 Sq.E&S S48, 20’ and under: 
No. 2 O18. SQ 8k 4899. 03:90 1 NO: 2, 1X6! oo. css a cece Abo s ists oats Yo DIB Baoan eae tein Seabee: casita 25.73 25.96 
ae ere sSese SEO. Siew. Sinden HS. Avis ore eipererm etwisiote 22.00 10" Teer ee Te he $1.12 29.59 
1x6” No. 1, C. M. . peers og Boards, S18 | or S28 Ma (GuoRsieGuinaieureeroeetes ceeee 34.30 34.53 
gt ae ae maw No. 1, 1x8”, 14 and 16’.... 36.00 ane Shortleaf Timbers 
Pee ARE es ee eo 88 a8 ae at, SEPP? : —— Len@ths 6.620% BS ipleysiai. We eralere ee eve roaiels 34.14 No. 1 S4S, 20’ & under: 
—— 1x10”, 14 and 16’.... 36.67 ar eee Rune eae oie tolalel eioree (ett erasers 23.00 
Ceiling Other lengths ..... SeRae Liaise | Gansia SRGee Mrs sass silveeiviei eee eee. UaSees, clears 23.29 ..... 
4x4” B&better ..........55 39.00 32.77 1x12”, 14 and 16’.... 49.00 x ESTE HOV arate cantar ice rs ne 30.00 
i SG TU: Gvilaccsa eee Ares notes cove oe +f Hd Other lengths ...... peaais ° 49.68 ee eT PO AIOE RT rr 38.00 
“i Roa Soc, 8b ore Shoo gras | No 2 (all 10 te, 20°): ; Plaster Lath 
DE cyssuxnexs 19.00 17.00 17.71 19.72 eT ee eeeneaes Pe Ee ey ee, eee 3.53 4.07 3.75 3.41 
y%x4” B&better a grk nem eaieels roe cases sence 5,00 1x10” 112251) 99't9 99°85 99'79  29°¢ NO. 2, Ys Bee cece cence am ..... 2.00 1.88 
pits ad Bin se 25.77 23.13 26.17 24.57 | 4 a g Byrkit —_, “— 
7 ¢ f Py tee bien 60s 0 0 66. 6's Fo 
ix4 & 6” B&better ......... 0 60. no eT SS 17.67 yr SE -. Seeies 14.45 
No. 1 . 39.17 39.40 Pied aoe wunisewine ss po “el a TS” AAG TOUGEE .6k cece emesis: 14,39 
NO. 1 sseseeeseeeees “ween Le RR NR tomer te geet 18.00 18.50 17.00 17.19 
ie ae Z veceseeeeeeeecs > anon ee TAD Pe ok te [98 aoc Tee Car Material 
Se OE 2 ctcbetsanss “Saste Beene - awe 50.6% 5 BE. weeks sarecicee wenss 16.00 17.67 (All 1x4 and 6”): 
’ No. 4, all widths and Benetter, Band TS" ccc acisae aves 14.36 
Bevel Siding IGUROHB. |S scaccinsccens 10.66 10 and 20’ ....... 40.93 
1x6” a Bs ington seein 40.60 ae 32.00 Grooved Roofing a ie Sam 2 mS an as 
ft Bebe aioe 28.00 13.52 ..... No. 1, 1x10”, 14 & 16’..... ate No. 1, 9 and 18’........ 41.07 
pen a) Tere eer Pe aaa Other lengths ...... 34.50 SP ae a oka ke Ose es 48.00 
Drop Siding Dimension, $181E ’ Car a 
y ” , 6 c y ov So”. © ” " - 
1x4 or 6” peintine ee eee 43.25 43.00 41.64 Ou £5 2K ie ees vais 25.50 29.00 No.8 2") 08", 8°" “ete... 27.00 
NG. ON Se iuwiidew kann 40.00 36.84 36.67 eee 23.80 27.00 ..... i 
No. 2 Corinda 26.00 22.34 27.70 (Occ ene 25.80 30.00 23.25 S18, SqE&s: Car Sills 
18'& 20’ ........ 29.47 ..... 30.00 29. Up to 9”, 34 to 36’ 34.85 
Finish 10’ to 20’. BBOL) ssicow. boveisin. semeurs fabs ee 
B&better rough: ox n": = Sear S400" o5ics - 23.09 
NRG: chee ec ccpanbncawess DIDO hives. eotene Br eee e eee 22.30 24.00 22.91 
MO a 40.00 ..... 52.23 = a meas eeses iy 25.00 ..... 24.35 CROSS TIES 
5 - x4 Bite D0... 2495 ocss. SRO LES : 
ee tereetesenn ont sete a al A — St. Louis, Mo., June 10.—The following cross 
SUR MR EY  .. cusses \coeas. ome : *** 59/29 SES CI a corciesas boeona aces soeeee 25.17 tie prices prevail, f.o.b. St. Louis: 
1% and 2x4 to 127 ....... . pas 59.88 12° ee 22. 45 21.50 23.09 Untreated 
B&bhetter surfaced: WS ht vicina ae DE weids wwken 24.77 White Southern 
AD Ess vcridswen’ oe .-. 54.00 50.00 ..... + Aad! oe aos vss 81.60 Oak Sap Pine 
lee ee Tey er Pe tee ee sve “Beko Oo - oJ. steee seen y at 
> Tipe semen ear naa Bln 49.28 1.21. 52.36 2x10", 10’ ......4.. = oes s Sab oe > Be Er Soe ee. -- “- 
cs masa’ 53.88 61.80 52.93 12° see eee 25.75 vee. 26.50 i oe ~ EE a a “99 
1x5 0nd! 10" oc ccvsccacaas 61.18 B88 4a... 61.45 16’ .......00. 29.58 32.00 24.75 28.26 | No. 3, 6x8”, 8’, 8-inch face...... 1.25 % 
ee een 93,80 63.39 18 & 20’. 299.40 .. vaae SES No. 2, 6x7”, 8 ? 7-inch —* ceeee See .82 
esa to 77.00 ..... 67.49 10’ to 20’ 80.00 ..... ..02. No. 1, 6x6”, 8’, 6-inch face...... 1.05 12 
1% and 2x4 to 127.......  ssses : 69.78 2x12", 12’ ......000 28.70 . 24.83 29.72 Red oak and heart oyerese ‘tes, 15 cents less 
TREE Mecsieiniasss “wien isecdacuners 49.50 1G" ose see e ee 30.71 26:25 33.38 than white oak; sap cypress, 20 cents less than 
6/4 & 8/4x0" ........... 62.75 2... + ie ig 3318... - 35.47 | white oak. , 
6 PRUAR  wiesuinntu-ex 62.75 02 34.66 sees stan itc sri 
0 ~-tl ele liga — No: 22k S700" Sosnccns 23.35 20.75 22.47 —— Plauk 
PEDO 1D”) 2. 656sie0niswosie <£0S000) 5... L2P eee ee eee 21.44 vives 21,68 , 0 
—_ ; 42.68 46.00 TE eee Sih ait 29.99 HeOk il WOLOAK | 4 cc sails edie sisiateocled $49.00 $48.00 
ee ec eeeree See ** 43:75 48,00 18 & 20’. 25.83 8 SRS een ore 47.00 46.00 
BEB AN AO” «cs aiv-evscsesie sisbees . 45.78 58.25 10’ to 20’ 25.42 6... eee snes 
1x12” 47.00 62.25 Sk Oe. saben aces 19.50 peees ae@eoe 
Sas ee — kK On ‘ Oe ssatuwawan 18.381 ..... 18.48 19.36 
Ge easesetranten a apa 2 334) #8 88° | HARDWOOD DIMENSIONS 
ee é ; aoaae og a oe 
ST igen S$ 18,6 305000 BERS ows BOR LSE | Chicago, June 10.—Actual sales of short hard- 
1%, 1 hace Sea eae ** 49°50 oo de ae | | \ eae aR A vices Gece, worn wood dimension were made this week at the 
1% and 2x4 to 12”....... . &0: 00 4 nace Si ‘nalins  SOIGR OS following prices: 
7 ” r sss enaewus cheese eosin Ge memo a] 
6/4 ve 8/4x0"  Gaaedone apes a 46.00 00 18 & 20’. es i eat 23 4 4 Furniture stock— Plain Oak —— 
6/4 & 8/4x8” ......... .. 46.00 10’ to 20’ 95.43 ill! — dl ae. Ct $50.08 
eee Mere : ‘ BEIQUR AO’ eo scsaeks lkdean eee. Wee ne 24%6x2%)x19” ceed veverreenecesee TINIE ops 
ny, vies wiaseaee 21.50 24.50 20.06 BE pao casos. 6 € 60% rE 65.00 Ov. 
Banotter: Casing and Base Ra cesse 9000 eR er 80.00 70.00 
oe Rennes ame .... 60.00 60.10 ae ne “Nes ea lll eee 85.00 anes 
NTE os cnk vaneda ce 60.00 60.00 ..... 71.24 saa: Waieotdage ne, a Chair stock— ” 
aici 18 & 20°... «1.1! 39'5@ 93199 96:98 | 1x4” and wider x 19”.......... 55.00 55.00 
B&better: ee Earn U5.77 cccee cence vecee | 213¥6x4” and wider x 19”........ 60.00 60.00 
Ted anh OM ck ccantene tant oseet 62.50 BRO e sewers nexicios TEAG coh dente: ahha 2x4” and wider x 19”........... 65.00 $5. 
ee, en ee OR ose > S08Ga: (osebe cals 73.50 PEE MOA 465 Gi0e sa%s os 15.23 BGG kwiea wis ciese tale Wieraie e-scai alors 70.00 70.0 
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ARKANSAS SOFT PINE 


The following are current f.o.b. mili prices on Arkansas soft pine made during the week ended June 6: 


Flooring Dimension—Dressed Ceiling and Partition Fencing and Boards 
Edge grain— 1x3” 1x4” No No. 2 Clg. Clg. Clg. Part. No. 1 No. 2 No. 3 
WO ade aeen ee ueareee eiced $75.00 | 12, 14, 10, 18, 12, 14, 10,18, %” 65" CO OY 1x 4° bawcawaaes $34.00 $17.75 $15.00 
B&DGUGE svcsviceses 80.00 72.50 1 ‘| B&bt 4 acca wats 3 . : 
ean cee ect ae 69.00 | $27.50 $29.50 2x 4" $25.00 $26.75 | No. tae So er ae... 34.75 22:50 18.50 
MGS Arora crag sre ten oboe Oe 55.00 24.00 26.25 2x6” 20.00 22.50 | No 2 °°°* * ee BONE SE oicciesaes 36.75 23.25 18.75 
Flat grain— 26.25 27.50 2x 8” ..... 24.00 5 a eee 47.75 24.50 19.50 
BADOEE oo 6 seceeess 48.00 42.50 | 27.00 28.50 2x10" 25.00 27.00 Finish—Dressed Lath 
GD Uasasnidinaxts 41.00 38.50 | -+++- 28.75 2x12" 25.50... . i ¢ ee 
ING OO). wresces Seen wae 23.50 22.25 = B&better C O. 0. 
. ; ‘ S2S&CM—Shiplap a $59.75 $50.00 | %x1%—4’ ..... venti $3.75 $2.85 
Casing and Base Wo: t Now 2 Nos 8t 36 G68 og oo sce cc cus 61.25 53.50 Moldin 
B&better | 1x 6” .......... $36.50 $21.50 $17.25 | 1x5, 10, 12”............ 63.50 57.00 gs 
RNG Oe pew eaten eadele $74.00 BE cckwseucas 34.50 22.50 18.75 | 14,1%, 2" x4 to 8”... i sae 154” and under..23 percent discount 
WE GO aded cera Cocean taut 79.00 ROME cece cewuns 36.75 23.00 18.75 | 1%, 1%, 2”x5, 10, 12”.. 73.00 ..... 1% and over...19 percent discount 














Norfolk, Va., June 9.—The following prices for 


NORTH CAROLINA PINE 


North Carolina pine have been obtained f.o.b. Norfolk: 
Box Cull and red heart 


eo .. 3Ei.00@63.00 $31.50@33.50 $25.00@26.00  $21.00@22.00 me 3 & ee 
BE: Seacctvstentnese 51.00@53.00 5 33. s 26. 21. P22. Lath, No. 1.$ 5.40 5.65 fers ”, 9 “ a 
OD erica aa cepenueic 55.00@58.00 “36.50@38.50 26.00@27.00 .....@..... | “"™ No: 2°* sign 400 rOOfers 82 -$27-50@28.50 DAS, - Sees 
MN: cakedunewexiadien 58.00@61.00 38.50@40.50 26.50@27.50 .....@..... | Factory, 2”. 27.50@30.50 19°. Babee to 13°: aeeeten 
8/4 Cece eseccccsececes 61.00@64.00 42.50@44.50 eocee @. ace dnenne Sizes, Qo”... 22.00@ 25.00 12”, 29.50@30.50 12”. 66.00@73.00 
zh, 4/4— as ; 
a a 57.00@59.00  38.00@40.00 soa. zt 50@ 25.50 siemaannitilesieanatie see = No. 4 
A” pkeeusanenewece 59.00@61.00 40.00@42.00 2 -00@29.50 O: F looring, jix2% and: SS? rift... «ce $82. 50@86.00 p eas 
we teeucveceuaeewees 65.00@67.00 45.00@47.00 29.50@30.50 25.50@26.50 2%, 3 and 3%”.. Raed) 47. MOST. 00 $40. Ty Te 00 $2450938'60 
Bark strips, _ 1 & 2.$36.00@37.00 Bark strip partition, Ceiling, Br ..cceccccccccccccceceeee 33.50@34.50 26.00@27.00  17.00@18.00 
Wiviicines 16.00@17.00 Wl BO Ricwececscced $42.00@44.00 LM chigeadedoowinnhe shes 34.50@37.00 28.00@30.00 17.50@18.50 
Cull red heart 1.222221! 11.00@11.50 | Partition, 4g? 2222002000 nibs 48.00@58.00 41.00@47.00 25.50@29.50 





Duluth, Minn., June 10.—Northern pine demand is steady, altho orders are largely for immediate requirements. 


quotations f.o.b. Duluth being as follows: 
CoMMON BOARDS, in 2 


a it 
= . . 
-™ 69.00 71.00 
ee 
2, 8”. 
™ 50.00 50.00 
57.00 57.00 
No. 3, 33.00 32.00 
33.00 33.00 
34.00 34.00 





For all white pine Nos. 1 and 2, add $1. 


NORTHERN PINE 


The price list is well maintained, 


FENCING, RougH— 


14&16’ 18’ 20’ 6’ 8’ 10,12&14’ 16’ 18&20’ 
$62.00 $65.00 $65.00 fe Oy udéeeawan $52.00 -™ 00 $60.00 $62.00 $61.00 
66.00 71.00 71.00 OA) See Stdacades 37.00 00 42.00 44.00 44.00 
70.00 75.00 75.00 NOt Weddscscaeewee das 26.00 28. 00 29.00 30.00 30.00 
47.00 53.00 55.00 Sn ING@U@ideswtedusweaveee 50.00 53.00 55.00 61.00 63.00 
47.00 53.00 55.00 INGU A te ceddaogaadas 32.00 35.00 39.00 45.00 27.00 
yA yd = NOS Sacnacacades iowa ate 27.00 29.00 30.00 29.00 
e le e ™ ” ” 
33,00 33,00 3300 No. 4, 6 foot and longer, mixed lengths, 4”, $24; 6”, $27. 
34.00 34.00 34.00 5” fencing same as 6”. 


All white pine, Nos. 1 and 2, add $1. 


Boards 6 to 20’, 8, 10 and 12”, No. 4, $30; No. 5, $21. S1 or S2, add 75 cents; SISIE, add $1. 
For $1 or S2, add 15 cents; S1S1B, add $1; for resawed, add $1. Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Drop siding, grooved roofing and O. G. shiplap, 8’ and up, add $1.50. Drop siding or partition, add $1.50. 


Shiplap and D&M, 8’ and up, add $1. 





Well tubing, D&M and beveled, add $2. 














. 1 Piece Sturr, 81S1E— - ” —_ 
No E “a 3° 10° 12° 14° 16° 18° 20° SIDING, 4 AND 6”, 4 To 20 P- o o o 
ox 4”.....$27.00 $29.00 $31.00 $31.00 $30.00 $32.00 $34.00 $34.00 
6” 27.00 28.00 30.00 30.00 29.00 31.00 33.00 33.00 DROME oc cs ctcieccce ky Ae ae SeCPPeererrrere crate $20.00 $22.00 
2x 8”..... 28.00 30.00 31.00 33.00 32.00 32.00 35.00 35.00 Cr ezenenctacadecareee - 36.00 40.00 Norway, C&better -- 36.00 38.00 
2x10” -. 32.00 33.00 aap as op a 1 2 oe ae BF tstesiaass taaaudaude 31.00 33.00 
BEES cco 33.00 34.00 4 i * ; i iia 
2x14”... 38.00 39.00 41.00 43.00 «41.00 «41.00 44.00 44.00 Siding may contain not to exceed 20 percent of 4- and 9-foot. 
No. 2 piece stuff, $3 less than No. 1; pine, rough, deduct 75 cents; D&M Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 
or S48, add $3. Beaded ceiling, %-inch, $1.50 more than same grade of siding. 
P [Special telegram to AMERICAN LUMBERMAN] Spokane, Wash., June 7.—Current quotations 
San Francisco, Calif., June 9.—The following Portiand, Ore., June 10.—The following are f.o.b. mill on western and Idaho pines and white 
are average prices, June 1 to 7, of California | £-°-b. mill, and oe ag shop, prices: a are as ee —_ ; 
oards ESTERN WHITE PINE, oot, INcH— 
pines, f.0.b. mill, those on common being for : No. 2 No. 3 No. 1 No. 2 No. 3 No. 4 No. 5 
a. taeaneaeas q e 
l-inch stock only and including no other thick- er $29.00 $20.00 ria asesartc Ss = = Me ste ein oe 
— age a hoe Sheela laste achebaacelts ; : Oe cutens .-- 39.50 23.00 1950 <.... :. 
nesses: p> gts (er er ern 30.00 22.50 10” 39.50 23.00 19.50 
> OO nn emery 27.00 22.50 ro Oc Betaieosstnletes 39.50 24.00 20:00 mente peck 
1x12”, 10 to 16’ CPT eee Creer eer re 29.00 23.00 4” and wider. ee ¥ $17.00 $9.50 
California White Pine Mixed Pines 3218” and Wider, 10 to 16" . cscccccce tang _s ‘wieesiem Sian ‘Suee, § 325 Ga ' ‘ 
y y com. com. Factory . 
Nos. 1 & 2 clr...$ 94.15 naam SO CORRE one cisxnsennccenicana $18.00 $ 9.00 C_ No.1 No. 2 No.3 Com. 
C select ........ ) SS err 47.00 5/4 & 6/4... $58. 50 $38.50 $26.50 $16.50 
D select ....... Seer? MO. © . cccuccenes 32.95 Selects, S2S 8/4 "68.50 48.50 36.50 1650 ..... 
The ar e's Gees BOE cvcsesceee 23.05 inte semh Db ccca, Gas cent Cee 
eeeees -fo Ng z ” ” ” ’ 
No. 1 shop...... 48.50 No . eae nat tet at 6” and 8”, 10 to 20’..... 7 s00 $66. rd —s Ipano WHITE Pins— ; 
No, 2 shop Wire 29.25 No. 1 dimen een 24.10 1x12” ee eeeeeeee ps 00 88. 00 72.00 No. 1 No. 2 No. 3 No. 4 No. 5 
a $Shop-++-++ 20-15 No. 2 dimen..... 18.25 | 1x13” and’ wider.......-.--..; 98.00 93.00 77.00 | 4) ---+++++- ct in eh Se 
No * oft ahaa 46. 30 py, eee 26.35 5/4, 6/4x4” and wdr., 10 to 20’ 96.00 91.00 79.00 ranean . seas 33:00 24°00 
Shop stnd ‘ i 26.20 Beveled siding— 8/4 WUE WIGGE a cbcincuscaceeda 98.00 93.00 81.00 1. Ree Ss 56.00 33.00 24.00 
ee ee B&better ...... 40.10 Shop $2, f.o.b. Chicago Saptari 69.50 36.00 25.00 cosas. aaa 
ihn aa D select ...++.. 30.00 Tee at tet ed | ee... . $1560 $°5166 
is . White FI hr MI Cl ebscacscsaccouenees $52.00 $42. 00 $32. 00 WHITE Fir, 6 To 20- weer, Meni: 
Nos. 1 & 2 clr... 103.15 eahltt OFF wiancennrerscpecesssanens 62.00 52.00 32.00 4” 6” 8&10” 12” 4” war. 
yttlect, -. + ++0 2 Above prices are for shipments of No. 3 and | No. 2 ........ $23.00 $25.00 $26.00 $27.00 ..... 
No i aaa. teeee 34:05 “a: o aaa soeeee 15-70 better shop. _ For straight cars of specified ie. : Riteguas 20.00 22.00 23.00 24.00 eides 
No. 2 shop. — 2s. —a—- ..... 56. 60 grades, add $5. tS Suacdues, cases Secu evese .. awuce \ 
No. 3 shop...... 20.75 No.1dimen..... 18.65 
No. 3 clr., stnd. 55.75 No. 2dimen..... 16.20 WEST COAST LOGS 
Box Cedar 7 [Special telegram to AMERICAN LUMBERMAN] Everett, Wash., June 7.—Log quotations: 
Mix. pine, 5/4 Miscellaneous .. 17.50 Portland, Ore., June 10.—Present log quotations Fir: No. 1, $24@26; No. 2, $17@20; No. 3, 
One: G/F cccses 21.00 Export are: $13@14. 
Australian ..... 66.35 Cedar: $15. Cedar: Rafts containing shingle logs only, 
Lath ‘ ‘ 
——— Yellow fir: $25; $16 and $12. $18 base; 25 cents added for each 1 percent of 
No. 1 mix. pine.$ 5.65 —s Red fir: $15.50 to $18. lumber logs. 
No. 2 mix. pine. 4.75 Com., i reece 17.10 Spruce: $32, $2 5 and $15. Hemlock: No. 2 $16; No. 3, $13. 
32” mix. pine.. 1.90 Com., 5/4 & up. 19.95 ‘ aT: No. 2. $81: Ne. & 018 
White fir, No.1. 4.90 Timbers ....... 30.00 Hemlock: $14. Spruce: No. 1, $27; No. 2, $21; No. 3, $165. 
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A STAR IN THE EAST 


Forbes says the Dawes plan is a Star in the 
East. 

That Germany will accept it is inevitable. 

That the effect upon business in this country 
will exceed all expectations. 

Isn’t that optimistic and are we not proud 
of such able and splendid Americans as Dawes 
and doers of his type? 

We are glad to welcome such “stars” any 
old time but especially now on account of our 
farmers. 

Let’s keep our feet warm and the ball rolling. 

Remember our maxim is “good grades at cur- 
rent prices and always a square deal.’’ Let us 


fill an order for you. 








women 9 


718-19-20-21 White Bldg. 
S. L. Johnson, Manager 


Seattle, Wash. 











Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan's 
Finest Stumpage 


William Horner 


Grand Rapids Trust Company, 
Receivers. 
Plant: Sales Office: 
Newberry, Mich. REED CITY, MICH. 


























A new book by 
“*The 


Lumberman 
Poet’’ 


Come 






Douglas 
CAalloch 


By 
DOUGLAS MALLOCH 


“Pack your things” and “come on 
home” to “church and Mother and 
Home and Dad, the grassy road and 
the village school.” 


Make the acquaintance of Great- 
grandfather Green, Elder Jones, 
Private Hill, Pa and Ma, The New 
Preacher, Crazy Pete and others. 


They will bring a warmth to your 
heart, a smile to your lips, perhaps a 
tear to your eyes. They will tighten 
home ties, make life worth living. 


You will want “Come on Home” 
for yourself, and to send to the ab- 
sent. Postpaid, $2. Bound in blue 
cloth, 222 pages. Address: 


American Lumberman 
431 South Dearborn Street, CHICAGO 














DOUGLAS FIR 


{Special telegram to AMERICAN LUMBERMAN] 
Seattle, Wash., June 10.—The following prices 
paid for yard items, f.o.b. mill, were reported 

today: 
Pre- 
High Low vailing 
Prices Prices Prices 
Vertical Grain Flooring 


ix€” No. 2 ClOAT: iccca ccc $47.00 $45.00 $47.00 
DD OB bscsusise eases 30.00 pieeeie eee 
Slash Grain Flooring 
1x4” No. 2 and better .... 27.00 25.00 26.00 
PIONS ists eikensiouit ein 26.00 20.00 Pe 
1x6” No. : and better .... 30.00 29.00 30.00 
ING S00 sciawwae veewals 26.00 seas Secu 
vitae? 
No. 2 clear and better.... 65.00 re 
Finish No. 2 and Better 
DER ANA 5 os Seb saw scares 56.00 
Casing and base.......00. 50.00 
Ceiling 
5x4" No. “ cir, & btr. ... 27.00 23.00 
a Se moe renee 17.50 sieeve 
1x4” No. 2 clr, @ btr. «..< 2700 
Drop Siding 
1x6” No. 2 clr. & btr. .... 29.00 28. ns 29.00 
INO. o CIORD -si6ssuanenee 23.50 Gavan 
No. 1 Common Boards and Shiplap 
SES ORG 10" oisckckcwieeasess 18.50 15.50 16.00 
Dimension, No. 1 Common S4S 
Cae", 12) A Ae oc ccwnd cs 16.50 12.00 16.50 
Plank and Small Timbers, No. 1 Common 
exe” 17 to: 16" BOS iccisicccss 19.50 18.50 
3x12", a2 £0 16" B48... c00s 21.00 meee 
Timbers, 32’ and Under, No. 1 Common 
PS OE alesyecuaivaciisienaas 24.00 19.00 


{Special telegram to AMBRICAN LUMBBRMAN] 


Portland, Ore., June 10.—Fir prices today, 
car basis, f.o.b. mills, are as follows: 


Vertical Grain Flooring 


aREOONO: PoOCIOET w6scsseesceeess Scaauasiensee $53.00 
DED. BOCIONE <c0necbcasewnws see Coen sen ne 45.00 
SND): BENE Ww. canp ences pb ea eds bk es 31.00 
1x3 and 1%x4” No. 2 clear and better ee 50.00 
BRO OB IDOE iia isle dss 606 s.0leaves 35.00 
Slash Grain Flooring 
ixé” No. 2 clear and Detter .occcccesescnes 26.00 
PNG. eIOME oo nicowsuiswiseseWeneabowaas ee 22.00 
1x6” INO. 2 Clear GN DOttO! soci cecccccccice 30.00 
PRO DS SAOED o.s0ics sic s asst oaserseres ons 26.00 
Vertical Grain Stepping 
1% and 1%” No. 2 clear and better....... 64.00 
Finish 
No. 2 clear and better.......sccccccessecsce 55.00 
Ceiling 
x4” No. 2 clear and better ...... cesses: 25.00 
FUND eA 6 6 ocean soins ee Rlacen edie 18.00 
1x4” No. 2 Clear and: better ..cccscccecces 26.00 
DUO Be eIGe Sucewassciewhadaesaeacessie 22.00 
Drop Siding and Rustic 
1x6” No. 3 clear and better ..ccscccsssies 30.00 
DOs) Os CPO <:64-sin eb exh ances oeSiea iene 24.50 
Boards 
POO S c.cscawsus eee Gee eeeuwesseene sane $16. —— 50 
OE snes cates enswecessu aes eien Perey. $12.00 
Dimension—2x4-Inch, S4S 
RaO: 2 Ga Oe” say sen suciceanecesweme- save 15.50 
a RN en gh RREKm cent bas nacnient: 12.00 
Timbers 
RSSRIELEL:. 5) 010 se lneie aio sys sioe's so bs Se ne wlaleline Rae 17.00 
GEG ARIA: ARP B ORs 6.5i5:6ai0 55:0: 10:05:05 00-00 65086 19.00 
Miscellaneous items 
California, TANAGOM: <.066.0000+0.0 pretsinaerak eres 15.00 
AN AO MRNMIRD 5 0's Wa a 516 bGiE% Mwinioie eS osreb wee 3.25 





WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN ] 


Portland, Ore., June 10.—The following are 
prices for mixed cars prevailing here today: 


RPMI ARGSRD AON irk choco sates G anata Says che ate $73.00 
brs. Geechee i <: | rr ee nee tee 62.00 

BOVE! BiGiNw, GEG oiccccs.c cc cecescvedoecese 33.00 
BMD sos Vin oe N es eee AG Race 34.00 

INTIS rica lc Susig Src Sathigry toate a sie ken ea eene rei 5.00 
MRCUOTY: GEOCKS, © icdcckstsieieescrucans 30.00 
ete cia st oiivew sia ako Giatereras Ue 34.00 

MR Cs aren buiisw aks Dneulimewagais 34.00 

Re Oe re ree 37.00 

BRO NS 5 a siesis sp visit ewes 46.00 

Common rough dimension ................. 24.00 
BOR -MIMVET,: KSTOCR 6.05 ois.6.0.5:6.09000 bene wack 19.00 
rl ae) | ner ee oye 20.00 





REDWOOD 


The following are the prevailing redwood 
prices f.0.b. Chicago (72-cent freight allowance); 
Bevel Siding, Y-Inch, S1S1E 


-—Clear —"“A"——. “B" 
37-7" : hd R’- 20’ 3°-7’ 8’ -20’ 8’ « 20’ 


: OO $33.25 $43.25 $30.25 $40.25 $29.25 
rT $4.25 44.25 32.25 42.25 34.25 
OY cevccevcsee $3.25 43.25 31.25 41.25 33.265 


Random Shop, Rough or S2S, 5” and up, 8’ -20’ 


” ” ” ” ” = 


saa 14%” 1144” uy 4 6” 
$45.50 $67.50 $67.50 $53.50 $80.00 $78.00 $82.00 $86.00 
Finish—Rough, S2S or S4S 





-——— Clear \¢ “A’—_____. 
l-inch— 3-4%’ 5-7’ 8-20" 3-4%’ 5-7’ 8-20’ 
a eiariala $52.50 $62.50 $88.50 $47.50 $57.50 $83.50 
ll POSER 52.50 62.50 -50 47.50 57.50 89.50 
Be iaawiwr 59.50 69.50 96.50 54.50 64.50 91.50 
es ouaneie 54.50 64.50 94.50 49.50 59.50 89.50 
3 to 6” 52.50 62.50 .»- 47.50 57.50 
> rereaaiec 74.50 74.50 94.50 69.50 69.50 89.50 
err re 85.50 85.50 98.50 80.50 80.50 93.50 
Te ciedeuns 50 87.50 98.50 82.50 82.50 93.60 
4 to 12”. 94.50 89.50 
1% & 1%-inch— 
Be weweuen $59.50 $69.50 rey 00 $54. HH $64.50 $90.50 
-” sascves 59.50 69.50 101.50 54. 64.50 96.60 
Po wanes 66.50 76.50 103.50 ant 73.50 100.50 
ee 61.50 71.50 101.50 56.50 66.50 96.50 
3 to 6”... 53:50 €B0:50 ..... §6:50 GGi00 200. 
cccccee 81.50 81.50 101.50 78.50 78.50 98.50 
We? aéwrane 92.50 92.50 105.50 89.50 89.50 102.50 
: | prs .. 94.50 94.50 105.50 91.50 91.50 102.50 
Ce ome > rire sivas MOOOO esses <eece Sree 
2-inch— 
CY iiveewe $57.50 $67.50 =. 50 $52.50 $62.50 $88.50 
siemens 57.50 67.50 50 52.50 62.50 94.50 
Br erase 64.50 74.50 101. 50 61.50 71.50 98.50 
ine esn 59.50 = oH 99.50 54.50 64.50 94.60 
3 to 6”... 67.60 54.50 64.50 ..... 
BS” stceoues deren 19:60 $9.50 76.50 76.50 96.50 
IO” svévees 90.50 90.50 103.50 87.50 87.50 100.50 
: 5 ae 92.50 92.50 103.50 ~— 89.50 100.50 
MUO 18 60 eccee cece OOOO ‘cece SOOO 


=" 22’ and 24’, add $6 to 8°-20'; 26’-32’, add 


Bungalow Siding, S1S1E 
Clear——, ce Rg. 
- 8’ -20’ iy 8’-20' 
$58.25 $53.25 $56.26 





Wide we goon ae or $2S, wie’ 8’ .20’ 
2” 3” 5” 

ade mor 50 31 4 ay ze 50 $127. ro $131. 9 $134.50 

24 50 129 127.60 132. 136.00 139.50 
18”... 137,60 134. Hy 132.50 137. 00 141. 00 144.50 
20”... 132.50 139.50 137.50 142.00 146.00 149.50 
22”... 187.50 144.50 142.50 147.00 151.00 144.50 
24”... 142.50 149.50 147.50 152.00 156.00 159.50 
26”... 147.60 154.50 152.50 157.00 161.00 164.60 
28”... 152.50 159.50 157.60 162.00 166.00 169.50 
30”... 157.50 164.50 162.50 167.00 171.00 174.50 


Clear and Tank, Rough or S2S, 8 to 20’ 
Width— 


Thickness— 6” 8” 10” 12” 6-12” 
Wie sie Wega aisieeie:bielelere $112 $112 $113 $114 $112 
AP ccaees eececcceee eo 116 «©1117 «©9118 «6119 =—117 


Add, for 22-26’, $6; for 26-31’, $14. 


RED CEDAR SHINGLES 


Seattle, Wash., June 7.—Eastern prices f.o0.b. 
mill are: 





Per square Per M 
4 bunches 4 or 5 bunches 


First Grades, Standard Stock 





PORTA STATS, CHS ow diaiecvcs-< Ki [7es. 80 $2.15@2.25 
Ixtra stars, 5/2 2.45 : 
Piztra: CICATS 100400 2 8@2. 12 =. 2.60@2.65 
E-OLIeCtB,. D/O. 6 6:6:5.0 6 siseee:ee 2.65@2.73 3.30@3.40 
PEO cine esis bo Ris C6 vO 2.41 3.30 
POPICCHONS ociscssisseseeicis 2.82@3.00  3.80@4.05 
First Grades, Rite-Grade Inspected Stock 

WKS BEALS, (6/2 ov sii0es:05' i. am. 88 $2. ul 2.35 
TUStTO, BtETs, 6/2 o.00.v0%000% 

Extra clears .............. 3 8@2. 32 2: a2 2.90 
POTTOCUE, OLE ccc ose v8 0 2.73@2.77  3.40@3.45 
DTU) OEY ee ae arte rere 2.48 3.40 
POPTRCOIONS) ics cvices woccews 3.00 4.05 


Second Grades, Standard Stock 


Common stars, 6/2 ......6- $ .88@1.00 $1.10@1.25 
Common Stars, 5/2 «.ccssese 1.08@1.21 1.30@1.45 
COMMON CIEAPS ..cccsace% 1.48 1.80 

British Columbia Stock, Seattle Market 
ee, COBRA MIRE) ss e's sie 4i0:d,.oaee waves $3.30@3.40 
PE Cs SI) 5 ke se 0:0 obs + eee. 05 3.70@3: 80 
TE ORCAS ohn 6955) 56:0 Susie wrasse 20 4.40 
PBIOCHONG: s csisnseionincie sss 3. ‘40@3.47  4.60@4.70 
Sx 672 16” COANAGIBN): 64. dcanscicee 1.55@1.70 
BA D/e AO” CUO) Scenes 1.63 2.05 








Jt 


ond 


— 





24 


qacrcioi9g: -+/ 


ee ee Oe Be Be ee Ge 





JUNE 14, 1924 


AMERICAN LUMBERMAN 113 





POPLAR 


Cincinnati, Ohio, June 9.—The following are 
average prices, Cincinnati base, on “soft tex- 
ture’ poplar, from Virginia, West Virginia, Ken- 
tucky and Tennessee, and on Mississippi Valley 
poplar: 


Sort TEXTURE— 


gt, Senn $115@120 $120@125 $125@130 
Saps & select .... 85@ 90 90@ 95 95@100 
INO: 2 COMi cs 660% 65@ 70 75@ 80 
No. 2 com. A..... 40@ 45 45@ 48 48@ 50 
No. 2 com. Biccae 26@ 28 28@ 30 30@ 32 
VALLEY— 
4/4 5/4&6/4 8/4 
ERED. cao eet aaciee < $105@110 $110@115 $115@120 
Saps & selects... 70@ 75 80@ 85 -85@ 90 
ING: ROMs esisis s cna 53@ 58 58@ 68 68@ 68 
No. 2 Com. Ans... 34@ 36 40@ 45 40@ 45 
Noe: 2 com... B..... 26@ 28 28@ 30 30@ 32 





POPLAR BEVEL SIDING 


Cincinnati, Ohio, June 9.—The following are 
average prices, Cincinnati base, quoted on pop- 
lar bevel siding: 


No. 1 No. 2 

Clear Select com. com. 

SCE ree $60.00 $50.00 $30.00 $26.00 
ae “wacuswesaens 60.00 50.00 30.00 20.00 
” | ammeter tener rere 55.00 48.00 25.00 19.00 


Louisville, Ky., June 10.—The poplar siding 
market is firm, and demand very fair. There 
have been just a few orders taken at shaded 
prices, in moving slow selling sizes or grades, 
but there has been no advance or reduction since 
about May 19. Good weather is increasing con- 
sumption. Quotations: 


Clear Select No. 1 com. No. 2 com. 
6-inch.... $62.00 $48.00 $34.00 $24.00 
5-inch.... 60.00 48.00 33.00 22.00 
4-inch.... 50.00 45.00 24.00 18.00 





CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, June 9.—The following are 
average prices foday f.o.b. Cincinnati: 


Shingles 

Best Primes Economies 
My scale paaiwek cele eka ne $5.70 $2.70 eihacs 
a eviewinnceewsnene 6.70 4.85 $3.70 
Maeve ccnedtwhencared 6.95 5.45 4.10 
O “Kear waweedeaveeeaere 6.95 5.45 4.10 

Lath, 4-Foot, 34x1!4-Inch 

} a ee Neateaton are $8.90 ING: Bititcncscesuws $7.90 





For Editorial Review of Current Market Con- 
ditions See Page 39 


NORTHERN PINE 


Boston, Mass., June 10.—Wholesalers state 
that northern pine trade is slow, altho there has 
been some improvement during the last month. 
There has been no further curtailment of prices, 
but the increasing desire of sellers to stimulate 
demand at a time when there have been fre- 
quent reductions on competing softwdods, west- 
ern lumber in particular, has weakened quota- 
tions, 


New York, June 10.—As with all other pines, 
the market is unsatisfactory, with shipments 
below normal for the season. Prices, that were 
reduced about a month ago, hold at these levels. 





North Tonawanda, N. Y., June 10.—Sales have 
been somewhat more active during the last week 
than for several previous weeks. Demand, tho, 
continues below normal and dealers who have 
been carrying excess supplies the greater part 
of the season are offering some inducements in 
price reductions to move stock. Softer prices 
relate only to better grades as lower grades are 
in better demand and scarce. Most of the lower 
grades being brought forward by vessel are dis- 
posed of before reaching the docks of consignees. 


Buffalo, N. Y., June 9.—Northern pine trade 
is quiet, with prices nominally unchanged, tho 
wholesalers are making occasional concessions. 
Common grades show the most weakness in 
tone, and low grades are fairly firm. Yard stocks 
are in most cases of fairly good size. 





Minneapolis, Minn., June 10.—Sale of northern 
pine was reported a shade better this week than 
a week ago, altho the improvement was not 
Significant. Road salesmen report that dealers 





decline to purchase, except for immediate turn- 
over. Badly mjxed cars are being shipped in 
this territory. City trade is better than in the 
country districts, altho sales in general are sub- 
normal, Industries are following the policy of 
buying only for immediate needs. Manufacturers 
are not attempting to stimulate trade by cutting 


ETE CEDAR 


Minneapolis, Minn., June 10.—Post assortments 
of Twin City distributers are being exhausted 
under consistent demand. Three-inch are vir- 
tually unavailable. Straight cars of 4-inch now 
are impossible to obtain, and are being loaded 
with other sizes. Five-inch are available in 
quantity and in many cases these sizes are be- 
ing used to fill the need for smaller sizes by 
sawing into halves and quarters. Demand for 
poles is heavy for brief periods, followed by 
lulls of short duration. Prices are unchanged, 


EASTERN SPRUCE 


New York, June 10.—The situation in eastern 
spruce is generally stagnant. Little or no lum- 
ber is coming in except for firms with direct 
mill connections. Wholesalers voice little hope 
of a comeback this season and predict the Brit- 
ish Isles will get the bulk of the lumber for 
some time to come, Price reductions that were 
noted last week are still in force, with no signs 
of further weakening. 


Boston, Mass., June 10.—Some distributers 
think they detect a slight increase in demand for 
eastern spruce dimension the last few days. 
Others say that a greater improvement than any 
yet witnessed is necessary to render the situa- 
tion at all satisfactory to spruce manufacturers, 
who have virtually abandoned efforts to get 
more than $45 base for any ordinary dimension 
schedule. Extensive building operations are in 
progress and yet the wholesale market for frames 
is quiet. There is no vim in the call for Pro- 
vincial random but retailers are buying more 
freely than a month ago. Scantling is easier, 
$24 now being taken by most mills. Some larger 
mills are quoting $2 more for New England ran- 
dom. Northern and eastern boards are in slow 
demand and prices are easier. Quotations: Di- 
mension, rail shipments, 8-inch and under, $45; 
9-inch, $46; 10-inch, $47; 12-inch, $49. Provin- 
cial random, 2x3 to 2x7, $34 to $35; 2x8, $40 to 
$41; 2x10, $41 to $42. New England random, 2x3 
to 2x7, $36; 2x8, $42; 2x10, $43. Covering boards, 
5-inch and up wide, 8-foot and up long, D1S, 
$36 to $38; matched, clipped, 10- to 16-foot, $41 
to $43. Furring, 1x2, $38 to $39. 


HARDWOODS 


Chicago, June 11.—The hardwood market re- 
mains quiet, demand being spotty and prices, on 
southern species especially, unsettled. The price 
level is about the same as two weeks ago, but 
there is a great spread between quotations. 
Northern woods remain comparatively firm on 
account of the continued shortage of dry stock. 


New York, June 10.—The hardwood market is 
still suffering from too much competition and 
wholesalers are disinclined to seek business 
under existing conditions. Prices are not going 
down as a general thing, but the seeker after 
bargains hag little difficulty in finding them. 
There is no exception to the general dullness, 
even flooring items being in poor demand unless 
concessions are offered. 


Boston, Mass., June 10.—Hardwood whole- 
salers speak of a very moderate improvement 
since the first of the month. Demand continues 
more or less restricted, however, with buyers 
cautious and eagerly seeking concessions even 
when ordering on a hand-to-mouth basis. The 
piano trade has been disappointing this spring, 
some authorities stating that the radio craze is 
curtaiilng this source of hardwood demand. 
Furniture factories are buying more freely than 
a few weeks ago. Demand from automobile fac- 
tories is improving. Builders’ finish shops are 
coming into the market for replenishment of 
stocks. Quotations, FAS, inch: Ash, white, 
$115 to $125. Basswood, $95 to $105. Beech, $80 
to $85. Birch, red, $140 to $150; sap, $120 to 
$130. Maple, $100 to $110. Oak, white, plain, 
$119 to $125; quartered, $150 to $165. Poplar, 
$125 to $125. Western flooring, 4%#x2%4 clear: 
Beech and birch, $88 to $99; maple, $99 to $105.50; 
oak, white, plain, $103.50; selects, $87.50; No. 1 
common, $65.50. 


North Tonawanda, N. Y., June 10.—The lower 
grades of beech, maple and birch are moving 
more readily than other items of northern hard- 
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N the many new and 
| extensive logging dev- 
| elopments on the Pacific 
Coast, Willamette Log- 
ging Equipment is being 
adopted almost exclu- 
| sively. 2 


WILLAMETTE 


TEEL WORKS 





{ Manufacturers of 
LOGGING MACHINERY 
PORTLAND, OREGON 
U.S.A. 














“Hercules” Wire Rope 


has been tested by time and 
proven by service. Its best 
recommendation is the con- 
stantly increasing demand for 
it. Its one red-strand is our 
guarantee of quality. 





Established 1857. 


A. Leschen & Sons Rope Co. 
ST. LOUIS 
New York Chicago Denver San Francisco 


No. 3 7. 
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OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. We handle all classes of cargo and have 
Special Department handling Export Lumber Shipments 
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woods. The furniture trade is taking the bulk 
of the stock being sold. Prices are reported 
steady. 


Buffalo, N, Y., June 9.—Trade in hardwoods 
continues on a limited scale, with a slight im- 
provement noted in some instances, perhaps be- 
cause of more favorable weather. Buyers have 
allowed stocks to run down, and numerous addi- 
tions have been made necessary by the activity 
in building. Industrial concerns are not busy as 
a rule, and will keep purchases down for a while. 


Baltimore, Md., June 9.—Pronounced quiet ap- 
pears to be the rule in the hardwood trade and 
this indisposition of buyers to place orders nat- 
urally tends to cause hesitancy in the belief 
that prices may recede. Many consumers seem 
to be waiting for the market to touch bottom 
before entering into new commitments, while 
sellers maintain there will be no marking down of 
figures because the cost of production is too high. 
This claim would appear to be borne out by the 
trend in exports, which indicate that values are 
being marked up. 

Columbus, Ohio, June 9.—Hardwood trade holds 
up fairly well, and there is a slight improvement 
in demand. ‘This is attributed largely to the 
fact that both retailers and factories have ex- 
hausted their supplies and are in need of addi- 
tional stocks. 3uying has been along the line 
of immediate wants and now there is a disposi- 
tion to buy for the future. Factories making 
boxes, furniture and musical instruments are 
the best customers. Railroads are also buying 
to a certain extent. Building operations are 
more active. Prices of oak at the Ohio River: 

No.1 No.2 No. 3 

FAS com. com. com. 

PUATTONOD 5 060 5050 vee $150 $90 55 pais 
PARI caiceao sc ccne. oh eins 110 75 53 $21 





Cincinnati, Ohlo, June 10.—The hardwood mar- 
ket is very quiet with little indication of any im- 
provement soon. There has been a weakening 
in prices where sales have been made, but the 
market is such that much depends on the cir- 
cumstances surrounding each sale rather than 
on a general price level. Buyers can gain con- 
cessions by going after them. 


St. Louis, Mo., June 10.—Very little activity is 
reported in the southern hardwood market. 
There are a few more inquiries than two weeks 
ago, however, and the opinion is expressed that 
any pronounced change in the future will prob- 
ably be toward a stronger market. One of the 
strengthening factors is that many southern 
mills have curtailed production, merely keeping 
their organization together and supplying pres- 
ent demand, 


Omaha, Neb., June 9.—The market for hard- 
woods during the last week has been rather 
inactive, and no especial change in price has been 
noted. Buying is for present needs. Thruout the 
week demand for flooring has been the most 
marked feature in the market. 


Kansas City, Mo., June 10.—With demand 
from the motor trade lessening and furniture 
factories placing fewer or smaller orders, hard- 
wood orders have fallen off in volume. Other 
consumers are buying in about the same quan- 
tities, With a good deal of new construction 
getting to the finishing stage, there has been a 
somewhat larger call for oak flooring and finish 
in gum and oak. 


Minneapolis, Minn., June 10.—Despite contin- 
ued decrease in demand for hardwoods from auto- 
mobile body builders and furniture manufac- 
turers in this district, city and country builders, 
hardwood prices have held up well. Flooring 
demand has dropped off to a considerable extent. 
Upper grade southern oak is the only weak item 
in the market. The greatest demand has been 
for birch. Many mills have cleaned up on dry 
stock and others hold out to offer it in a more 
favorable market. 


New Orleans, La., June 9.—Still quiet, is the 
general local summary of the hardwood market, 
with prices rather weak. 


FIR, SPRUCE, CEDAR 


Chicago, June 11.—Demand for Douglas fir re- 
mains much restricted. The pressure for orders 
does not seem to be as great as some time ago, 
doubtless due to the fact that production on the 
Coast is undergoing curtailment and that many 
manufacturers are not disposed to sell at pres- 
ent low levels. Distributers believe that the 


lessening of output, if continued, will greatly 
benefit the market. 


Boston, Mass., June 10.—A fairly active busi- 
ness is being done in Douglas fir, but prices 
show quite a range. Arrivals of Pacific coast 
lumber have been substantial of late, and there 
is hot competition for business, especially to 
place with retail yards consigned lumber that ig 
entering port unsold. Ordinary schedules of fir 
are now offered at $32 to $33, ship’s tackle, Bos- 
ton, and the lower figure is sometimes shaded 
to place transit lumber. Board quotations range 
from $27 for No. 2 common to $30 for No, 1 com- 
mon, with mixed lots offered at $28 to $29. 


New York, June 10.—Yards are extremely con. 
servative in their purchases of fir, with the re. 
sult wholesalers who have large supplies are do- 
ing the best they can in the way of prices, 
Numerous sales have been made below prevail- 
ing price scales. Retailers are pursuing a hand- 
to-mouth policy. Large cargoes have arrived 
recently. The best items are demanded solely, 
except where bargains are obtained. 


Kansas City, Mo., June 10.—Fir demand re- 
mains slow, with mills that are in the market 
pushing hard for business. There are more 
transit cars coming in than can be handled and 
some of them have been going into storage when 
threatened with demurrage. Boards, small di- 
mension and flooring are in best demand. 


San Francisco, Calif., June 7.—Fir conditions 
have improved a little. With production curtailed 
in the North, prices are firmer. There is a con- 
tinued fair demand in San Francisco and neigh- 
boring cities on account of building activlty. Re- 
tailers are busy altho they are not buying 
heavily from the mills. Yards in the valleys 
find business somewhat quiet, but the outlook 
is considered more favorable for fall trade. A 
number of steam schooners are tied up, but 
shipments to San Francisco Bay and southern 
California are still somewhat in excess of pres- 
ent requirements. 








Omaha, Neb., June 9.—The Douglas fir market 
remains rather dull and weak. Generally speak- 
ing stocks are broken, and many dealers show a 
disinclination toward replenishing until there is 
evidence of the market being established on a 
firmer basis. Several new additions are being 
opened up, and dealers hope building will be ad- 
vanced in consequence. 


CYPRESS 


Chicago, June 11.—The cypress market is in 
fair condition. Demand*can not be called brisk, 
but local distributers have noted some improve- 
ment during the last fortnight. Industrial con- 
sumers continue to be the leading consumers, 
but retailers are more often heard from. Prices 
have shown no notable changes, 





New York, June 10.—Wholesalers recently re- 
turned from the South say mills have adopted a 
policy of ‘‘waiting out’? the market and they are 
inclined to follow in the footsteps of producers. 
Prices hold firm on all items in the wholesale 
market, and some concerns report refusing or- 
ders where a reduction in prices was asked. 


Boston, Mass., June 10.—The tone of the New 
Ingland market for cypress is just about steady 
this week. A large buyer with a substantial 
order to place is able to secure concessions on 
most items, especially on selects. Shop lumber 
is doing a little better than yard items. Build- 
ing is now quite active and the restricted buying 
of recent weeks has permitted local stocks to 
shrink. Quotations: FAS, 4/4, $98 to $105; 5/4 
and 6/4, $103 to $110; 8/4, $108 to $121; 12/4, $130 
to $136. Selects, 4/4, $78 to $93; 5/4 and 6/4, 
$88 to $98; 8/4, $95 to $101. Shop, 4/4, $53 to $63; 
5/4 and 6/4, $65 to $71; 8/4, $75 to $85. 


Buffalo, N. Y., June 9.—Cypress trade has 
shown an increase at some of the local yards, 
and is said to compare favorably with that of 4 
year ago. Prices are about the same as they 
have been lately. 


Baltimore, Md., June 9.—Cypress continues to 
be perhaps the firmest wood on the list of stocks 
in general use, with quotations about steady and 
with stocks of lumber held down to proportions 
that avert definite pressure. Stocks held here 
are very light and the only indication of the 
narrowing demand in the lumber trade generally 
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is the active competition for business to be noted 
among some sellers of cypress. 


Cincinnati, Ohio, June 10.—The cypress market 
shows little change. There is just a fair amount 
of business moving. Prices have been steady as 
a rule. 


Kansas City, Mo., June 10.—There has been no 
change in the cypress situation here for several 
weeks, either in demand or price. Items wanted 
are mostly for outside trim or factory stock. 


St. Louis, Mo., Sune 10.—No price changes 
have been made in either red or yellow cypress, 
and neither market shows much activity. There 
is a fair demand for red cypress, it is reported. 
In yellow cypress, some No. 2 common and oc- 
casional mixed cars are moving. 


Omaha, Neb., June 9.—Not much change has 
been shown in the cypress market during the 
last week either in price or volume. Cypress 
perhaps holds its own as well as any lumber 
item, yet there is not as much activity as is 
usually experienced at this time of year. 


New Orleans, La., June 9.—The market situa- 
tion is unchanged and featureless by local re- 
ports. Prices rule unchanged and well held. 
300kings maintain their volume or thereabout, 
but hand-to-mouth takings seem to be the rule. 
Car supply is adequate and shipments prompt. 


HEMLOCK 


Boston, Mass., June 10.—Hemlock is hardly so 
strong in the Boston market as a month ago. 
Stocks of dry eastern hemlock in first hands are 
comparatively light, and yet sellers are making 
concessions in order to secure a share of the 
business that is going to competitive lines. 
Western hemlock is about $2 or $3 easier here 
than a few weeks ago, low figures being taken 
for transit cargoes of boards, plank and dimen- 
sion entering port unsold. Eastern clipped 
boards, 10- to 16-foot, are quoted $38 to $40. 
There are northern boards available at $37. 


New York, June 10.—All grades are suffering 
from the general situation, but lumber continues 
to move fairly well. There is a good deal of 
unsold lumber in the hands of wholesalers, who 
refuse to consider present offers. Prices are 
above what they were last year in actual quota- 
tions, but concessions are the order of the day. 


North Tonawanda, N. Y., June 10.—Hemlock 
is selling about on a par with other lumber, altho 
some dealers report sales more active than they 
have been, There is a fair amount of building 
but competitive woods have something to do 
with curtailing consumption of hemlock. Prices 
continue to show fluctuations. 


Buffalo, N. Y., June 9.—Hemlock prices are 
nominally unchanged, but some weakness is re- 
ported in dimension. Retailers are fairly well 
stocked for present needs, and where orders are 
placed they are usually for small amounts of 
lumber. Consumption of hemlock is expected to 
be larger this month than last. 


WESTERN PINES 


Chicago, June 11.—The market for western 
pines has shown no improvement, demand still 
being dull, both for yard items and shop lumber, 
and prices being weak, fluctuating to such an 
extent that it is difficult to ascertain just what 
the market is. Local distributers look for an 
improvement, but say that the outlook is still 
clouded. 


Boston, Mass., June 10.—The eastern market 
for most western pines is dull. There have been 
no further price reductions, but the attitude of 
sellers is conciliatory. There is a fair volume of 
business in Idaho white pine, on which some con- 
cessions are being given from the regular lists, 
f.0. b. Boston, quoted this week as follows: 


: 1x6 1x8 1x10 1x12 
INO; 3 COM css $70.50 $69.50 $72.50 $86.00 
No. 2 com...... 54.50 52.00 52.00 54.50 
No. 3com...... 41.00 42.50 42.50 43.50 


Kansas City, Mo., June 10.—Demand for yard 
Stock in western pines is reported light, the only 
call being for siding, strips and some lath and 
finish. Factory demand is better, but sash and 
door plants are cautious about committing them- 
Selves too far ahead. 


Omaha, Neb., June 9.—The outlook for west- 
€rn pines is rather uncertain. No marked change 
Im price is reported and until there is more 


‘‘Buy a Moore and get the Best’’ 





In Canada Too! 


Moore Moist Air Dry Kilns 
at the plant of British Columbia Mfg. Co., 
New Westminister, B. C. 
There is a Moore Kiln suited to your requirements. 


Write for catalog today. 


Moore Dry Kiln Company 


“KILN BUILDERS SINCE. 1879” 
Jacksonville, Fla. “2 Fully Equipped Plants. ~. North Portland, Ore. 
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activity shown in building no great increase in floo 
LM demand is looked for by dealers. inc] 
; ; = —_———_ lan 
= San Francisco, Calif., June 7.—Pretty good Hie 
= cuts are being made of California white and ix4 
> = sugar pine, altho several prominent mills have $59, 
<2 = been operating at a little bit less than capacity, 
ihe ONE P] At = With anything like a good building year in the N 
A = East there should be a normal demand for these gra 
"2 = woods. There is a scarcity of water at some ver 
is mills in the mountains and this may cause addi- Jur 
Ww ere = tional curtailment this season. Prices are steady, an} 
i= is 
= REDWOOD avi 
FRA ME / = Boston, Mass., June 10.—The eastern market to 
= for redwood is still quiet and prices rather soft. bet 
= Mills report improving demand, however, with 
bd bd = steadier quotations. Retailers are ordering only E 
S 1 sfan S in a un ant = for immediate requirements. Wholesale yards ket 
= have enough stock for the business at present ite! 
a a ‘ = in sight and further shipments from producing dey 
= = territory are being discouraged until demand is ant 
quantities is the NOME __ swe'mive'sative basis 2 
= ee th: 
= Omaha, Neb., June 9.—The redwood market is the 
O = about holding its own, with principal demand 
= coming from sash and door factories. Supplies ( 
= are adequate for all needs. ch: 
SSS rel 
: Kansas City, Mo., June 10.—The market for Mc 
redwood is very quiet and present indications bu 
= are that factory stock will not be called for to pic 
= any extent before fall. Yard demand is light. it | 
= San Francisco, Calif., June 7.—While there is e 
“S & S t U 99 7 U it T B dl not a great deal of activity, the redwood market at! 
mM woe oa —- cee W = is in comparatively good shape and prices are 
e I e p nl oO un e = being well maintained. Most mills are making hes 
= = about normal outputs for this time of year and ar 
iz are aiming to balance up their stocks. in 
2 NORTH CAROLINA PINE a 
= = Boston, Mass., June 10.—The New England gr 
5 = market for North Carolina pine is only mod- 
= = erately active. For desirable rough edge, 4/4 
: = under 12-inch, the price is now $61.25, f. 0. b. 
= pertinent pS Write TODAY for YOUR car of = Boston. Orders for shortleaf pine flooring are m 
the Homa Sts < Crowleys and settle the Frame Ques- : not being secured at present without a great deal ne 
TOW 7 ti F ' = of effort, and the continued downward tendency ha 
& sOn SIO Ver: of prices undoubtedly has much to do with the sh 
; caution of yard buyers. Low range of quota- ba 
i= tions on shortleaf flooring, 1x4: B&better rift, . 
F-NTHUSIASTIC Crowley users every- = $79; C rift, $63; B&better flat, $52, Partition, tr 
= where keep on re-ordering after = B&better, }}-inch, $51.25. m 
the first car is unloaded! For the self- = on ps 
evident QUALITY of fine Western = New York, June 10.—Much less lumber is com- ay 
: White Pine, the EXCELLENCE of hard- = ing in now than at this time last year and whole- to 
= ware, the template-true construction iz salers are not encouraging mills to ship under 
= ° ° Z i= prevailing conditions. Reports of very low prices 
= and the SPEED with which the seven i= have been received by some firms, who declare pi 
2 units (in interchangeable bundles) can be Ee they will not do business under such circum- T 
nailed together by “hammer and nail” = stances. Prices have not changed in recent days. i 
workers—“ speak for themselves!” =. Retailers are hunting bargains with more energy di 
=. than at any other time this year. li 
Fully illustrated literature for those = : u 
unfamiliar with CrowleyAdvantages. =: Baltimore, Md., June 9.—The last week has 
=: brought no improvement in the North Carolina 
= pine trade, which is stated to be about as quiet Cr 
j he Crowley Co as it has been at any time this year. Stocks on a 
° the wharves are larger than at any previous Ww 
P. O. Box 2113 time, so that it has become difficult for vessels ¢} 
(Office and Factory) bringing additional supplies here to find docking a 
room. Roofers are stated to have reacted owing P 
SPOKANE, WASHINGTON to liberal offerings, and some other grades are n 
= = also off. si 
i SHU ee iz 8 
i MUM Buffalo, N. Y., June 9.—The tendency of North : 
Carolina pine prices has been downward to b 
i ci 7 some extent during the last week, tho no severe C 
er breaks have taken place. Roofers and dimension 
are off about 50 cents and 6-inch roofers are now 
quoted here at $29.50, Many transit cars are 
1,000,000! Norway err rnns [Lo oe. Bins mat ate 
9 9 Small Timbers SOUTHERN PINE ’ 
a) Chicago, June 11.—No reportable change has y 
IN SPECIFIED WIDTHS AND LENGTHS occurred in the southern pine market. Demand C 
= remains depressed, retailers and industrial con- ‘ 
Cut from fine quality trees, good manufacture guar- sumers continuing their policy of buying only 
d All a ° L ° ° ra what they must have for immediate use. Prices ‘ 
anteed. stock Is being dipped to prevent stain. appear to be about stabilized, most manufac: : 
: ” turers holding firmly to their latest lists. Loca : 
We will cut > 6 and 8/4 a and Btr. and also 2 sill distributers expect that when buyers become b 
stock. convinced that the bottom of the market has ; 
been reached, there will be increased buying. ‘ 
79978 { DEPENDAB M } 22320080 Boston, Mass., June 10.—Altho wholesale busi- i 
LE LU BER ness in southern pine is still quiet, it is rather B 
better than a short time ago. Heavy weree’ : 
are being made on retail stocks by builders, an 
Stack Lumber Company, Manet || siser sete forces to'saont emacs ier! | 
$ scale of replenishment. Prices are barely steady. 
nce a Sellers compete eagerly for every order offered. P 
Some mills have made further concessions 0M 
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flooring, roofers and other items. Ordinary 6- 






ni inch air dried roofers are being sold at New Eng- es 
Jand water points for as little as $29.50 and $30. 
ood High range of quotations on longleaf flooring, 
and 1x4: Bé&better rift, $90; C rift, $70; B&better flat, 
lave $55. Partition, B&better, jj-inch, $54.50. 
sity, ————— 
the New York, June 10.—Timbers and all other 
1ese grades of southern pine are moving slowly on a 
ome very discouraging market. Shipments in early 
ddi- June are below the average for May, which were 
audy, anything but satisfactory, Wholesalers say there 
is plenty of business for those who care to sell \ | 
without regard to profits, but most firms refuse 
rket to meet such competition. Flooring holds up YTTN r 
oft. petter than anything else. 
as en aan an on 
— Buffalo, N. Y., June 9.—The southern pine mar- 


Mahar ket is slightly lower than a week ago in some 
nea items, and stocks offered are ample. Buyers are \4 
ing depending on transit cars as much as possible, ~*~ 


d is and are looking around for low prices. In many 
cases retailers have about all the lumber on hand 
that they are likely to need right away, tho 


t is there has not been any great stocking up. oJ 
and nee e tan ar W C 
lies Cincinnati, Ohio, June 10.—There is little 


change in the southern pine market. 3usiness 
remains quiet and prices have ‘been sagging. 


o 
for Most of the business is for immediate needs and 
ions buyers needing lumber are prone to depend on to Uu e e tin 
r to picking it up on the rails rather than ordering 





‘ 


ic it ahead. 


Kansas City, Mo., June 10.—Some sales man- 


> is agers are optimistic over the southern pine situ- N MOLONEY Leather Belting 








‘ket : : 3 - 
ation while others are quite the reverse. The 
se optimistic ones report that business picked up : you have a product of the very 
a last week and that eastern market was good, highest quality, SO painstakingly pre- 
with buyers now all demanding quick shipment, P 
indicating ‘low stocks. The best that others pared that it has come to be looked 
could see in the market was that prices are be- 
coming more stabilized, particularly on common upon by many as the standard for 
me grades. Country trade is quite slack, judging all good belting. 
d- 
4/4 Se 4 ‘ 
q y St. Louis, Mo., June 10.—Some improvement This 1S easily understood once Molo- 
a in the southern pine market during the last week i , 
are 
leal over the week preceding is reported, tho prices ney Belting IS put to use. It POSSESSES 
ney have not improved any, and some prices have pliability, toughness, strength and long 
the shown further declines. Transit cars moved bet- ifear as i 
ta- ter, particularly toward the end of the week. life; Saves fuel and helps to increase 
‘ift, Shipments having been smaller during the week, production. Naturally, it assures true 
ion, transit lists were reduced to about normal. De- 
mand for dimension appears to be better than economy. 
the market on 1-inch stock. There has been an 
exceptionally good call for 2x6 No. 1 and No. 2 - 
m= and better. The volume of inquiries is reported C l 
a to be somewhat larger. onvince Yourse Try 
aer —— 
a Omaha, Neb., June 9.—Demand for southern 
are pine continues light and prices remain weak. 
eg There seems to be a tendency on the part of 





buyers to delay purchasing in hope of a further e 
rey decline, and in consequence, buying is largely 
limited to present needs. Mixed orders continue 
tea fas Points 


2 feature of the trade at present. 


nas ‘ieaialiinataai of Superiority 


ina 


ae New Orleans, La., June 9.—Mill reports indi- Moloney could not be other than good belt- 
pt cate a decline in volume of bookings, production BUTTS ing. Behind it is more than a generation of 
: and shipments for the week. Production led, a 4 ° 
wn with shipments second and orders third. Little In the selection of butts Xperience in the production of fine belting. 
~ change in character of demand is noted and there for Moloney Belting only Constant study, the application of improved 
ares are conflicting reports on the price situation. the finest of oak-tanned 
ft By some accounts, the price stiffening tendency hides are used, and only methods and the use of only selected butts, 
are noted during the preceding week has relaxed that part of the hide this coupled with the practical knowledge of 
ro nate by others, it has been maintained which is firmest, tough- old-time belt makers, assures highest quality. 
rth and prices are steadier tho not materially ad- est and strongest —the 
to vanced. Storms in parts of the southern pine lower center, across the Moloney Leather Belting will be found 
ere belt helped to reduce production. Car service backbone. f : : 
~ continues good. satisfactory wherever belting is necessary. 
“en 4 Belt is Unusual conditions simply emphasize its out- 
are ‘ SHINGLES AND LATH No Stronger than Its standing value. Try it when next you need 
rem Mass., June 10—Shingle prices have Weakest Lap” belting—convince yourself. 
shown some we vakne sss of late. Demand is rather 


slow. ketailers are doing little buying as most 


as yards have enough shingles for current require- 2ngi ; are is 

a ments. Some of the best brands of British eae ae = ies en 
n= Columbia red cedar shingles, XXXXX, are now Write us your requirements. 

nly offered here at $5.46 to $5. 51. The full range on 

0eS white cedar shingles is $5.25 to $5.65 for extras 

1C- and $4.75 to $5 for clears, with the bulk of the 

cal Current trading at the lower figures. There has 


me been no improvement in demand for lath and 
1as Prices are just about as weak and uncertain as 


they have been for several weeks. Some sellers 


; are quoting $8.25 for 15%-inch and $7.25 for 114- : 
si- inch spruce lath and others are ndeaeeinn re 124-138 North Franklin Street ° CHICAGO 








1er Set 25 cents more, Western hemloc k lath are 

ds offered here freely this week at $6.25 to $6.50 for ATLANTA, GA. NEW ORLEANS, LA. PORTLAND, ORE. 
nd 1%-inch and $6.75 to 3 $7 for 15-inch, ship’ s tackle, 

ral Boston, 

dy. 7, a 

ed. New York, June 10.—Lath are fluctuating 


on again, this time an improvement being noted. 











118 AMERICAN LUMBERMAN JUNE 14, 1924 Jui 


There is a brisk demand at the moment and 
wholesalers feel that it will grow and that bet. 
ter prices will prevail in the near future. There 
is no possibility of a drop in prices within the 
next two months, said one leading wholesaler, 































































































Buffalo, N. Y., June 9.—The shingle market js = 
somewhat firmer, with an advance of 10 cents “i 
in extra clears, which are quoted here at $4.41, “i 
with stars unchanged at $3.71. Retailers are ”, 
not adding to their stocks on any large scale at he: 
present. ; 
clases the 
Columbus, Ohio, June 9.—Shingle trade is we 
somewhat quiet as dealers are buying from hand 7 
to mouth and are not moving as much stock as me 
expected. With better weather building opera- hot 
tions are more active, and it is expected that os 
country dealers will soon be in the market to Sie 
replenish stocks, City dealers are buying only at 
in small lots. Prices are fairly steady with red re 
| cedar extra clears selling at $4.60, and extra i 
stars at $3.90, delivered. Other varieties are not _ 
| moving very well. Lath trade is quiet, altho ~ 
| prices are fairly steady. bi 
| Ht Kansas City, Mo., June 10.—The shingle mar- an 
HH RADLEY- MILLER frames ket seems to have touched rock bottom and col 
HHI prices here are firmer than for some time, with col 
HHH = some indications of a small advance. Stars sel] by 
i] ate manufactured from en around $2.15 and clears at $2.60 and $2.65. De- 
{ Hi : 1 o : mand for siding is slow, most yards appearing 
! | during white pine in a factory to have fair stocks on hand. Demand for lath 
1}|| as also is light, with most orders here going to sy 
Hl where accuracy and precision saniiuawe tie aaa. z 
114] . . su 
ii] govern every operation. Built ange zo 
| B : St. Louls, Mo., June 10.—The shingle and lath do 
in ae size for every standard markets here are both very quiet. Shingles are ot 
: nes | quoted at about $2.55 for clears and $2.15 for as 
opening, they lower building | stars, Pacific coast base. Lath are priced at ca 
about $6.20 for No. 1 and $5.20 for No. 2, f. 0. b. in} 
costs and speed construction. St. Louis. _ . 
0 
Interchangeable widths and New Orleans, La., June 9.——No featurable nu 
4 7 change is reported in the cypress lath and shingle co 
lengths make possible a wide | market, Prices stand unchanged and well held. ns 
bd bd co 
selection of S1ZeS from a small Omaha, Neb., June 9.—A slight improvement tic 
e in shingle demand has been noted, with no pr 
stock investment. marked change in price. Dealers, however, are sl 
hopeful of a strengthening market in the near by 
future. At present rural trade is the most ac- en 
e tive. There is no change in the lath market ot 
Bradley-Miller &Co. | since last week. of 
saan ab 
Bay City, Mich. Minneapolis, Minn., June 10.—Stars were of 
Eastern Frame Representative : quoted at $2.10 in this market this week and ne 
| clears at $2.50, mill basis. There is virtually no lu 
A. D. MOORE, | demand. Red cedar shingles are believed to be ue 
P. O. Box 867, New Haven, Conn. lower today than they will be again in many li 
years. Slight demand would tend to turn the in 
market upward but neither manufacturers nor ' 
eS dealers are willing to hazard a guess when this tr 
radi | Mil er | condition will develop. Bu 
Aye F RAMES erase 
Boston, Mass., June 10.—Mahogany demand is hs 
IU active enough to absorb the normal production . 
aa y hie f without any great effort on the part of sellers. y 
{ ———— Concessions are sometimes given on large, im- 
portant orders, but the regular quotations on te 
air dried, plain mahogany, f. o. b. Boston, log run be 
for figure, are as follows: 01 
5/4, in 
4/4 6/4 & 8/4 10/4 12/4 16/4 be 
PAB... eiscecsiwets $210 $215 $225 $230 $240 te 
No, 1 com.... 175 180 190 195 200 + a 
No. 2 com.... 110 115 125 125 155 0 
No. 3 com.... 45 50 ae er dice e) 
Northern Hardwoods BOXBOARDS 
Boston, Mass., June 10.—There is keen com- 1 
We have several Wi t C petition for business among the New England B 
million feet of inter ut boxboard and shook mills. Production of box- ‘ 
a board logs was curtailed last winter and only ci 
Basswood, Birch, Elm and Maple moderate stocks of dry lumber are now left on h 
the sticks. Industrial plants in several sections d 
2 F 100M 5/4 Piano Key Basswood of the East are now running light. Quotations: 
Shipping 50M 1” End dried White Maple Square edge pine boxboards, inch, $37 to $40; C 
20 M 5/4 End dried White Maple round edge pine, inch, $32 to $34; mixed lots, D 
DRY=> 30M 6/4 End dried White Maple inch, $25 to $30. 
14M 7/4 End dried White Maple G 
150M 1” No. 1 Common and Better Basswood 
Write us. We'll pod a. pe 44 2 oe = Better ge COOPERAGE . 
200 } B/ No. 2 Jommon and Better Soft Elm Buffalo, N. Y., June 9.—Flour barrel demand e 
s seaieiiatiis 200 M 5/4 No. 2 Common and Better Rock Elm in this city has shown an increase over the last 
100M 8/4 No. 2 Common and Better Rock Elm month and the outlook is improved by the addl- f 
tion of several thousand barr~'s to the daily out- ) 
TIPLER LUMBER CO., Tipler, Wi barves are not In much dena.d and peices 2108 | 
barrels are not in much dema.id and prices show t 
e9 ip er, 1S. a wide range, with white oak barrels of 55-gallon 0 
capacity quoted $3 to $3.35. a 
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News Letters 
BUFFALO, N. Y. 
(Continued from page 105) 


The mill notifies its salesmen that it will do so no 
longer. It makes the statement that at the end of 
last month it received telegraph bills amounting 
to $1,000. 

The same tendency to reduce expenses is shown 
here wherever the labor unions do not come in 
the way. While they have held up plasterers’ 
wages lately and advanced carpenters’, certain 
yards, including those at Tonawanda, are announc- 
ing to their yard men a cut of 5 to 10 cents an 
hour in their wages. 

Hugh McLean returned a few days ago from a 
yacation of four months on the Pacific coast and 
at Denver. 

Elliott J. Vetter, son of Harry L. Vetter, of the 
National Lumber Co., is to spend the summer 
working in the national forest at Avery, Idaho, 
as an assistant to the government forester. This 
will be a part of his field work as a student in the 
forestry department of Cornell University. 

The Standard Hardwood Lumber Co. is building 
an extensive addition to its office, which will give 
considerable more room for both the officials of the 
company and employees. The work will be finished 
by July 15. 


NEW YORK, N. Y. 


June 10.—Retailers thruout the metropolitan 
district are said to have on hand the smallest 
stocks of lumber they have carried at this season 
since before the World War. While business is 
good with the retailers, and some of them are 
doing about as much business as they can handle, 
others say the rush is nothing like so pronounced 
as it was a year ago and they assert this has 
caused them to go carefully in the matter of add- 
ing to their stocks. ‘The retailers of Brooklyn 
and Queens are far busier than are those in any 
other locality, except, perhaps, the Bronx. A 
number of large developments in Queens have been 
considerably hampered by adverse weather, there 
being only one or two days since May 1 which 
have been totally devoid of rainfall. Continued 
cool weather has also hampered building opera- 
tions and has caused a number of bungalow enter- 
prises to be laid over for another season. The 
slow business in bungalows has been felt chiefly 
by Long Island dealers, who report they are still 
enjoying good business, but with the snap of 
other recent years missing. Business with some 
of the Long Island firms has slowed up consider- 
ably in the late spring and the first days of 
summer, The market is absorbing vast quantities 
of west Coast stock, but even here prices are 
not as attractive as they might be, and other 
lumber is suffering as a result of the competition 
with fir and hemlock. Eastern spruce sales were 
light for the last week, and little lumber is coming 
in. Shipments of pine are only a fraction of what 
they were this time last year, and the same is 
true of cypress. The hardwood market is also 
suffering severely from the general situation, 

The board of directors of the Nylta Club will 
meet June 25 to discuss future activities. It 
will be the only meeting of the directors this 
summer. The date for the club’s outing probably 
will be fixed at this meeting for some time in 
July. 

All members of the Nylta Club have been invited 
to visit the plant and yards of the Bossert Lum- 
ber Co., in the Greenpoint section of Brooklyn, 
on June 18. The plant is one of the largest 
in the metropolitan district and the “party” will 
begin at 5:30 p. m. Louis H. Pflug, superin- 
tendent of the plant, will be master of ceremonies, 

+ at which refreshments will be served. Methods of 
operation in all departments of the plant will be 
explained to the Nylta members. 

H. B. Blauvelt, of the Hackensack Coal & 
Lumber Co., of Hackensack, N. J., returned last 
week on the liner Majestic after an extended trip 
in the British Isles and on the Continent. Mr. 
Blauvelt said there was little lumber on hand in 
England, and he expressed a belief that the re- 
cent appropriation by the Government to build 
homes would be a great boon to the lumber in- 
dustry as well as to affiliated industries. 

George W. Stevens, jr., of the Stevens-Eaton 
Co., left recently for the West on a business and 
Pleasure trip of several weeks. 

P. A. LeBlanc, representing the Richardson- 
Gardiner Lumber Co., of Laurel, Miss., is in New 
York calling on the wholesalers. 

R, A. Mahlstedt, .prominent retail lumber mer- 
chant, of New Rochelle, escaped with slight in- 
juries yesterday afternoon when he was thrown 
from his auto. The machine struck a pole and 
Mr. Mahlstedt was thrown out. A car that came 
to the rescue was hit by a third car and one of 
the machines plunged over a precipice to the edge 
of a lake. Seven persons were injured in the 
accident, 
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How much insurance 
could you collect this year? 


The insurance company contracts to 
pay to the insured for property de- 
stroyed by fire “the actual cash 
value” at the time of the fire. 


It is the duty of the insured to offer 
acceptable proof of just what prop- 
erty was destroyed and its actual 
cash value at the time of the fire. 


Not more than one business out of 
three could do this today. 


The other two either have never had 
a competent appraisal of their prop- 
erty for insurance purposes—or, if 
they have had an appraisal, it is not 
up-to-date. 


It may have been valid in 1922, but 
it is not up-to-date for 1924. 


THE AMERICAN APPRAISAL COMPANY, 


Every business using continuous 
American Appraisal service does 
have its values up-to-date. 


If it has a fire today, it can prove to- 
morrow the actual cash value of the 
destroyed property at the time of the 
fire. 


It can do it even if its own records 
are completely destroyed. 


For a detailed explanation of the ne- 
cessity for provable current values 
in connection with fire insurance, of 
the inadequacy of “book values,” of 
the dangers of estimated values, and 
of the economy effected by continu- 
ous American Appraisal service, 
send for our monograph D-6 “When 
Insurance Insures and When It 
Doesn't.” 


MILWAUKEE 


Atlanta, Baltimore, Boston, Buffalo, Chicago, Cincinnati, Cleveland, Detroit, Indianapolis, 
Los Angeles, Milwaukee, Minneapolis, New Orleans, New York, Philadelphia, 
Pittsburgh, San Francisco, St. Louis, Seattle, Syracuse, Washington. 
The Canadian Appraisal Company, Ltd., Montreal, Toronto 
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Red Cedar Siding 
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The Demand Is 
Already Created 


Builders in all sections of the 
country know that forty years serv- 
ice is not unusual for British Co- 
lumbia Red Cedar shingle roofs. 
They are, therefore, ready to adopt 
this long wearing wood for use as 


siding. For many years we have been 





Order Direct 


or specify siding 
with our name 
on it to be ship- 
ped in mixed 
cars with cedar 
shingles 


From Your 


Favorite 'B. C. 
Shingle Mill 











manufacturing and shipping 


4” to 8” Clear “A” Bevel Siding 
8” to 12” Bungalow Siding 


In Straight Cars 


Our mill is located in the heart of the fin- 
est Red Cedar timber belt in British Colum- 
bia. We specialize in the manufacture of sid- 
ing and therefore offer you the finest quality. 
Stock some of it now and ‘cash in” on this 


demand which is already created for you. You 
can easily identify our siding because our nanae 
is stamped on each piece. 


Thurston -Flavelle, Ltd. 


PORT MOODY, B. C. 














HEAVY, SERVICEABLE and 
SUBSTANTIAL MACHINES 


Forlarge, medium orsmall logs. 


We also make the Wheel Type 
Steam Driven Machines and 
Direct Acting Steam. 

Your competitors are using 


HILL DRAG SAWS because 


= 


“GENUINE” HILL WHEEL TYPE BELT DRIVEN DRAG SAW 
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for 40 years they have lead the 
field. 


Write for bulletin. 










SAW MILL AND WOOD CUTTING MACHINERY 
OF EVERY TYPE AND SIZE 








KALAMAZOO MICHIGAN 
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op 
i 


aul = : rs 
| ri _\y 
ies 









of Any Desired Capacity 
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Twenty members of the sales organization of the 
Dykes Lumber Co., Manhattan retailer, were 
guests for the week-end of Francis Dykes, jr., at 
his bungalow at Budd Lake, N. J. 


LOS ANGELES, CALIF. 


June 7.—Signs of market improvement are 
noticeable, last week bringing an announcement of 
a firmer wholesale market with a slight advance in 
prices. Many local lumbermen are of the opinion 
that conditions would be aided materially if some 
of the mills remained closed for a short time fol- 
lowing the usual July shutdown. Speaking of local 
conditions, one Los Angeles lumberman, recently 
returned from an extended trip thru the milling 
country of the north, declared that it was hig 
belicf that any movement from now on would be 
an upward movement, it being the general con- 
sensus that the bottom had been reached. ‘The 
buying done during May was at the closest prices 
obtainable, and in most instances they were very 
low. 

It is reported that there are approximately forty 
lumber carriers laid up, most of them being of 
small carrying capacity. While May figures on 
coastwise tonnage are not yet available, it ig 
estimated that about 120,000,000 feet of lumber 
entered the port of Los Angeles last month. This 
is considerably less than for any other month this 
year. January tonnage was 148,595,000 feet: 
February, 142,435,000 feet, March, 143,575,000 
feet. The harbor commission’s report for April, 
just issued, shows the receipt during that month 
at Los Angeles harbor of 91,032,981 feet of lum- 
ber, 22,592,400 lath, 15,167,000 shingles, 77,075 
shakes, 35,101 ties, 241,107 lineal feet of poles 
and piles and 55,000 feet of cross arms, a total 
equivalent to 134,430,000 board feet. During the 
first five days of June, fifteen cargoes docked at 
the port of Los Angeles. Eleven of them brought 
fir and four, redwood. The capacity of the fir 
boats was 13,825,000 feet, and the redwood capacity, 
3,500,000 feet, a total of 17,125,000 fect. 

A slackening of building activities in Los An- 
geles is shown by the report of the city building 
department for May. The total number of permits 
issued was 3,817, with an estimated valuation of 
$8,789,932. Long Beach permits totaled $2,027,- 
373, while San Diego registered $1,260,208. For 
two working days of June the Los Angeles city 
building department issued 451 permits with an es- 
timated valuation of $1,063,586. 

R. KF. Hammatt, secretary-manager California 
Redwood Association, San Franciseo, is a visitor 
in town this week. Mr. Hammatt is on a three 
weeks’ trip to Los Angeles and other southern 
California points. During his stay he will devote 
his time to calling on retail lumber dealers and 
looking after the codperative dealer billboard ad- 
vertising campaign that the association is carry- 
ing on thruout the State. 

Fred Golding, of the Fred Golding Lumber Co., 
Los Angeles, left this week for the north Coast. 
He will visit San Francisco as well as several 
of the mills in Oregon and Washington. 

F. H. Campbell, formerly connected with the 
Natalbany Lumber Co., of Hammond, La., and for 
many years its New York and Pennsylvania rep- 
resentative, is a recent arrival from the Atlantic 
coast, having motored here from New York City. 
Mr. Campbell is here to look over conditions in 
southern California, planning to locate here perma- 
nently. 

A. J. Russell, manager of the Santa Fe Lumber 
Co., San Francisco, spent a few days last week 
visiting the company yards at Newman, Tracy, 
Brentwood and Pattison, attending to various yard 
details. 

The West Oregon Lumber Co., Linnton, Ore., 
has appointed A. L. Hoover and EB. U. Wheelock, 
prominent Los Angeles lumbermen, as its agents 
for southern California and Arizona. 

The Sun Lumber Co., successor to the Woods 
Beekman Lumber Co., Beverly Hills, is now housed 
in its attractive new office. 


SACRAMENTO, CALIF. 


June 7.—The month opened with a noticeable 
slackening in building activity in this terrifory. 
Building permits in Sacramento for the week ended 
yesterday dropped to $135,075, and were fewer in 
number. In Siskiyou County, at the northern edge 
of the State, construction continues active, and 
the total building program contemplated or under 
way there is close to $2,000,000. 

The forest fires of the week were fewer and less 
destructive than those of the end of May. A 
check-up on the Butte County fire in the second 
growth area of the Diamond Match Co. near De 
Sabla shows 600 acres of pine destroyed, accord- 
ing to State Forester M. B. Pratt. The Verdi 
Lumber Co. suffered a heavy loss of timber in @ 
fire near Floriston, the flames burning thirty-s1x 
hours. The plant of the Crown Willamette Paper 
Co., endangered, was closed down for several days 
while the employees fought the plaze. A fire, OW 
under control, has been burning for three days 
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in the pine area near Grizzly Flat and Fairplay, 
in El Dorado County. The fire is burning on a 
»-mile front, but its progress has been checked. 

Purchase last week of the holdings of the Swiss 
Lumber Co. by the Michigan-California Lumber 
Co. gives the latter concern the largest tract of 
virgin timber in El Dorado County and one of 
the largest under single ownership on the Pacific 
eoast. The consideration was not divulged by 
either party to the deal. 

The Fisher-Nelson Lumber Co., of Oroville, 
started operations this week. This is a new con- 
cern Which will manufacture molding, interior 
finish, casings, sash and door stock and other 
small lumber. Its first order is for 575,000 lineal 
feet of lattice for shipment to New York. Lumber 
used in the plant comes from mills in the Feather 
River district. 

Two logging trains collided head-on on the 
logging road of the Fruit Growers’ Supply Co. 
last Tuesday night near Susanville. The large 
Shay engine’ of one train was wrecked and Charles 
Howard, conductor, was killed. 

Work has started on seven additional dry kilns 
for the Euwana Box & Lumber Co., Klamath Falls. 
The kilns, to cost $100,000, will be ready in Sep- 
tember. They will be of standard size and will 
be similar to ten recently installed at the Modoc 
Lumber Co.’s plant. 

The new box factory at Alturas has been com- 
pleted and now awaits arrival of the machinery 
for installation. The building is to be dedicated 
with a public dance. 

Klamath Falls and Lakeview (Ore.) lumbermen 
are interested in a rumor that the Southern Pacific 
will help the Nevada-California-Oregon finance its 
broad-gaging program and extension of the line to 
tap the timber area north of Lakeview. Poor 
transportation facilities have been blamed for slow 
development in the Lakeview timber field, where 
some important sales have been recorded in the 
last few months. 


SEATTLE, WASH. 


June 7.—J. R. Blunt, secretary-manager Rite- 
Grade Shingle Association, left Wednesday for a 
month’s absence. He will go first to Great Falls, 
Mont., where there is local agitation against woud 
shingles; and from that point to Minneapolis, 
Chicago and Madison, Wis. 

Arthur Bevan, assistant secretary of the shingle 
branch, West Coast Lumbermen’s Association, is 
conducting a postcard vote, in connection with the 
Red Cedar Shingle Bureau and the National Retail 
Lumber Dealers’ Association, to find out the views 
of dealers on the question of square pack or thou- 
sand pack of red cedar shingles. A total of 10,000 
return post cards has been sent out, the object 
being to secure data as a part of the standardiza- 
tion movement. 

E. J. HWanzlik, United States forest examiner, 
with headquarters at Portland, Ore., is in the 
Puget Sound region, making a study of cut-over 
areas and reproduction. 

BE. B. Tanner, in charge of the timber section of 
the Treasury Department, Washington, D. C., will 
reach here during the next few days, where he will 
be joined by W. T. Andrews, valuation engineer of 
the timber section. The officials will remain on 
the Coast for several months, in connection with 
income tax matters. 

Franklin H. Smith, special investigator of the 
United States Tariff Commission, is in Seattle in 
connection with his official duties. While in the 
Pacific Northwest, Mr. Smith will assemble data 
as to the cost of logging and other matters affect- 
ing that branch of the lumber industry. 

The Crown Lumber Co. has shut down its mill 
here, and will remain inactive for a month. Dur- 
ing that time there will be extensive repairs. The 
mill ran four hundred days straight, prior to the 
shutdown. 

Robert R. Fox, Los Angeles manager for the 
Simonds Saw & Steel Co., is in Seattle visiting his 
son, Robert R. Fox, jr. 

A. V. Evans, Seattle manager of the lumber 
department of Dodwell & Co., is making a busi- 
ness tour of the Orient, where he will remain dur- 
ing the present month. 

The Northwest Spruce Co. has moved to 955 
White-Henry-Stuart Building. 


ASTORIA, ORE. 


June 7.—The total May movement of 62,360,780 
feet from the Columbia River showed a falling 
off of 31,000,000 feet from the record-breaking 
movement in April. .The decline was largely in in- 
tereoastal business. The Astoria customs district 
dispatched 28,109,775 feet in thirty-two vessels. 
The coastwise trade from Astoria remained heavy, 
California ports taking 22,397,340 teet in twenty- 
two vessels. In the foreign and intercoastal divi- 
Slons, Astoria’s business was light, five vessels tak- 
Ing 3,074,260 feet to foreign countries, largely 
from the Astoria terminals, and four carrying 


2,637,875 feet to the Atlantic coast. During May 
forty vessels loadgd lumber at the mills of the up- 
river district, taking a total of 34,251,305 feet— 
California, 8,997,000 feet; foreign ports, 13,408,- 
497 feet; Atlantic coast, 11,845,808 feet. 


EVERETT, WASH. 


June 7.—There is no change in log prices, asso- 
ciation loggers selling for $14, $20 and $26, as 
heretofore. Cedar is on the $18 base. Consider- 
able low grade stock is offered at reduced prices, 
but it is being cleaned up. There is a shortage 
of lumber cedar. The impression is that logs of 
all kinds will be affected by the curtailment of 
logging operations during the summer months. 

The Ferry-Baker Lumber Co. closed down last 
Saturday. The Eclipse is down for extensive re- 
pairs and improvements. The Parker Lumber & 
Box Co., at Blackman’s Point, has shut down until 
after July 4. The mill is being overhauled. Im- 
provements include a new crescent steel fire wall 
eighteen feet high and sixty feet long, surrounding 
the open fire for disposal of refuse. 

The Cherry Valley Logging Co., which ordinarily 
operates eight sides, has curtailed to the extent 
of three sides. It will operate five sides until 
June 15, when the camp will close down indefi- 
nitely. 

The Everett Shingle Co., which recently bought 
the Baker Lumber Co.’s mill on the Hartford & 
Kastern Railroad, has purchased the. Robe Mill 
Co.’s property on the same road. A tract of 400 
acres of timber is included in the deal. 

EK. Q. Walton, president Walton Veneer Co., ex- 
pects to have the new plant in operation within 
two weeks. The initial output will be 60,000 panel 
feet of 3-ply fir panel in eight hours. There will be 
about a hundred employees. 

Harry Stuchell, president Eclipse Mill Co., is 
practically rebuilding that operation. When com- 
pleted, the mill will have a 10-foot Sumner band 
and 8-Diamond band, displacing the 60-inch cir- 
cular head-rig and the 52-inch circular pony. A 
part of the new equipment is a Simonson log 
turner, manufactured by the Sumner Iron Works. 
Last January the Eclipse installed a turbine, so 
that the plant is now partly electrified. The out- 
put will be 200,000 feet of lumber in eight hours. 
The Eclipse specializes on flooring. 

L. L. Crosby, W. C. Butler and George Startup 
have donated a tract of thirty-five acres on Lake 
Chaplain, Snohomish County, to the Y. M. C. A. 
as a permanent camp for boys. The land is located 
in a virgin forest of fir and hemlock twenty miles 
east of this city, and is adjacent to the Snoqualmie 
national forest. Joseph Irving, president of the 
Sultan Railway & Timber Co., has given the boys 
permission to tear down buildings at one of his log- 
ging camps and use the lumber for houses needed 
at the boys’ camp. 

One of the features of the Fourth of July cele- 
bration in Everett will be a Northwest rodeo, as- 


sembling noted horses and horsemen from all parts 
of the Coast country. 


DULUTH, MINN. 


June 10.—A larger volume of business is being 
put thru than appears upon the surface. Retail 
yards in Duluth and in towns over northern Min- 
nesota have been ordering considerable mixed lots. 
Jobbers reported a greater willingness on the part 
of retailers to order at the slightly lower prices 
in the current lists. The fact that dealers are 
sticking to their lists has tended to inspire con- 
fidence. Some new fnquiry from the East for 
medium grades of northern pine lumber for cargo 
shipment was received by jobbers here during the 
last week, but so far no business has resulted, as 
the mills were not disposed to make any price 
concessions on the grades wanted. Two lots of box 
lumber were reported by a jobber as sold for 
shipment to western points. 

As the mills had no unfilled orders in hand for 
prompt cargo shipment of northern pine lumber, 
the lake steamers that have for years been en- 
gaged in that trade are now largely employed 
in moving pulpwood to the East. Contractors in 
that line reported that the paper mills are ac- 
cepting all pulpwood delivered to them under con- 
tracts but that they are not permitting contractors 
to exceed their bookings. 

Duluth and interior sawmills are operating full 
time on their season’s cuts, and with one ex 
ception, their managements have expressed con- 
fidence that supplies of logs would be found ample 
to carry them thru the season. The labor market 
here has become easier, as shown in the Virginia 
& Rainy Lake Co. reporting a cut of 50 cents in 
common labor in its yards and mill to $3.50 a day. 

The lath market is 50 cents easier, with the 
range $6 to $9. As contractors have largely covered 
their lath requirements for new house and other 
construction in hand, the market is slow at pres- 
ent. 

What is regarded as an interesting development 
is that the northwest railroads have been coming 


into the market here lately for rough northern 
pine lumber to cover buildings and other improve- 
ments under way on their systems. 

Building permits issued in Duluth during May 
numbered 354, with the cost involved placed at 
$676,943. That compared with 460 permits for 
$533,555 issued during May, 1923. 


NORTH TONAWANDA, N. Y. 


June 10.—Last week was the most active of the 
season in the receipt of lumber at the Tonawandas 
by vessel. Hight boats arrived, carrying approxi- 
mately 6,000,000 feet of white pine and hemlock 
for W. G. Palmer (Ine.), White, Gratwick & 
Mitchell, Brady Bros., and the Kretan Lumber Co. 

W. B. Morse Lumber Co., Rochester, N. Y., has 
begun moving 1,200,000 feet of white pine from 
storage at Smith, Fassett & Co.’s yard on Tona- 
wanda Island to Rochester via the barge canal, 
Two boatloads, the first to be shipped, left for 
Rochester Saturday. 


MINNEAPOLIS, MINN. 


June 9.—Generally dealers are buying for ur- 
gent needs only. There was reported a_ slight 
improvement in northern pine this week. Indus- 
tries have been depended upon to supply an en- 
larged demand for hardwoods, since the automobile 
body builders and furniture manufacturers are 
buying sparingly. 3ut industries and general con- 
struction have been buying lightly. Red cedar 
shingle quotations are off. Sash and door mills 
are showing little increased activity, and a new 
discount card, making some minor adjustments, 
is about to be issued. 

A. M. Melone, secretary-treasurer Melone-Bovey 
Lumber Co., which operates four retail yards, said 
one of the difficulties today is that business men 
expect too much. “Three or four years ago if 
we did as much business as we are doing today 
we'd believe business was good,” he said. “We go 
too much by way of comparisons. The spring of 
1923 was abnormal. I believe things are improv- 
ing.” 

William F. Burnham, representing the Kent 
Lumber & Timber Co., Seattle, Wash., was in 
Minneapolis this week. 

J. A. Loggie, president and manager of the 
Whatcom Falls Mill Co., Bellingham, Wash., who 
visited Minneapolis lumbermen this week, brought 
a report of better conditions from the East. 

Trade conditions are somewhat spotted in South 
Dakota, with most lumber dealers selling only for 
cash. E. O. Hawksett, eastern representative of 
the McGoldrick Lumber Co., said in Minneapolis a 
few days ago that some South Dakota towns are 
doing a considerable business, while others are 
virtually at a standstill He made his observa- 
tions after a 1,600-mile automobile trip thru that 
State. 


LAKE CHARLES, LA. 


June 9.—Retailers’ and wholesalers’ stocks are 
low and badly broken, but there is a possibility 
of hand-to-mouth buying continuing thruout the 
summer. Because the large mills have good as- 
sortments and can furnish immediate shipments, 
there is a marked tendency to buy in small lots. 
Mixed cars continue to be in good demand, and 
most mills are able to offer nice assortments. The 
demand for boards holds up unusually well. Floor- 
ing, ceiling and siding are finding a. little better 
demand now that the eastern markets are again 
being heard from. The last two weeks have seen 
a marked improvement in the tone of inquiries. 
There is an exceptionally large amount of shopping 
around, and as a result a greater tendency on the 
part of mills to book business at reduced prices. 
Prices show a tendency to fluctuate. Most of the 
larger mills are operating full time and are putting 
their stocks in very good shape. The difference 
between orders and shipments is small. 


PHILADELPHIA, PA. 


June 9.—In Philadelphia territory the yards 
have recently experienced a sharp falling-off in 
orders which has compelled them to cease buying. 
The lumber market here has been gradually weak- 
ening. In this section there are many industrial 
plants that consume a great deal of lumber. ‘This 
spring the local yards have found it difficult to 
haul lumber on account of incessant rains; build- 
ing operations have been slow to get started and 
hard to get finished. Nearly all orders are han- 
dled on a close margin. Wholesalers appear to 
have only a small amount of lumber bought for 
speculation, and orders are none too plentiful. 
Earlier in the year many yards duplicated their 
orders on account of slow shipments and good 
business, and now have large stocks. Suburban 
yards have fairly good stocks but complain about 
losing many orders thru low competitive bids. 

Southern pine finish, ceiling, partition and floor- 
ing are all weakening. B&better kiln dried long- 
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leaf flooring is $63; No. 1 common, $53; No. 2 com- 
mon, $29, and No. 3 common, $20. Dimension, 
2x3- and 2x4-inch, 10- to 16-foot, D4S to 44-inch 
scant, is $32; 2x6-inch, $29; 2x8-inch, $31; 2x10- 
and 2x12-inch, $31.50. Hemlock is not very firm 
at $38 base; sales have been made of special lots 
which the mills wanted to move at a few dollars 
less. For spruce lath, 4-foot, $8.50 seems to be 
the prevailing price. There has been a 10 per 
cent reduction on many items of millwork. The 
hardwood market continues weak, prices being 
about the same as they were two weeks ago. 

W. E. Butler, president W. E. Butler Lumber 
Sales Co., Junction City, Ga., was here last week. 

A reception in honor of Mr. and Mrs. R. G. 
Kay, prominent Philadelphia lumberman, to cele 
brate their twenty-cighth wedding anniversary, 
was given by their daughter, Mrs. A. Douglas 
Oliver, on June 3, Among the guests were Mr. and 
Mrs. B. F. Betts, Mr. and Mrs. J. N. McLean, Mr. 
and Mrs. W. D. Smith, Mr. and Mrs. David Kay 
and Mr. Smedley and Mr. Franklin. 


NORFOLK, VA. 


June 9.—There has been very little improvement 
in demand for North Carolina pine, rough or 
dressed, during the last week. The retail yards in 
the East report that business is very quiet, altho a 
lot of new work is expected to be done before long. 
Many prospective builders and contractors are 
holding off, and many mills have already closed 
down because of prices and labor conditions, and 
others are refusing to sell at prices offered. Re- 
eent heavy rains are making mill operations diffi- 
cult, as logs can not be brought to the mills. 

There has been very little demand for 4/4 edge 
No. 2 and better. Much band and circular sawn 
is being offered, but mills are not disposed to cut 
prices further. No. 2 and better 4/4 stock widths 
continue very quiet, only a little 4-, 444- and 5- 
inch being sold in straight cars. Prices vary con- 
siderably. Edge 4/4 No. 8 does not seem to be 
wanted at any price. No. 3 4/4 stock widths are 
also very slow, even 10-inch at attractive prices 
being turned down by yards. Inquiries for 5/4 and 
8/4 edge No. 2 and better have been very scarce. 
A little 6/4 is being sold. Nos. 1 and 2 bark 
strips sold a little better, due entirely to low 
prices. No. 2 and better miscuts do not seem to 
be wanted. 

Sales of 4/4 edge No. 1 rough box were slightly 
larger, Several cargoes were sold in Philadelphia 
at $28.50 net, and no doubt this price includes 
delivery on wharf. Dressed edge box is very 
quiet. Due to heavy rains, buyers are not inter- 
ested in air dried edge box. No. 1 4/4 stock box 
sold slightly better, particularly 8- and 10-inch. 
Lower prices have been noted even on cargo lots 
going to Baltimore and Philadelphia. Edge 4/4 
No. 2 box has been in very poor demand. No. 2 
4/4 stock box has been moving very slowly, tho 
better prices are being quoted by mills. No doubt 
air dried box is affecting demand for kiln dried No. 
2 stock box. Very little 5/4 and 6/4 edge box is 
being sold. Sales of 4/4 box bark strips dressed to 
%-inch have shown a little improvement recently, 
but their total is very small. Recent sales have 
been on lower basis. 

There has been a slight increase in sales of floor- 
ing, thin ceiling, partition, and 1x4-, 1x5- and 1x6- 
inch No. 2 and better, D4S or worked in other 
ways. Planing mills are steadily accumulating 
surplus strips. Prices are weak. Yards are buy- 
ing necessitics only. Kiln dried and air dried 
roofers have been very quiet. Prices have weak- 
ened again. Very little stock is being bought. 
Framing and dimension stock have been very quiet. 
Lath are moving very slowly and much stock is 
being offered. 


JACKSON, MISS. 


June 9.—The southern pine market last week 
was rather listless. The aggregate volume, how- 
ever, was not bad. Business seemed to come in 
from all sections, but there was quite a scramble 
for it, with the result that prices were somewhat 
uneven. Reports show that the mills are still 
shipping right up to their cut, so mill stocks 
are not accumulating. The small mills are prac- 
tically out of business, as none of these can operate 
at present prices unless they are exceptionally 
well situated on main line railroads with short 
timber haul. Most large manufacturers who study 
their cost carefully have informed their salesmen 
not to book business unless the orders can be 
handled at full list prices. Other manufacturers 
are using this period for vacation time and are 
not concerned if their production falls off. No 
mnill is willing to accept orders for future shipment, 
as they all feel that the market will not go any 
lower but is likely to go higher. Southern business 
is extremely active. Building labor in the South is 
working at a reasonable price and doing good work, 
with the result that people are going ahead with 
their plans. The outlook for cotton is much better 
on account of high temperature and very little 


rainfall. The feature of the hardwood market 
has been the decreased production on the part of 
mills in this section. There has been no change 
in other conditions. Exporting shows some life. 

Mr. and Mrs. W. E. Guild spent last week in 
Baltimore. Mr. Guild is general manager of the 
Finkbine Lumber Co. 

Maj. Charles Houghton, of the Houghton Lumber 
Co., New Orleans, recently called on his many 
friends in Jackson. 


SHREVEPORT, LA. 


June 9.—There is no life to trade, and demand 
is very light. Some business is being done right 
along, but is offered at very low prices. Con- 
tinuous rains have impeded logging and hauling 
of logs and. lumber, particularly by the smaller 
mills, but have been a factor in sustaining the 
market level, The big mills, too, have been con- 
siderably handicapped by the bad weather. There 
are plenty of cars and no complaints about supply 
of labor. The railways are moving shipments 
rapidly, so that transit cars get to destination 
and have to be sacrificed in a very few days after 
being shipped, and further shipments are discour- 
aged. However, transit car men are hardly to 
blame for the present low prices, said one lumber- 
man, as big manufacturers have occasionally cut 
the going price about $3 on some item they wanted 
to move in large bulk. The mills need orders, but 
prices can not go much lower. The mills will soon 
be forced to curtail to a point where they will 
be in poor shape to handle heavy demand. 


SALT LAKE CITY, UTAH 


June 7.—The long dry spell has been broken 
and crop prospects are brighter. Lumber firms re- 
port that business has been very good in Salt 
Lake City, Ogden, Provo and a few other towns, 
but that it has begun to slow up. Business has not 
been good in the country districts so far this 
year. Salt Lake City building permits during May 
numbered 193 involving a cost of $516,525. The 
bulk of the business is in cottages costing $3,500 
to $6,000. There are 700 to 800 homes under 
construction in this city. Very few of the new 
homes seem to be of frame construction. Lumber 
dealers in Salt Lake City have been stocking 
rather heavily this spring, but in the country 
districts the stocks have been down to a minimum, 
The business in the metal mining sections is de- 
seribed as “fair,” but there is very little doing in 
the coal fields. Here working time is down to 
two days a week on an average. The shingle market 
is rather weak. 


KANSAS CITY, MO. 


June 10.—There appears to be a little more 
cheerful tone in the lumber market than was 
evident two weeks ago. Prices, while still weak, 
show signs of becoming stabilized and there has 
been some reaction in a few items upon which the 
mills are becoming sold up. With numerous mills 
curtailing operations, there is not the big rush 
to sell that previously had pushed down prices. 
In the last few days eastern yards have been in 
the market stronger, and there 1s a prospect of a 
larger demand from that section. Meantime, how- 
ever, with the harvest approaching, demand has 
fallen off in the middle West, so that, as far as 
volume is concerned, the market is about where it 
was two weeks ago. The wheat harvest this year 
probably will exceed last year’s considerably, the 
fruit outlook is good, cattle and hogs are bringing 
good prices, so that farmers will be better off this 
fall than they were last and in shape to make 
some needed improvements. City demand in the 
middle West, however, is not likely to be so good 
as it was last fall, as new construction this year, 
altho in smaller volume than last year, will about 
catch up with the demand. 


MILWAUKEE, WIS. 


June 10.—The principal development of the 
week was the further slowing down of building. 
This let-up affects principally the millwork manu- 
facturers selling to large projects, home construc- 
tion being active. The building inspector accounts 
for the slowing up chiefly by the fact that the 
building height restriction laws have not been 
repealed. This opinion is substantiated by reports 
from other parts of the State, indicating that build- 
ing projects in cities where the height restriction 
has no application are on the increase. Home 
building activity is held partly responsible for the 
continued slump in the automobile industry, 
moneys formerly invested in cars now being con- 
sumed in the erection of new homes. Furniture 
interests continue to operate at an abnormally 
slow rate of production, and are not active lumber 
buyers. Retail furniture stocks are low, however, 
and the expected stimulation of retail business will 
have an early effect on the purchase of new lumber 
by manufacturers. 








Advertisements will be inserted in this de- 
partment at the following rates; 


25 cents a line for one week. 

45 cents a line for two consecutive weeks, 

60 cents a line for three consecutive weeks, 

75 cents a line for four consecutive weeks, 

Eight words of ordinary length make one 
line. Count in signature. 

Heading counts as two lines. 

No aw except the heading can be ad- 
m le 


Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in order to 
secure insertion in regular department. All 
advertisements received idater will be placed. 
under heading Too Late to Classify. 

















NOTICE 
C. D. McCoy has disposed of his interest in the C, D. 
McCoy Lumber Co., Portland, Oregon, a corporation, and 
resigned from all connection therewith and has no fur- 
ther interest in or authority in said company. 
Cc. D. McCOY LUMBER CO., 
By W. F. Johnson, President and Gen. Manager, 





WANTED—LUMBER DEALERS 
Everywhere to handle ‘‘*CRE-WOOD,’’ a wood preserving 
oil. Acts as a waterproofing agent; wood preservative, 
disinfectant and germicide. Applied on inside of poultry 
houses, barns and pens; will eliminate insects of all 
kinds. COVEY-DURHAM COMPANY, Selling Agents, 
431 S. Dearborn St., Chicago, Ill. 





AGREEABLY SURPRISED 


I wish to say to you that I have been very agreeably 
surprised and pleased by the many answers, a great 
number more than I had any right to expect—and all 
from individuals and firms of highest business standing 
and integrity. 

I do not believe T could have selected a better medium 
to have made known my wants. 

Thanking you, I am 

Yours truly, 
H. H. FIELDER, 
Waco, Texas. 






































WANTED—SHOP DETAILER AND BILLER 


To machines, experienced on window frames. VPerma- 
nent position, CHICAGO & RIVERDALE LUMBER CO., 
341 KE. 126th Place, Riverdale, Chicago, Tl. 


WANTED—ASSISTANT MANAGER 
for a retail lumber and fuel yard in Northern Illinois, 
a city of 5,000. Must be competent and a good collec- 
tor. State fully experience, age, if married, salary and 
references. 
FARMERS GRAIN & LUMBER CO., Sycamore, III. 


MILLWORK ESTIMATOR 
and salesman. Must be competent to list and price 
accurately special work. Man familiar with Cost 
Book ‘‘A’’ preferred. In reply state age, salary ex- 
pected and previous experience, 
DRAYER-WARREN CO., Jacksonville, Fla. 


WANTED—EXPERIENCED MAN 
to assist in management of planing mill and retail lum- 
ber yard, Must be practical bookkeeper and estimator. 
Give references; state age, experience, salary. Reply 
in own handwriting. 
WALSH LUMBER CO., Cuyahoga Falls, 0. 














WANTED 


Capable experienced Woods Superintendent for white 
pine, sleigh haul and river drive operation. Yearly out- 
put twenty million feet of logs. In replying etate in 
first letter experience, age, nationality, names of two 
previous employers and the length of time worked for 
each, salary desired and when free to accept position. 


Address “TT, 2,°" care American Lumberman. 





WANTED—A BOOKKEEPER AND ESTIMATOR 
For retail lumber yard in central Ill. city of 3,000 pop. 
Must be thoroughly competent in both lines, accurate 
and able to figure from plans. No cigarette smoker. 
State fully experience, age, if married, salary expected, 
ete. Address “FE. 7,’’ care American Lumberman. 


MANAGER WANTED q 
For lumber yard in Arizona. Must be an experienced 
and competent man, who can furnish reliable references, 
also take some stock in the business. Good opportunity 
for the right man. Good town with good schools. Irri- 
gated district. 
Address 





“K, 30,’ care American Lumberman. 
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